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It is a common saying that the value of a thing is not 
known until it is lost; it is so with liberty. 
the present generation must imagine themselves in the posi- 


tion of Americans 
of 1765 in order to 
understand the feel- 
ings and purposes of 
the men who adopted 
the Declaration of 
Independence, fought 
the Revolution and 
framed the Constitu- 
tion of the United 
States. [very clause 
in the Constitution 
was put there to pro- 
tect the individual 
citizen from a tyr- 
anny and an oppres- 
sion to which he had 
been subjected while 
under the dominion 
of the British Crown. 
Men have not 
changed one_ whit 
since 1765, and the 
American citizen of 
today owes the lib- 
erty he enjoys to the 
protection afforded 
him by the Constitu- 
tion; a fact that he 
would quickly realize 
should that protec- 
tion be taken away. 

Complaint often is 


made that the Constitution is hard to change; it is in fact 
easily changed when the majority wants it changed. If 
there is a reluctance to change the fundamental law, it 





Convention will show that no provision 
now in the Constitution was put there 
without a discussion that brought out its 
significance in all its aspects. 
the same light and with the same clear- 
ness today practically every clause justi- 


Seen in 


fies its continued presence in the Consti- 


tution. 
Americans of 


(ee N SEPT. 17, 1787, the Constitutional Convention fin- 
24| ished its labors and submitted to the people of the 
States a “Constitution for the United States of 
America.” The convention had sat since May 25, 
with George Washington as presiding officer. 

This momentous event deserves annual commemoration, and 
as Sept. 17, 1926, marks the one hundred thirty-ninth anniversary 
of the signing of the constitution by its framers, the week of 
Sept. 12-18 has been set apart for that purpose. 

The ideal way privately to commemorate the framing of the 
Constitution would be to read it during Constitution anniver- 
sary week. Public celebrations should include a discussion of 
its principles and a rehearsal of the events that led to its adop- 
tion. The program should be designed to recall and to stress 
the facts regarding the Constitution for the benefit of the aver- 
age citizen of every age. 

There is little in the everyday life of the citizen that is of 
more importance than the perpetuating of the safeguards pro- 
vided by the Constitution. All that he has or can hope to have, 
of life, liberty and property, is protected by the Constitution. 
Without it, all would be in jeopardy. It should be the purpose 
of the Constitution anniversary celebration so to instruct and 
inform citizens that they shall never be induced to tear away 
the bulwark of their liberties provided by the Constitution. 


hand. That this ignorance is not 


must be attributed to the persistence of 


the conviction fully realized at the time 
of its adoption that every clause was a 
safeguard to liberty. Many amendments 
are proposed after scant -consideration 
of the probable effect. 


debates in the original Constitutional 


A study of the 


Not only had the framers of the Constitution 
become familiar from practical, personal experience with 
the dangers of oppression and tyranny, but they had 


familiarized th em- 
selves with the his- 
tory of government 
in all periods prior to 
that time. Edmund 
Burke stated in Par- 
liament that more 
books on law than of 
any other kind were 
being shipped to the 
Colonies just prior 
to the Revolution, 
and it has been said 
that the colonies at 
that period were buy- 
ing more law books 
than the whole of 
Great Britain. It was 
the study of history 
and of the law that 
enabled the wise men 
in the Constitutional 
Convention to lead 
the people of the 
Colonies in their 
fight in defense of 
their liberties, and 
ultimately to frame 


a government that 
should protect and 


perpetuate their lib- 
erties. That the peo- 
ple of the present 


day neglect the study of the Constitution and do not under- 
stand its principles and provisions, is evident on every 


[Turn to page 47} 


























Observe the Constitution’s 
Anniversary, Sept. 12 to 18 
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What Are Your 
Cut-over Lands Worth? 








They may pay to hold for future timber 
and they may not — No one can say off 


hand. 


Many owners have found that it has 
paid them to find out and settle this long 
standing question. 


Weare equipped to get the facts for you 
and to help you make your decision. 








James D. LA C E Y & Co. 


Timber Land Factors 


Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
MONTREAL VANCOUVER 


Drummond Bldg. Vancouver Block 





WISCONSIN 
HARDWOODS 
HEMLOCK 
PINE 
KorrectMake 
MAPLE AND BIRCH 
FLOORING 







Maple and 
Birch Flooring: 


Shrewd buyers know that it pays 
to watch our lists for real value in 
Northern Hardwoods. Items we 
offer are always well manufactured 
from good quality timber. Test us 
out on the following: 


1 car 13/16x24%4,” Clear Birch Flooring. 
1 car 13/16x2%4” No. 1 Birch Flooring. 
1 car 13/16x1%4” Clear Maple Flooring. 


100,000 ft. 4/4” No. 3 Com, & Soft Elm. 
200,000 ft. 4/4” No. 2 Com, & Btr. Soft Elm. 
50,000 ft. 4/4” No. 2 Com, & Btr. Ash. 
50,000 ft. 4/4 No. 1 Com. Kiln Dried Birch. 


NEELAND-MCLURG 


Mills at : LUMBER COMPANY wi 
Morse,Wis.-Phillips Wis. | PHILLIPS, WIS. 
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Dealers Who 
Need Flooring 


will be interested in our ability to ship de- 
pendable quality Maple and Birch Flooring 
in money-making mixed cars: 


~ pA Sete 
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Maple Flooring, Birch Flooring, 





In one Cedar Posts, Shingles, 

car we White Pine Lath, 

can ship K.D. Maple and Birch Lumber, 
A you =» Hemlock and Pine yard and 
3g . shed items. 


| You buy more or less of these items anyway. 
5 Why not buy them all together and save money? 
is These mixed cars will cut your stock investment 
hs and speed up your turnover. Maple and Birch 


Flooring shipped L.C.L. when desired. Let us have 
your inquiries. 


. ROBBINS FLOORING CO., Rhinelander, Wis. 
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_ An Accurate Check 
On Every Shipment 


Our service does not stop when we 
have shipped your order. We want you 
entirely satisfied and therefore have your 
invoice sent direct from the mill. This 
is done so that you may have the absolute 
assurance of receiving the exact grades 


= you ordered. 


Northern Hardwood 
and Hemlock Lumber 


We have at our command the entire 
outputs of the Wiedman Lumber Co., 
Trout Creek, Mich., and Bergland Lum- 
ber Co., Bergland, Mich. Investigate our 
efficient special sales service today. 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 


= GRAND RAPIDS, MICH. 
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In Its Fifty-third Year 





Where You Will Find It This Week 


Editorial 
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Of Special Interest 


43 The Engineer in the Lumber Industry. .56-! 
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Abundance of Funds Best Aid to Home Building 


T GOES WITHOUT saying, of course, that construction work 
can not go ahead anywhere without adequate financing. The 
large number of building bonds offered for sale indicates that 

many if not most of the large building projects are financed through 
the sale of bonds secured by mortgages. Wherever building and 
loan associations flourish the retail lumbermen testify that these 
organizations provide a large part of the money to pay for the 
material used in building homes. Where there are no such associa- 
tions, home building can not be expected to be as active as where 
an abundance of funds is available. It follows, therefore, that 
lumbermen are more directly affected by the presence or absence 
of savings associations than any other class of merchants or citizens. 
A report from Florida, published elsewhere in this paper, indi- 
cates that in some sections of that State the savings and loan asso- 
Clation must be looked to in greater measure as an agency for induc- 





ing thrift as well as for providing funds for the conservative and 
permanent upbuilding of communities. In general the savings 
society is merely an agency for collecting and concentrating the 
funds of smaller savers and making them available to borrowers. 
While they may in part obtain their funds from outside sources, 
these organizations are most effective in using local money for local 
loans. 

As already intimated, lumbermen are appreciative of the benefits 
they derive from the operation of building and loan associations; 
but the fact that there are still many communities without such 
organizations suggests, on the part of lumbermen, either indiffer- 
ence or lack of appreciation of the benefits they would derive from 
forming such organizations. In The Realm of the Retailer this 
week reference is made to a loan association or agency formed by a 
retail lumber concern, which supplies the money itself. As there 
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stated, the system is still in the experimental stage, but it is 
expected to be developed until it meets the company’s requirements 
without burdening the sales and managing forces. 

The building of a home of moderate price in a prosperous com- 
munity is a sound project, and the financing of it ought to be good 
business for all parties concerned. Because this is true, ways 
should be found by lumbermen and other farsighted business men 
‘to furnish the money to build to meet every reasonable local require- 
ment. If few homes are being built the reason is apt to be found 
in lack of an agency for putting together and making available 
for loans the savings of the community. Instead of merely waiting 
for something to turn up or for somebody to get ready to build, the 
dealer in building materials may well make a quiet investigation 
of methods of financing or sources of funds. After that need has 
been supplied he will realize better returns from real sales effort. 





Supply and Demand Fix Stumpage Value 


PRELIMINARY REPORT of a study of stumpage values made 
A by the Forest Service serves to indicate some of the factors 
operating to determine for a given locality the returns likely 
to be realized from tree growing. Prices received for virgin timber 
in regions where there remain vast untouched areas reflect a demand 
closely related to the situation of the lumber industry as a whole 
and probably with a view to conditions some years ahead. On the 
other hand, prices for second growth reflect current conditions in a 
more restricted region and probably a more specialized market. 
These two factors are, of course, modified considerably in the case 
of certain woods that possess exclusive intrinsic merits. 

Reference is made in the Forest Service report to the influence 
upon the average price exerted by a decline in price of southern 
second growth values. This may be somewhat disconcerting to per- 
sons engaged in reforestation; but there is a note of encouragement 
in the fact that the average price for the New England group of 
States, where there is nothing but second growth, averaged higher 
than that of any other group; the Maryland-Virginia group being 
a close competitor. In both these cases the intensive development 
of a local consuming market doubtless explains why stumpage prices 
are relatively high. 

So far as any generalization is possible, it may be said of the 
figures in the report that they show an interplay of competition 
between species and regions; some of the competition, of course, 
being speculative. It is quite likely that closer utilization, which 
already is practiced by many mills now operating in virgin stump- 
age, will steadily develop, as this is cut out, and as population 
increases, until in all regions, as already in the older, more thickly 
settled sections, the local demand will be of sufficient volume to 
take care of material cut from second growth that can not bear a 
heavy transportation cost. In this manner the profits of tree 
growing will be made more secure. 


Must Make the Merits of Wood Known 


“y , YHY knock lumber?” That question is bluntly asked the 

men who edit the building pages of newspapers all over 

the country in a circular letter sent to them this week by 

the information service of the National Lumber Manufacturers’ 
Association. 

A pertinent query, surely, inasmuch as “80 percent of the de- 
tached dwellings are built of wood,” and “three houses out of four 
going up today are frame”—these facts being stated in the circular 
as background for the question asked. 

Do the “building page” editors who so readily print the attacks 
on wood as a home building material sent to them by agencies 
interested in promoting the use of other materials imagine that 
thereby they are making a hit with their readers, the majority of 
whom may own, or at least, may occupy houses of wood? News- 
paper readers who own homes built of wood, and there are millions 
of them, are not so dense mentally as to fail to perceive that these 
attacks, if they have the effect intended by their authors, must tend 
to decrease both the monetary value and the salability of their 
property. 

The National’s communication to the editors more than hints at 
this angle of the question, and suggests that instead of “belittling 
this favorite American type of home,” they might well occasionally 
publish material that will tend to boost values for their readers 
rather than to depreciate them. 

Of course, the editors are not deliberately seeking to injure any- 
one. The fact is that they have been so bombarded with cleverly 
camouflaged propaganda, touting substitute materials of various 
sorts, that they have largely come to believe that these materials 
really possess superior merits as compared with wood. It has been 





too much taken for granted by the lumber industry that the intrinsic 
merits of wood are so universally known that education of the 
public along that line is superfluous. 

That doubtless was true at one time, but there has since arisen 
a new generation, that “knows not Joseph,” a generation, moreover, 
that has assiduously been fed with propaganda urging abstinence 
from the use of wood as a means of “conserving our forests,” as 
well as stressing the alleged superiority of sundry materials de- 
signed to take the place of wood. At the same time, the advocates 
of lumber have largely been silent, or engaged in arguing the merits 
of one species of wood over those of another, rather than unitedly 
marshaling and disseminating facts and reasons showing why lum- 
ber, as such, is the most satisfactory of all home building materials, 

It is undoubtedly true that in the general scheme of lumber mer- 
chandising there is logically a place for special advocacy, by the 
producers of the various species of woods, of the merits of those 
species for the purposes for which they are best suited, but the 
paramount interest of the industry as a whole demands that the 
public shall be thoroughly educated as to the valuable qualities that 
are possessed by wood, as such, and that are not common to any 
other material. Let the public be won to the preferment of wood, 
for all the uses to which it is best suited, and the producers of each 
species will benefit proportionately. 





The Second Mortgage in Home Financing 


NE OF THE GREATEST checks upon home building has been 
the difficulty often experienced by the would be home owner 
in “bridging the gap” between the amount of a first mortgage, 

plus his savings available for the purpose, and the cost of the 
completed home. Loans upon second mortgages have been difficult 
to obtain, and costly to the borrower, because lenders upon individual 
second mortgages naturally have felt that the interest return 
should be commensurate with the degree of risk assumed. 

But, as in many other directions, there have been marked ad- 
vances in second mortgage financing, which should smooth the 
path of the home builder who finds it necessary to borrow a greater 
proportion of the total cost of his new home than can be provided 
through a first mortgage. In a recent article by R. B. Beach, of 
Chicago, which is given publicity by the National Association of 
Real Estate Boards, the author advances some forceful arguments 
as to the safety, from the investment standpoint, of second mort- 
gages, handled by. modern methods, in the financing of real estate 
and building transactions. 

“The popular misconception of the second mortgage, as being 
necessarily extremely hazardous, comes from a failure to under- 
stand the purpose of secondary or junior financing, and from a 
lack of understanding of the principles which apply to the second, 
as distinguished from the first mortgage in purpose and method,” 
the article asserts. “The service of the second mortgage is essen- 
tially different from that of the first; the conditions are different; 
the hazards are different; the safeguards are different. But the 
net result—as safeguards are balanced against hazards—is the same. 

“The principle most characteristic of modern secondary financing 
is that of regular amortization, or in plain English, easy monthly 
payments. It is the ‘budget plan’ about which we hear so much 
nowadays. It is the constantly increasing equity produced by these 
regular payments that overcomes the greater hazard of the second 
mortgage and constitutes the all-effective safeguard that takes 
secondary financing out of the field of speculation and puts it on 
the sound foundation of conservative investment.” 

Mr. Beach hazards the assertion that a 25 percent equity increas- 
ing to 50 percent in three years is as safe—and, if anything, safer— 
than a 50 percent equity continuing for five years. The second mort- 
gage, he points out, however, is not intended for the individual 
investor who wants a security he can lock in a strong box and 
forget. That is the place of the first mortgage, for the first mort- 
gage is devised, and should be devised, to meet in the fullest 
measure the requirements and desires of the lender. The second 
mortgage, which from its function must be so devised as to meet 
in fullest measure the requirements and needs of the borrower, 
should be held by some one whose business it is to give supervision 
and attention. 

“The old way was to handle second mortgages like first, and 
sell them to individual investors,” Mr. Beach points out. “This 
was wrong. The individual investor, fearing that he had more 
hazard and knowing that he had more trouble, demanded a large 
profit. The dealer wanted a profit, too. The borrower paid both. 


The new way is not to resell second mortgages, but to retain them j 


and obtain funds, not on mortgages individually placed, but on 
mortgages collectively held. Double profit is removed. The trans- 
action is placed on the basis of normal and proper cost.” 

Just how this is accomplished is explained by the author in 3 
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the notes are sold to banks and investors. 


is too limited to permit presenting further details. 
however, to note the elements of safety provided by the application 
of the principles of diversification and amortization. 
the investor having security based on a single piece of property it 


typical plan under which secondary financing can be provided on 
the basis of sound investment by issuing collateral notes. 
second mortgages are placed in trust. Against them as collateral 
Space here available 





The 
payments. 


It is important, 


Instead of 


is based upon many pieces, widely scattered territorially, and the 
amounts of the individual mortgages are steadily reduced by monthly 


There seem to be sound reasons for believing that second mort- 
gage financing, safeguarded by modern, scientific methods, is 
destined to play a much larger part in the future in providing 
homes for families of moderate incomes than has been possible 
under the old haphazard methods. 




















Lumber Business Is Still Improving 

[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Sept. 2.—Reports re- 
ceived this morning by telegraph from 379 of 
the more important softwood and 108 of the 
chief hardwood mills of the country, for the 
week ended Aug. 28, indicate that the lumber 
business of the country is still improving, says 
the National Lumber Manufacturers’ Associa- 
tion. In comparison with the previous week, 
the softwood mills reported production and 
shipments practically the same, and a consid- 
erable increase in new business. When com- 
pared with reports for the same period of 1925, 
production is practically the same, with sub- 
stantial increases in shipments and new busi- 
ness. Cumulative orders for the first thirty-four 
weeks of 1926 exceed those of the same part of 
1925 by 410,000,000 feet. The hardwood op- 
erations show no noteworthy change when com- 
pared with reports for the week earlier. 


The unfilled orders of 233 southern pine and 
West Coast mills at the end of last week 
amounted to 661,590,554 feet, as against 665,- 
739,088 feet for 232 mills the previous week. 
The 124 identical southern pine mills in the 
group showed unfilled orders of 262,554,004 feet 
last week, as against 255,700,772 feet for the 
week before. For the 109 West Coast mills, the 
unfilled orders were 399,036,550 feet, as against 
410,038,316 feet for 108 mills a week earlier. 

Altogether the 360 comparable reporting soft- 
wood mills had shipments 104 percent, and or- 
ders 104 percent of actual production. For the 
southern pine mills, these percentages were re- 
spectively 104 and 114; and for the West Coast 
mills, 103 and 98. Of the reporting mills, the 
335 with an established normal production for 
the week of 225,429,541 feet, gave actual pro- 
duction 103 percent, shipments 107 percent, and 
orders 107 percent thereof. 


The figurés for last week, the week before 
and the same week last year follow: Produc- 
tion—243,870,965 feet, against 245,545,166 feet 
the week before, and 244,020,055 feet last year. 
Shipments—253,632,606 feet, against 254,872,- 
310 feet the week hefore, and 239,624,055 feet 
last year. Orders—253,413,855 feet, against 
241,339,107 feet the week before, and 238,- 
612,224 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first thirty-four weeks of 
1926 with the same period last year: Produc- 
tion—8,105,389,433 feet, against 8,091,090,636 
feet last year. Shipments—8,312,991,584 feet, 
against 8,055,243,677 feet. Orders—8,330,- 
290,966 feet, against 7,920,083,342 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently the former are not 
now represented in any of the foregoing figures 
or in the regional tabulation below. Nineteen 
of these mills, representing 58 percent of the 
cut of the California pine region, gave their 
production for the week as 32,042,000 feet; ship- 


ments, 23,457,000 feet, and new _ business, 
19,474,000 feet. 
The West Coast Lumbermen’s Association 


wires that new business for the 109 mills re- 
porting for the week ended Aug. 28 was 2 
percent below production, and shipments were 
3 percent above production. Of all new busi- 
ness taken during the week, 41 percent was for 


future water delivery, amounting to 44,239,118 
feet, of which 33,708,542 feet was for domestic 
cargo delivery, and 10,530,576 feet export. New 
business by rail amounted to 58,076,635 feet, or 
53 percent of the week’s new business. Forty- 
six percent of the week’s shipments moved by 
water, amounting to 52,540,032 feet, of which 
35,474,406 feet moved coastwise and inter- 
coastal, and 17,065,626 feet export. Rail ship- 
ments totaled 55,683,027 feet, or 49 percent of 
the week’s shipments, and local deliveries, 
6,263,138 feet. Unshipped domestic cargo or- 
ders totaled 152,421,618 feet; foreign 112,- 
843,791 feet, and rail trade, 133,771,141 feet. 


Douglas fir logging along the West Coast is 
rapidly approaching normal fall activity, ac- 
cording to the Four L employment service. 
Fallers and buckers have been sent to many 
camps, and others are already busy. Fir saw- 
mills are generally active. The Inland Empire 
fire situation is much relieved. General re- 
sumption of woods work there is going ahead 
rapidly. 

The Western Pine Manufacturers’ Associa- 
tion, with three fewer mills reporting, shows 
production and shipments about the same, and 
new business well in advance of that reported 
for the week earlier. 

The California Redwood Association reports 
some decrease in production, a nominal increase 
in shipments, and a big increase in new 
business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows slight 
increases in production and shipments, and 
some decrease in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with two fewer mills reporting, shows 
noticeable increases in all three factors. 

The fifteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 1,565,000 feet; ship- 
ments, 3,195,000 feet, and orders, 3,405,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 93 units production as 14,704,454 
feet; shipments, 16,074,029 feet, and orders, 
15,211,037 feet. The normal production of 
these units is 16,985,000 feet. 

For the last thirty-four weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 994,- 
739,069 feet; shipments, 958,039,301 feet, and 
orders 982,752,414 feet. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 62.—EbITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFoLK, VA., Sept. 2.—For the week ended 
Aug. 28, forty-four mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 11,700,000 feet, manufac- 
tured 8,552,242 feet, shipped 7,530,161 feet, and 
booked orders for 5,855,830 feet. 


Injured in Automobile Accident 
{Special telegram to AMERICAN LUMBERMAN] 
San Francisco, Cauir., Sept. 1.—Archie 
Richardson, prominent young lumberman and 
son of Herbert A. Richardson, San Francisco, 
and Stewarts Point capitalist and lumberman, 
is in a serious condition at the General Hospital 
in this city, suffering from injuries sustained 
when his automoble overturned on a mountain 
road in the Cazadero section. 


Floods Damage Lumber Companies 

[Special telegram to AMPRICAN LUMBERMAN] 

GALESBURG, ILL., Sept. 2—Two lumber com- 
panies of this city shared in the losses re- 
sulting from a cloudburst and floods which 
swept this city early Wednesday and made 
about 500 families temporarily homeless, ac- 
cording to word received from E. E. Hincehliff, 
of the Hinchliff Lumber Co. The highest water 
in the history of Galesburg damaged the Hans 
L. Hansen Lumber Co. to the extent of about 
$1,500, while the Hinchliff Lumber Co. will 
probably escape with a nominal loss of several 
hundred dollars. Both companies were able to 
resume normal business today. 


Son Enters Lumber Business 

Morris, ILL., Sept. 2.—Ross W. Beatty, son 
of I. N. R. Beatty, of the I. N. R. Beatty Lum- 
ber Co., of this city, has just returned from a 
three-months’ trip to Europe and has entered 
the employment of the Beatty company. While 
in Europe the young Mr. Beatty visited lumber 
yards in several of the leading countries and re- 
ported considerable building activity. 

Mr. Beatty graduated from Dartmouth Col- 
lege, Hanover N. H., in June, 1925, and spent 
the last year at the Amos Tuck School of Busi- 
ness and Finance, a graduate school connected 
with Dartmouth. While at Tuck school he spe- 
cialized in management of retail lumber yards, 
and wrote a thesis on this subject; so that he 
is well grounded in the theoretical side of the 
retail lumber business, and should prove a 
valuable assistant to the Beatty company which 
operates a number of yards throughout Illinois. 


Warehouses and Lumber Burned 
[Special to AMERICAN LUMBERMAN by air mail] 
San Francisco, Cauir., Aug. 30.—Telegrams 

were received here tonight reporting that the 
warehouses of the Red River Lumber Co. at 
Anderson, together with 300,000 feet of lumber, 
had been destroyed by fire. The damage is 
estimated at $20,000, covered by insurance. 


Plan Mediterranean Cruise 

Rocuester, N. Y., Aug. 30.—Plans have been 
completed whereby members of the Northeast- 
ern Retail Lumbermen’s Association and their 
friends who desire to make a cruise through the 
Mediterranean Riviera will be given the oppor- 
tunity next winter. Association members have 
requested that such a trip be planned, and after 
consideration of every cruise offered the publie, 
the tour conducted by the Canadian Pacific lines 
has been selected, the voyage to be made on the 
steamship Empress of France. The plan is to 
leave. New York City on Feb. 12, 1927, right 
after the close of the Northeastern annual con- 
vention, with the following itinerary: Madeira; 
Cadiz, Spain; Gibraltar; Algiers, Africa; Isle 
of Malta; Athens, Greece; Constantinople; 
3eirut; Haifa, Jerusalem, Bethlehem, Mount of 
Olives; Alexandria, Egypt; Cattaro, Gravosa, 
Jugo-Slavia; Venice, Italy; Naples, Italy; 
Monaco (Nice), (Monte Carlo), Cherbourg, 
France; Southampton, England. 

Madeira will be reached Feb. 19; arrival at 
Southampton, England, on the return trip on 
April 16. Ten weeks’ time will be consumed 
and the total mileage will approximate 13,000. 
Inquiries regarding this cruise should be ad- 
dressed to the Northeastern Retail Lumber- 
men’s Association, 810 Temple Building, Roches- 
ter, N. x. 












AMERICAN LUMBERMAN 








SEPTEMBER 4, 1926 











Flooring Manufacturing Wastes 
Referring to Inquiry No. 1,809, we do not think 
it possible to give an answer to this inquirer in 
just the way that he wishes, owing to the fact 
that so many different log scales are used, and 
many other variable factors enter when one hard- 
wood flooring operation is contrasted with another. 
Another phase of extreme importance would be 
that affecting the grade of lumber used for flooring 
manufacture, as in the high grades there is consid- 
erably less waste than in the low grades; and 
ordinarily, using high grade stock, greater amounts 
of thin flooring which produce two or more thick- 
nesses from each inch board are manufactured. 

However, if the inquirer is seeking information 
relative to jj-inch stock, such as is manufactured 
from inch lumber, then we might say, having in 
mind the various grades that we use for flooring, 
which are usually the high end of No. 3 common 
and all of the No. 2 common and sound wormy in 
oak, our normal waste from an air dry lumber 
standpoint is 22 %egpercent. 

In the beginning, this inquirer should bear in 
mind that in air-drying the product of a log, there 
will be a normal shrinkage of from 3% to 5 percent. 
Then in drying down in the kiln to not exceed 5 
percent of moisture, there will be an added 
shrinkage of from 3 to 5 percent, which is, how- 
ever, embraced in the 224% percent already given. 
But the original 5 percent for air-drying is not 
included. If you count this 5 percent and then 
22%, percent of the resultant 95 percent, you will 
find a total shrinkage of 26.37 percent when flo r 
ing manufacture is completed. 

The fact is to be kept in mind that this refere..ce 
is to lumber and not to logs. 

Whatever in the way of out-turn is got from a 
certain quantity of logs would depend entirely upon 
the method of sealing the logs used, and the 
economy of manufacturing. 

In the manufacture of %-inch or f,-inch from 
higher grade products, such as No. 1 common and 
select, there is not an actual waste in feetage, but 
rather a gain of approximately 50 percent, accord- 
ing to our records, having in mind face measure at 
all times. 

It has been our experience that in the manufac 
ture of }j-inch flooring it is not practicable to use 
stock so good as No. 1 common without incurring 
a loss, unless the manufacturer be catering to some 
special market which pays a much higher price 
than is usually obtained.—INquiry No. 1,809A. 

[This comment has reference to Inquiry No. 
1,809, with respect to the waste incurred in the 
manufacture of hardwood flooring. The com- 
ment comes from the assistant general manager 
of a large hardwood manufacturing concern in 
West Virginia.—EpITor. | 


Contents of Odd Length Logs 

Have you a book showing log scale rule, how 
to figure odd log lengths and lengths not given 
on log rule; also how to figure logs larger in diam- 
eter than log rule ?—INQuiry No. 1,801. 

[This inquirer, who is connected with a north- 
ern lumber manufacturer, does not state what 
log rule he uses, or what one he is interested 
in. In ‘‘Seribner’s Lumber and Log Book’’ 
the Doyle rule table shown gives the contents 
of logs from 8 feet in length and 8 inches in 
diameter up to 40 feet in length and 60 inches 
in diameter. This book is supplied by the 
AMERICAN LUMBERMAN at 50 cents a copy, de- 
livered. In the AMERICAN LUMBERMAN ‘‘ Vest 
Pocket Ready Reckoner’’ the Seribner log rule 
is given showing contents of logs from 10 feet 
in length and 8 inches in diameter to 24 feet in 
length and 48 inches in diameter. This little 
book contains also the Two-Thirds rule, showing 
the contents of logs from 10 feet in length and 
10 inches in diameter to 24 feet in length and 
50 inches in diameter. It contains also the 
Pacific Coast or Spaulding Rule, showing the 
contents of logs 12 feet in length and 16 inches 
in diameter up to 24 feet in length and 60 inches 
in diameter. In addition it contains the Uni- 
versal Standard Log Seale, which is a combina- 
tion of the Doyle and Seribner rules, using the 
figures of the Doyle rule for logs 27 inches 
and under in diameter, and the Scribner rule 
for 28 inches and over. This booklet contains 


also the Cumberland River Rule, and consider- 
able additional and useful information. 


It is 


supplied by the AMERICAN LUMBERMAN at 50 
cents a copy, delivered. 

The ‘‘Seribner Lumber and Log Book’’ to 
which reference has been made, contains, be- 
sides the Doyle Rule, a table showing the cu- 
bieal contents of spars and other round timber, 
as well as much additional information, being 


a book of 190 pages. In this book the lengths 
of logs are given in steps of one foot. In the 
‘*Ready Reckoner’’ they are given in steps of 
two feet. The diameters are given by steps of 
one inch in both books. 

In Chapman’s book ‘‘ Forest Mensuration’’ 
there is a vast amount of information about log 
rules, in fact a large part of the book is de- 
voted to that subject. This book is furnished 
by the AMERICAN LUMBERMAN at the publish- 
er’s price, $5, delivered. It contains 557 pages, 
is substantially bound in cloth, and is the most 
authoritative work on the subject of mensura- 
tion.—Epiror. | 


. . . ye 
Tropical Woods Containing Silica 
Some time ago we received from you, on request, 

a list of various woods. We are building up a 
collection that we hope to work into a panel effect 
some day and we are having a hard time to locate 
sources from which to get them. Can you give us 
the names of any importers, especially of China 
end Japan woods? Also have you any idea where 
we can get a sample of a South American wood 
(we do not know the name) commonly supposed to 
have great quantities of silica in its fiber. It is 
too hard to cut with ordinary tools. Our collec- 
tion totals about seventy kinds without any of the 
common American woods.—INQquIRY No. 1,807. 


[This inquiry comes from an Illinois retail 
lumber concern. The best source of informa- 
tion of this kind is a book ‘‘ Timbers of Trop- 
ical Ameriea,’’? by Samuel J. Record, profes- 
sor of forest products, Yale University, and 





Clayton D. Mell, tropical forester. In this 
book three woods are listed as containing quan- 
tities of silica. One of these is Brosimopsis 
diandré of which it is said that its vessels con- 
tain gritty white substance presumably silica, 
as it dissolves readily in hydrofluoric acid. This 
is said to be present in great abundance, show- 
ing clearly in all sections. The wood grows in 
Brazil. 

Another tree, one species of which contains 
silica in its vessels, is Parinarium campestre, 
which grows in the Guianas, in Trinidad and in 
northern Brazil. It is a common tree in British 
Guiana, where it attains an average height of 
about seventy feet, and diameters of 24 to 30 
inches. The wood, which is hard and heavy, 
and of a uniform grayish brown color with a 
pinkish hue is little used, but the authors state 
it deserves a trial for salt water pilings with 
the tops treated. There are about seventy-five 
species of the Parinarium, only a few of them 
however attaining the proportions of trees. One 
species of this wood, Parinarium corymbosum 
of the Philippines, possesses some of the charac- 
teristics of the South American wood. 

Still another South American wood whose 
vessels are said to contain silica is Dicorynia 
paraensis, which is found in the lower Amazon 
region and the Guianas. This wood is rather 
hard and heavy, with a grain that is usually 
straight, it has a medium texture, and is easy 
to work, finishing smoothly, but not taking a 
high polish. It is said to hold its place, is not 
inclined to warp or check badly, is highly re- 
sistant to decay and to insect attacks, and 
moderately so to marine borers. To this in- 
quirer have been sent the names of a number of 
concerns that specialize in the importation and 
handling of foreign and fancy cabinet woods. 
—EDITOR. | 
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Ferry, Dowling & Co.'s| ber and shingles are taken at |and it is inferred iii 


mills at Montague, Mich., 
turned out last year 8,146,875 
feet of lumber. This year it 
will amount to more, the cut 
for June alone reaching 2,- 
000,000 feet. Their lath mill 
turns out 15,000 per day and 
60,000 is the daily production 
of their shingle mill. 

* * * 


Tree planting on the grass 
prairies of the western States 
has for some time been suc- 
cessfully conducted. We are 
told that out of four million 
trees planted on the land 
along the line of the Western 
railway, only 3 percent, or 
one in thirty-three have failed. 
This is doing very well indeed. 

s 8 6 


By a mutual understanding 
between the different roads 
leading east from Chicago the 
tariff has ben lowered on 
fourth-class freight to Boston, 
New York, Philadelphia, Har- 
risburg and Baltimore. The 
revised tariff is as follows: 
Boston, 45; New York, 40; 
Philadelphia, Harrisburg and 
Baltimore, 35; Wilmington, 
N. C., 62; Savannah, Ga., 67; 
Norfolk, Va., 48; Charleston, 
67 per hundred pounds. Lum- 








fourth-class rates, and sash, 
doors and blinds are 5 cents 
over fourth class. The mini- 
mum weight per car in the 
shipments has been set at 20,- 
000 pounds. 

* * * 


At a meeting of the Satin 
manufacturers on the St. Croix 
River, held Aug. 17, in Calais, 
Me., at the rooms of the St. 
Croix Log Driving Co., it was 
unanimously voted to shut 
down all the mills on the first 
day of September. 

* a = 


Omaha has three whole- 
sale lumber yards which han- 
dle about 25,000,000 feet of 
sawed lumber, 10,000,000 
shingles, and 5,000,000 of 
lath per annum, mostly from 
the Wisconsin and Minnesota 
pineries. 

* * 

In consequence of the rise 
in the Mississippi River caused 
by the recent heavy rain, the 
log-boom of the St. Anthony 
Boom Co., above the falls of 
St. Anthony, broke Aug. 23, 
and 250,000 feet of logs went 
over the falls. The loss is 
about $12,000. The river at 


this point is now full of logs, 





break has occurred. Con- 
siderable damage to the dams 
at the falls has been done by 
the escaping logs. 
eS 2 & 
Pittsburgh, Pa., has forty- 
two lumber yards and manu- 
factories, and handles 130,- 
000,000 feet of lumber and 
30,000,000 shingles annually. 
Nearly all of the latter and a 
good share of the lumber is 
obtained from Michigan. 
. “a s 
The office of the Northwest- 
ern Lumberman was burned in 
the late Chicago fire. 
* * * 


On Aug. 27 the lumbermen 
of Tonawanda, N. Y., met in 
convention and adopted reso- 
lutions advocating curtailment 
of production, and on Sept. 2 
the lumbermen of Stillwater, 
Minn., followed suit with res- 
olutions similar to the above, 
and also in opposition to 
Reciprocity. 

7 7 
The Bay City (Mich.) Trib- 


une says the trade in ash 


hoops is beginning to come to 
the front as one of the very 
few prosperous lines of busi- 
ness in this dull time. 
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Southern Pine Reaches Strong Statistical Position 

The strong position of southern pine is evident from the 
latest statistical reports. Stocks on Aug. 31 were 12.36 per- 
cent less than on the same date last year, while in the four 
weeks ended Aug. 27 there was an excess of shipments over 
production of 4.5 million feet. Orders in the same four weeks 
were 15 million feet ahead of the shipments. Unfilled orders 
on Aug. 28 last year averaged only 1.97 million feet a mill, 
whereas this year they averaged 2.12 million feet, an increase 
of about 150,000 feet a mill. 


And it appears that retail yard stocks in the States where 
southern pine is strong have been greatly reduced. Accord- 
ing to the report of the Federal Reserve Bank for the tenth 
district-—Nebraska, Kansas, Oklahoma, Wyoming, Colorado 
and northern New Mexico—stocks of about three hundred 
yards on Aug. 1 were 8.1 percent less than on the same date 
last year, because July sales had increased 23.9 percent over 
those for July of last year. Similar conditions prevail through- 
out the principal southern pine sales territories, and there are 
indications of enlarged fall demand, especially from the Gulf 
eoast and Florida, and also from the cotton growing sections 
following the marketing of the crop. The oil fields and rural 
yards are principal buyers, and timbers and dimension are 
the strongest items on the list. 


Northern Hardwood Demand Improved; Stocks Lower 


Bookings by northern hardwood mills during the three 
weeks ended Aug. 21 amounted to 14.8 million feet, against 
shipments of 11.6 and production of 5.6 million feet, business 
now showing a good deal more life, while production is cur- 
tailed. Stocks as of Aug. 1 were in much better shape than 
at the corresponding period of last year, production during 
the twelve months preceding Aug. 1 this year, as compared 
with the corresponding period of 1924-1925, having decreased 
2 percent, whereas shipments increased 19 percent. But sales 
have run strongly to the lower grades. Stocks of thirty-two 
identical firms on Aug. 1 were 9.5 million feet less than on the 
same date last year, but there had been a decline of 20 million 
feet in those of No. 2 and better and No. 3 common, so hold- 
ings of other items had increased 10.5 million feet. 

Demand from millwork and maple flooring factories has 
been improving. Lower grades of the flooring have been 
oversold, and it is said that sales of the clear have increased. 
Automobile plants are taking fair quantities of maple and 
elm, and furniture demand is gaining. Call for box grades is 
strong, and promises to expand during fall. 


Northern Softwoods Sell Well; Eastern Spruce Slow 


Northern pine continues to move well. Sales so far this 
year have taken ten percent more than was manufactured, 
Whereas at the corresponding date last year the sales had 
amounted to only eighty-two percent of the cut. Building 
lumber is being purchased in good quantities by middle West 
country yards, and lower grades are in brisk demand by box 
makers in the same region. Northern mines are taking some 
timbers. The East has recently been buying pattern lumber, 
but northern pine yard items are not getting much call there. 
Mill operations are active, and it looks as if there will be a 
clean-up of log supplies that will make necessary an early 
start on winter woods operations. Most prices are quite firm. 

Northern hemlock shipments during the first thirty-three 
weeks of the year amounted to three percent more than the 
cut, so that mill stocks are broken, and shortage of No. 1 has 
turned more attention to Nos. 2 and 3. Total mill stocks, 
however, are probably twenty-five percent larger than they 
were at this time last year. A good volume has been moving 
to country yards in Michigan and Wisconsin, but hemlock 





Lumber Statistics Appear on Pages 62, 63 and 83; Market Prices and Reports on Pages 87 to 95 


is meeting severe competition from western and southern soft- 
woods, and quotations remain at $4.50 off the list. 

Eastern spruce has eased off further to $39 base for frames. 
Sales of Canadian boards are slow and arrivals light. Large 
receipts of West Coast stock have made severe competition, 
but business improvement is expected early next month. 


Southern Hardwood Orders Again Exceed Production 


Sales of southern hardwoods have been gaining on orders. 
Wire reports from 93 units for the week ended Aug. 28 show 
bookings of 15.2 million feet against a cut of 14.7 million feet, 
and the full report from 151 units for the preceding week gave 
bookings as 24.4 against a cut of 23.8 million feet. This recent 
showing is significant in view of the fact that Aug. 1 stocks 
averaged 2,778,000 feet, against 3,234.000 feet on Aug. 1 of 
last year, a 14 percent decrease. 


Practically all divisions of the market are becoming more 
active. Furniture factories are especially good buyers, and 
automotive plants are also taking more than they were recently. 
Building trades are now consuming larger quantities, an im- 
proved demand for their product being felt by millwork and 
flooring factories. Total stocks of oak flooring plants were 
82 percent covered by orders Aug. 14, against 71 percent on 
July 17, but on Aug. 15 last year stocks were oversold 33 
percent. Fall building demand is expected to be good. 


Western Pines Trade Has Been Showing Improvement 


Order files of the Inland Empire mills are much better 
filled out than they were a month ago, though during the two 
weeks ended Aug. 21 shipments were 7314 million feet against 
orders of 71 million feet. Production was only 69 million feet, 
so that there has been some reduction of stocks. The mills 
are holding down their output, production of identical mills 
during July being 14 percent less than that for July of last 
year. The Atlantic coast, the middle West and most of the 
western States have taken increased quantities recently, but 
trade with the Dakotas and Minnesota has been below ex- 
pectations, probably because of the lateness of the season de- 
laying the finishing up of farm work. Yard demand is now 
better than that for shop. Prices are firmly maintained. 

California pine mills during the first thirty-three weeks 
of this year had sold 78 percent of their reported cut, against 
69 percent during the corresponding period of 1925. Orders 
during the week ended Aug. 21 gained on shipments, though 
of course at this season both are below production. Trade 
within California is less active than that from eastern centers, 
though the State is using large quantities of box, and buying 
shop items better than yard stock. 


Fir Orders Below Output; Fall Prospects Are Good 


Bookings of the West Coast fir mills have been running be- 
hind production for the last few weeks. For the first thirty- 
three weeks of the year, however, they exceeded the cut by 
4 percent, as they did for the same period last year. 

Rail trade accounted for 56 percent of the sales during the 
week ended Aug. 21, and for 58 percent the following week. 
There is some tendency toward expansicn noted here, although 
the movement does not attain its full volume until September. 

Domestic cargo markets are hardly taking their share. In 
the Atlantic coast trade there is scarcity of vessel space and 
the rate has advanced to $14 for September loading. Market 
conditions in the East are improving, and the better grades 
are selling at an advance that takes care of the higher rate. 
California reserve stocks are much reduced, and coastwise car- 
riers are preparing to take larger supplies to that market, 
prices there having advanced about a dollar recently. 

Neither Japan nor Australia is buying much, but it is be- 
lieved they will take more during fall. Resumption of this 
trade would greatly strengthen the position of fir. 
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Wood Utilization Exhibit a 


Feature at Sesqui-centennial 


PHILADELPHIA, Pa., Sept 1.—The elimination 
of waste by the utilization of lumber hereto 
fore thrown destroyed is forcibly 
demonstrated at a special exhibit under the 
auspices of the Lumber Division of the Depart- 
ment of Commerce and the National Committee 
on Wood Utilization, at the Sesqui-Centennial 
Exposition. 

The criticism to be offered is that the 
exhibit is not placarded as it should be. This 
makes it a little difficult to find the display, 
but the visitor enters the Bureau of 
Standards space in the Government building, 
he becomes interested and possibly amazed, at 
the potent proofs advanced for the employment 
of wood which has long been elassified as waste. 


away or 


one 


once 


Among the displays there is shown a Laminex 
door by the Wheeler, Osgood Co., of Tacoma, 
Wash., with a continuous waterfall trickling 
down the panels. This firm also shows how 
short blocks, joined together by waterproof 
glue, may be utilized in door construction. 

Next to the doors, the National Lumber 
Manufacturers’ Association presents samples of 
the different kinds of standard wood. 

The use of wormy chestnut for veneer cores 
is demonstrated by the W. M. Ritter Lumber 
Co., of Columbus, Ohio, which proves to the 
thousands of visitors that blight is a bark 
disease only, and that the strength and durabil- 
ity of the wood is not impaired by the affliction 
which has killed the majority of our chestnut 
forests. In clear, simple sentences printed over 
the samples, the public is informed of the ad- 
vantages of chestnut in veneer and cabinet 
works where this light, strong and non-shrinkable 
wood is highly prized, even to the worm holes, 
which increases its glue holding capacity. 

The use of thinner saws is advocated, and a 
diagram shows how an economical mill can cut 
down waste by disearding old fashioned thick 
saws. But even the mill with plenty of saw- 
dust can profitably use this by-product. This 
**wood flour’’ is used in the manufacture of 
inlaid linoleum, dynamite, molded articles such 
as dolls, phonograph records and radio dials. 
The pulverized wood waste is also utilized as 
a gentle abrasive for hand soaps and as a sur- 
facing for oatmeal wallpaper. 

All of these uses are illustrated, and many 
more new ways of turning shavings, chips and 
sawdust into dollars and dimes are visualized 
before an interested public. For instance, in 
one corner of the exhibit there are broom 
handles, lath and other products all worked out 
of slab wood, the outside cuts of logs, which 
have, as yet, not been extensively utilized. This 
exhibit was loaned by the Great Southern Lum- 
ber Co., of Bogalusa, La. 

Slabs, edgings and other wood converted into 
fiber board and insulating board are shown by 
the Mason Fibre Co., of Laurel, Miss. This 
synthetic lumber exhibit is joined by a rayon 
and cellopane section, through the courtesy of 
the DuPont Rayon Co., of Buffalo, N. Y. Both 
rayon (artificial silk) and cellopane, a trans- 
parent covering for soap, candy and other prod- 
ucts, are derived chiefly from wood. 

How paper products are obtained from tree 
tops and chips is a highly interesting exhibit 
made by the Bogalusa Paper Co., of Bogalusa, 
La. Chips are especially adaptable to the manu- 
facture of the so-called Kraft paper. 


North Carolina Pine Exhibit 


The much maligned blue-stained lumber of 
‘*Caroliny’’ is introduced to the world by the 
North Carolina Pine Association, of Norfolk, 
Va., in an exhibit showing that the stain is a 
fungus which, though it mars the appearance of 


the pine, does not weaken or lessen its durabil- 
ity. The association urges its use whenever the 
surface is to be covered with paint, as it can be 
painted very nicely, 

The utilization of end-matched lumber is ad- 
vocated because it is 100 per cent usable, makes 
a smooth joining and, furthermore, reduces car- 
penter time and labor. The Pioneer Lumber 
Co., of Elrod, Ala., is the exponent of ‘‘ endless 
pine’’ and other matched boards. The floor of 
the exhibit is laid in short lengths, end-matched 
pine flooring furnished by the Jackson Lum- 
ber Co., of Lockhart, Ala. 

The lowly knot comes in for its share of 
attention. In fact, it is glorified in an exhibit 
loaned by the W. M. Ritter Lumber Co., of 
Columbus, Ohio. The samples show that knots 
give character to interior finish. They are no 
longer defects, but have decorative value for 
paneling and interior finish where appearance 
is the main consideration, The idea put over 
is that knotty woodwork expresses individuality 
us no two knotty boards are alike. A huge 
photograph showing the knotty pine finish in the 
Kenneth Sawyer Goodman Memorial Theatre, 
Chieago, hangs over the samples. 


Urges Use of Short Length Lumber 


The United States Department of Commerce 
urges the use of short length lumber, and to- 
gether with the National Committee on Wood 
Utilization, figures are submitted showing that 
short lengths, even under the most approved 
sawmill practice, accumulate to the extent of 
12 percent of the soft wood lumber cut, as a 
result of cutting out defects. This display in- 
structs the purchaser to specify shorts when 
wanted, to save both material and carpenter 
expenses. 

A vast amount of consideration is given to 
grade marks on lumher, the Southern Pine Asso- 


Novel Uses and 
Products From 
Waste Are Shown 


ciation having samples with its imprint on every 
piece of wood. According to a testimonial sub- 
mitted in this exhibit, by grade marking of 
lumber is meant the placing on each piece of 
lumber a brand or mark indicating its grade, 


This testimonial states that while grade mark. | 


ing originated with the manufacturers, the con- 
sumers will benefit principally. It points out 
the benefits of grade marking protecting both 
manufacturers and consumers as well as the 
lumber distributer. The part the United States 
Department of Commerce has taken in further. 
ing the movement for grade marking of lumber 
in the United States is emphasized, as is that 
of the National Committee on Wood Utilization, 
which is working to promote greater uses of 
wood. 


Pleads for Corporation Tax Reduction 


Following close upon the heels of the sue- 
cessful campaign to have the capital stock 
tax abolished, Frank G. Wisner, of Laurel, 
Miss., president of the National Lumber 
Manufacturers’ Association, tells in a special 
article appearing in the Aug. 28 issue of the 
Wall Street Magazine, why there should be a 
reduction in the corporation income tax rate. 
The article, as told to Theodore M. Knappen, 
is entitled, ‘‘Shooting at Corporations and 
Hitting Investors—How the Excessive Cor- 
poration Income Tax Limits Dividend Possi- 
bilities.’’ 

Mr. Wisner states that today the maximum 
Federal income tax on corporations is 13% 
percent of the net taxable income, which is 
actually one point more than it was before 
1925 though this was offset by the repeal 
of the tax on capital stock valuation. ‘‘The 
victim meekly stands for it (the corporation 
tax) because the shearing takes place at the 
source of the income; he doesn’t fully realize 
that the corporation’s treasurer pays the tax 
from his true dividend and mails him a check 
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Business in Brief 


Corn crop, aided by rains, has made excellent progress and now needs warm, 
Rain has injured some small grain in shock in the North 
Cotton crop looks good everywhere but in South- 
AGRICULTURE west where excessive rains have been detrimental to opening 

of bolls and conducive to insect growth. Cotton prices ad- 
vanced sharply last week because of reduced estimates of the crop. 


Crop uncertainties have retarded development of fall retail buying. 
is noted in cotton mill industry and automobile production in August will likely 
GENERAL INDUSTRIAL 2ise01,, 
month, while motor truck production totaled 39,- 
Exports of merchandise in July was $360,- 
000,000, a gain of $29,370,347 over July, 1925. 
26 were 347—77 percent $5,000 or less and 14.6 percent from $5,000 to $20,000. 


For third successive week ended Aug. 26, Bradstreet’s food price index has re- 
mained unchanged at $3.43, compared with $3.67 for week ended Aug. 27, 1925. Of 
the eighty-three commodities quoted, twelve advanced, twenty-one 
declined and fifty were unchanged compared with last week. 
wholesale commodity price index advanced to 145 for week ended Aug. 


July earnings of Class 1 railroads show increases which point to prosperity. Car- 
loadings of revenue freight for the week ended Aug. 21 declined 20,766 cars from 
last week, but were still over the million mark. 
1,088,791 cars, compared with 1,079,995 cars for the corresponding 
Forest products moved this week were loaded in 
70,067 cars, compared with 71,825 cars last week. 


Expansion 


July output of passenger cars was 
a decrease of 23,681 from preceding 


Business failures for week ended Aug. 
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for what is left.’’ 
the corporation income tax remains on the 
statute books. 

The idea that the United States Treasury 
will be seriously depleted if any reduction 
is made in the corporation income tax is 


Thus is explained why 


seouted because when the same argument 
was advanced during the campaign to abol- 
ish the capital stock tax, the Treasury re- 
port for the fiscal year showed a surplus of 
about $400,000,000 and the outlook is for a 
surplus twice as great in the fiscal year 
1926-27. 

Figures are given and instances cited show- 
ing how the corporation income tax affects 
the poor as well as the rich. It is pointed 
out that there is discrimination in levying 
the corporation income tax as against a low 


tax levied on personal earnings of the in- 
dividual. To quote, Mr. Wisner further says: 
**T can not believe that 10,000,000 intelligent 
persons—practically all voters—are going to 
tolerate much longer a rule that every dollar 
of their corporation-made income shall be 
taxed from three to six times as much as 
dollars from other sources. They can not 
forever be fooled by the device of letting 
some one else pay their taxes out of their 
income before they get it. It is getting so 
that the corporations are everybody and 
everybody is the corporation. When injustice 
is done to them, it is the people rather than 
the inanimate associations that suffer.’’ 
Mr. Wisner makes the suggestion that the 
normal corporation income tax be reduced 
to 10 percent—a reduction of 25 percent from 





the present rate. To a prosperous corpora- 
tion this would mean a substantial increase 
in the dividend rate; consequently an in- 
crease of the individual stockholder’s receiv- 
able income. ‘‘To a very large extent,’’ Mr. 
Wisner concludes, ‘‘all tax money is deple- 
tion of capital; taxes are largely dissipated 
wealth; they do not breed wealth; they are 
wealth dissolved. Remitted taxes go into 
production. This is particularly true of taxes 
wrung from the mechanism of wealth produce- 
tion, but partly true of taxes remitted to 
individuals. * * * It is good national economy 
as well as individual hardheadedness to re- 
duce the corporation income tax, and it will 
be done if the men and women who are sav- 
ing for investment will but grasp the fact 











that it is they who pay the corporation tax.’’ 


Constitution Safeguards Liberty 


(Continued from Front Page) 


confined to the average layman is indicated by a report of the 
committee on American citizenship of the American Bar Asso- 
ciation, which stated: “Lawyers are being graduated from our 
law schools by the thousands who have little knowledge of the 
Constitution. When organizations seek a lawyer to instruct 
them on the Constitution, they find it nearly impossible to secure 
one competent.” As many legislators and all judges are law- 
yers, it is clear that the laws are being made and are being 
enforced by persons who know little or nothing of the Consti- 
tution. It is therefore of the utmost importance that citizens 
who elect both legislators and judges, shall, if they would pro- 
tect their liberties, study the Constitution, understand its pro- 
visions, and be prepared to oppose laws in violation of the Con- 
stitution and amendments to it that would weaken it as a pro- 
tection to the liberties of the people. 

Sometimes thoughtless extremists charge that the government 
is not quickly responsive to the voice of the people; and yet, 
it is practicable every second year to elect an entirely new House 
of Representatives and a new one-third of the Senate. If the 
terms of all senators or more than one-half of them expired 
at once, there might be a period with no government. The rela- 
tionship is so intimate between the Senate and the President 
with respect to the making of appointments and the ratification 
of treaties, that it was evidently the intention of the framers 
of the Constitution to insure a wise administration of both 
domestic and foreign affairs; and the fact that Congress must 
meet once a year and publish its proceedings, indicates a deter- 
mination to make every representative accountable to his con- 
stituents. At the same time members are exempt from liability 
for statements made in their respective houses, thus being pro- 
tected from the tyranny of other officers and departments as 
well as of outside agencies. 

As powers of taxation have been oftener abused than any 
others, and as they afford the very sinews of tyranny and 
oppression, the Constitution provides that all bills for raising 
revenue shall originate in the House of Representatives, made 
up of members elected for only two years. Also the Constitu- 
tion forbids the voting of appropriations for the army and navy 
for a period longer than two years. The right also to declare 
war is vested in Congress, which alone can provide the means 
for carrying it out. At the same time, however, the President 
is made commander-in-chief of the army and navy and of the 
militia when in the Federal service, thus unifying control and 
giving to the chief executive ample authority for carrying on 
war. Even this power is hedged about with safeguards that 
forbid the erection of a tyranny. 

To many the writ of habeas corpus is little more than a phrase, 
and yet it is the citizen’s chief protection from illegal arrest and 
imprisonment. To this day the government of England can 
defer indefinitely the formal accusation and public trial of a 
Person imprisoned on suspicion of treasonable practices, but 
this can not be done in the United States under the Constitution. 
The Constitution forbids bills of attainder by which a man 
might be tried, convicted and deprived of his property as well 
as his right to inherit or transmit property, without trial by 





jury. So with an ex post facto law, an act could be declared 
a crime after it was committed and a person prosecuted there- 
under. The Constitution forbids these laws, though both had 
been enacted in this country prior to its adoption; indeed, 
attempts have been made by Congress to enact ex post facto 
laws, but they have been held unconstitutional. 

Jury trial is guaranteed by one clause in the Constitution 
and by another it is required that the trial shall be held in the 
State where the crime was committed. There have been 
attempts since the adoption of the Constitution to remove per- 
sons charged with crimes to Washington, or elsewhere for trial 
in violation of this provision. Treason is defined in the Con- 
stitution, and the minimum of evidence by which it may be estab- 
lished is set down; so that the citizen is exempt from the tyranny 
of those who might construe as treason opposition to their 
policies or utterances. 

Church and State are separate under the Constitution, and 
“no religious test shall ever be required as a qualification of any 
office or public trust” under it. Congress is forbidden to make 
any laws respecting religion, prohibiting its free exercise, or 
abridging the freedom of speech or of the press, the right to 
assemble or to petition Congress for a redress of grievances. 
Every one of these provisions has at times stood in the way of 
persecution attempted at intervals during the history of the 
United States. Today they are the citizens’ safeguards from 
oppression as they were designed to be. Under the Constitution 
nobody’s person or property can be searched without warrant 
issued upon probable cause, supported by oath. This has been 
held to apply not only to dwellings, but to persons and papers 
wherever they may be. No person can be required in a criminal 
case to be a witness against himself, nor can he be deprived of 
life, liberty or property without due process of law. Neither 
can his property be taken for public. use without just compen- 
sation. 

In all of the foregoing it is to be remembered that the Federal 
Government is concerned, not State governments. Only in the 
briefest and most cursory manner an attempt has been made 
to indicate that every provision of the Federal Constitution has 
today a vital, personal significance to every citizen. The Con- 
stitution provides for a representative government, not a democ- 
racy, a government strong enough to protect the citizens from 
oppression by others, and yet itself without the power to oppress 
him. The fact for every citizen of today to keep fresh in his 
mind is that so far as individual liberty is concerned, there is 
no choice among tyrannies of government. It can be no con- 
solation to him to be imprisoned without warrant, charged with 
crime without reason, tried and convicted without a jury, and 
to have his property confiscated without compensation though 
done by a republic instead of by a king. Nor ought he to for- 
get that there is in the nature and disposition of every man 
that which under some circumstance would make him a tyrant ; 
so that there is as much need of protection from the oppression 
of a congress as from that of a monarch. It is this protection 
that the Constitution provides for citizens of the United States 
in a manner and to a degree hitherto unknown in the world. 
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Wisconsin Line-Yard Concern Finds Remodeling Books Bring It Business— 
Inaugurates a Credit System—-A House Organ Makes 


Oshkosh, Wis., is widely known over the 
country; partly because of its mellifluous 
name that sticks in the memory, partly by 
reason of its nationally advertised “B’gosh” 
overalls, but mostly because it is just a first 
rate sort of place. It is known to lumber- 
men by reason of its long and rather spec- 


ings which should be replaced are cobbled 
up and made to do; and sometimes this is an 
expensive thing to the owners. 

It is always interesting to see how a big 
line concern manages its business; for that 
management must differ in numerous ways 
from the management of a single yard with 




















Algoma Street, Oshkosh, Wis., has the spacious 


tacular lumber history. This history is still 
in the making; for some widely known sash 
and door factories are located here. And it 
has its lumber retailing story, too; for the 
head office of the Fuller Goodman Co. is in 
Oshkosh, and from this office the twenty- 
nine branch yards are managed. All these 
yards except one are in Wisconsin, and the 
exception is at Iron Mountain, Mich. There 
is a wholesale yard at Oshkosh, and a prod- 
uce business at Sawyer, Wis. 

F. A. Fuller, president of the company, is 
a widely known lumberman, and the Good- 
man family has long been identified with the 
lumber industry in the North and in other 
parts of the United States. C. A. Goodman, 
of Marinette, vice president of the corpora- 
tion, is a famous manufacturer and has re- 
cently taken a leading part in standardizing 
and trade marking Wisconsin hemlock and 
in reselling it to Wisconsin dealers. He has 
become a noted lumber statesman and has 
done much in the campaigns of recent years 
to bring lumber up to the standard of manu- 
facturing and merchandising which it 
needed to reach to hold the place it is entitled 
to in the competition of modern industrial 
and commercial life. 

Mr. Fuller told us that the season of 1926 
started off in a rather disappointing fash- 
ion, due to the late spring. This company, 
with its yards in many northern towns, finds 
its interests rather closely tied up with 
farming. When farmers are in a position 
to build, the company finds its market ready 
created. Years of experience have shown 
that these men build new buildings in the 
spring and do repair and remodeling in the 
fall, with a mixture of the two scattered 
through the summer. With a late spring 


holding back new building until farmers 
must get into their fields, new building suf- 
fers; and some of this work gets put off 
indefinitely. But such a situation produces 
an unusually large volume of repair work 
in the fall, so conditions partly balance 
themselves. 


Naturally, though, some build- 


lawns that mean small town living at its best 


the owner in charge. Some line yards have 
made money through careful central buying, 
a rigidly established policy which tells each 
agent just what to do and a fixed habit of 
letting sales create themselves. Others 
select and train local managers with care 
and turn them loose, to create sales, extend 
credit, buy stock and make collections on 
their own. Each system has its limitations 
and risks. Some others, and among these is 
the Fuller Goodman Co., combine the two 
policies in a judicious way; conduct publicity 
to create business, depend upon the skill of 
local managers, and yet keep a careful watch 
on details from the central office. There 
seems to be very successful codperation be- 
tween local yards and the general office. 
For ten years this company has had a cost 
system in operation. It has duplicate rec- 
ords in the general office, where it can take 
off a trial balance for any yard quite as well 
as it can be done in the local yard. This 
cost system, so Mr. Fuller says, has been of 
great value in running things intelligently. 
In time, any dealer will realize it if some- 
thing is going wrong, whether or not he 
keeps analytical records. But the depress- 
ing part of it is that the damage may be 
irreparable before he realizes it. Sometimes 





Friends for the Retailer 


a faulty method permits a leak or causes 
prices on certain items to go too low or al- 
lows collections to lag, but it may be a 
change in buying habits or a false sense of 
economy among customers. Whatever is 
wrong, it is important to detect it at once, 
Like any other disease, it is more easily 
cured if caught and treated in its early 
stages. This cost system and experience in 
analyzing sales and collections disclose these 
things before they get far. Mr. Fuller says 
he and his associates have often discovered 
these drifts toward trouble, have located the 
causes and have taken corrective measures 
long before certain of their competitors real- 
ized that any general change in trade condi- 
tions had taken place. 


The company has had extraordinary suc- 
cess in making collections, and the percent- 
ages charged off at the close of business in 
past years has been trifling. In fact, the 
Realm would guess that the differences in 
credit losses between this company and some 
others of similar size would in themselves 
make a rather nice profit for the less success- 
ful collectors. One girl in the general of- 
fice gives all her time to past-due accounts. 
That is her one duty; and consequently no 
accounts drift along into old age simply be- 
cause they are overlooked by a clerk who 
has so many other duties that the accounts 
get but a hurried inspection. But this is 
not the whole story. Miss Cleavland, treas- 
urer of the company, makes delinquents her 
special object of consideration. Mr. Fuller 
declared that he believed she was the best 
collector in the country. He told of one 
small account owed by a person who lived in 
Oshkosh at the time the credit was ex- 
tended. It ran past the due date, and finally 
the man moved away. Miss Cleavland wrote 
fifty-eight letters. She pursued the man 
through the mails into several States in the 
Northwest, down to the Panama Canal Zone 
and back to the States. The man had trav- 
eled many thousands of miles; and when he 
finally paid the company’s account in full he 
was living within half a block of its general 
offices. But he paid it. 


“T have been surprised,” Mr. Fuller said, 
“to find how large accounts of some line- 
yard companies charge off as bad. I’ve been 
working more or less with some of the com- 
mittees dealing nationally with lumber prob- 
















































































South of Oshkosh is Lake Winnebago, where there are many attractive summer cottages 
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lems and have heard questions answered 
there, and I’ve talked with men whom I 
knew personally. These losses seem to me 
shocking; and I wouldn’t know just how to 
carry on if our losses mounted up that way. 
Such losses must necessarily affect prices, 
for they must be absorbed some way; and I 
don’t see how a man can feel secure when 
his business system is so loose as that. Some 
men say that if a person is so tight with 
credits, he will lose sales enough to make 
the difference; but I don’t believe that is 
true. A person must add a lot of sales to 
balance up in profits a straight-out loss of a 
thousand dollars, and I rather doubt if a 
suitable watching of bad risks loses many 
sales. If a man is good for the credit and 
honestly intends to pay, he will not object 


—— 





other not so much larger that ships twice 


that amount every day. Such shipments 
mean that lots of money is coming into these 
communities in a steady flow; and that 
money is being used to meet such obligations 
as those we hold. 

“It is largely a matter of individual effi- 
ciency among farmers. Those who are ca- 
pable are steadily getting ahead. Probably 
it isn’t so much a matter of hard work, for 
every farmer, good and bad, must do a con- 
siderable amount of work just to keep going. 
It is management. In our household we 
had a maid whose father can scarcely speak 
English. But he owns five or six farms. 
He doesn’t lack in practical education merely 
because he began learning English rather 
late in life and hasn’t got far with it. He 


We are prepared to offer this service in 


each of our yards. The system is still in 
somewhat of an experimental stage, and 
we are searching for sound information, but 
are fully convinced that it ought to be used 
and will go ahead with it. As yet this busi- 
ness is being conducted by the office force; 
but rather soon I expect to put a man at the 
head of it, and as soon as there is enough so 
that we have a rather exact idea of the ex- 
tent it will be used, we probably will incor- 
porate a separate company to handle it. This, 
I think, is the wise thing to do. If it proves 
as popular as I think it will, and as the early 
response indicates, there will be a volume 
that will call for a special organization. 
“Our company has always made it a 
point to keep up with new merchandising 








The Test of Friendship 


OST OF US think our biggest success lies in the 


dollars we make, and that happiness centers 


is because the manager falls down and not because 
the company has deviated from its long standing and 








in the luxuries we can have, but if 
one would be honest with himself, he would 
admit that his greatest heritage is friends. 
You can think of many who could have 
bigger positions and better salaries if they 
would move to some other city, but they 
stay where they are because of one main 
reason—they regret to leave their friends. 

There is always pleasure in making new 
friends. That is what the Fuller Good- 
man Co. is eager to do, and each of its yard 
managers is working toward that end. The 
newcomer is always welcome, even if he 
comes in only to say “Hello.” 

But aside from adding to our acquaint- 
ances we have even a higher aim, and that 
is to keep the friends we have made. We 
know we can do this through honesty and 
willingness to give an extra measure of 








rigid policy of square dealing. No man- 
ager can retain his position with us if we 
find that he gives less than the fullest meas- 
ure of value in service, quantity and grades. 

This simple rule of business makes for 
success, and on it we have built one of the 
best building material concerns in the 
State. The many customers whose names 
have been carried on our ledgers for even 
as much as twenty-five years, bear testi- 
mony to the effectiveness of trade built on 
the rock of sound integrity. 

Come and ask us about your building 
problems. We’ll show you hundreds of de- 
signs of homes and help you obtain plans 
for them or for barns, poultry buildings, 
garages, silos or other structures. We are 
glad to tell you how to keep building costs 
down and what materials are the most suit- 








service. It takes only one or two unworthy 
transactions to end a friendship, and it is an ideal 
of ours never to have it said that any customer re- 
ceived less than he paid for from any of our yards. 

Managers are selected for our business only after 
a most thorough inquiry as to their honesty and re- 
liability. Each is bonded and is depended upon 100 
percent in administering the business of his particu- 
lar locality. Should the Fuller Goodman Co. fail “ 
to make good in any way at these various points, it 


able and will last the longest. 
are at their best and we can serve you quickly. If 
necessary we will help you finance a home if you 
lack a part of the money to build with. Ask us on 
what terms and how. 


Our stocks 


PRESIDENT. 

















to reasonable and courteous investigation or 
to definite terms of settlement. And if he 
isn’t good and doesn’t intend to pay, we’d 
rather find that out before he gets the credit 
instead of afterward. 

_ “I find that our farmer-creditors are meet- 
ing their accounts surprisingly well. We 
carry all our own notes, and so I know when 
payments are made and how much is paid. 
I noticed rather early in the summer that, 
at a time a farmer would presumably be at 
low financial tide because his surplus was 
invested in seed in the ground and before 
any crops were harvested, many farmers 
paid off their notes in full. Their ability to 
do so is of course due to dairying. There is 
one little town not far from here, a place of 
less than a thousand people, that is ship- 
Ping thirty tons of milk a day. I know an- 





keeps exact records of gross income and 
costs. He knows exactly what every de- 
partment of his farm yields him; not only 
his dairy and his hogs but also such things 
as his chickens and his vegetable garden. 
Just across the road from his home farm is 
a farm that is equally fertile; but the owner 
is slowly going broke. Our maid remarked, 
when I was asking her about these things, 
that her father expected to buy that farm. 
He’ll probably begin by loaning the present 
owner some money on a mortgage; and when 
the man can’t pay, as assuredly he’ll not 
be able to, then this prospering farmer will 
make a fair deal with him to buy him out. 
It’s not fertility or luck or opportunity; 
it’s management. 

“Last spring this company got under way 
a system of building loans for its castomers. 










ideas. Of course we don’t adopt them 
until we have investigated them thoroughly 
to see if they really are in line with progress, 
and to estimate the effect they will have 
upon our general policies and upon the vol- 
ume of trade. That goes without saying; 
for many ideas are new without being good, 
and they may be good without being new. 
But in my opinion the lumber business is 
not as well organized as it should be. Many 
yards are bumping along, trying to get by 
on the organization that fitted a commun- 
ity thirty years ago. I’ve noticed that some 
of these yards, that rather take pride in not 
having changed their methods for years, are 
slipping. They’re out of line with modern 
needs and don’t realize it. That’s a dan- 
gerous situation to be in. 

“Some time ago we decided we wanted to 
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make a little closer contact with our custom- 
ers, and so we started publishing a house 
organ that we call the ‘F G Builder.’ This 
goes out each month to a list of many thou- 
sand people in our different communities. 
It is all fresh stuff, gathered in the com- 
munities or prepared especially for our cus- 
tomers. It serves to show these people that 
the Fuller Goodman Co. is a very human 
organization, that we are interested in them 
and in ourselves and that we want this in- 
formal partnership to prosper. Naturally 
we use it so far as we can to build up our 
own business. For instance, during the win- 
ter we publish some articles on mixing and 
setting concrete in cold weather. In former 
years we have not sold much cement during 
the winter months. But our farmer cus- 
tomers have time during the winter to do 
much repair work. They have always 
supposed that concrete could not be set in 
cold weather, but we told them just how to 
do it. This will mean quite a volume of 
sales that otherwise we would not make; 
and it also means that our customers can 
utilize otherwise waste time to improve their 
equipment of farm structures. 

“Some time ago one of our men suggested 
that not one farmer out of five knows how 
to splice a rope neatly enough so it will run 
over a pulley. Here seemed an opportunity 
to get them some useful information, for 
every farmer uses rope; and if a hay rope 
breaks it is a pretty bad check in the midst 
of a busy harvest. So we were looking 
around for somebody who knew how to make 
a splice. Our idea was that we’d get him 
to make a sample splice for each yard, and 
then we’d have drawings made to show just 
how it was done. Well, by a curious co- 
incidence, just as we were thinking of this 
matter, an article appeared in the AMERICAN 
LUMBERMAN on rope splicing, with draw- 
ings showing just how it was done. The 
paper loaned us the cuts, and we put a story 
about rope splicing in the ‘F G Builder.’ 
You’d be surprised to know how many farm- 
ers have told us that they have followed 
these directions in splicing broken ropes with 
complete success. 

“We have found the AMERICAN LUMBER- 


MAN very courteous and very willing to 
cooperate with us. We found your cam- 
paign on ‘Old Homes Made New’ especially 
useful to us. Our managers preserve those 
books with care and make constant use of 
them. They make many sales in that way. 

We have a copy of the “F G Builder” 
on the table as we write these lines. It is 
a publication of thirty-six pages, standard 
magazine size. At the mast-head is this 
statement of policy: “A monthly magazine 





Signboards 
Keep Working 


We pay considerable at- 
tention to our publicity, and 
our strongest bid for it is 
through the medium of 
country signboards. While 
a signboard may not appeal 
to a man the first, second 
or tenth time he passes it, 
when he sits down to con- 
sider buying lumber, and 
begins to figure on where 
he is going to buy it, the 
name that flashes through 
his mind is the one that he 
has noticed on the sign- 
board that he has passed 
perhaps a hundred times 
without giving it much 
thought, his impression be- 
ing that it was plainly 
printed and attractive.—F. 
A. FULLER, Fuller Good- 
man Co., Oshkosh, Wis. 











devoted to the interest of our thousands of 
customers so they may gain the most modern 
ideas, the most expert thought and the great- 
est economy in building, and sound advice 
in the purchase of materials, fuel, supplies 
and equipment. Its aim is to entertain as 
well as to instruct.” This copy opens with 
a personal message, by President Fuller, on 
The Test of Friendship. The copy con- 
tains a great variety of material; ranging 
from verse and a story, through contest 
news, “Uncle Charley’s Corner,” cartoons, 
a description of one of the counties of Wis- 
consin written by a lady who is secretary 
of a Chamber of Commerce in that county, 
a Housewives’ Exchange, several pages of 
yard news with the picture of the local 
manager printed with each story, three 
house plans and two garage plans, a de- 
scription of one of the yards and its man- 
ager, short humorous articles and so on. It 
is the sort of publication a large company 
can put out and use effectively. Getting 
it together requires some competent editorial 
labor, and this can not always be found 
among amateurs. Then, with their long 
mailing list the company can afford to have 
it set up and printed. For the dealer using, 
say but a thousand copies, this tailor-made 
magazine might well be a little expensive. 
Many dealers who feel that they don’t have 
the time or the editorial talent or the larger 
sum of money needed for a completely indi- 
vidual house organ tell us that they get ex- 
cellent results from using the “Home 
Maker.” This bright little magazine is 
a jaunty visitor, carrying the dealer’s name 
and sound building information out to a 
yard’s customers. We feel that it may be 
a real service to some of our readers who 
need a personal publication for distribu- 
tion among customers if we use these last 
lines to say a good word for the “Home 
Maker.” If you are situated as the Fuller 
Goodman Co. is, you doubtless prefer to 
make your own. But if that is a little too 
large an order, the circulation manager of 
the AMERICAN LUMBERMAN will be glad to 
tell you about this little magazine that you 
can get, bearing your own name, for dis- 
tribution among your customers. 


Michigan Retail Lumber Prospects Good 


PEeToskKeEy, Micu., Aug. 30.—The north Michi- 
gan resort country has not seen this season the 
crowds of vacationists that have been common 
for the last several years. While the regulars 
and old timers are back in their usual numbers, 
newcomers and casual visitors, as well as auto- 
mobile tourists, have been fewer than for several 
seasons. Few new cottages have been built, nor 
has there been the usual resort activity, with 
the result that there has been less demand for 
lumber than usual. 

A journey north from Muskegon through 
Whitehall, Shelby, Pentwater, Ludington, Man- 
istee, Frankfort, Traverse City, Charlevoix and 
others, and a checkup on conditions reveals the 
fact the lumbermen in these places, with a few 
exceptions, have not had a good summer. How- 
ever, they are hopeful and expect that conditions 
will improve, 

The farmers in the northern counties of the 
lower peninsula are in better shape financially 
than they have been for some time, and if erops 
mature and yield as expected there will be con- 
siderable building done in the rural communi- 
ties and on the farms. The farmer of today 
wants better homes, barns and buildings, and 
it is certain that if he does not have what he 
wants he will get it at the first opportunity. The 
improved conditions on the farms in this section 
of the country are due, in large measure, to the 


increased activities in dairying. The farmer in 
Michigan today is not dependent on his hay and 
grains for his cash income, as was the case in 
former years. Dairying brings him in ready 
eash. Potatoes and beans promise good yields 
this year. Hay and small grains gave better 
crops than last year. Rain has been plentiful 
and while the cool nights have retarded corn 
somewhat, there have been enough hot days to 
bring it through in good shape up to the present 
time. If the frosts hold off until Sept. 15, the 
corn crop will be good. There is much repair 
and construction work to be done on the farm 
and it now appears that the farmers will have 
the money this year to buy lumber to do this 
work with. 

The retail lumber dealer of Michigan appreci- 
ates the necessity and the importance of adver- 
tising and publicity to enlarge the market for 
and increase the uses of lumber. While some of 
the yards are stocking lumber substitutes, a situ- 
ation is thereby created that dealers did not 
have to contend with in the past. This is the 
(difficulty of regulating stocks to meet consumer 
demand and the increased inventory that must 
be carried. It is the consensus among Michi- 
gan lumber dealers that an intelligent and de- 
termined effort must be made to educate the 
consumer to a better understanding of lumber 
and its uses and the conditions under which it 


is produced and distributed. If this were done, 
these dealers feel, the results would be beneficial 
to producers and dealers alike. 

The building shows have done much to inter- 
est dealers throughout the State, and while it 
is possible that no more shows will be held this 
year there are good prospects that much trade 
expansion work will be done in 1927 by means 
of shows. 

And then there are the possibilities for lum- 
ber manufacturers to codperate with retail deal- 
ers whereby building shows and displays, the 
latter, perhaps, conveyed over the country in 
motor busses, may be used more extensively for 
edueational and trade extension purposes. Re- 
tail dealers are in favor of activities such as 
these. Of fifty who were interviewed on this 
subject recently, not one had any objections to 
offer and very many promised coéperation in 
any plans that have for their purpose the exten- 
sion of markets for lumber in Michigan. 


A TurEE TREE Pornt resident obtained per- 
mission to burn grass, but he disobeyed instrue- 
tions and left the fire unattended while he went 
home to lunch. He and a hundred neighbors 
did not go home for any other meals for several 
days—they were too busy fighting flames that 
destroyed many acres of scenic beauty. 


——— | 


SOS OL TE a OS. TA 


— es ee 














In 
MAN 
meth 
Frar 
confi 
Utili 
tenti 
oceas 
comn 
AME) 
of th 
trati 
ber | 
betw 
the p 
of lu 
filling 
to re} 
large 
pile ¢ 
fill t! 
that 
forty 
space 

6c T 
years 
Oxho! 
had_t 
cost o 
quick] 
air in 
the he 

Fee 
ject w 
Frene 
by ret 
BERMA 
numbe 
tive re 

Alb 
ber C 





The Fr 
by mod 
tion 


gtaphs | 
the idea 
page, ' 
these pi 
the low 
Mr. Me] 





al 


swe 


al 
r- 


11s 


ent 
bors 

ral 
hat 





eed =—~ "> 


_——— ———=T lee ST 2 


a | 


a 








SEPTEMBER 4, 1926 


AMERICAN 


LUMBERMAN 


51 





What Dealers Think of French 


Method of Piling Lumber 


In the June 12 issue of AMERICAN LUMBER- 
MAN [page 62] there was described in detail a 
method of piling seasoned lumber used in 
France, which had been demonstrated at the 
conference of the National Committee on Wood 
Utilization, where it attracted considerable at- 
tention from those in attendance. Upon that 
occasion Axel Oxholm, of the wood utilization 
committee, explained to a representative of the 
AMERICAN LUMBERMAN some of the advantages 
of this system. It will be noted from the illus- 
tration appearing in this column that the lum- 
ber pile is so constructed that space is provided 
between the two columns of lumber upon which 
the pile rests. In this space a sufficient amount 
of lumber is always kept for the purpose of 
filling small orders, which makes it unnecessary 
to remove the pile roof for that purpose. When 
larger orders are being filled from the top of the 
pile enough additional lumber is taken down to 
fill the storage space also. Mr. Oxholm said 
that in France the piles are from thirty-five to 
forty feet high, and any width that available 
space in the yard will permit. 

‘*This piling system has been used for many 
years by the French lumber dealers,’’ said Mr. 
Oxholm, ‘‘one of whom stated to me that he 
had thereby effected a saving in the handling 
cost of about 4 percent. The lumber dries more 
quickly on account of the better circulation of 
air in the pile as a result of the open space at 
the hottom.’’ 

Feeling that an open discussion of this sub- 
ject would help to determine whether or not the 
French system might advantageously be adopted 
by retailers in this country, the AMERICAN LuM- 
BERMAN invited comment, and has received a 
number of interesting letters from representa- 
tive retailers in different sections of the country. 

Albert M. Melone, of the Melone-Bovey Lum- 
ber Co., Minneapolis, Minn., sends two photo- 


The French method of piling, as demonstrated 
by model pile shown at conference of the Na- 
tional Committee on Wood Utilization 


graphs showing how that company has adapted 
the idea, which pictures are reproduced on this 
page. The low pile to be observed in each of 
these pictures, and also the pile on each side of 
the low ones, have been put up in this way. 
Mr. Melone says it is the company’s intention, 





as new stock comes in, to carry the idea through 
the entire stock of lumber piled in the open. 
‘*We find this a great convenience in loading 
out small orders and in showing the stock to 
customers,’’ says Mr. Melone. ‘‘This part of 
the stock is kept straight and clean by the lum- 
ber piled above it forming a sort of shed. This 
feature is particularly valuable in filling small 
orders, as the buyer is ordinarily more particu- 














French piled lumber in yard of Melone-Bovey 
Lumber Co., Minneapolis, Minn. 


Jar about a few pieces than he is on a larger 
order. The men in our yard wonder why they 
did not think of this system themselves.’’ 

That the plan ean be profitably used in the 
average retail yard is the opinion expressed by 
I’. C. Greene, of the Charles C. Kellogg & Sons 
Co., Utica, N. Y., who says: ‘‘In our yard, for 
instance, a pile of 2x4-inch 16-foot spruce runs 
very high, and by piling the stock this French 
way, when we have an order for a few pieces 
we could get them without climbing to the top. 
We see no disadvantage in piling this way ex- 
cept the loss of a very small amount of space.’’ 

A possible insurance angle is suggested by 
Peter De Vries, of 8. J. De Vries & Co., Chicago, 
who says: 

‘“<Tt occurs to us that in Chicago this kind of 
piling would not be practicable, for the reason 
that ordinarily the piles are not so high on ac- 
count of the fire insurance rates prohibiting pil- 
ing higher than twenty feet. Also, great care 
would necessarily have to be taken in getting 
the side pieces piled firmly enough so that when 
extracting the inside pieces they would still hold. 
This would necessitate considerable care, which 
might add to the cost. While we would not say 
this is not practicable, we do not think it is so 
in Chicago as much as it would be for some of 
the outlying communities where the yards do not 
have the turnover generally had in a city of this 
size. We intend keeping the matter in mind, 
and if occasion presents itself we might try out 
u pile or two to see how it works.’’ 

Interest in the plan is expressed by W. W. 
Carmichael, manager of city sales department, 
C. N. Dietz Lumber Co., Omaha, Neb., who says: 

‘*The article in regard to the French way of 
piling seasoned lumber published in a recent is- 
sue of the AMERICAN LUMBERMAN is interesting, 
and we know of no valid objection to the 
method; in fact it might have some advantages. 
However, we have very little complaint to offer 
regarding the present method of piling in this 
community, as there is no reason for piling 
lumber to the height that this method might 
indicate. In this climate we lose very little 
lumber from deterioration, as it is a rule to 
use from the top of the piles when making de- 
liveries, and when business is normal this in- 
sures fresh looking stock at all times.’’ 





Representative 
Retailers Tell 


Experiences 


The Newburgh Lumber Co., Newburgh, N. Y., 
writes: 

‘We have been using this method for some 
time, except that we take from the top instead 
of the bottom of the pile. We tie the sides and 
remove several loads without disturbing the 
roof. and as necessity requires we lower the 
sides and reroof the piles. Our piles do not run 
over 16 to 20 feet in height.’’ 

‘*¢Just how this method would work out in a 
retail yard such as ours is a problem we have 
not yet solved,’’ writes K. P. Aschbacher, sec- 
retary Swan Creek Lumber & Supply Co., To- 
ledo, Ohio. ‘‘The quantity of seasoned lumber 
sarried by us is not such that this system of 
piling would be of any advantage. This method 
appears useful for outside storing, but where 
lumber is kept in bins it is out of the question. 
The lumber piled on our yard is moving in and 
out so rapidly that the method of piling does 
not, or should not, require much labor and time. 
However, there might be occasions even in our 
own yard when such a system could be 
adapted.’’ 

R. P. Paddison, manager Dade Lumber Co., 
West Palm Beach, Fla., says: 

‘“This method apparently would be all right 
where it is expected to keep lumber piled for a 
long time without handling, but it would not be 
practicable for us, for the reason that we usually 
make quick turnover of our stock so that it is 
necessary to handle material from the pile every 
day.’? 

No need for the introduction of this method 
is seen by W. 8S. Dickason, of the Dickason 
Goodman Lumber Co., Tulsa, Okla., who says: 

““T do not believe the average retail concern 
has room in which to pile its lumber according 
to the French method. When business is rush- 
ing our lumber goes out too rapidly to require 
this protection. When trade is dull we house 
practically all of it. It also occurs to me that 
with high priced labor this would be very ex- 
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Another view of French piling as practiced by 
Melone-Bovey Lumber Co. 


pensive, if not impossible, for the reason that 
in yards as large as those in Tulsa we do not 
keep regular piles. When a carload comes in, 
if we can not take care of it with our truck 
drivers we lay it down in the alley, and have it 
put in piles by tramp laborers, 75 percent of 
whom never did any of this sort of work be- 
fore.’’ 
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News and Business Ideas for Retailers 


To Dedicate Remodeled Church 

LAHArpe, Iiu., Aug. 30.—The Union Church 
of LaHarpe, which has just been remodeled, at 
a cost of about $22,000, will be dedicated with 
suitable exercises Sunday, Sept. 5; in fact, the 
entire week beginning Sept. 5 is to be observed 
as ‘‘church home-coming week.’’ The Union 
church is the result of merging a Methodist and 
a Congregational church. The remodeled edifice 
presents a very handsome appearance, both 
exterior and interior. A good deal of lumber 
was used in the work, which was supplied by 
John M. Lyon, local lumber dealer, who also 
was a member of the building committee, and 
took an active interest in the work. 


Lumbermen Defend Wood Shingle 


Kokomo, Inp., Sept. 1.—Friends of the wood 
shingle are preparing to fight a proposed ordi- 
nance which would eliminate it from this city. 
Discussion of such an ordinance was had in the 
city council recently. Among the opponents of 
the measure was Milton Somers, of the South 
Side Lumber & Coal Co. 

‘*We sell both prepared roofing and wood 
shingles,’’ said Mr. Somers, ‘‘and there prob- 
ably is little difference in the profit. But there 
always will be some persons who will prefer a 
wood shingle roof and I don’t think we should 
stop them from having it.’’ 

He said that a shingle roof that is old and 
*‘linted’’ or fuzzy sometimes will catch fire 
from a spark, but that the spark has to stay 
alive a long time, and that wood shingles, if 


not allowed to remain for too many years on 
a building, are us good and cost less than most 
of the prepared roofings. The only truly fire- 
proof roof, he said, is of slate or tile, and cost 
of those materials is prohibitive to the modest 
home owner. 

Dan 8. Troy, of the same company, also was 
present and voiced like opinions. Action was 
deferred until the council can study the ques- 
tion more closely. 


Dealer Features Remodeling Service 


Boston, Mass., Aug. 31.—The Dix Lumber 
Co., of North Cambridge is making remodeling 
a feature of its service this year, with very en- 
couraging results. This enterprising firm of 
which U. M. Carlton is general manager, has 
always paid considerable attention to the re- 
building, enlarging and modernizing of old 
houses, and this season the results have been 
especially gratifying. Expert attention is be- 
ing given to remodeling, with a special manager 
for that department of the business. 

The D. D. Chase Lumber Co., of Haverhill, 
of which Charles H. Croy is president and 
Henry L. Stone is manager, has developed a 
very interesting and efficient method for dis- 
playing such merchandise as columns, posts and 
railings. The display department, just com- 
pleted, consists of three yooms, two of them be- 
ing a living room and a combination dining 
room and kitchen. Al! kinds of built-in fixtures 
are shown, from breakfast nooks to kitchen 
cabinets, and everything in building items, from 
various kinds of flooring to doors and trim. 





ware. 


repairs free of charge. 


the furnace. 


toward the dealer. 


repair material and tools. 


repairs. 





This Week’s 


Most of the “tips” for retailers published in this de- 
partment from week to week tell of plans and methods 
that the AMERICAN LUMBERMAN knows to be in actual 
use by specific firms. Here, however, is an excellent 
idea on which we are without the usual detailed infor- 
mation as to the firm and place where it is being used: 


Somewhere in one of the eastern states a retail lumber and coal 
dealer maintains a light truck, equipped with bench, vise, carpenter 
tools and repair material including an assortment of light hard- 
Zach day this truck, manned by a driver who also is an 
all-around “handy man,” calls on all the customers to whom the 
firm delivered building materials or coal the preceding day. It 
is the duty of this man to see that everything was left in first-class 
and satisfactory condition. If any damage was done by the deliv- 
ery truck the previous day, it is his job to make the necessary 


He also is authorized to make minor repairs around the house, 
such as fixing a door lock, glazing a broken window, fixing a latch 
on the cellar window, or even, in some cases, cleaning or repairing 
In short, he performs any little service that would 
help to create good will on the part of the customer or his wife 


The idea and equipment of the truck is something like that of 
the “trouble shooting” trucks operated by telephone companies. 
The truck used, so far as the rather indefinite data available shows, 
is equipped somewhat on that order, with hooks and racks for the 
In short it is practically a miniature 
building materials store on wheels, plus facilities for making 


The AMERICAN LUMBERMAN will be glad to hear from 
any dealers who are using this, or any similar method, or 
from anyone who knows of a firm that is doing so. 


Watch for Next Week's “Tip” 


Timely Tip 








Financing Small Town Building 
Az a meeting of retail lumber dealers one of 
the speakers had been given the subject of 
financing in the small town districts. Being a 
successful retail lumber dealer in a small town, 
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Have your home improved as you 
want it for the winter. 


The play-room you have always 
planned for the children—a better 
arrangement of those upstairs rooms 
—a stouter roof to guard against last 
winter's leaks. 


Right now is the economical time for 
this sort of work. Convenient terms 
if you wish. 


CALL MAIN 25, REMODELING DE- 
PARTMENT OR SIGN THIS AD AND 
MAIL TO P. O. BOX 299 
HALLACK & HOWARD 
LUMBER CO. 
DENVER SINCE 1877 


INVEST FIRST IN NECESSITIES— 
THEN SPEND ON LUXURIES 
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Autumn is an excellent time for remodeling. 
This timely ad of a Colorado retailer suggests 
a form of appeal that has been found effective. 
It will be observed that this concern maintains 
a special department for remodeling and ac- 
tively solicits that class of work 
he knew his subject well. His remarks ran 
approximately as follows: 

‘*T believe I have had the same problems in 
getting rid of paper that every dealer in a 
small town experiences. I did a good business 
for a time, but found that I was hampered by 
not being able to carry my own paper and being 
unable to find a ready market for that which I 
could not handle. 

‘“‘T realized that the prevailing ‘building 
movement presented an opportunity which every 
aggressive lumber dealer should take advantage 
of to the fullest extent possible; so I began to 
figure out various means of disposing of the 
paper on various buildings which were being 
contemplated. 

‘*T knew quite a number of people in my 
town, but not enough, to take up all the loans 
I could handle, so I began to look fox new out- 
lets, and found them by asking every reliable 
person that I met if he knew of anyone in the 
market for some good paper. In this way I 
worked up quite a list of prospects and, since 
the property was all located within the immedi- 
ate vicinity and could be easily seen, I had no 
trouble of disposing of all that I had on hand. 

‘*Tn this way I was able to increase my vol- 
ume very substantially. I was careful to see 
that all the paper I turned over was well secured 
and of the gilt-edged variety. In this way I 
worked up prestige for my paper and soon had 
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a list of clients who were willing to take up all 
I had to sell them. 

‘<This brought another problem, for I had 
more people waiting for my paper than I could 
supply. In order to take care of this, I began 
to figure out ways and means for creating more 
building. I went out among the farmers and 
interested them in constructing more barns and 
sheds. I got in touch with the working men in 
my community who did not own homes and in- 
terested them in building. 

‘When others saw how their neighbors were 
building homes and new barns, they became in- 
terested in buildings for themselves. Many 
came to me of their own accord and asked my 
advice concerning the construction of homes or 
farm buildings. Others took up the matter 
with local contractors and architects. The total 
result was that we had one of the biggest build- 
ing years the community had ever known. 

‘*T found that there were certain men who 
were always good prespects for well-secured 
paper. Lawyers, doctors and other professional 


men earned good money, but they lacked a place - 


to invest their surplus. I visited these men 
and lined some of them up as clients for my 
paper. 

‘*T also found that there were many farmers 
in the vicinity who were well to do, and I made 
it a point to meet them and let them know that 
I had some good security which I was willing to 


Detroit, Micu., Sept. 1—A community cen- 
ter for the sale of building materials, and aux- 
iliary services in the construction of various 
types of buildings are contemplated in the fa- 
cilities of the recently opened Fordson City 
Lumber Yard, at Fordson, one of the larger sub- 
urban cities in the Detroit metropolitan dis- 
trict that takes its name from the 
Ford industries within its environs. 

As far as possible the stores on the ground 
floor of the 2-story office building will be leased 
to those engaged or closely connected with build- 
ing. This is directly in line with the idea of 
the owner, A. B. Lowrie, of the Lowrie & Rob- 
inson Lumber Co., Detroit, who has planned 
such an arrangement with a view of intensively 
developing the building possibilities of the eom- 
munity. 


extensive 


The offices of the lumber yard also are located 
on the ground floor, where space has been pro- 
vided for the sales and accounting departments 
as well as for a small consultation room. On 
the second floor a suite of offices has been pro- 
vided for the use of Mr. Lowrie. His private 
office is completely paneled in American black 
walnut with blue and gold mural decorations, 
and upholstered furniture of blue design. A 
few carefully selected paintings are utilized to 
complete the effect A tiled bathroom is lo- 
cated immediately adjoining this private office. 

A display room for various kinds of building 
materials has been located immediately adjoin- 
ing this suite of offices, as well as a conference 
room for meetings of employees. The remain- 
der of the office building is used for millwork 
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dispose of. In this way, I not only worked up 
a good trade for my lumber, but cultivated a 
field for my paper. 

‘¢The retail lumber dealer in the small com- 
munities has just as many opportunities of 
working up a good business as his brother in 
the big cities if he will only take advantage of 
them. During the past year I have increased 
my business more than 60 percent, and I am 
having no trouble whatsoever in getting all the 
ready money that I need.’’ 


Dealer Gives Prize For Big Fish 

Woop LakE, Nes., Aug. 30.—At the opening 
of the fishing season the O’Halloran Lumber 
Co., of Wood Lake, announced that it would 
give a prize for the largest bass caught at 
Marsh Lake, near here. Recently F. E. Reynolds 
came in with a bass weighing 7 pounds 2 ounces, 
and received the prize, a fine reel. 


Dealer Adds Side Line of Stoves 

JEFFERSON City, Mo., Aug. 30.—The Seruggs- 
Guhleman Lumber Co., of this city, has installed 
a new department which will be devoted to the 
handling of stoves and ranges, a very complete 
line of which is being put in. This department 
will be housed in an addition to the company’s 
building recently completed, which will be 
equipped with show windows of the most mod- 


items with a small but fully equipped mill at the 
rear of the first floor. 

The system of piling millwork is rather un- 
usual, in that all of the various items are con- 








Private office of A. B. Lowrie, owner of Fordson 
City Lumber Yard, Fordson, Mich. 


tained in neatly labeled frames specially de- 
signed for this purpose. The distinct lettering 
on the outside of each of these frames prevents 
confusion in locating the items, and at the same 








General view of office building and shed of Fordson City Lumber Yard, 


Fordson, Mich. 





ern design. 


Al Stone will manage the new 
department. 


Getting Too Many Retail Yards 
Los ANGELES, CaLir., Aug. 28.—E. D. Ten- 
nant, secretary Los Angeles Lumbermen’s Club, 
says that the volume from the standpoint of the 
retailers has been particularly satisfactory for 
the week and that outlook was favorable for 
the first two weeks of September. 


However, the fact that persons throughout the 
United States who have saved a little capital are 
coming to Los Angeles and southern California and 
establishing small lumber yards is bringing about 
very keen competition, said Mr. Tennant. Of 
course, this is a desirable place in which to live 
and be in business, but there is such a thing as 
getting a community overloaded with too many 
retail establishments and this is gradually be- 
coming the condition here in southern California. 
On the other hand, the number of retailers is 
gradually growing, because if the retailers to which 
I make reference go out of business, they sell out 
to some other person who desires to enter the game. 


The buying of lumber on the part of the pub- 
lic, however, has not been curtailed, according 
to Mr. Tennant, as the wholesale advances have 
not been passed on by the retailers. He was 
of the opinion that these advances will be ab- 
sorbed by the wholesalers, but that any further 
increases would be added to the retail cost. 


~ Opens Yard to Serve Growing Community 


time facilitates their systematic grouping. 
Behind the combination office and millwork 


building are two sheds, one 240 feet and the 
other 396 feet long, thoroughly well constructed 
and ventilated, built with a view to covering all 
lumber items carried in stock. Railroad sidings 
are directly alongside, so that the work of un- 
loading ears is facilitated, to the extent that 
items can be placed immediately in each sepa- 
rate section. A complete system of cement 
walks and roads has been established throughout 
the yard. A 20-foot road has been laid at the 
main entrance so that the loading of millwork 
at the side entrance to the plant is facilitated, 
through the elimination of bad road conditions. 
Sliding doors and an elevator in the millwork 
plant also aids in the loadings, which are dis- 
patched entirely separate from the main office, 
through the location of the shipping clerks in 
a separate section immediately inside the ship- 
ping entrance. A stable also is located on the 
rear of the site. 

While the Fordson City Yard is a model small 
plant and particularly emphasizes durable 
construction and convenient servicing, its dedi- 
cation to the present and future building re- 
quirements of the rapidly growing industrial 
community in which it is located is easily its 
outstanding feature. According to Mr. Lowrie 
this service will be specialized for the use of 
home owners, with the idea of enabling the 
prospective builder to determine their plumbing, 
electrical and other needs at the same time that 


their lumber requirements are fully taken into 
account. 








Mich 


Interior view of millwork plant of Fordson City Lumber Yard, Fordson, 
., showing the piling system 
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Happenings in the East Coast Trade 


Woman Appointed Representative 

New York, Aug. 31.—Miss N. T. Benoe, 
5936 Grand Central Terminal, has just been 
appointed New York representative by the 
J. E. Pinkham Lumber Co., 1016 White Build- 
ing, Seattle, Wash. Miss Benoe, who already 
had the account of the Englemann Spruce Co. 
(Ltd.), Prince George, B. C., thus greatly en- 
larges her activities as an independent op- 
erator. She has been in the lumber business 
in New York since the World War, but prior 
to the conflict had held several important 
positions in the industry, which she has stud- 
ied since childhood. 

Miss Benoe boasts that her father, Victor 
Jenoe, who recently died, built the first saw- 
mill ever constructed in Madison, Wis., for 
the Ritchie Sawmill Co. As a little girl, Miss 
senoe says, she became interested in_ her 
father’s work and got many pointers from 
him, As a young woman, she started out for 
herself and obtained her first position in Du- 
luth, Minn., with James H. Madden. Subse- 
quently she became seeretary to Samuel J. 
Cusson, general manager of the Virginia & 
Rainy Lake Co. 

She abandoned the lumber business during 
the war and came to New York as the repre- 
sentative of I. A. Patrick & Co., of Duluth, 
woolen manufacturers. She devoted much time 
to caring for Minnesota casuals as they arrived 
from overseas and spent largely of her personal 
funds in aid of the veterans. Shortly after 
the victory had been won, Miss Benoe became 
connected with the Willapa Lumber Co. and 
after a comparatively brief experience started 
in New York on her own hook and has been 
very successful. 

Miss Benoe is very optimistic of the im- 
mediate future of the lumber business, saying: 
**T think we will have a splendid fall season.’’ 


To Establish Shippers’ Checking Bureau 

New York, Aug. 30.—The Marine Under- 
writers, in codperation with the Intercoastal 
Lumber Shippers’ Association, has agreed to 
establish a checking bureau, for the purpose of 
eliminating shortage claims made by ultimate 
consignees on lumber shipments from the Pa- 
cifie Northwest via steamer to ports on the At- 
lantic seaboard, and then forward to destina- 
tion. The question of these shortage claims 
has been a subject of serious consideration for 
some time by all factors interested. 

The unnecessary losses to the industry from 
this source have developed to a very substantial 
figure and apparently have been on a rising 
scale, notwithstanding every effort made by 
intercoastal shippers to improve the service and 
method of handling to check this leakage. Dur- 
ing the fiseal year from Aug. 1, 1925, to Aug. 1, 
1926, it has been conservatively estimated that 
these losses have reached a figure of approxi- 
mately $145,000. 

The purpose of the bureau is more effectively 
to coordinate the various and rather intricate 
operations incident to the loading, discharging 
and forwarding of waterborne cargoes from the 
Pacific coast. The Marine Underwriters will 
have exclusive management, control and dicta- 
tion of the bureau, under an agreement that 
has just been reached after eight months of 
careful study. 

The bureau will be organized with a highly 
qualified staff to supervise practically every 
operation incident to the intercoastal shipment 
of lumber from the Pacific Northwest, with 
particular attention to the various activities of 
discharging, forwarding and delivery to the 
ultimate consignee in backhaul territory. It 
will make a thorough study of present methods 
of handling, together with a thorough check 
on all claims presented for allowance on ae- 
count of shortage, and it is believed through 
such study there will be developed a better 
understanding as to the souree of this un- 
necessary loss to the industry. 


The Intercoastal Shippers’ association, which 
will give its unqualified codperation to the con- 
duct of the bureau, represents an annual ship- 
ment from the Pacific Northwest to the Atlan- 
tic seaboard of approximately 900,000,000 feet 
of lumber. It is felt that a technical study 
and supervision of this movement through a 
checking bureau will unquestionably result in 
marked improvement in the general service in- 
cident to steamer consignments from the Pa- 
cifie seaboard. 

The Intercoastal Lumber Shippers’ Associa- 
tion has been assured of the heartiest codpera- 
tion from all of the retail associations in the 
territory affected by this distribution. As an 
initial and essential incident of the operation 
of the bureau, all members of the Intercoastal 
Shippers’ Association have inaugurated a policy 
which necessitates the filing of all claims for 
shortage, by their customers within ten days 
of delivery, otherwise the claims will not be 
recognized. 

This regulation is held to be necessary to 
the proper functioning of the bureau and a 
proper investigation of the claims of shortage 
and their origin for the correction of the con- 
ditions responsible. 


New Jersey Plants Sustain Fire Loss 


PHILADELPHIA, PA., Sept. 1.—The plant of the 
Kk. G. Miller Lumber Co., at Paulsboro, a suburb 
of Camden on the New Jersey shore of the 
Delaware, was gutted by fire last Sunday after- 





Our new embassies in foreign parts 
will be furnished exclusively with 
American products, Secretary Kellogg 
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assures our manufacturers. A little 
cloud like a man’s hand makes a quick 
and quiet exit from our politico-eco- 
nomic sky.—From New York Times. 





noon. Boys playing in a barn are believed to 
have started the blaze. Edward G. Miller, 
president of the company, fixed his loss at 
5250,000, covered by $200,000 insurance. 

Damage of $8,000 was caused by the fire in 
the yards of the A. R. & C. E. Gellenthin Coal & 
Wood Co., according to the estimate of Charles 
Gellenthin. Flames menaced the old Hohlweg 
Hotel, recently renovated by Walton C. Lock, 
and destroyed the barn behind the hotel. South- 
erly winds aided the firemen, but sent the flames 
perilously near the tanks of the Lincoln Oil Co., 
where 300,000 gallons of gasoline stood in 
storage. 

Millions of feet of lumber lay in the yard 
while the flames spread rapidly from the garage, 
through these piles of wood, to other structures 
on the property. Four other buildings were de- 
stroyed, a new garage, the main warehouse 
of the company and two small warehouses. 
Seven trucks were saved from the garage before 
the flames reached them, but a coupe was de- 
stroyed. Records and papers were moved to 
safety from the office building which was only 
slightly damaged. Supplies, including thou- 
sands of feet of white pine lumber, millwork 
and cement, were destroyed in the main ware- 
house. 


Outstanding Events of Vacation Season 


New York, Aug. 31.—Two events of prime 
interest to New York lumbermen have oc- 
curred of late and have caused more com- 
ment than might have been created by the 
sale of thousands of feet of lumber. 

One was the capture of a lake salmon 
weighing nineteen pounds by Frank R. Niles, 
vice president Robert R. Sizer & Co., and the 
other the remarkable 82 gross score recorded 
aut the recent tournament of Knot Golfers by 
James Sherlock Davis, president Cross, Austin 
& Ireland Lumber Co., of Brooklyn. 

Mr. Davis, a comparatively recent devotee 
of golf, easily topped all rivals to lead the 
field at the Knot Golfers’ August tournament, 
the veteran lumberman shooting hole after 
hole with the precision and accuracy of a 
Bobby Jones. The gallery increased as Mr. 
Davis proceeded, but the presence of an audi- 
ence served only to improve his effort. 

Mr. Niles was fishing in his own lake at 
his summer place near Derby, Vt., when he 
snagged the giant salmon. News of his ex- 
ploit, which required two hours and the as- 
sistance of one of his employees, got back to 
New York before the vice president of the 
Sizer company arrived. It had been variously 
rumored that the salmon weighed from fifteen 
to thirty-five pounds, but Mr. Niles confirmed 
the reading of the scales—nineteen full 


pounds, 


These two happenings are outstanding fea- 
tures of the vacation season, so far as New 
York lumbermen are concerned. At the time 
he made his low score, Mr. Davis was playing 
in a foursome with Henry Cape, Bert Coho 
and Frank Williams, 


Discusses Hardwood Flooring Situation 
WoopsviLLE, N. H., Aug. 31.—Over-produc- 
tion this year is responsible for the unsatis- 
factory situation in the hardwood flooring in- 
dustry, according to R. E. Curtis, of the Acer 
Lumber Co, After showing a news representa- 
tive of the AMERICAN LUMBERMAN some of the 
interesting features of the exceptionally fine 
plant his company has developed here during the 
last five years, Mr. Curtis discussed the hard- 
wood flooring situation at some length, with 
particular reference to the price situation. 

One point that Mr. Curtis demonstrated in 
interesting fashion is that a flooring manufac- 
turer can, by paying strict attention to quality, 
build up a good business in certain items which 
will render him more or less independent of 
the price-cutting activities of some competitors. 

The red face birch flooring produced from 
native hardwoods here in Woodsville is uniquely 
beautiful. The wavy lines of the grain give 
the flooring, when laid, a charming effect. The 
uniform manufacture and satiny finish make 
sanding and scraping unnecessary. 


Another | 


— 





flooring manufacturer recently bought a carload | 
of the red face birch flooring to use in his new | 


summer home in northern New England, and 
Mr. Curtis has used it to a considerable extent 
in his own New York residence. 


We have curtailed our production radically, said 
Mr. Curtis, and we shall continue to do so until 
the hardwood flooring market is more stabilized. 
Since we carry a stock of about 1,000,000 feet, well 
assorted and ready for immediate shipment, we are 
able to take care of our regular customers and 
handle any business that comes along. Over 
production has brought about the recent epidemic 
of price-cutting. Under recent conditions we have 
had to make some concessions, of course, but I be 
lieve that if the flooring producers pay enough at- 
tention to quality and painstaking attention t? 
careful manufacture there is still a demand for 
choice stock at reasonable prices. That is what we 
are doing and we are shipping about a carload 4 
day right along and look for better business in Sep 
tember, 


From a rather modest beginning a few years 
ago, the Acer Lumber Co. has made great 
strides in the industry. The most modern and 


efficient machinery to be found is installed 
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throughout the plant at Woodsville. Not much 
capital has been invested in buildings, however, 
as the policy of the managers is to maintain 
the plant nearby the supply of raw material, 
thus reducing transportation costs to the 
minimum. 


Appeal Philippine Mahogany Decision 


New York City, Aug. 30.—Following the re- 
cent ruling of the Federal Trade Commission 
prohibiting the use of the words ‘‘ Philippine 


pine Mahogany Association, states that his or- 
ganization is preparing an appeal to the United 
States court of appeals. Mr. Black declared 
that the decision was unjust and that the Fed- 
eral Trade Commission permitted the use of the 
terms ‘‘ African mahogany’’ and ‘‘ Mexican ma- 
hogany’’ for woods of similar character from 
those countries and also ‘‘Honduras ma- 
hogany’’ and ‘‘Cuban mahogany.’’ The ob- 
jection to the use of the term ‘‘ Philippine ma- 
hogany’’ was made by the Mahogany Asso- 


of its imported woods ‘‘ Philippine mahogany’? 
if all other commercial mahoganies also were 
properly stamped, but this suggestion was not 
accepted. ew - 

ALTHOUGH MosT of the large mining dis- 
tricts are in the West, a few of great commer- 
cial as well as geological interest have long 
been active in the eastern States, among which 
is the Ducktown district in the southeast corner 
of Tennessee. This district has been active 
for more than three-quarters of a century and 






Mahogany ’’ as descriptive of that wood, Howard ciation. Mr. Black said that the Philippine 
L. Black, of this city, secretary of the Philip- 

















A Friendly Lift That Turned the Tide 


[This is the second of a series of human-interest stories that 
actually happened, the first having appeared in the July 17 issue. 
Because the facts were given to the AMERICAN LUMBERMAN in 
confidence, no names are printed. The next of these sketches 
will appear in an early issue.—EDITOR. | 

In a certain town a young fellow finished high 
school and went away to a well-known technical 
school to study architecture. He had some modest 
resources, represented 
by a little inheritance. 
He was a quiet lad, well 
liked by his small circle 
of friends, but he was 
not a “coming young 
man” in the popular 
phrase, which usually 
means a boy of out- 
standing personality. 
After two years in 
school, where he did 
quietly good work, a 
little accident was fol- 
lowed by an infection; 
and after months of 
sickness he found him- 
self with but one foot 


weak and discouraged. 
But he couldn't afford 
discouragement, so he 
tried to secure work as an architectural draftsman. 

Some little time later a certain retail lumber dealer 
one afternoon noticed him sitting in the park, evi- 
dently tired out. A school boy was sitting beside 
him, and the young fellow, George by name, had bor- 
rowed the boy’s tablet and was drawing the picture 
of a house. It was a rather romantic house with 
long sloping roofs and amusing chimney pots; but 
as the lumberman stood there unobserved, the house 
became very convincing. It “came alive’ as the 
artists say. The lumberman got to thinking of his 
customers and wondering who among them would 
build it, for he very much wanted to see it built. 

But this lumberman is a shrewd and unromantic 
person to a degree, so he didn’t rush around lodéking 
for acustomer. He knew the house would look queer 
if built that way, but it occurred to him that a boy 
who could make a picture of a house “‘come alive’ 
might be a good person to remember. He knew a 
little about George; so he sat down and talked with 
him awhile and asked him to come around to the 
office. One of his own men handled the small volume 
of architectural business of the company, which busi- 
ness consisted of little except a few files of plan 
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**George finally drew up an original design that suited’’ 


books, some blueprints and an occasional alteration 
of a floor plan. There was no place for much ex- 
pansion, but George got a place at part-time work 
until something better might show up. 


As the lumberman expected, George knew certain 
phases of architecture, but not very much about the 
practical business of building. He made _ him- 
self as useful as he 
could, and the dealer 
undertook to teach him 
something about a 
building as it actually 
goes up on the founda- 
tion. George learned 
easily, and he was vast- 
ly interested in this new 
angle of the profession 
he had tried to learn at 
school. He did some 
supervision of an unofh- 
cial sort on some of the 
houses for which the 
company was furnishing 
the material. 

Last spring a fussy 
customer came to the 


Ys Te \\ yard with a whole port- 


folio of disconnected 
ideas for a house, and 
the dealer turned him 
over to George. The young man had a hard but 
educational week or so, and finally, to the dealer's 
surprise, drew up an original design that suited. The 
dealer talked seriously to the customer, and to 
George's confusion he was asked to build the house. 
There followed hurried consultations between him 
and the dealer; and after certain financial arrange- 
ments were completed, George took the contract. 
He practically lived with the house until it was done. 
Thanks to the dealer's steadying advice he managed 
to make a rather fair profit. George is getting started 
as an architect-contractor, and this dealer tells us he 
looks forward to some profitable business associa- 
tions with him. George still has the faculty of mak- 
ing his houses “‘come alive’’ on paper; and when he 
gets more experience in making them come alive 
with lumber and hardware he probably will be a 
prominent builder in his town. His dealer friend 
has long been thinking he would have to go into 
the building business to protect his trade, and conse- 
quently he has a business interest in his friendship 
with George. But that, after all, is a side issue which 
he did not have even remotely in mind when he gave 
the discouraged lad his first opportunity. 








, has produced more than 400,000,000 pounds of 
Mahogany Association had offered to stamp all copper. 
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The Engineer in the 


By 


J. J. Donovan, A. S.C. E. 


Suwing boards appears to be a simple task. 
It was, in the old days of the single cireular 
which replaced the whip suw, 
when the markets were usually within a radius 
journey the mill, 
Today whirring turbines 
the 


saw, primitive 


of one day’s horse from 


Those days are gone, 


generate electricity which drives 


y great 





A typical high lead logging unit. The most 
picturesque figure in the woods is the high rig 
ger who with life belt, spurs and az, climbs a 
tree to a point nearly 200 feet from the ground, 
trims it, cuts off the 

lines and ultimately rigs it as shown, 


top, hauls up blocks and 


band-saws, the cut-offs, the and the 
many varieties of planers and special machines, 
with a unknown a few 
years ugo. With the old machines also went 
the long working hours. The mills and camps 
of the Northwest have had the 8-hour day for 
more than eight years. 

Lumber is the great industry of Washington 
and Oregon. Its payroll is greater than the 
combined payrolls of all other industries cov 
ered by State industrial insurance. The forests 


uy or 
gangs 


speed and accuracy 


*An address delivered before the American So- 
ciety of Civil Engineers, Seattle, Wash., July 14, 
1926 


of Washington will last for fifty years, and 
those of Oregon for a 100 years at the present 
rate of cutting, allowing nothing for new 
growth. The industry is here to stay and will 
stay if the common sense and special knowledge 
of the engineer are applied to the many prob 
lems before it is too late. 
Problems of the Lumber Industry 
What are 
dustry? 


the problems of the lumber in- 


First, cutting the trees, hauling the logs 
to the mills and sawing them into lumber with 
out unnecessury expense or waste. 

Second, explaining to distant markets the 
special value and the practical uses of the dif- 
ferent species and grades of lumber. 

Third, shipping and delivering lumber from 
the mill to the ultimate distributer with the 
utmost economy, 

Fourth, protecting the young forests so that 
future generations may have fuel, implements, 
shelter and clothing, such as have served man 


from the earliest ages, at a reasonable price. 
There are many subdivisions of these four 
major problems. I will touch upon a few of 


them: 

To solve these problems in the modern, effi 
cient way, the trained minds of the civil, me 
chanical, electrical and steam engineers are 
needed, “There must also be aid from skilled 
mechanics of many kinds. There must be sales 
manship that appreciates the needs of both the 
buyers and the sellers, and that has a knowledge 
of the strength and the life of materials. Fi 
nally, we must look to the future foresters who 
will have a knowledge of silviculture in all its 
branches and the ability to deal with the ever- 
present political factor, which must always be 
reckoned with, 

An old growth Douglas fir is the most im- 
posing and symmetrical tree that grows. Six 
feet in diameter at the stump, 300 feet high, 
with not a branch for 120 feet, its dark green 
cone grew slowly for five hundred years among 
its brothers until it stands the king of all the 
conifers. Although less ancient and massive 
than the sequoia, it is taller and its wood is 
stronger and more dense and has a much greater 
range of uses. An occasional patriarch passes 
the 300-foot limit of height, and I have counted 
$00 annular rings on an ]1-foot stump. Thirty- 
two-foot logs from this tree weighed fifty 
tons each and could be handled only by power- 
ful machinery, skill and good judgment. 


Logging Methods Improved 


Until 1890 logging on Puget Sound and 
along the Columbia River was conducted almost 
entirely over skid-roads. These were made by 
bedding maple, alder or hemlock logs 8 feet 
long, eight or less feet apart from the shore 








Left—A Baldwin Mallet locomotive for main line work. 








It will haul 24 loaded cars up a one and one-half percent grade. 
a method now seldom used on the Pacific Coast 


Lumber Industry’ 


to the forest. The logs to be brought to the 
water were barked to give a smooth riding sur- 
face, the ‘‘greaser’’ swabbed his skids and from 
six to ten pair of oxen, with much straining and 
a wealth of picturesque language on the driver’s 
part, moved the log. Two miles was the ordi- 
nary limit for such roads. Horses occasionally 





Stecl mast skidder and loader. This is the 
most complete outfit yet developed and will 
operate to advantage within a radius of 2000 
feet. It is especially valuable on rough ground. 
The high first cost prevents its general use 


replaced the patient ox but they were less re- 
liable in mud and swamp. ‘Then came the 
small, single-drum donkey engine with a line 
horse struggling through the brush from the 
skid-road to the log. The maximum operating 
range of this device was 300 feet. 

The adoption of double-drum engines, and 
the increased use of railways came thirty years 
ago, but it has been only ten years since a 
revolutionary change occurred in the handling 
of logs. This was in the use of trees as masts, 
with great blocks, some weighing 1200 pounds, 
hung 180 feet from the ground. The engine 
is run up against the tree and the main tow 
line runs through the roof over the engine to 
the block, and thence off to the logs. The 
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Right—Horse logging, 
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A Climax geared locomotive bringing in a train of logs. 








This type of locomotive works success 


fully on grades up to eight percent 


tree or mast itself is guyed with from ten to 
eleven heavy steel cables. The tree is trimmed, 
the blocks and cables rigged and the arrange- 
ment made ready for operating in a very short 
space of time by a small crew of highly skilled 
and trained men. This method, used within a 
radius of 600 feet from the mast, brings a 
lifting strain on the end of the log and it 
comes in at twice the speed obtainable with 
the old ground-yarding way of handling. 

The modern logging unit consists of a big, 
oil burning boiler mounted on a heavy steel 
railroad car. This supplies steam for a duplex 
loading engine and a yarding engine with one 
main and three auxiliary drums. Each engine 
is arranged to run independently, yarding and 
loading going on simultaneously. 

The modern logging railway uses 60- and 
70-lb. steel rails, heavily geared and compound 
Mallet locomotives, and high class, special cars 
and all of the modern safety appliances. 

The good logging outfit in use thirty years 
ago cost $25,000. Today a modern outfit costs 
$500,000. Most camps.use steam generated by 
oil for their main power. <A few use electricity. 
Diesel engines are in the experimental state. 
Many auxiliaries are operated with gasoline 
or with gas-electric power. 

The last word in modern logging equipment 
is the heavy skidder with an articulated steel 
mast, 100 feet high, which, with yarding and 
loading engines, blocks and lines and installed 
complete on three ears, represents an investment 
of $75,000. 

Such a unit can be installed and made ready 
for operation with remarkable speed, the steel 
mast replacing the tree of the older high-lead 
system. A tail tree, carrying the outer end 
of the trolley line, and located at_a distance 
of from 1500 to 2000 feet from the mast, marks 
the radius of action. On rough ground a unit 
of this character will effect a saving of ‘about 
$1 per thousand feet over the high-lead sys- 
tem. This saving is brought about by the re 
duction of railroad branches by about one-half, 
and by the ability to reach into and aeross 
gulches at higher speed than is possible by 
other means. It is understood, of course, that 
this skidder system lifts the log by one end 
to a trolley line and then drags it to the rail 
way. 

Railroad an Important Logging Aid 


Logging railways were few and far between 
in the lumber industry thirty years ago, and 
such as existed were poorly built. Usually the 
rails weighed thirty or thirty-five pounds... The 
locomotives were from thirty to forty tons in 
weight. 

Today the railway is the most necessary, 
and usually the most expensive, single factor 


in logging operations. The weight of the 
steel rails now used has more than doubled and 
the weight of the equipment has tripled. Spe- 
cial types of locomotives and ears have been 





A gas-electrie shovel luilding roadbed. This 
method of building grade gives good results and 
is rapidly superseding older methods 


developed to carry the increasing loads over 
the longer distances with economy and safety. 
No transcontinental railway uses more care on 
grades and curves than the logging engineer 
bestows on the lands he must develop. One of 
the illustrations herewith shows a typical de- 
velopment of a mountain side. The main line 
railroad uses a six percent sustained grade from 
the valley, a distanee of over six miles. The 
upper half of the development is shown, being 
east of Cavanaugh Creek. The branches are 
thrown off from the main line on approximately 
parallel lines, 1200 feet apart horizontally and 
from 200 to 350 feet vertically. The locations 
of spar trees are shown on this map by heavy 
black dots. Thirty-six such locations are shown 
on this development of 1200 acres. Two high- 
lead machines and one skidder worked this 
Jocation during the six months ending in June, 
1926, and gave an average monthly output of 
7,000,000 feet, at a cost, exclusive of stump- 
age, taxes, overhead and depreciation, of $¢8 
a thousand feet of Jogs. 


The Need for the Engineer 


The civil engineer has made his mark in the 
woods and his mechanical brother has kept 
pace with him at the mills.and docks. Labor 
saving devices of many kinds, including package 
handlers, conveyors operated by belt, link and 
air and steam and electric cranes, are all do- 
ing their share to give the men of the North- 
west the best pay and the shortest hours of 
any lumbermen in the world. The markets 
of the Atlantie coast were opened to the mills 
of the Pacific coast after the war by way of 
the Panama Canal. <A few eargoes reach Eu- 


rope, while many go to all lands bordering on 


the Paeifie. Railroads still take high class 
lumber as far inland as Chieago, and a few 
cars of special stock reach the Atlantic. Some- 
what over fifty percent of the lumber produced 
in the Northwest moves to points between the 
Rocky Mountains and the Great Lakes. 

The necessity for the application of engi 
neering principles to the proper utilization of 
wood was never greater than it is today. Ob 
solete and expensive specifications are still 
used on many contracts. The standardization 
of certain sizes, varieties and grades has made 
much progress under the lead of the engineer, 
Herkert Hoover and his assistant in the De 
pertment of Commerce. One phase of the 
effort, humorously entitled ‘‘The Battle of the 











The Cavanaugh Creek tridge on a development of the 


ham, Wash. 
the lumber industry. 
140 feet long. 


130 feet. 


water, 


Bloedel Donovan Lumber Mills, Belling 


This is a good example of the kind of task frequently solved by the engineer in 
The piling in this bridge is all single length, in some cases of false work, 
The Howe truss is made of four single fir trees, 108 feet long, braced properly 
and was swung into place with ordinary pile drivers. 


The height from the water to the rail is 


The span was constructed to insure against slides up the canyon and sudden rushes of 
The Lridge is 1,000 feet long and cost $30,000 
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Thirty-second of an inch,’’ made good read- 
ing recently in a popular magazine. 

The effort is being made to eliminate waste 
and to use the right sizes and the right grades 
of lumber in the proper places. The testing 
laboratories at Madison, Wis., under the direc- 
tion of United States engineers, have rendered 
service of immense value in proving the strength, 
fire resisting power, and the other qualities 
of wood under varying conditions. 

My engineer friend, Dudley F. Holtman, as- 
sistant director of the National Committee on 
Wood Utilization, writes me: 

The National Committee on Wood Utilization 
occupies a unique position as a correlating 
agency and clearing house for information cal- 
culated to improve lumber utilization practices, 
both in construction and in the wood using in- 
dustries. Much information and data necessary 
to better wood utilization in these industries, 
in which the engineer determines use practices, 
are already available. But until this committee 
was organized, there was no official agency, rep 
resentative of all interests involved, which could 
perform service of the character which the Na 
tional Committee on Wood Utilization now 
stands ready to render. It is composed of pro- 
ducers, distributers, and consumers. Its work 
is handled by a group of nine subcommittees on 


which the engineers of the country are ade- 
quately represented. This work marks the 
awakening of both the industry and the con 


sumer of wood products to the important place 
the engineer occupies in the wood utilization 
practices of America. It typifies the kind of 
relationship which must exist between the engi 
neer and the lumber industry if we are grad- 


i ae 


Contour map of the development of a 1200-acre timber tract in Washington. 
The branches run approximately parallel to the 


show the locations of the logging railroads. 


main line and are about 1200 feet apart horizontally and from 200 to 300 feet vertically. 





car and bridge material and much of the ma- 
terial used for railroad buildings, is wood. 
The railroads will continue to use wood because 
it gives them the most service at the least cost. 
There are no substitutes for wooden cross ties. 
Exhaustive and intelligent studies of logging, 
milling, selling and shipping methods are be- 
ing made. There is considerable need for such 
study. The great expansion of lumber pro- 
duction during the war led to ruinous com- 
petition afterward. Lumber has been, and in 
some cases is, being sold at prices lower than 
the cost of production. Taxes and overhead 
costs have pushed production too far. The 
‘lumber trust’’ of the yellow press does not 
exist, and never did. Lumber, instead of be- 
ing searce, is so plentiful at all of the more 
important markets that there is not possible 
an adequate margin of profit. We have en- 
gineers in charge of the production and uses of 
lumber. We need engineers for sane, sensible 
selling. This means coérdination, on a large 
seale, of manufacturing, shipping and selling 
activities. Such codrdination is entirely feasi- 
ble and legal. It will work injury to none and 
will benefit many in the long run. Machinery 
has nearly reached the limit in reducing cost. 
No industry can continue without some profit 
und no one desires to reduce wages. 

A certain captain of industry, successful in 
production and finance, gives the formula: 
**Reduce prices and increase wages.’’ It has 
worked in the case of a highly specialized ma- 
chine which many people want and for which 
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The heavy lines 


The 


black dots are the locations of the spar trees, of which there are 36. 


ually to improve wood utilization practices so 
that reforestation will become commercially 
feasible. 


Lumber Is Plentiful and Prices Low 


There is much unwarranted and ill advised 
alk of a timber famine; there is being cireu- 
lated much misinformation concerning the fire 
dangers that are supposed to exist in buildings 
of wood construction, and there is being con- 
ducted a well financed advertising campaign 
for wood substitutes. The appeal is made to 
sentiment, to the fear of fire and of the econ- 
omy of first cost of substitutes. In all this 
propaganda, in few cases, are the statements 
made warranted by the facts. 

There is a place for iron, steel, concrete 
and tile in building construction; also for cer- 
tain of the composite roofings for use on ware- 
houses and on business blocks. The red cedar 
shingle, however, remains the safe, sightly and 
economical material for the residence roof. 
The fact remains that there is plenty of wood 
at prices which make it the economical building 
material for nine-tenths of the homes of this 
country, and for a majority of the granaries, 
warehouses and miscellaneous buildings. 

All railroad ties, a considerable amount of 


they are willing to pay a price which leaves 
a heavy margin of profit. Once the special 
demand is satisfied, the formula fails and wages, 
the price of labor, must rise and fall, in the 
long swing, with prices of other commodities. 

The building trades have foreed wages in 
the great cities to the breaking point. They 
will be the first to suffer as a result. Build- 
ing construction will slow down, unemployment 
will result, and the gap between the income of 
the man on the farm and the income of the in- 
dustrial worker will lessen. 

It is well to note that the general average 
of prices today is nine percent below that of 
1925. With 100 as the index in 1913, we find 
155 as the figure on Aug. 1, 1925. Now note 
the trend: Oct., 1925, 153.5; Dee., 1925, 156.3; 
Feb., 1926, 148.9; April, 1926, 142.3, and June, 
1926, 138.2. 

In other words in June, $1.38 bought as much 
of the combined staples on which these figures 
are based as $1.55 bought one year ago. There 
is food for thought in these facts. 

Lumber is on bedrock. There is a large de- 
mand, a large production and great reserves, 
but prices are lower than costs warrant. The 
lumber industry is one of the country’s great 
industries and it will continue so indefinitely. 


Reforestation 


Reforestation is largely a matter of protect- 
ing nature in its work. The National Govern- 
ment set aside great forest areas thirty years 
ago. It owns more forest land in Washington 
today than is in private hands, and nearly as 
much stumpage. The State also has great 
forest areas in trust for the schools and about 
$20,000,000 has been realized from sales of 
timber that have been made. Washington is 
slowly developing a forest policy, but it still 
has far to go. It has more logged off lands 
than any other owner. It can not sell these 
lands because of the minimum price of $10 
an acre fixed by law. These lands are generally 
sections 16 and 36 in each township, 640 acres 
per section. The lands are often surrounded 
by privately owned logged off lands, some of 
which are reverting to the State for taxes. 

Private reforestation is impossible as a busi- 
ness proposition under existing law. Even 
with better laws the inducement is small. The 
State should survey and grade its logged off 
lands, sell for agriculture and grazing all that 
will bring the minimum price of ten dollars 
per acre, and buy other lands more suitable 
for forests for a maximum price of say five 
dollars an acre. It should then develop and 
protect the young forests which fifty years 
hence will have value. Some exchanges with 
private owners may be possible, as has already 
been effected by Land Commissioner Savidge 
with the Federal Government. 

There is need for close codperation between 
National, State and private owners of timber 
for fire protection and reforestation. There 
is a better understanding today of those needs 
than ever before and fire protection is especially 
good. The proper building up of State forests 
has only begun, not only in Washington, but 
in many other States. Private forests can 
uot survive in many States under existing laws 
and are capable of giving financial returns 
at present only as pulp producers in conjunc- 
tion with paper mills. 

I have refrained from giving detailed de- 
scriptions of machinery; of detailed lists of the 
kinds and uses of lumber—salesmen attend to 
that; or of records of standing timber, rates 
of growth, ete. This latter information is all 
given in the Forest Service reports. 

It is well to remember that in 1907 the 
country produced and used 45,000,000,000 feet 
of lumber, that in 1925, this fell to 35,000,000,- 
000 feet, and that per capita consumption fell 
from over 500 to 300 feet; also that all of the 
softwoods exist in great abundance and at low 
prices. Engineers who produce and sell these 
woods ask their brethren in the engineering 
profession to remember that wood is economi- 
cally available for many classes of construc- 
tion, and often has special advantages worthy 
of careful consideration. 


Railroad Officials Visit Cloquet Mills 


DuLuTH, MINN., Aug. 30.—Lumber and wood- 
working companies at Cloquet, Minn., were hosts 
to a group of executives from Chicago of the 
Chicago, Rock Island & Pacifie railroad at the 
end of last week. The party arrived at Cloquet 
from Duluth at 10 a. m. Friday and enjoyed:a 
pienie luncheon at the pine grove near the build- 
ings of the Cloquet forest experiment station. 
Following the luncheon the sawmills and wood- 
working industries at Cloquet were visited. The 
visitors were especially interested in the wood 
conservation feature of the industries as exem- 
plified in the Wood Conversion Co.’s. plant. 

The Rock Island group of visitors included 
James E. Gorman, president of the Rock Island 
system; Carl Nyquist, vice president and treas- 
urer; L. M. Atlen, vice president and passenger 
traffic manager; A. MacKenzie, freight traffic 
manager, and W. H. Burns, vice president and 
general auditor. Mr. Gorman expressed keen 
interest in the Cloquet plants as he handled aec- 
counts from the mills there when he was em- 
ployed as a clerk by the Chicago Lumber Co. in 
1884. ‘Ever since I worked for that lumber 





company, more than forty-two years ago, I 
have wanted to visit Cloquet and see the mills 
for myself,’’ he said at the luncheon. 
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Gleanings From Pacific Coast Centers 


New Grade Rules in Four Volumes 


SEATTLE, WASH., Aug. 28.—The West Coast 
Lumbermen’s Association is now printing the 
new grading rules which were revised to con- 
form to American Lumber Standards. The 
grading rules are to be published in four differ- 
ent volumes. Volume No. 1 will be a master 
book covering all grades. Volume No. 2 will 
be a retail yard book covering all retail yard 
grades. No. 3 will be a railroad material book 
covering railroad material grades. No. 4 will 
be an industrial book covering all factory 
grades. 

In addition to that the association is issuing 
an illustrated de luxe edition grade book, show- 
ing fundamental grades in fir, spruce, cedar and 
hemlock, and photographs of samples of these 
grades. 

It is also publishing a new basic differential 
list which will conform to American Standard 
sizes and will be ready for distribution Oct. 1. 

Henry Schott, manager of the West Coast 
Lumber Trade Extension Bureau, of this city, 
has resigned his position because of ill health, 
and planned to leave for the East Aug. 30. Mr. 
Schott, who is an associate editor of Nation’s 
Business, 2 newspaper man and writer of note, 
was brought to the Pacific coast by the West 
Coast Lumber Trade Extension Bureau last 
spring to organize the work of this new bureau 
in advertising Pacific coast woods. Shortly 
after coming to the Pacifie coast Mr. Schott’s 
health began to fail, until it has reached the 
point where he is not able to carry on further, 
hence his resignation. 


Reputation Built on Sound Business 


Out in California there is a lumber company 
owned by two men known from one end of the 
coast to the other as Duke and Roy. Since 
1914 these two men have been conducting a 
wholesale lumber business and confining most 
of their efforts to Caiifornia and nearby terri- 
tory, handling Douglas fir, redwood and Cali- 
fornia pine. But in February of this year the 
company opened up an eastern department in 
a large way for the sugar and white pine trade, 
and put Fred R. Lamon in charge. 

There are no more popular lumbermen in 
California than Duke and Roy, their reputa- 
tion having been built on sound business, com- 
bined with natural friendliness and always a 
desire for fair, give and take, dealings. Every- 
one has a good word for this firm, be they 
manufacturers, customers or competitors. Up 
and down the coast wherever you go they are 
known by their first names, and as fellows who 
spare neither effort nor expense to serve with 
asmile. And that they have prospered by this 
method is very evident. 

Their firm name is the Wendling-Nathan Co., 
with office at 110 Market Street, San Francisco. 
This company was established in 1914 by M. L. 
(Duke) Euphrat and Roy E. Hills. This com- 
pany succeeded the Wendling-Nathan Lumber 
Co., of which both Mr. Euphrat and Mr. Hills 
had been employees. 

Mr. Euphrat and Mr. Hills, together, had 
handled the wholesale department of the Wend- 
ling Lumber Co. from 1908 to 1912, and then 
the Wendling-Nathan Lumber Co. was organ- 
ized by the late G. X. Wendling and Herman 
Nathan. In 1914 the stockholders of the Wend- 
ling-Nathan Lumber Co. started to discontinue 
the business and Messrs. Euphrat and Hills or- 
ganized the Wendling-Nathan Co., the name be- 
ing very similar to the older company. 

It was during. 1919 and 1920 when the Wend- 
ling-Nathan Co. built its reputation the fastest 
and on the firmest footing, and this reputation 
has followed and stayed with the firm as it 
has kept up the same methods. During the 
flurry occurring in two years and the mounting 
prices in the lumber business, some other deal- 


ers were accused of favoring the profitable or- 
ders, but the Wendling-Nathan Co. shipped 
and placed all its orders in rotation. In some 
cases if its mill connection was slow in shipping 
a car the Wendling-Nathan Co. diverted another 
ear to the customer, and if necessary took a 
loss; but in doing so built the business on a 
foundation that nothing has been able to shake. 


It is this concern that has now for the last 
six months branched out in a wider way into 
the eastern field, and with the same kind of 
tactics that the firm has always employed, it 
is building up a business and a name with sugar 
and white pine buyers that might well be en- 
vied by anyone in the business. 


As to the personnel of the principals of this 
firm, M. L. Euphrat is a native son of San 
Francisco, having been born in that city Aug. 3, 
1877. He graduated from high school in the 
city and studied law at the University of Cali- 
fornia. He first started to work for the Wend- 
ling Lumber Co. in its retail yard at Sixth and 
Channel streets, San Francisco. This yard was 
later purchased by the Pacific Lumber Co., and 
he remained with the yard and in the employ 
of the latter named company until 1906, when 
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ROY E. HILLS, M. L. EUPHRAT, 
San Francisco, Calif. : San Francisco, Calif. ; 
Principals in Wendling-Nathan Co. 


he went with the Cross Lumber Co., operating 
a retail yard in San Francisco. In 1908 this 
yard was closed and he became connected with 
the wholesale department of the Wendling Lum- 
ber Co., working with Mr. Hills. Mr. Euphrat 
was married in February, 1924. Mr. and Mrs. 
Euphrat have two sons. 


The other partner in the firm, Roy E. Hills, 
was born in Marengo, IIl., Dee. 12, 1881. In 
1904 he journeyed to Coalinga, and went to work 
in the retail yard of the Cross Lumber Co, at 
that place. In 1905 he was transferred to San 
Francisco, where he worked as a bookeeper for 
the Wendling Lumber Co., and in 1908 he went 
on the road selling lumber for this company. 
He was married in 1915, and like Mr. Euphrat, 
is the proud father of two sons. 


New Plant to Make Wood Gutters 


ABERDEEN-HoquiaAM, WAsH., Aug. 28.—A 
Stuart Hoonan, of the A. C. Tebb Lumber Cor. 
poration, is superintending the construction of 
a wooden gutter factory on a part of the old 
site of the National Lumber & Manufacturing 
Co., in Hoquiam. The new plant will be a 
single unit, electrically driven. The new com- 
any will be known as the Wooden Gutter Co. 
One of three large machines is now being in- 
stalled. The plant, which will cost between 
$10,000 and $15,000, will recut the product of 
other mills. 


Well Equipped for New Position 


Port Moony, B. C., Aug. 28.—J. A. Ward 
Bell, well known British Columbia lumberman, 
has been appointed assistant general manager 
of Thurston-Flavelle (Ltd.), of this city. 

Mr. Bell was associated with the late J. S. 
Emerson in various lumber operations for the 
last twenty years, and in that capacity was 
quite familiar with the original operation of 
the Port Moody plant, now known as the Thurs- 
ton-Flavelle plant, which was formerly owned 
by Mr. Emerson. Mr. Bell was secretary of the 
Emerson Lumber Co., of Vancouver, and an 
officer of the Prince Rupert Spruce Mills (Ltd.) 
when that concern was owned by Mr. Emerson. 
He will assume his new duties Sept. 1, and as 
shown by his former connections for so many 
years, comes to the post well equipped for the 
position. 

The Thurston-Flavelle company has just in- 
stalled a new 500-kilowatt Allis-Chalmers tur- 
bine generator and a new swing-saw cut-off rig 
for the shingle mill. 


This company is one of the Northwest’s prin- 
cipal cedar siding specialists, manufacturing 
125,000 feet of siding a day in addition to 
shingles and other cedar products. 


Explains European Forest Practices 


Vancouver, B. C., Aug. 28.—The Canadian 
Society of Forest Engineers was host at a 
dinner on Aug. 24, to P. Z. Caverhill, chief 
forester for British Columbia, and was favored 
with an address from him on his observations 
at the recent World Forestry Conference, held 
in Rome this summer. Mr. Caverhill spent 
much time touring European countries and a 
considerable portion of his address dwelt with 
the forest situations and the methods of manag- 
ing forests and producing timber in these dif- 
ferent countries. 

In the opinion of Mr. Caverhill, the chief 
accomplishment of the conference in Rome was 
the formation of a world bureau to prepare and 
analyze timber yield and production tables in 
a“ manner similar to that adopted for the 
products of agriculture. The information thus 
furnished will show the lumber industry where 
the world stands in production, and the annual 
uses of timber products. It is expected, he 
said, that this will lead to a study of the prob- 
lem of balancing world production and use. 

Among the countries visited by Mr. Caver- 
hill were France, Switzerland, Germany, Fin- 
land, Holland, Norway, Sweden, Belgium and 
England. Observations of forestry and timber 
cutting policies and practices in these countries 
were described in a highly interesting manner. 

In Holland and the other coast countries the 
outstanding feature is the manner in which 
every part of the tree, down to the twigs, is 
utilized. The control and systematic rotation 
of planting and utilization in France, Italy, 
Belgium and Germany were also described. 

In Switzerland the timber, whether owned 
by the State or held under communal rights, 
is carefully managed and all cutting strictly 
supervised, 

In Germany, Mr. Caverhill said, he noticed 
a tendency to utilize beyond the annual in- 
crement of growth. There is no policy uniform 
for the whole country, as far as forest manage- 
ment is concerned, each forest manager carry- 
ing out his own ideas. 


Great Britain’s reforestation policy, under 
which 1,500,000 acres will have been set out 
to trees by 1929, was explained in considerable 
detail. Douglas fir seedlings are being set in 
large numbers and make rapid growth. How- 
ever, the low strength factor of the quickly 
grown wood has a tendency to cause prejudice 
against this species among the English which, 
it is feared, may react to the detriment of the 
Douglas fir grown on the Pacifie coast. 
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Hardwood Demand Catching Up With} Pr 


Better Outlook for Domestic Business 


MEMPHIS, TENN., Aug. 30.—Prospects for a 
good demand at better prices for southern 
hardwood lumber were never better at the open- 
ing of the fall season. Demand has been grad- 
ually inereasing for the last thirty days and 
prices have been strengthening almost daily. 
This condition exists in the face of a small 
supply of hardwood lumber as compared with 
other years. There is no surplus and produc- 
tion is running hand in hand with demand, and 
no doubt demand will soon pass production. 


In addition to the better outlook for domestic 
business, there is a decidedly better tone in the 
market in foreign countries and a good demand 
is developing. Bookings for prompt shipment 
have increased rapidly in the last week, accord- 
ing to reports from the American Overseas For- 
warding Co., and September shipments should 
be getting back toward normal. Orders are 
not all coming from the United Kingdom, al- 
though a considerable increase in this demand 
has been noted. The demand is coming from 
all parts of the world and better prices are 
now being paid. 

The automobile demand is showing consider- 
able increase. The furniture trade is unusually 
good at this time, due to the demand for furni- 
ture which is coming as a result of the com- 
pletion of the building program in many cities 
throughout the United States. Furniture buy- 
ers are placing orders for immediate as well as 
for future needs. The building trade demand 
continues large. Flooring, interior trim and 
other woodworking plants are running full time 
and are taking a nice volume of hardwoods. 

The report for the week ending Aug. 21, 1926, 
by the Hardwood Manufacturers’ Institute 
shows that demand is 93 percent of normal 
production, production, 90 percent of normal, 
and shipments, 96 percent of normal production. 
These figures tell a most encouraging story and 
show that the market was never in a better 
statistical position than at this time. 


The excellent condition of the market is at- 
tributed to the 5-hour week schedule adopted 
by many southern manufacturers during the 
summer. This kept mills from piling up surplus 
stock and has brought manufacturers into the 
best buying period with hardly enough stock to 
supply the usual demand. The call is for all 
items, but gum still leads in price and demand. 

Logging conditions are somewhat improved. 
Rains have not been quite as frequent or as 
heavy in the last week or ten days. The pres- 
ent supply is adequate. There is a tendency 
to advance prices, but the old levels appear to 
still prevail. 


All Consumers Are Steady Buyers 


LovIsvILLE, Ky., Aug. 30.—August will close 
as a good month with the hardwood producers 
and jobbers. The furniture and automotive in- 
dustries have been much better buyers. The 
hardwood flooring trade continues quite active; 
the fixture and veneer and panel interests are 
busy; there is a steady demand for railroad 
requirements, and low grades are moving to box 
factories. Some concerns reported that July 
was a heavy month, while August gives every 
indication of closing as a better month, and fall 
outlook is considered bright. Heavy rains have 
held back production a trifle, but the rainy spell 
appears to have eased up, and conditions are 
again improving. 

Spot prices, inch hardwood stocks, at Louis- 
ville: Quartered red gum, FAS, $100; com- 
mon, $58; plain red, $95 and $54; quartered 
sap, $62 and $47; plain sap, $57 and $42. Ash, 
$90 and $50. Chestnut, $90 and $50. Bass- 
wood, $80 and $50. Cottonwood, $55 and $38. 
Walnut, FAS, $215; selects, $145; No. 1 com- 
mon, $90; No. 2, $45. Poplar, FAS, $100; 


saps and selects, $70; No. 1 common, $50; No. 
2A, $39; 2B, $26. Plain red oak, FAS, $85@ 
90; common, $58@60; plain white oak, FAS, 
$88@95; common, $60@62; quartered red, 
FAS, $100; common, $65; quartered white, 
FAS, $125 and up; common, $70. 

Walter Freeman, Louisville district manager 
for the Long-Bell Lumber Co., remarked that 
movement of fir lumber into Kentucky had in- 
creased to a point where the local office now 
has five men, three of whom give all of their 
time to selling. The Louisville office is han- 
dling southern hardwoods, western fir, yellow 
and white pine, oak flooring, creosoted poles 
and stock, and sash and doors. Over the last 
five months fir movement has been showing 
steady increase. 


Baltimore Trade News 


BaLtTimoreE, Mp., Aug. 30.—Negotiations 
looking to a further amalgamation of box fac- 
tories in Baltimore are reported to be going on, 
but definite results have been delayed longer 
than was supposed when the absorption of the 
Canton Box Co. by the Wm. Suechting & Sons 
was announced. As a result of the several 
deals, a marked stabilization of the box business 
is promised. 

Rufus K. Goodenow, jr., former president 
Canton Box Co., has taken a position with the 
Surry Lumber Co. as assistant to Parker D. Dix, 
the seeretary, whom he will aid in his work at 
the office and on the outside. 

This city has a new furniture factory, the 
Stylebuilt Furniture Co. It makes a specialty 
of parlor furniture frames and _ overstuffed 
pieces, and has as its president G. A. Eichhorn, 
who was formerly connected with the J. H. 
Duker Box Co. and later joined the staff of the 
Continental Lumber Co. 

The steamer Alaska, which arrived here on 
Aug. 24 from Havre, had on board nine ma- 
hogany logs for a firm in Indianapolis, while 
the MacKeesport, which got in from the same 
foreign port almost at the same time, brought 
seven logs for the Williamson Veneer Co., of 
Highlandtown, this city. Three eases of ve- 
neering wood on the MacKeesport were con- 
signed to custom house brokers here. 

The steamer Heffern, which arrived at the 
Weyerhaeuser Timber Co.’s depot with a cargo 
of upwards of 6,000,000 feet of fir, finished un- 
loading on Aug. 21. The Hegira then docked 
with a cargo of about the same size. Meanwhile 
the steamer Pomona has discharged a cargo of 
about 6,000,000 feet at Portsmouth, R. I. A 
vessel with construction material for the big 
depot to be erected at Newark, N. J., is ex- 
pected to arrive there about the middle of Sep- 
tember, and construction work will be pushed 
as rapidly as possible. The line of railroad to 
connect with the main tracks is being put down. 

F. E. Hoffman, president Hoffman Lumber 
Co., which operates large sawmills at Columbia, 
8. C., stopped here last week on the way from the 
South to Fort Wayne, Ind., and called on Har- 
vey M. Dickson, secretary of the National Lum- 
ber Exporters’ Association, with whom he dis- 
eussed matters related to the forthcoming semi- 
annual meeting of the organization at Chicago 
Sept. 22. 

Chester A. Korn, of the Korn Lumber Co., 
which operates a big plant at Sumter, S. C., 
paid a visit to some of the hardwood men here 
last week, having stopped off on the way from a 
vaeation spent in the North, and which extended 
into Canada. Mr. Korn was accompanied by 
members of his family. 

Troy H. Stone, representing the Hedden-Clark 
Lumber Co., of New York, stopped in Baltimore 
last week in the course of a trip in search of 
stocks of hardwoods. He gave it as his opin- 
ion that there is a better call for No. 1 and 
common poplar. 


Market Becomes Stronger 


EVANSVILLE; INp., Aug. 30.—There has been 
some improvement in the hardwood lumber mar- 
ket in southern Indiana. The market is stronger 
in every way. In most instances the purchas- 
ers continue to buy largely for immediate wants, 
yet the number of sales seem to be on the in- 
crease. Reports from many rural districts are 
that stocks have been low and that dealers are 
replenishing. Industrial buying continues brisk. 
Furniture manufacturers are buying quite lib- 
erally. The furniture outlook is very good. 
Desk and chair trade has held up very well. 
suilding operations continue active. Veneer 
trade continues to hold up well. Wagon and 
buggy manufacturers report their trade is hold- 
ing up remarkably well. 

The first fall meeting of the Evansville Lum- 
bermen’s Club will be held at the Vendome 
Hotel here on Tuesday night, Sept. 14. 

Elmer D. Luhring, head of the Luhring Lum- 
ber Co. and president of the Chamber of Com- 
merce here, was one of the delegates from the 
Evansville Chamber of Commerce to attend the 
interstate license meeting that was held at In- 
dianapolis, Ind., this week. 


Oak and Chestnut Sell Well 


ELKINS, W. Va., Aug. 30.—The demand for 
at least some grades of West Virginia hard- 
wood continues to show greater activity, there 
having been a change for the better about the 
middle of August. One potent factor-has been 
development of a better export demand, which is 
absorbing some of the surplus lumber. A better 
export demand has stimulated the interest of 
domestic buyers. White oak is in principal re- 
quest, but sound wormy chestnut is also selling. 
Maple is not in strong demand. Prices are 
still on about the same level as during preced- 
ing weeks. Mine props are in strong demand. 


Is Cutting Principally Gum 


SHREVEPORT, iiA., Aug. 30.—A concern re- 
cently organized is the Caleasieu River Lumber 
Co. (Ine.), with headquarters at Shreveport, 
and officers as follows: W. A. Anderson, presi- 
dent; Frank S. Harrison, manager; W. B. Hart, 
secretary, and R. T. Anderson, treasurer. The 
company has a mill near Slagle, La., cutting 
principally hardwood, gum and oak. It is a 
subsidiary of the Shreveport Lumber Co., which 
holds a majority of the stock. Mr. Anderson 
states that it is cutting principally gum, and 
there is enough timber held for several years’ 
run. The mill was built two years or more ago, 
being formerly owned by Temple Bros., of Tem- 
ple, La., who have another mill. 


Business Shows Increase 


CoLumBus, Onto, Aug. 30.—Additional 
strength in the hardwood trade is causing an 
increase of about 25 percent in volume of busi- 
ness. Despite the fact that August is the vaca- 
tion period, a steady increase both in orders 
and inquiries is reported. Orders are well dis- 
tributed between dealers and factories; all are 
buying more liberally for current needs. Re- 
tail stocks are not large, and building operations 
are active. Prices are well maintained, and 
there is a tendency to higher levels in some 
items. Dry stocks are being reduced because 
of heavier shipments from the mills. 

Southern pine is showing more strength in 
every way. Retailers are buying in larger 
quantities to take care of fall trade. Activity 
prevails in building operations. Yard stocks 


are not large. Mixed cars are still being bought, 
although some mills report a better run of car 
orders for single items. 


For Current Market Prices on Hardwoods See Pages 89 and 90 
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roduction—Export Inquiries Better 


part in the market. Dimension and boards are 
both stronger. 

O. H. Craft, who has been with the Andrew 
Lumber Co. for a number of years, will asso- 
ciate himself with the Adams-Winn Lumber Co., 
and will have charge of the southern pine de- 
partment. The concern has been specializing in 
cypress largely. Later it is planned to work 
into West Coast products. 

F. B. Pryor, sales manager W. M. Ritter Lum- 
ber Co., has returned from a business. trip to 
Detroit, Mich., where he found an increasing 
demand for hardwoods of all kinds. 


Satisfactory Fall Trade Expected 


CINCINNATI, OnI0, Aug. 31.—The end of Au- 
gust finds the lumber market in fairly good 
shape. The month was active, there being nu- 
merous fill-in orders, while prices have become 
distinctly firmer. Advances in southern woods 
generally were well maintained. Inquiries and 
orders continue to come from furniture and auto 
manufacturers, while finish mills also are buy- 
ing. The end of the vacation season finds many 
lumbermen returning to town and, by next week, 
fall trade will be in full swing. Indications 
point to a satisfactory demand, with present 
prices well maintained and some advances to 
come. Exporters report that England is begin- 
ning to show some interest in American hard- 
woods, and expect a fair business to develop in 
the coming month. 

Theodore Davis, chairman of the Ohio Valley 
shippers advisory board, has called a meeting 
of the board to be held at Dayton, Ohio, Sept. 
14. Mr. Davis is secretary-manager of the Lum- 
ber Traffic Association here. The Dayton meet- 
ing will be attended by the lumber traffic men 
from Ohio, Indiana, West Virginia and Ken- 
tucky. 


Automobile Production Increased 

Detroit, Micu., Sept. 1.—Outlook for lumber 
purchases in the automotive industry is im- 
proved because greatly accelerated production is 
expected during the remainder of this year. 
With total output of passenger cars and trucks 
about 250,000 higher for the first seven months 
of this year than in the corresponding period of 
last year, and a proportionate gain in August, 
it is strongly indicated that production of close 
to five million cars is assured. While leading 
figures in the industry are unwilling to make 
any estimates with respect to the total for the 
year, they are unanimous in emphasizing the 
fact that a new output record is certain. 

There are few changes in the wholesale mar- 
ket in softwoods. There has been improvement 
in buying by retail yards. Home construction 
also is said to be active. 

R. H. Van Doren, of Johnston and Van Doren, 
is making a business trip through the South. 


Furniture Plants Increasing Output 


MILWAUKEE, Wis., Aug. 31.—A good fall busi- 
ness is expected by the local furniture manu- 
facturers, one of whom reported that his firm 
had gone into production on a larger scale, and 
will increase output about 20 percent within 
a few weeks. The manufacturers did a large 
volume at the furniture markets, and more 
orders have been received by them since that 
time. The furniture retailers are in a much 
better mood for buying than they were this 
spring. With the demand for gum strong, fac- 
tories buying stocks for fall, the gum market 
has become firmer, and local manufacturers 
have had to pay higher prices. Gum will be the 
principal lumber used by furniture factories 
this season, together with the various walnut 
items, the prices of which are reported about 
stationary. There is little demand for oak and 
birch and the other northern hardwoods. In- 
terior decorating firms here are still in good 
production and have been fair to good takers of 
birch and walnut. 


Trade Bodies Enjoy Outings 

BuFrra.o, N. Y., Aug. 31.—The retail lumber 
dealers of the Albany (N. Y.) district held 
an outing at Saratoga Springs on Aug. 28, 
with an enjoyable program. 

An outing of the Empire State Association 
of Wholesale Lumber, Sash & Door Salesmen 
will be held on Sept. 23 at the Bay Shore Inn, 
near Syracuse. H. T. Trotter is chairman of 
the committee of arrangements. 

The members of the Buffalo Lumbermen’s 
Golf Association went to Stafford, N. Y., yes- 
terday, at the invitation of Bert H. Hanby, of 
the Batavia Lumber & Coal Co., to play golf 
on the grounds of the Stafford Country Club. 
They were also invited by him to take dinner 
at the Batavia Club. 

The steamer Zillah, owned by O. W. Blod- 
gett, Bay City, was lost in 300 feet of water 
in Whitefish Bay, Lake Superior, on Aug. 29. 
The Zillah was well known in the lumber- 
carrying trade on the lakes and brought many 




















An old windmill west of Chicago erected in 

1873. It was built of heavy timbers and pine 

boards and shingled with wood shingles on the 

sides. It has been running until within the last 

few years and could easily be repaired. All the 

framework and the foundation are in good 
condition 





millions of feet of white pine and hemlock 
to lower Lake Erie ports. 

The hardwood trade is looking up a little, 
although no brisk business is being done. More 
inquiries and sales are reported during the last 
week or two by several wholesalers. 

Arthur W. Kreinheder, treasurer of the 
Standard Hardwood Lumber Co., is retiring 
from the lumber trade, with which he has been 


connected for many years, except during the- 


two terms which he served in the city council 
as commissioner of public works. He will sail 
on Sept. 11 on the steamer Paris and will re- 
main in Europe until about Christmas time, 
visiting France, Germany, Italy, England and 
Treland. 

S. S. Mitchell, of the Hendricks-Caskey Co., 
leaves this week for a two weeks’ fishing trip 
to Canada. 

John Coleman, a veteran lumberman of 
Williamsport, Pa., cailed on friends in the trade 
here last week. 

George B. Montgomery, who was formerly 
actively connected with Montgomery Bros. & 


Co., but who has been a resident of Redlands, 
Calif., for several years, is again making his 
residence in Buffalo. He has been elected presi- 
dent of the Montgomery Lumber Co., which 
has mills in North Carolina. 

James D. McCallum, of the Hugh McLean 
Lumber Co., is spending several weeks vacation 
at Muskoka. 

William F. Miller, of Miller, Sturm & Miller, 
is on a two weeks’ vacation in Canada. 

Ray I. Clement, sales manager of the Gulf 
Red Cypress Co., was a visitor last week at the 
office of the company’s representative here, the 
Trotter-Kelleran Lumber Co. 


Trim Demand Continues Heavy 


Macon, Ga., Aug. 30.—Floods along the Oco- 
nee, Ocmulgee and Ogechee rivers at the end 
of last week interfered with the logging opera- 
tions of many hardwood mills. Mills in this 
city had an ample supply of logs. Prices are 
holding up and there is a steady demand for all 
lines. Export business has been quiet, but it is 
generally believed that there will be a consider- 
able improvement before long. Trim is still in 
big demand. 


Will Erect Flooring Plant 

Monrok, La., Aug. 30.—George E. Breece jr., 
Monroe manager, announces that the George E. 
Breece Lumber Co. will let, within the next 
thirty days, contracts for immediate construc- 
tion of a 2-unit hardwood flooring plant, to 
cost about $200,000. The mill will be erected 
near the company’s present plant, and will be 
logged from the 21,000-acre hardwood tract 
owned by the company in Ouachita and adjoin- 
ing parishes. Additional barge and steamer 
equipment will be purchased, it is added, the 
barges from Pittsburgh and the steamer from 
Vicksburg. The company operates plants at 
Monroe and Baskin and has under construction 
a huge mill plant in New Mexico, where it owns 
or controls more than 600,000 acres of timber 
land. 

Orders Show Heavy Increase 

Bay Crry, Micu., Aug. 31.—The last two 
weeks have seen a very heavy increase in hard- 
wood shipments and orders. Buyers seem satis- 
fied that prices are stabilized, and as a conse- 
quence are placing orders for larger quantities. 
Mill stocks are being reduced and production 
is curtailed. Stocks in some items of high 
grade maple have been reduced to a low point. 
The largest demand is from the automobile body 
and furniture manufacturers, although other 
hardwood consumers are quite active. The ma- 
ple flooring industry has experienced heavy de- 
mand for its product during August, and surplus 
stocks have been reduced materially. Some 
items of No. 1 and factory are considerably 
oversold, while the clear grade (which has been 
accumulating during the last few months) is 
moving in better volume. 


New Commission Firm in Detroit 


DETROIT, Micn., Aug. 30.—The Tredick-Nie- 
haus Lumber Co., commission lumber, was re- 
cently organized and is now doing business at 
1126 Detroit Savings Bank Building. This is 
a partnership concern, formed for the purpose 
of selling lumber strictly on a commission basis, 
and will handle all classes of pine, fir, cedar and 
cedar shingles. The members are C. E. Tredick, 
formerly sales manager of the Edgar Lumber 
Co., Wesson, Ark., and also of the Arkansas 
Lumber Co., Warren, Ark., and Brown Lumber 
Co., Hiwannee, Miss., and E. A. Niehaus, who 
has had much experience in the mills in the 
South and was connected with the Consolidated 
Saw Mills Co. and the Chicago Lumber & Coal 
Co. of St. Louis. For the last four years he 
has been with the Chicago Lumber & Coal Co., 
of Detroit. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Aug. 30. 


The following statistics were compiled by the National Lumber Manufacturers’ 


Association: 





Softwoods: Production Shipments Orders 
Week ended: 1926, Aug. 21; 1925, Aug. 15— 26 e 1926 a 1925 1926 ” 1925 ‘ 
Southern Pine Association. .......+...cceeccsseeeececeecceceecees 68,272,718 71,211,576 73,317,046 72,731,600 76,242,206 19,733,84 
West Coast Lumbermen’s Assoc EE Pe re 112,492,078 102,645,662 116,579,324 102,500,164 102,380,601 111,178,941 
Western Pine ‘Manufacturers’ Association..................eee05 35,325, 37,904,000 38,385,000 32,928,000 33,575,000 yey 
California White & Sugar Pine Manufacturers’ Association. .... 28,417,000 16, 809,000 20,306,000 14,068,000 22,298,000 o tis o . 
COOTMEE TRGB WOOR AMROOINEIID s oc cc cc cee cicccnnvasccecceseesceces 7,743,000 7,167,000 7,101,000 7,122,000 6,884,000 24, 000 
Ss ee ee ee eee enedonseaseeeeas 8,392,970 10,955,042 7,221,440 9,558,469 6,468,300 11° 176,247 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,856, 4,541,000 2,561,000 2,498,000 3,109,000 i enees 
Northern Pine Manufacturers’ Association..............eeeeee8- 9,553,700 12,934,200 9,113, 900 10,372, 100 11,099,000 10,5 50,00 
ee , OE TM, 6 i. ois cca cdnn ceesaserssasesewcanact 273,052,466 264,170,480 274, 584,710 251,77 8,333 262, 056,107 262,558,028 
Thirty-three weeks ended above dates— m= a 
Southern ERO See eT Pee Te Pee ee 2,390,067 825 2,553,174,399 2,463,075,132 2,498,407,046 2,460,560,439 3.491,000,279 
West Coast Lumbermen’s ASSOCIiatIONn........ccccceccccccccceees 3,438,503,476 3,284,270,249 3,538,914,887 3,453,738,730 3,569,526,565 ergy 
Western Pine Manufacturers’ Association.........-cccccccccecees 1,013,786,000 1,944,959,000 1,013,748,000 998,144,000 1,067,868,000 596 87 oy 
California White & Sugar Pine Manufacturers’ Association..... 957,170,000 740,021,000 914,941,000 702, 932,000 831,461,000 330'676'000 
California Redwood Association..... BEEPS REI ORG SAPS 2 257,748,000 247,973,000 248,936,000 227,334,000 254,604,000 pig e 
re. rr Ss SO. 8s ia bebe see wee aeebarens 253,742,967 278,815,345 266,370,559 273, 57 7,560 207, '749, 107 “67,730,000 
Northern Hemlock & Hardwood M: inuf: uw cture rs’ Association.... 87,567,000 102, 339, 000 97,881,000 84,7 98,000 87,828,000 ors’ 278000 
Northern Pine Manufacturers’ Association...............eeee0e: 273,359,500 333,784, 800 305,293,800 289,587,900 299,965,000 3,279 
Total softwoods, Sere COG, ccecctcccnsecsuneeedseced 8,671,944,768 8 585,336, 793 8, 849,16 160, 378 8,528,519,236 8,779,562,111 8,285,729, 767 
Hardwoods: ’ ; — 
Nort nes » Seaene . & steesnerto seepemennnsce = ~— oe 4,699,000 ° 937.000 3,887,000 4,259,000 3,460,000 4, 804, 000 
UE NE a oink wher kdeh Reda wee Che Keke ad evee Erne wan 160,403,000 169. 363,000 127,487,000 105,420,000 127,005,000 102,744,000 
Hardwood Manufacturers’ Institutes 
m See te y, yee nan uspngpitnn 24 TTC Lf.” rrr if |. eee 17,556,740 wane eweeee 
i TE iss ot bare eenveneeareenkaeeenes eens anwul p, Af re 790,411,351 «sw weecceees 817,760,660 =—§«_—sscciwcccccee 





Production and Shipments of Western Pine 


PORTLAND, Ore., Aug. 28.—The 
Production Statistics for July 
Mills reporting— Production 


July report of the Western Pine Manufacturers’ 


Shipment Statistics for July 
Mills reporting—— -——Shipments—— 


Total No cut Cutting Feet Total No shpmts. Shpg. Cars Feet 
are 50 2 48 178,816,385 1926.... 50 1 49 6,512 175,484,131 
Dee Akdacdas 45 2 43 187,737,247 1925.... 45 0 45 5,973 162,120,078 


While the July total cut was only nine and a half million feet less than that for July of last year, the cut of forty-two identical mills w 
July total shipments were thirteen million feet larger than those for July of last year, but shipments 


six and a half million feet, or 14 percent, less. 
of forty-two mills were half of one percent lighter 





: 1926——_—_ 
Shipped to— Cars Feet 
nh ahw kine ceanen eb emer 292 9,430,549 
ii atrec creed aede aa ee 10,495,609 
ae ee 51 2,423,078 
En a civencaatkidaawan 4&8 16,292,290 
BUOOER DMKOIR oi. ccccccccece 130 2,975,784 
OUIE BRMMOER. ciccccccccceccce 4 2,056,327 
eee 449 ens 
OO 332 8,343,204 
NY sabre ail a's i'r Gk GW de eb, & @a 538 13,45: 3,547 
Ea ee cassethecsawwes 670 17, 313, 889 
CN weaeuwei Vccenesonam wus 93 2/289, 601 
ERS en 159 3,876,106 
Missouri ...... pets Chea whawan 95 2,340,197 
IR on a dere aredlere we waaay 226 5,920,463 
Wyoming hacen eedbenn eae 65 1,589,990 
De scbhitwnhnnevetccvenaceceas 84 2,263,367 
ORL 447 11,804,199 
Ce: ches dwe ens tls lechubandtie aaa 261 6,685,915 
I rh 60 1,512,315 
I oe 13,597,121 
OOO 400 10,644,005 
New Jersey wid virheeeee abate 160 4,531,806 
Massachusetts ............ 143 4,010,535 
ee ee 143 4,013,076 
OS Fae 14 342,824 
eee me Xs 210,306 
New Hampshire .............. 4 104,178 
WEE cit nnenienadcnedeedon 3 60,946 


Atlantic coast shipments in July surpassed al 
being the first this year to beat last year’s recor 


shipments gained three million feet over July of last year, 


1923. Texas July takings were within a hundred 
feet over July of last year, 
gains of a million feet each in shipments to Minne 


and Michigan showed gains of more than a million feet. 


and over June of 1926, 


than last year’s. 





Association is as follows: 


Production and Shipments Gempared. 


1926 CRT 
a 178,816,3 187, 7137 7 
Shipments heh iceouw ewes oe eae 131 162,120,078 


25,617,169 


yas twenty- 


Cut exceeds shipments 3,332,254 














1925, ae 1925— 

Cars Feet Shipped to— Cars Feet Cars Feet 
29() 8.490.541 Atlantic coast States (undis- ‘ 
424 10532164 DEE Saiecdesteckixsekaan Gas  deimnceis e 1,197,442 

36 1785 543 EE sat cnkcncsceh sdsuius 5 134,842 121,029 
428 15°169'188 OE, COMMER 5. ccssvcccceces 25 704,889 15 401,966 
205 5217174 SEL tbh checkoescrnensnnee 15 419,833 4 89,280 
115 9'969 271 ND ae cacinacadniibesdeieah 3 67,471 10 271,441 
490 12,647,424 NE PR, 5 oc aseeniewseeon 24 602,853 3 968,325 
245 8.766.307 I 56. Se dvieene rae Wa wee wen res * eet aes 2 ng 
401 5 € re 5 37,029 3 4,008 
401 10341.678 = North Caroling 122222000200 wee 1 28,331 
K9 2199 585 a a a a aa eae aki 2 71,784 eee we we eeeee 
211 5423 869 Ec bad Gireninne casein 1 26,594 ae vineinninn 
87 2112 484 EE tend bia ehinkeaanees 24 595,668 11 315,404 
164 4'293'784 PPS RRINER RRL 77 2,083,324 7 248,799 
62 1651 81! IED sian win iccaubarseoasves 12 336,080 27 744,744 
79 2'077°393 DEN chiivyrcevcoumacnnens 7 220,055 2 23,146 
385 10,176 848 RN se aa oa aw eine ewes Ken 1 34,163 oo |  ¢esceeese 
176 4.592 ( ee ewe 4 82,424 ece = pe eeeece 
,593,078 Nevads 1 95,712 i 23 429 
42 *: 069, 907 INOVAGA cece ececersesssesseces : ov, ox isnt 
, aia intiattcinieceanti niin 
3 0Ct«da aa’ 452 IE ons rcecetaiiesanelll 6,512 175,484,131 5,973 162,120,078 
es 4,862,685 The two eastern groups showed wer» sastaege for July: sone 
1 ,315,14 —_—— —— 5 
79 3174094 Cars Feet Cars Feet 
20 566,158 Atlantic coast group*......... 1,379 37,514,797 1,345 36,622,557 
6 157,435 Other eastern States7......... SO 2,165,295 73 1,986, 620 
5 139,004 *Pennsylvania, New Jersey and States north. 
18 457,546 *¥East of Mississippi and south of Ohio rivers. 


and have 
of four and 


1 records for that month, 
1. Illinois made the largest gain, 
set a new record for the month, 
thousand feet of the total for 1925. 
Montana, 


-sota, Michigan and Illinois. 


been exceeded in only 
a half million feet, over July of last year. 
and were the heaviest for any month since January of 
Washington and Idaho shipments showed gains of a million 
and were greater than in any preceding month. 
As compared with July of 1925, 
Additional States setting new July records were 


three other months, July shipments 


Iowa 


As compared with June of 1926, there were 
Ohio, Connecticut, Colorado 
North 


Oregon, Kansas and Colorado. 


Dakota shipments decreased two and a half million feet from July of last year, and takings of South Dakota, Minnesota and Nebraska decreased 


also. 


Compared with June as 
mills as normal; by 6, below normal, and by 6, ab 


“normal,” prices were reported by 12 mills as normal and by 16 as below normal—while 


ove normal. 


inquiry was reported by 16 





Southern Pine Barometer 


30.—For the week 
Friday, one hundred twenty- 
as follows to the Southern 


New Or.eans, LA., Aug. 
OT 


ending Aug. 27, 
four mills’ report 


Pine Association: 
——Percent—— 
Normal Actual 
Production— Cars? Feet output output 
Normal . wewn ,  . ' Se se 
Peres 69,806,763 eee 
Shipments* .. 3,483 72,773,802 93.22 104.25 
Orders— 
Received* 3,811 79,627,034 101.89 114.07 
On hand end 
TOG ccckeeee DEO eOe sicect weeds 


*Orders were 109.42 percent of shipments. 

*Basis for carload is July average, 20,894 feet. 

Of 121 mills reporting running time, 2 were 
shut down; 21 worked overtime; 51, full time; 
1 operated one day; 1, two days; 2, three days; 8, 
four days; 11, five days, and 24, five and one-half 
days. 





Oak Flooring Statistics 


The following are statistics for the week 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
[i 10,938,000 11,010,000 11,194,000 
pS a 10,820,000 11,523,000 12,641,000 
Feb. 8 to Aug. 21.291,159,000 281,567,000 278,389,000 

925- 


Feb. 9 to Aug. 22.276,037,000 281,964,000 285,336,000 


The figures for Feb. 8 to Aug. 21, 1926, com- 
pared as follows with those for the period Feb. 
9 to Aug. 22, 1925: Production, 5 percent in- 
crease; shipments, 0.1 percent decrease; orders, 
2 percent decrease. 


Percentages of Thicknesses, Week Aug. 21 


13” 36” y%” te” 
PROGUCHION ccccecses ‘e 16 4 5 
I Er 76 16 2 6 
ee eer 76 17 4 3 


Hardwood Barometer 


MEMPHIS, TENN., Aug. 31.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 21, one hundred fifty-one units 
reporting, is as follows: 

Percent of-——— 
Normal Actual Ship- 
output output ments 





Production*— 
Normal (iden- 
tical mills) 26,362,000 er 
pT eer 23,777,864 90.2 
Shipments] .... 25,311,775 96.1 


Feet 


106.5 


Orders— 
ae 24,388,457 93 102.6 96.4 
On hand end 
re 149,743,035 


*Based on mill log scale. 


+Lumber fabricated at the mills and used in 
construction work included in total orders and 





shipments. 
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Hardwood Institute’s Stock Report 


OsHKOSH, Wis., Aug. 31—The Northern Hemlock & Hardwood Manufacturers’ Association has 


prepared the following report on July produetion and shipments of northern hardwoods and 
hemlock, and stocks on hand Aug. 1: 





July, 1926, Statistics Stock Summary, Aug. 1, 1926 
Unsold HarDWwoops— 

Production Shipments Aug. 1 WE BE ie stwrace ds 133,651,000 
TNE ai titi a 355,000 622,000 5,282,000 | Prrer rere 61,432,000 
sasswood ... 1,277,000 4,433,000 22,568,000 Total unsold ........ 195.083.000 
a re 91,000 ee ee Sold, dry and green.... 44, 412, 000 
eee 4,226,000 6,440,000 71,849,000 Wintel tented $1908 bi 19.495 
i 987,000 2,364,000 18,352,000 ena : i @rrtrictrr. e e ” 99,000 
| ae 7,111,000 11,337,000 76,157,000 Unsold, 1 & 2”, Dry.... 121,266,000 
Cle esenewse 34,000 57,000 875.000 Green... 54,993,000 
Mixed hdwds. 3,088,000 1,187,000 ..... aan Total unsold ........ 476: 0 

SS. ein . Sf} eee ¥f q 
Total hdwds.17, 169, 1,000 26,468,000 195,083,000 Other thicknesses ...... 2507, 000 


Hemlock, 1&2”.19,905,000 21,738,000 176,259,000 
R SCb de Cb e+ ee BEES OO 195, 295,000 


Grand total.37,074,000 48,206,000 371,342,000 I I bie 5 nS oe ela ack ane ak 434,7 90,000 
Comparative Percentages of Production and Shipments 


The figures for twelve months, Aug. 1, 1925, to July 31, 1926, make the following percentages of 
those for the corresponding period of 1924-1925: 


All hardwoods Hemlock Total, all woods 
I 5 5253 ay sce: GiGssip, Sed lle alia tes ane ie aS et eet 9 25 1 
IE, Siar aterart Gaiety dca eee ee ee a a ae ee Sl 109 115 
Hardwood Stocks on Hand Aug. 1 by Grades 
Sold— - —Unsold —— Sold ~ Unsold————— 
Dry & green Dry Green Dry & green Dry Green 
ASH— Sort ELM— 

| ere 30,000 wena eae ee. 6 kcalew ae & 55,000 260,000 196,000 
Select & better. ........ ee KAS & select... ........ 33,000 — ... 2 e ee 
ESB er ee ty te SS ees 49,000 11,000 
No. 1 & better. 34,000 234,000 5,000 _.. £ S ee eee a \aenmecan 
me. 1 COM...«. 55,000 405,000 2.000 No. 1 & better. 562,000 494,000 341,000 
Nos. 7 | SR A er ra | Neo. 2 COM. .c.- 88,000 367,000 23,000 
No. 2 & better. 157.000 1,256,000 1,086,000 Nee. 2 & 2.6.6 asovsas eae 
No. 2 com..... 175.000 [1s No. 2 & be tter 1,305,000 4,059,000 2,420,000 
No. 3 & better. 11.000 45,000 30,000 Me. DB COMB. 2c 0 291,000 1,317,000 9,000 
No. 3 com..... 239,000 1, 125,000 538,000 No. 3 com..... 1,665,000 2,191,000 1,118,000 

701,000 3,621, 000 1,661,000 3,966,000 8,790,000 4,118,000 

BAsswoop— HARD MAPLE— 

| RR 603,000 612,000 219,000 FAS ......--- 105,000 721,000 706,000 
WAS & wptect.. <ceoccccn 14,000 30.000 i Sf SO eee 333,000 30,000 
Select & better. OS Rs ee x Selects ....... 39,000 172,000 67,000 
FOSS 22 OOO 99,000 za ; : : : ‘ ; Beene Bk Bs cacaanes 54, A oe 
Select & No.1. ........ 125.000 27,000 No. 1 & better. 4,126,000 7,376,000 3,054,000 
No. 1 & better. 711.000 2°752.000 1.553.000 Me, 3 COM..cs> 1,555,000 2,446,000 1,606,000 
Ne icam..... 620000 1.754.000 442000 Nos. 1 & 2 : 540,000 5,014,000 2.398000 
ET 9 eee 698,000 215,000 No. 2 & better. 1,515,000 16,513,000 7,217,000 
No. 2 & better. 654,000 — 2.330.000 1,991,000 oO, 2 com..... 1,483,000 4,073,000 1,265,000 
No. 2 com..... 2.807.000 4.561.000 1.257.000 No. 3 & better. ........ 200,000 _ 40,000 
ae i rere oe ,, eee No, 3 com..... 6,113,000 — 10,926,000 5,831,000 
No. 3 com..... 1,835,000 2,022,000 1,487,000 


7 . 5 15,476,000 47,828,000 22,214,000 
7,292,000 15,347,000 7,221,000 wan MAPLE 


Rock ELM ha pee hene xn 25,000 art 67,000 
aes P Raa re es ee Se) wxebadew 
van Kiana eREAAS ee 9 t 21000 phate ne Se No. 1 & better. 5.000 157,000 130,000 
No. 1 & better. 58,000 384,000 87,000 No. 1 com..... 110,000 305.000 90,000 
No. 1 com..... 63,000 165,000 8,000 No. 2 & better. 427,000 2,547,000 1,150,000 
Nos. or ! oar teens 75,000 _ 84,000 No. 2 com..... 205.000 368.000 123.000 
No, 2 & better. 796,000 1,818,000 1,531,000 No com... 260,000 594,000 359,000 
No. BP a bi a! ~ iene pre awit Sea xv eee nnn = 
No. 3 fo ee 49,000 14,000 1.032.000 4,196,000 1,919,000 
No. 3 com..... 41,000 346,000 250,000 31RCH— 
= 4 aa " a . arr 72,000 3,268,000 S5S,000 
958,000 3,470,000 1,974,000 FAS & select... = ee ee. ee 
OakK— Select & better. ........ 893,000 401,000 
a Sa ee (2 ee TE 126,000 980,000 317,000 
Re ee ee See | oS eree See Select No. 1... I Ancaucteaaoers «ie neslats 
No. 1 com..... 20,000 ih iiten ecdeaaal 1S. eon wise No. 1 & better 537,000 11,716,000 4,452,000 
aE SS er eee TORO sg. béaeess De: 2 OO. 32s 1,789,000 4,935,000 1,958,000 
No. 2 & be tter. 191,000 185,000 147,000 eos eee eee 766,000 1,616,000 
No. 2 lich aaa #0 ebwehe Oo err No. 2 & better. 1,268,000 5,755,000 3,022,000 
No. 3 & better. 10,000 10,000 27,000 No. 2 com..... 2.456.000 &,848,000 3,087,000 
No. 3 com..... 20,000 158,000 100,000 No. 3 com..... 7,905,000 12,637,000 6,340,000 
241,000 601,000 274,000 14,746,000 4 1,798,000 22,051,000 
Hemlock Stocks on Hand Aug. 1 by Grades 
—1- and 2-inch - - Other thicknesses 
Unsold, all lengths, dry and green - Sold, dry and green 
1x4 & wider 2x4 & wider l-inch 2-inch : 
Dry Green Dry Green ry Green 
i. aa 1,578,000 1,140,000 12,513,000 6,566,000 1,194,000 3,363,000 237,000 55,000 
Merch. ...... 5.195.000 2,438,000 31,628.000 12,976,000 1,073,000 2,838,000 1,749,000 225,000 
ee See 2.548.000 2,014,000 17,260,000 8,820,000 1,330,000 2,306,000 Bee csv enes 
NG i oe 6,249,000 2,450,000 25.654,000 14,262,000 1,803,000 2,622,000 223,000 17,000 
Nos. 4 & 5.... 1,904,000 1,111,000 Gleree SOR saedcess Sanveris wsevaewus rey 
17.474,.000 9,153,000 103,792,000 45,840,000 5,400,000 11,129,000 2,210,000 297,000 
Totals, unsold and sold, 1” and 2”......... yk J eee BE.BSOMOO cccccces 2,507,000 





North Carolina Pine Data on Walnut 


NorFo.k, Va., Aug. 30.—The North Carolina The American Walnut Manufacturers’ Asso- 
Pine Association makes the following analysis 


: f ; ; ciation has compiled the following data: 
of figures from forty mills for the week ended 


Aug. 21: July, June, July, 
Percent Percent Percent Lumber— 1926 1926 1925 
; normal actual“ ship- Manufactured .... 2,133,909 3,043,400 3,873,300 
Presyction— Feet ” output* output ments Shipments ....... $057,100 3,073,800 2,939,700 
aan 117 7905315 72 tee a NE caivtesnkes 15,463,000 16,991,600 24,735,900 
Shipments .... 6,874,100 62 87 r 
Orders+ ...... 6,014,300 55 76 87 Logs— - - 
*“Normal”’ is based on the amount of lumber Purchases .....>+ 2,399,300 3,417,400 2,880,378 
the mills would produce in a normal working day. Made into lumber 
7AS compare sd with the preceding week, there and veneer .... 2,167,600 2,803,400 2,656,159 


Was an increase of 29 percent in orders; although @ 102 16 9 ¢ ¢ ¢ 
; ii 2,961, 406 4,598,519 
that week there were reports from forty-five mills. Stocks «.-+++++00- 3,193,100 O62, 000 58 








California. Redwood. Data 


SAN FRANcIsco, Cauir., Aug. 28.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Aug. 21: 





—- Redwood———_—_—. White- 

No. of Percent of wood 

mills Feet production Feet 
Production .... 14 7,743,000 100 1,772,000 
Shipments .... 14 7,101,000 92.5 1,538,000 

Orders— 
Received .... 14 6,884,000 90 1,024,000 
On hand .... 13 29,988,000 2,830,000 
Redwood Distribution for Week 

Shipments ,Orders 
Northern California*® ...... 2,786,000 3,309,000 
Southern California* ...... 1,697,000 1,595 7,000 
MPD, “ddan epadiesio yeaa peel 19,000 
DNL, fake Gatiecewscducnes 1,633,000 1,552,000 
PL i asd-cb we cdeeea sawn 985,000 409,000 
TE. an gakaae taken econ 7,101,000 6,884,000 


*North and south of the line running through 
Bakersfield and San Luis Obispo. 

y¥Nevada, Arizona, Washington and Oregon, 

tAll other States and Canada. 





Southern Pine Stocks 


NEW ORLEANS, La., Aug. 30.—The Southern 
Pine Association has compiled the following 
statistics: 


Report from 161 Subscriber Mills 


Percent 
Percent Pro- 

Feet Normal* duction 

Stocks July 1...... SOT Ee okeece. canoes 
| eee 555,978,564 2 er 

1,212, 986,040 

July shipments..... 373,412,280 97.47 104.90 
Stocks July 317... 839,573,769 84.77 eee 
Oriiera €366 MMB). cc rcescocs 95.17 101.28 


**Normal’ is amount reported by subscribers the 
first seven months of 1926. 

*Stocks decreased 17,433,716 feet, or 2.03 per- 
cent, during July. 

Of the 161 mills, 17 did not report on running 
time and 3 were not operating; of the other 141, 
24 report lost time representing a capacity of 
25,547,000 feet; and 18 report overtime represent- 
ing a gain of 35,768,000—a net = of 9,221,000 
feet. 

Comparative Report of 155 Identical Mills 


A statement for 155 identical mills, compar- 
ing operations for July, 1926 and 1925, is as 
follows: 

1926 as 
percentage 


1926 1925 of 1925 

Stocks July 1. 847,419,685 943,236,953 89.84 

, ee. 350,581,841 378,497,693 92.62 
1,198,001,526 1,321,734,646 

July shipments 868,838,827 = 375,596,222 98.20 





Stocks July 31 829,162,699 946,138,424 87.64 
Seven Months’ Report of 133 Identical Mills 
Comparative figures for production and ship- 
ments reported by 133 identical mills for the 
first seven months of the last three years are 

as follows: 
Shipments as 


percentages 
Production Shipments Cut Normal 


1926. .2,312,617,801 2 B87, 641,655 103.24 96.33 
1925. .2,541,676,854 2,435,503,319 95,82 98.26 
1924. .2,597,984,965 2, 585,306,944 99.47 96.23 


July Exports Through Southern Ports 
Exports through southern ports for the first 
and second quarters of 1926, and for July, 
1926, are given as follows: 
July, April 1 to Jan. 1 to 


Southern pine— 1926 June 30 March 31 
Lumber ....30,900,496 127,929,729 120,489,499 
Ae 8,875,269 24,202,932 22,147,921 


Other kinds....10,997,190 52,636,545 47,683,452 
Totals ......50,772,955 204,769,206 190,320, 872 
Total exports for seven months were 445,863,033 

feet. 

July exports show a decrease of 10.5 percent 
from June. 

Total exports for the quarter, April 1 to June 30, 
increased 7.6 percent over those for previous 
quarter, 

The percentages of kinds making up the 
totals are as follows: 


July, April 1 to Jan. 1 to 

Southern pine— 1926 June 30 March 31 
Lumber ...... 60.9 62.5 63.3 
Sy. eee See 17.5 11.8 11.6 
Other kinds .... 21.6 25.7 25.1 


(Statistics continued on page 83) 
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Northern Manufacturers Favor National 
Trade Extension Program 


MILWAUKEE, Wis., Aug. 31.—Wilson Comp- 
ton, secretary-manager of the National Lum- 
ber Manufacturers’ Association, Edgar P. 
Allen, director of publie relations for the asso- 
ciation, and W. W. Wood, of New York City, 
met with a small group of members of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association at the Hotel Pfister, Mil- 
waukee, today, to outline the proposed trade 
extension plan of the National association and 
to solicit the support of the northern men in 
the movement. 

Frank Bissell, of the Bissell Lumber Co., 
Marshfield, Wis., president of the Northern 
Hemlock & Hardwood Manufacturers’ Asso 
ciation, presided at the meeting. He said that 
many manufacturers are not sold on the idea 
of propaganda for the lumber industry, but it 
was his personal opinion that the manufac 
turers would support it more readily if the 
production of lumber were limited by it. He 
said he believed that the manufacturers would 
gladly curtail where they were interested, For 
the sake of opening a discussion on the ques 
tion, Mr. Bissell asked if hardwoods would be 
promoted and in what way. He said he ap 
proved of the plan regarding hemlock but 
wanted to know how the northern hardwood 
market would be affected by it. Mr. Bissell is 
in favor of the plan and Jater in the meeting 
said that his company was behind the trade 
extension campaign and would contribute 
financially to it. 

He called upon Mr. Compton, who told the 
members of the tour which he and others in 
terested in the promotion of the campaign had 
taken throughout the country to enlist the 
lumber industry of all sections in the national 
movement, and of the meetings which have 
already been held with the various groups rep 
resenting the different species of woods. 


Data on Lumber Production and Consumption 


In presenting the faets regarding the in 
roads that substitutes have made on the lum 
ber market as a whole, Mr. Compton produced 
a series of sixteen charts prepared by the 
National association. These showed the lum 
ber production from 1850 to 1924 compared 
with population; the consumption of lumber 
from 1909 to 1925 compared with production; 
the volume of building from 1910 to 1925 com 
pared with lumber production; and the re 
mainder showed the consumption of substi- 
tutes compared with lumber and its products 
over a period of years. The point Mr. Comp 
ton made in regard to the substitutes was the 
growth and rapid expansion of them since the 
World War period, and the decrease in the use 
of lumber since that time, 

He said that the national campaign would 
only add to what the northern hemlock and 
hardwood producers and other regional asso 
ciations had been doing in advertising their 
products, and that the national campaign 
would endeavor to recoup for the lumber in- 
dustry that eighteen billion feet of lumber 
which the substitutes had displaced during the 
last fifteen years. He said that in that period 
there had been a shifting of species of lumber 
through promotion of the various associations, 
and that there was five and six-tenths billion 
feet of lumber of various species displaced by 
other species in that time, due to the activities 
of the regional associations. The lumbermen, 
according to Mr. Compton, had paid too little 
attention to the eighteen billion feet of lum- 
ber which had been displaced by the substi- 
tutes. 

He charged the losses ineurred by the lum- 
ber market to the faiiure of the lumbermen to 
prepare their products adequately so that they 
were easily available, pointing out how this 





had been done by substitutes and the neglect 
to get the facts concerning the lumber indus- 
try and the broadcasting of these facts to the 
public. 

Research in the breadest commercial appli- 
cation which will include demonstrations to 
get the facts across to the public, and freld 
service so that an expert would be placed in 








FRANK BISSELL, 
Marshfield, Wis. ; 
resided at National 
Conference 


WILSON COMPTON, 
Washington, D. C.; 
Presented Trade 
Extension 


every center of the country who would be 
avaLable to his territory, are the first things 
which the campaign trade extension will ae 
complish. Advertising will be a secondary 
factor and the means to an end, said Mr. 
Compton, and might be a small feature of the 
plan for the first few years. The third part of 
the program would consist of miscellaneous 
helps and merchandising, 

Mr. Compton is not in favor of reducing the 
supply of lumber, because he claimed if the 














W. A. HOLT, E. P. ALLEN, 
Oconto, Wis. : Washington, D. C. 
Stressed Need of Argued for Unity of 
Advertising Industry 


production were decreased it would show that 
the industry was retreating, but he stated 
there is a necessity for the proper control of 
production. He asserted that the production 
cou'd be continued but the demand increased 
by promotional work which would absorb the 
lumber produced. 





Aims of National Promotion Campaign 


The object sought by the National association, 
he said, is to bring all of the lumbermen 
together nationally for one purpose, and the 
five-year period was decided upon as a mini- 
mum because it would take that period of time 
to get the necessary results. 

The lumber industry has been fifty years 
behind other industries in merchandising, Mr. 
Allen charged, and it has lost steadily to the 
substitute competitors because the latter have 
been extremely active in trade extension work. 
The lumber industry at present is ‘suffering 
from a lack of confidence in itself, and un- 
derstanding, and the good fellowship which 
prevails in so many of the other principal in- 
dustries of the nation. 

The promotion of hardwood is a part of the 
campaign, according to Mr. Wood, and the 
hardwood market is the most easy of all to 
attack because of the price factor. He said 
that the finish of the most expensive hardwood 
can now easily be imitated by the substitutes, 
in bringing home to the northern producers 
the fact that hardwoods need to be promoted 
as well as other species. He said that flooring 
is the most vulnerable spot open to attack at 
present. The products of lumber have to be 
worked upon, said Mr. Wood, and made most 
modern according to the trend of the other 
industries. Among other things he suggested 
for the improvement of the lumber industry 
are the revision of the hardwood grading rules 
and the education of lumber salesmen. 


Gives Reasons for National Effort 


R. B. Goodman, of the Goodman Lumber 
Co., Goodman, Wis., declared that he was sold 
on the trade extension movement and he said 
that the best recommendation which could be 
given to it is that of Charles Keith. 

He said that the building codes alone em- 
phasize the need for a national effort, and he 
said further that research is needed, for ex- 
ample in the problem of insulation to eut the 
waste of radiation to a minimum. There is a 
large field for the promotion of wood as wood 
that the regional associations can not reach. 

Mr. Goodman said that there is a hopeful 
side to the charts presented by Mr. Compton 
in that the percentage of lumber produced now 
compared with the stand of timber, as there is 
not the wide range which formerly existed. 
He said that the campaign will give confidence 
to the timber owner in the industry and it will 
be a prominent factor for stability of produc- 
tion and prices. He declared his absolute con- 
fidence in the business and said he hoped to 
continue operating his mills for years. 

In answer to the question of Mr. Goodman 
as to what progress had been made toward the 
million-dollar goal and the prospect of secur- 
ing it, Mr. Compton stated that it was rather 
hard at this time to give the information since 
the men who have been working on it have 
been separated and would not be able to as- 
semble the data until all returned to Wash- 
ington. Mr. Compton said he believed that 
approximately $900,000 had been assured 
through contracts, promises, and indications 
from others. He felt confident that it would 
be more than a million dollars. 


Cites Benefits from Trade Extension 


W. A. Holt, of the Holt Lumber Co., Oconto, 
Wis., stated that he was in favor of the move- 
ment and had signed to contribute to it. He 
does not believe that production should be 
curtailed because he feels that if it were cur- 
tailed in the northern market it would have 
little effect on the general market, and only 
curtailment that was universal would be effec- 
tive. This can not be done in his opinion be- 
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cause the individuals will not get together on 
it. He described how the curtailment project 
had been talked of when he started in the lum- 
ber industry and that it had never worked out 
successfully. 

Only as the individuals see a particular 
benefit will they close their mills, he said. 
Production can not be cut because the earry- 
ing charges are too high, the operating costs 
would be very high, the industry would go 
back instead of forward, and many operators 
would be foreed into bankruptcy. He declared 
that the trade extension plan was the only 
salvation for the industry. 


E. W. Ellis, of the Wisconsin-Michigan Lum- 
ber Co., Eagle River, Wis., believed that the 
trade extension plan was on the right track 
for the industry and he said that there was a 
feeling among some of the contributors to the 
regional promotional campaigns that better 
results would be obtained through national 
work. He said that the Northern Hemlock & 
Hardwood association is spending money for 
its own species and he believed that if less 
of this was devoted to regional work and more 
to the national the results would be greater. 


Results of Birch Publicity 


Birch has been advertised for the last ten 
years and the production has increased as has 
the maple production, but in that time the pro- 
duction of gumwood has also increased tre- 
mendously, said O. T. Swan, of Oshkosh, Wis., 


secretary of the Northern Hemlock & Hard- 
wood Manufacturers’ Association. He said 
that Canada and the Virginias are bringing 
birch into the market now, and told in detail 
of the movement in Maine to cut the hard- 


woods there which formerly had not been con- 


sidered profitable. 

Mr. Swan said that the advertising of birch 
could not be reduced now when the other cen- 
ters were coming into competition with the 
North. He declared that the industry had 
come to a critical stage now where the substi- 
tutes seemed almost able to assume the rest of 
the lumber market. 


Costs Less to Heat Wood House 


Paul Bushong, of the Northwestern Cooper- 
age & Lumber Co., Gladstone, Mich., said that 
it has been realized for a long time that the 
lumber market had to be developed, and he 
planned to go along with the rest of the manu- 
facturers behind the trade extension move- 
ment. Augmenting Mr. Goodman’s statement 
regarding insulation, Mr. Bushong told of an 
interview with two oil-burner heating men 
who told him they would rather figure radia- 
tion for a frame house than a brick one. In 
a frame house they only had to figure the win- 
dow surface, but in a brick house they were 
forced to add one-third more. 

J. F. Sisley, of the Rib Lake Lumber Co., 
Rib Lake, Wis., assured the representatives of 
the National association that personally he 


was with them and in favor of the trade ex- 
tension program and he would do all he could 
to have his company swing into line. 

Don S. Montgomery, secretary of the Wis- 
eonsin Retail Lumbermen’s Association, Mil- 
waukee, said that the retailers are loyal to 
lumber and they were only too eager to sell it 
if there is a demand for it, rather than handle 
substitutes. The retailers can be counted 
upon, said Mr. Montgomery, to approve any- 
thing which is done to promote the use of 
lumber throughout the country. 

On the motion of Mr. Goodman, the presi- 
dent and secretary of the Northern Hemlock & 
Hardwood Manufacturers’ Association were 
instructed to prepare a letter and send it to 
the members of the association informing 
them of the meeting, advise them that the 
time to pay subscriptions is now approaching, 
and that all who intend to sign contracts and 
contribute to the trade extension fund do so 
at once. 

SABRE GG@GG@’Q@’?’: 

MorE THAN -passing interest has been shown 
by visitors recently to the Indiana State museum 
in a table now on display, which contains 259,- 
450 separate pieces of hardwood, according to 
Verne Petty, curator. The table, constructed 
some years ago by Peter Messner, of Etna 
Green, Ind., has been turned over to the State 
temporarily by its maker. Mr. Messner, in the 
meantime, is beginning a tour of the world to 
collect rare specimens of hardwoods, which he 
will use in other articles of furniture. 


Lumbermen in Games and Outings 


Buffalo Dealers in Sixth Outing 


Burra.o, N. Y., Aug. 30.—The Buffalo Lum- 
ber Dealers’ Association gave its sixth annual 
outing and golf tournament at the East Aurora 
Country Club on Aug. 25, with the usual pleas- 
ing results. Luncheon was served at the Roy- 
croft at noon, and was followed by a quick trip 
to the club, which is a mile away, and then the 
golf tournament for the active men and a card 
game on the spacious veranda for the ladies. 
There were 31 entries in the tournament. 

The Iroquois cup, the principal prize, which 
is hereafter to be called the President’s cup, was 
won by William J. Brady, on the low net score 
of 78. He did it all in a ‘‘birdie’’ which non- 
golfers may not know is a hole in two shots. 
The prize for low gross score, of 88, was won 
by Frank Schwartzmeyer, of the Atlantic Lum- 
ber Co. He had on a former occasion won the 
cup, but it takes three captures of it to become 
its owner. Allen J. Hurd won a steel-shaft 
driver for second low gross. This prize was 
given by the Whitmer-Jackson Co., and must 
be won by a member of the association. 

The supper of chicken and green corn at the 
Elma Methodist Episcopal Church was a feature 
of the day. Elma is the old home of the Hurd 
and Briggs families and many lumber activi- 
ties have originated there. About 150 people 
partook of this last meal. Presentation of 
prizes was made by Ray H. Bennett at the 
supper. 


Hoo-Hoo Picnic for Children 


MINNEAPOLIS, Mrnn., Aug. 31.—Three hun- 
dred members of the Twin City Hoo-Hoo Club 
attended the annual pienie given Saturday for 
the children of Augustana Children’s Home at 
Forest Park. A penny scramble, fairies, and 
animated toys all were part of the program. 
Fat men puffed alongside of boys in races. 

Midnight came unexpectedly when the toy 
shop came to life in the ‘‘ Kiddie Revue’’ given 
by children. A little girl, as the fairy, an- 
nounced that life was not unlike a toyshop, 
since people always were getting their faces 
broken. Then she gave an exhibition of the 
Charleston as exemplified in fairyland. 

The fat man’s race was won by John Malloy, 
John Westrum being second and Fred Peschau 
third. 

Probably the stellar event was the race for 
Hoo-Hoo wives. When this event was announced 


by Nate Thompson, chairman of the Hoo-Hoo 
pienie committee, there was ready response. Mrs. 
F. A. Brewer won first and Mrs. Carl Tuckson 
second. 

Bobby Boucher, son of Norman E. Boucher, 
well known ‘in lumber circles, won first place in 
the boys’ sack race. He is 8 years old and 
only 3 feet 10 inches tall. 

After the athletic program, the little guests 
from the Augustana Home were sent back in 
cabs, while the Hoo-Hoo concluded the day with 
daneing. 


Final Golf Tournament 


PirrspurGcH, Pa., Aug. 31.—The fifth and 
final golf tournament of the summer series of 
Pittsburgh wholesale and retail lumber dealers 
will be held Monday, Sept. 20, at the Pittsburgh 
Field Club. Prizes for the season will be 
awarded at the dinner in the evening. 


Indiana Golf Tournament 

INDIANAPOLIS, IND., Sept. 1.—O. S. Hixon, 
secretary of the Indiana Lumbermen’s Golf As- 
sociation, announces that its annual tournament 
will be held here Sept. 10 at the Highland Golf 
and Country Club. This club was the scene of 
the recent western open golf championship and 
the course is in wonderful condition. Prizes 
will be given for both morning and afternoon 
play. All lumbermen are invited. 


To Hold Fifth Annual 


Macon, Ga., Aug. 31.—The Roofer Manu- 
facturers’ Club, which met this month in 
Columbus, is coming back to Macon on Tuesday, 
Oct. 12, for the fifth annual meeting of that 
organization. There will be an election of offi- 
cers and the appointment of committees for 
the year’s work. 


Macon Club to Meet 


Macon, Ga., Aug. 31.—The August meeting 
of the Lumbermen’s Club was finally abandoned, 
after two postponements, because of the fact 
that a majority of the members of the club 
have been away on their vacations. H. L. 
MacEwen, president, has announced that the 
next meeting of the club will be held at Hotel 
Dempsey here on Thursday evening, Sept. 16. 


To Effect Permanent Organization 


BLUEFIELD, W. VA., Aug. 30.—Following a 
temporary organization of the Appalachian 
Lumbermen’s Club effected at Bluefield on Aug. 
17, at which time Bartlett Hagemeyer, of the 
Tennessee Lumber & Coal Co., Cincinnati, Ohio, 
wis elected temporary chairman, and 8. O. 
Moore, of the Virginia Hardwood Lumber Co., 
Tazewell, Va., temporary secretary, a call has 
been issued by Chairman Hagemeyer for a meet- 
ing to be held at the Hotel Sinton, Cincinnati, 
Sept. 14, at 10 a. m., at which time a permanent 
organization will be effected. 

In commenting on the existing situation, 
Chairman Hagemeyer declared that ‘‘The con- 
ditions which confront us are worthy of our 
best thought and consideration. If you feel 
that circumstances connected with Appalachian 
hardwoods are not what they should be, then 
attend the meeting on Sept. 14, with the view 
of helping and being helped. In years past we 
have been inclined to go along independently 
without regard to what the other fellow might 
or might not be doing, but many of the Appala- 
chian operators realize that old markets have 
been lost and that present trade is slipping in 
favor of cheaper hardwoods and even substi- 
tutes, and are convinced that the time is near at 
hand to either ‘hang together or hang sepa- 
rately.’ ’’ 

In his eall for the September meeting Chair- 
man Hagemeyer states that at the next meeting 
besides forming a permanent organization, 
there will be reports from the committee on 
trade extension and merchandising. The dis- 
cussions will be in regard to these and other 
important topics and new committees will be 
appointed to carry on the work. At the first 
meeting it was the unanimous view of those 
present that ‘‘something must be done to ex- 
tend our trade and see that our higher quality 
hardwoods are offered to that trade in the best 
possible way.’’ 

At the Bluefield meeting there were appointed 
as chairman of the trade extension committee, 
J. 8S. Walker, of the Emory River Lumber Co., 
of Lansing, Tenn., and as chairman of the 
merchandising committee, C. ©. Morse, of 
Morse Bros. Lumber Co., of Helen, Ga. 

ONE TREE will make a million matches, but 
one match can start a fire that will destroy a 
million feet of timber. 
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What she Associations Are 
Planning and Doing 


Sept. 14—Alabama-West Florida Mill Managers’ Asso- 
ciation, Brewton, Ala. 

Sept. 22—-National Lumber Exporters’ Association, Pal- 
mer House, Chicago. Semiannual. 

Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 

Sept. 28-30-—Coneatenated Order of Hoo-Hoo, Mueble- 
bach Hotel, Kansas City, Mo. Annual. 

Oct. 7—Empire State Forest Products’ Association, 
Cornell University, Ithaca, N. Y. Annual. 

Oct. 7-8—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Annual. 

Oct. 12—Roofer Manufacturers’ Club, Macon, Ga. An- 
nual. 

Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 

Oct. 13-15—National Association of Wooden Box Manu- 
facturers, Hotel Commodore, New York City. Semi- 
annual, 

Oct. 14-15—Small Sawmill Demonstration, New York 
State College of Forestry, Syracuse, N. Y. Annual. 

Oct, 22-23—California Retail Lumbermen's Association, 
Hotel Senator, Sacramento, Calif. Annual, 

Oct. 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 

Oct. 27-30—Pacific Logging Congress, Vancouver, B. C. 
Annual. 

Nov. 4-5—Georgia Retail Lumber & Millwork Associa- 
tion, Henry Grady Hotel, Atlanta, Ga. Annual. 
Nov. 9-12—National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, La. Annual. 
Nov. 17-18—Southern Sash, Door & Millwork Manu- 

facturers’ Association, Atlanta, Ga. 

Nov. 17-18—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. General meeting. 

Jan, 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Feb, 24-25—Western Retail Lumbermen’s Association, 
Tacoma, Wash. Annual. 


Hoo-Hoo Annual Program 

Sr. Louis, Mo., Aug. 31.—The tenative pro- 
gram for the lloo-Hoo Annual, to be held at 
the Muehlebach Hotel, Kansas City, Mo., Sept. 
28-30, indicates that the thirty-fifth annual 
gathering of the followers of the Great Black 
Cat will be both constructive and entertaining, 
and Secretary-treasurer H. R. Isherwood looks 
for this month’s event to surpass all other 
similar affairs in point of attendance and en- 
thusiasm. Here is sn outline of the tenative 
program: 


Sept. 28.—Registration 8:09 a. m.; formal open- 
ing of annual at 9:09 a. m. by Snark Alton J. 
Ilager, of Lansing, Mich., to be followed by in- 
vocation by Dr. Raphael Hl. Miller, pastor Inde- 
pendence Boulevard Christian Church, of Kansas 
City; community singing and musical selections by 
the Twin Cities Hoo-Hoo Club Orchestra, of Minne- 
apolis. Addresses of welcome will be given by Mayor 
Beach, of Kansas City, and Paul Doneghy, presi- 
dent Kansas City Hoo-Hoo Club, and response by 
Theodore Sparks, of Winnipeg, Man., Supreme 
Secrivenoter. Next will come a memorial service 
in honor of Bolling Arthur Johnson, to be con- 
ducted by Dr. Thomas McMichael, president of 
Monmouth College. Reports of Snark Hager, Sec- 
retary-treasurer Isherwood, Chaplain Simpkin and 
other members of the Supreme Nine will then be 
presented, followed by appointment of committees, 
announcements ete. At 5:09 in the afternoon there 
will be a reception and musicale for the ladies in 
the Pompeiian Room of the Hotel Baltimore. The 
Osirian Cloiser meeting and initiation will occur 
at 4:09 p. m., followed by a banquet at 6:39: with 
dancing later. Both these events will be pulled off 
at the Hotel Baltimore. 


Sept. 29—Supreme Senior Hoo-Hoo Kendall will 
preside at the business session, slated for 9:09 
a. m., and during the morning addresses will be 
delivered by representatives of the United States 
and Canadian Forest Service, also talks by of- 
ficials of various national associations. The after- 
noon business session, opening at 2:09 p. m., will 
be under the direction of Arthur A. Hood, of Minne- 
apolis, Supreme Custoecatian. Wilson Compton, of 
Washington, DPD. C., secretary-manager National 
Lumber Manufacturers’ Association, will award 
the Hoo-Hoo Club Cup to the winner of the 1925-26 
contest, and this will be followed by a general dis- 
cussion of Hoo-Hoo club and Vicegerent Snarks’ 
activities. At 2:39 p. m. there will be a_ bridge- 
luncheon for the ladies in the Francis I Room at 
the Hotel Baltimore. The annual concatenation 
will be held at 7:39 p. m. in the Pompeiian Room 
of the Hotel Baltimore, and during this affair the 
ladies will enjoy a theater party at the Orpheum 
Theater, joining the men folks at 10:39 p. m. at 
the Congress Room, Hotel President, for a dancing 
party. 

Sept. 30.—The business session will convene at 
9:39 a. m., when reports of committees, election 


of officers, and embalming of the retiring Snark, 
will be features. At 2:09 p. m. everybody will 
take a drive to Longview Farm, where a picnic 
will be held, and supper served at the farm, fol- 
lowed by dancing in the evening. 

Oct. 1—For those desiring to remain over, ar- 
rangements have been made for a golf tournament 
at the Blue Hills County Club, starting at 1:39 
Dp. m. Pe eaeeaeaeaaaae 


California Retail Annual 


Los ANGELES, Cauir., Aug. 28.—The fifth 
annual convention of the California Retail 
Lumbermen’s Association will be held in 
Sacramento, with headquarters at Hotel Sena- 
tor, Oct. 22 and 23, inclusive, according to an 
announcement made today by C. W. Pinker- 
ton, president of the Whittier Lumber Co., 
and president of the association. 

We have every reason to believe that this is 
going to be the most successful convention in the 
history of the association, he explained. The 
dealers are expressing considerable interest over 
the coming event and there will be an attendance 


of between four hundred and five hundred lumber- 
men from this State. 


In preparation for the convention, we have sent 
out a questionnaire on which we asked the re- 
tailers and their employees to suggest the ques- 
tions which they would like to have us discuss. 
This was the method which was used last year 
in bringing out the questions vital to the associa- 
tion and we found it a very satisfactory way. The 
dealers are anxious to attend the sessions, the 
programs for which they have been active in ar- 
ranging, and, then, it keeps before the convention 
at all times problems which are of paramount in- 
terest to the trade at large. 

Mr. Pinkerton said he had, on the part of 
the association, extended an invitation to 
Kk. G. Kingsley, president of Western Lum- 
ber Co., of Portland, Ore., to address the con- 
vention on ‘‘Standardization.’’ ‘Although 
Mr. Kingsley has not as yet accepted our 
invitation, we have hopes that he will,’’ Mr. 
Pinkerton declared. ‘‘He will be able to dis- 
cuss this important question in such a man- 
ner that it will be of great benefit to all of 
the California retailers. We are in hopes that 
he will be with us.’’ 

The secretary-manager of the National Re- 
tail Lumber Dealers’ Association has also 
been invited to present the National’s prob- 
lems and suggestions. 

The hotel has set aside considerable space 
where the lumber mills, the wholesalers and 
their representatives, as well as the allied 
industries, will have comprehensive and exten- 
sive exhibits. 

The Sacramento Valley Retail Lumbermen’s 
Club has already requested that the club be 
given the honor of acting as hosts to the 
convention and this permission has been 
granted. 


(@@@a@@@a@02022082 


Endorse Trade Extension Movement 

Vancouver, B. C., Aug. 28.—A battery of 
big guns in the lumber industry from the 
United States was turned on the membership 
of the Timber Industries Council in the board 
room of the British Columbia Lumber & Shin- 
gle Manufacturers’ Association here Aug. 25. 
This delegation was talking to the British Co- 
lumbia lumbermen and timber owners about 
the plans of the trade extension committee of 
the National Lumber Manufacturers’ Associa- 
tion. 

J. D. McCormack, president of the Timber 
Industries Council of British Columbia, pre- 
sided at the meeting. George S. Long, of the 
Weyerhaeuser Timber Co., Tacoma, Wash, 
opened up the subject on the needs of the lum- 
ber industry for national trade promotion work, 
and he was followed in turn by H. B. Hewes, 
chairman of the committee on trade promotion 
of the National Lumber Manufacturers’ Asso- 
ciation; John W. Blodgett, Grand Rapids, 
Miech.; R. W. Vinnedge, North Bend, Wash.; 
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E. P. Allen, Washington, D. C.; Chas. S. Keith, 
Kansas City, Mo., and C. D. Johnson, of Port- 
land, Ore. 

The British Columbia lumbermen and timber 
owners assembled realized that they had a large 
delegation of the biggest men in the lumber 
industry in the United States talking to them 
and talking to them earnestly, stressing the 
importance and the necessity of carrying on 
this work. They realized more, perhaps, from 
the character of the men who made the trip, 
than anything these men could say, although 
they did admit that the visitors told their 
story well. A few of the representative British 
Columbia operators, who were given an oppor- 
tunity to express themselves, endorsed the 
movement heartily, and expressed a willingness 
to give it their financial support and urge such 
action by other operators not present. Among 
those who spoke was Aird Flavelle, vice presi- 
dent and general manager Thurston-Flavelle 
(Ltd.), Port Moody; P. A. Wilson, Wilson- 
McCoy Logging Co., Vancouver, and D. L. Cam- 
eron, Rat Portage Lumber Co., Vancouver. 

Mr. Flavelle, quoting from some of Mr. 
Long’s remarks, ‘‘ Eventually, why not now,’’ 
stepped to the front and voluntarily signed the 
contract, pledging the support of his company, 
being thereby the first British Columbia lum- 
berman to contribute to this fund. 


Prizes Offered for Useful Devices 


NorRFOLK, VA., Aug 31.—The men who are in 
actual contact with logging and sawmill opera- 
tions—the workmen—must in the aggregate have 
many good ideas on original devices and methods 
of operation to prevent waste, improve the 





The North Carolina Pine 
Association is the third re- 
gional association of manufac- 
turers to stage a cash prize 
competition. Similar action 
has been taken by the North- 
ern Hemlock & Hardwood 
Manufacturers’ Association 
and the California White Su- 
gar Pine Manufacturers’ As- 
sociation. The regional con- 
tests are supplemental to that 
staged annually for several 
years past by the National 
Lumber Manufacturers’ As- 
sociation. Indications are that 
other regional associations 
will take similar action. 











quality of the finished product, increase produc- 
tion and decrease costs. The North Carolina 
Pine Association, Secretary John M. Gibbs an- 
nounces, wants these ideas and to this end is 
offering cash prizes to employees of the lumber 
manufacturing industries in the North Caro- 
lina pine region. 

Three prizes will be awarded, for the best 
devices, pieces of equipment, inventions or 
methods of operation submitted. The first prize 
will be $25, the second $15 and the third $10. 
The contest will be conducted along exactly the 
same lines as the National competition. En- 
tries may be forwarded either to the North 
Carolina Pine Association, Norfolk, Va., or to 
the National Lumber Manufacturers’ Associa- 
tion, Washington, D. C., Mr. Gibbs announces. 
The contest will close March 1, 1927. 


Manufacturers-Retailers’ Conference 


Another joint conference of the conference 
committee of the National Retail Lumber 
Dealers’ Association and the merchandising con- 
ference committee of the National Lumber 
Manufacturers’ Association will be held in the 
Congress Hotel, Chicago, Sept. 14. The com- 
mittees will meet separately in the morning, 


will take luncheon together and hold a joint 
meeting in the afternoon. This will be the 
fourth conference of the two committees. 


Georgia-Florida Changes Name 

JACKSONVILLE, Fua., Aug. 30.—The Geor- 
gia-Florida Saw Mill Association held a meet- 
ing at the Mason Hotel last Thursday, about 
thirty manufacturers, including practically all 
of the largest pine operators in Florida, with 
a good representation in person and proxy 
from Georgia and Alabama, being in attend- 
ance. 

The principal business transacted was to 
enlarge the scope of work of the organization 
and change its name. Heretofore member- 
ship in the association has been limited to 
pine manufacturers, but as now provided for 
all manufacturers of pine, cypress, hardwoods, 
staves, crating material, cross ties, piling and 
naval stores will be eligible to membership. 
From now on the organization will be known 
as the Southeastern Forest Products Associ- 
ation and its object will be to serve every 
branch of the lumber manufacturing indus- 
try and all manufacturers of forest products 
in any form throughout the Southeast, center- 
ing its activities in Georgia, Florida and 
Alabama. The officers elected were: 

President—J. H. Dowling, Odessa, Fla. 


Vice president for Florida—J. D. Henderson, 
Bagdad. 


Vice president for Alabama—L. P. James, Troy. 
Vice president for Georgia—J. P. Lynch, Council. 
Treasurer—R. H. Paul, Watertown, Fla. 
Secretary—E. C. Harrell, Jacksonville, Fla. 
Traffic manager—J. S. Farish, Jacksonville, Fla. 


An executive committee of three members 
was created. This committee will constitute 
the board of governors and, with the presi- 
dent, will have the power to employ a secre- 
tary and other employees of the organization. 
It has also been authorized to incorporate the 
new association, to revise the by-laws and 
to otherwise take steps to permit the organi- 
zation to start functioning at the earliest 
possible moment. This executive committee 
is composed of W. C. Sherman, St. Andrews 
Bay Lumber Co., Millville, Fla.; J. 8. Foley, 
Brooks-Scanlon Corporation, Eastport, Fla., 
and C. R. Mason, Mason Lumber Co., Mason, 
Ga. 

Kk. C. Harrell, for twenty-four years secre- 
tary of the Georgia-Florida Sawmill Associ- 
ation, was elected by the executive committee 
to serve as secretary of the new association. 
J. 8S. Farish, traffic manager of the old associ- 
ation, has been retained to serve the new 
organization in that capacity. Officers will 
be maintained in the old association quarters 
in the Graham Building, Jacksonville, Fla. 

The executive committee expects to meet 
again about Sept. 12 to complete the prelimi- 
nary work of organization, including the elec- 
tion of an executive vice president. A meet- 
ing of the association is scheduled for the 
latter part of September. 


Make Promotion Plans 

NEw OrLEANS, La., Aug. 30.—The committee 
of sales managers recently appointed by the 
trade promotion committee of the Southern 
Pine Association, for the purpose of coérdinat- 
ing the advertising of the individual southern 
pine mills on certain subjects, attended the 
meeting of the production and refinement com- 
mittee in this city Aug. 25, and after its ad- 
journment discussed their plans in further de- 
tail. 

It was decided to furnish four complete ad- 
vertisements on southern pine flooring for use 
by all mills during November. These ads will 
be sent to the mills in finished form, with the 
request that they use any or all of them, either 
complete or in part, during that month. Cuts 
will be made and furnished to the trade journals 
so that all that will be necessary will be for 
the mill to send the ad on to the papers for 
use in their regular space. 

Copy from the ads will also be made into 
insert form, and these inserts will be furnished 


to all the mills for ‘‘slip-ins’’ in their mail - 


All products guaranteed 
and delivered quick 


Over-night delivery within 100 miles of Chicago 
on orders phoned or wired, our expense, before 
noon. Quality strictly guaranteed according to 
Association rules, with satisfaction to you and 
your customer or money back. No quibbling. 


Oak and maple flooring; 

Tennessee red cedar boards K. D.; 
Aromatic red cedar linings; 

Philippine mahogany (Lauan) finish; 

Sap and red gum K. D. and S258; 

Plain red oak finish; 

Poplar, basswood and southern hardwoods. 


Shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. 


4052 Princeton Ave., CHICAGO 


Telephone Boulevard 0636 


9-4-26 


Fix Your ‘Credit Loss 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. E 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. : 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 17511I1.Mer.Bank Bid, 80 Maiden Lane 





























| St. Louis, Mo. Chicago, Til. _New York, N. Y. 











Remodel Your 
Present Plant 


Perhaps a few changes in construction 
or an additional building here and 
there would enable you to manufacture 
and handle your lumber more eco- 
nomically. 


Our engineers will gladly advise with 
you on remodeling your present plant, 
or on building a new one. 


36 years back of our guarantee of 
satisfactory service. 


“THRALLES HEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS » 
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Lake Charles, La. 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 





Plant: 
Newberry, Mich, 





























G. H. Walker, Inc. 


SEATTLE 


Resident Manager, H. A. Smith, 1049 Henrv 
Building— Phone Elliott 1575 


Lumber and Shipping 


Steamers Skagway and Brookdale. 


Home Office — 616-617 Central Building, | 
LOS ANGELES, CALIF. 





C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber ship ts 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 























West Penn Lumber Co. 





Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 

















IDAHO 
MINNESOTA 
WESTMONT 


White Pine 





LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 

















gz B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 








during the entire month. This service will be 
offered to both subscribing and non-subscribing 
mills. 


The production and refinement committee, a 
branch of the trade promotion committee of 
the Southern Pine Association, met Aug. 25, 
in New Orleans, for a discussion of manu- 
facturing problems, as brought out by the 
recent questionnaire sent to southern pine sales- 
men. 

This questionnaire asked the salesmen for 
criticisms of the methods of producing and sell- 
ing southern pine, and a great deal of informa- 
tion was brought to light by the answers. 
The meeting was specifically to consider the 
criticisms and pass them to such departments 
of the industry as were affected. 

Certain criticisms were given to the research 
department of the association for better data, 
while others were ordered sent to the various 
mill managers’ associations with the request 
that wherever such conditions occurred, steps be 
taken to correct them. 

J. F. Carter, of the research department of 
the association, and under whose charge the 
results of the quest‘onnaire were compiled, re- 
ported that he was leaving immediately for a 
five-weeks’ trip in the marketing territory, 
on which trip he would take preliminary steps 
toward the formation of a salesmen’s organiza- 
tion among southern pine representatives. Mr. 
Carter will also attend and appear on the pro- 
gram of the nine district meetings of the Illi- 
nois Lumber & Material Dealers’ Association, 
during September. 

O. N. Cloud reported that he was making ar- 
rangements to have five or more sales managers 
attend each of these meetings, for the purpose 
of hearing the dealers’ problems and keeping in 
such close contact that these problems would be 
understood, and that such help as possible would 
be given the dealers by the manufacturers. 


Pennsylvania Lumbermen Meet 
Epurata, Pa., Aug. 30.—A business meeting 
and banquet was held in Good’s ballroom here 
today by the Lancaster County Lumberman’s 
Association. Covers were spread for 57. John 
Peiffer, of Lancaster, president of the associa- 
tion, presided, and entertainment was furnished 
by the Keystone Male Quartet of Ephrata. 
The speaker of the evening was Fred H. 
Ludwig, of Reading, Pa. J. L. Buckley, field 
secretary, gave a short talk on the benefits of 
the organization. There was also a reading 
by Miss Catharine Bard, of Denver, Pa. 


District Meeting of Illinois Dealers 


Dixon, ILL., Sept. 1—The first of the series 
of nine district meetings planned for September 
by the Illinois Lumber & Material Dealers’ As- 
sociation was held here today. Dixon is in the 
second district, comprising Bureau, Carroll, 
Henry, Jo Daviess, Lee, Ogle, Rock Island, 
Stephenson, Whiteside and Winnebago counties. 
At the noon luncheon, held at the Elks Club, 
85 were present. 

The business session was convened at 1:30 
p-m. by O. 8. Hitchner, of Freeport, district 
chairman. J. W. Mackemer, of Peoria, presi- 
dent of the State association, in extending greet- 
ings to the delegates, stressed the fact of be- 
coming better acquainted with your neighbor. 
The benefits of organization, and how National, 
State and district associations are helping the 
industry in Wisconsin, were featured in a talk 
by Hawley W. Wilbur, of Milwaukee, president 
Wisconsin Retail Lumbermen’s Association. 
Selling brick through dealers was the subject of 
an address by A. V. Smith, of Streator, II. 
J. F. Carter, of the Southern Pine Association, 
spoke of the grade-marking plan of that or- 
ganization and how it benefited the dealer. Or- 
ganization work in Wisconsin was discussed by 
Don 8S. Montgomery, of Milwaukee, secretary 
Wisconsin Retail association, and W. W. Wood, 
of New York City, outlined the publicity cam- 
paign of the National Lumber Manufacturers’ 
Association. 

The election resulted in the choice of H. W. 


Harm, of the Wilbur Lumber Co., Dixon, for 
district chairman, and Ernest Westberg, of the 
Reitsch Bros. Co., Rockford, as district secre- 
tary. 

Mr. Hitchner was toastmaster at the banquet 
held at the Sheffield Hotel, Grand Detour, five 
miles north of Dixon, and the principal speakers 
were J. W. Mackemer, C. L. Schwartz, of 
Naperville; George F. Colton, of Rockford, and 
State Secretary J. F. Bryan, of Chicago. En- 
tertainment features included musical selections 
and dancing. 


HOO-HOO DOINGS | 


San Francisco Hoo-Hoo Elect 


San Francisco, Cauir., Aug. 28.—The Hoo- 
Hoo club ended one of its most prosperous and 
best years last Thursday, and elected these 
officers: President: J. Walter Kelly, sales 
manager, Charles R. McCormick Lumber Co.; 
vice president, Homer B. Maris, H. B. Maris 
Panel Co.; secretary-treasurer, E. J. Martin, 
McCormick Lumber Co.; directors: Frank H. 
Harris, Van Arsdale-Harris Lumber Co.; Oscar 
H. Johnson, Albion Lumber Co.; Garnett W. 
Fraser, Chicago & Alton Railway Co.; C. C. 
Stibich, Adams Lumber Co., and Clint Laughlin, 
Long-Bell Lumber Co. 











Fall Plans of New York Hoo-Hoo 


New York, Aug. 31.—The big fall conca- 
tenation of the New York jurisdiction of Hoo- 
Hoo will be held Sept. 16 at the National Re- 
publican Club, 54 West Fortieth Street. <A 
beefsteak dinner will precede the initiation and, 
according to 7’. M. Ralston, Vicegerent Snark, 
there will be numerous other features in one 
of the biggest celebrations the New Yorkers 
have ever put on. 

Mr. Ralston says future activities of Hoo- 
Hoo for the fall and winter season will be dis- 
cussed and perhaps a decision reached on the 
question of establishing a local Hoo-Hoo elub. 
As the Hoo-Hoo year ends Sept. 9, Mr. Ralston 
has requested the members to send in their lists 
of kittens in order that they may be sent to 
national headquarters before that date. 


Sea REBAaABt 


First Hoo-Hoo Club in Nutmeg State 


HARTFORD, Conn., Aug. 30.—Organization of 
the first Hoo-Hoo club in the Nutmeg State was 
recently completed by the election of the follow- 
ing officers: President, Edward Franek; vice- 
president, Frank Warr, Seymour, Conn.; secre- 
tary-treasurer, Fred C. Tilden, South Manches- 
ter, Conn.; directors, William J. Riley and M. P. 
Harlowe, Hartford; C. E. Morton, Torrington; 
D. Jones, Norwalk, and Al Schoemaker, jr., 
Waterbury, Conn. 


Hoo-Hoo Club Elects Officers 


Boston, Mass., Aug. 31.—At the last monthly 
meeting of the Boston Hoo-Hoo Club No. 13 the 
following officcrs were selected to lead the work 
during the year beginning Sept. 9: President, 
Donald B. Hyde, Newtonville; vice president, 
Edwin I. Loud, Weymouth; secretary-treasurer, 
Fred W. White; Vicegerent Snark, James J. 
Barney, Dorchester; Counselor, Harry L. Fol- 
som, Boston. 

The club year just ended has been unusually 
successful. The Boston organization stands sec- 
ond for the country in the number of new mem- 
bers secured and initiated. In addition to this, 
the local club has done much for Hoo-HHoo 
throughout New England in arousing interest 
in the order and procuring the formation of new 
clubs at important lumber centers. 

The following delegates will represent the 
Boston Hoo-Hoo Club at the Hoo-Hoo Annual 
in Kansas City, Mo., Sept. 28-30: Benjamin 
F. Howe, of New Bedford, Mass.; James J. 
Barney, of Dorchester, Mass., and Donald B. 
Hyde, of Newtonville, Mass. ~ 
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Southern Lumber News 


Bogalusa Boys Complete Western Trip 


NEw ORLEANS, La., Aug. 31.—A party of 
eleven Bogalusa boys returned to their home 
city last Friday after completing a 7,500-mile 
tour in specially fitted Ford truck that carried 
them to the far West. They were given a royal 
welcome home and report a wonderful trip. How 
loyal these junior citizens are to Bogalusa is 
illustrated by a letter one of them wrote home 
during their stay in the West. In that far coun- 
try they heard a lot about the wonders of Long- 
view, Wash., the Long-Bell Lumber Co.’s own 
‘‘magie city.’? And while their faith in the 
superiority of Bogalusa never wavered, they 
approached its boasted western rival with keen 
interest. The letter describes their inspection 
of Longview and tells the numerous ways in 
which it falls short of being fit for comparison 
with Bogalusa, the South’s ‘‘magie city.’’ 


Enters Commission Lumber Business 

St. Louis, Mo., Aug. 30.—Reece S. Price, 
who is well known to the lumber trade by rea- 
son of his long connection with the Exchange 
Sawmills Sales Co., of Kansas City, has gone 
into the commission business in St. Louis at 
1466 Areade Building. Mr. Price represented 
the Kansas City company here for fourteen 
years, and for the last seven years was sta- 
tioned at Kansas City as manager of the rail- 
road, timber and export departments. 


Lumber Plants Damaged by Storm 


New Orveans, La., Aug. 31.—The tropical 
storm which swept through southern Louisiana, 
over a territory ranging from the outskirts of 
New Orleans to Morgan City, wrought consid- 
erable damage to the Louisiana lumber industry, 
though no definite and comprehensive reports 
are as yet available. The Brownell-Drews plant 
at Morgan City was reported badly damaged, 
along with the Texas Co.’s box factory at the 
same point. The F. B. Williams Cypress Co.’s 
plant at Patterson was, according to report, 
partly wrecked and will be shut down some days 
for repairs. The same company’s mill at Gar- 
den City eseaped with smaller damage, but is 
reported down for a few days. The Williams 
plant at Ponchatoula came through practically 
intact, it is said, and continued operation. The 
Lutecher & Moore Cypress Lumber Co.’s 
plant at Lutcher also was reported damaged. 
Other sawmill plants within the path of the 
storm have not been reported on, but it is the 
local belief that the minor damage wrought 
will run to a considerable total, halting or 
crippling production for several weeks. Dam- 
age to the Lyon Lumber Co.’s plant and yards 
at Garyville is reported at $25,000. 


SSSA EEaS: 


Plans Reforestation on 15,000 Acres 


JACKSON, Miss., Aug. 31.—State Forester R. 
L. Hogue was in conference with the directors 
of the Southern Lumber Co., Moss Point, Miss., 
last week, after which he announced the company 
had decided to expend $15,000 on 15,000 acres 
of their land for a reforestation tract in the 
new State-wide program for better timber being 
carried on by the forestry service. Mr. Hogue 
was accompanied by H. C. Mitchell, extension 
forester and H. L. Baker, of the United States 
Forest Service, who is making an intensive 
study of fire conditions and prevention within 
the timbered areas of the State. A very favor- 
able meeting was reported and much interest has 
been stimulated and aroused among lumber com- 
panies in the southern areas toward timber con- 
servation and reforestation. 

The Southern Lumber Co. has set aside a 
tract of 15,000 acres in the northwest corner 
of Jackson County, Mississippi, as a reforesta- 
tion and conservation area, and is starting 
Work at once to make the necessary improve- 
ments. A fire observation tower of steel con- 
struction is to be erected at once and the entire 


tract is to be fenced with hog-proof fencing. 
Fire lines and fire patrols are to be established 
in view of the dry and dangerous seasons to 
come. This tract was cut over about thirty 
years ago and in many places there is a fair 
growth. The covering is of longleaf mast pine. 
There has been some cutting on this tract since 
and at present there is but little tall timber 
standing. The tract contains enough seedling 
pines to accomplish the purpose of reforesta- 
tion. 


See aeaeaeaeaaaaea 


June Southern Pine Production Costs 


New Or.EANS, La., Aug. 31.—With one less 
company reporting, the June cost statement of 
the Southern Pine Association, just issued, shows 
a reduction of total output, as compared with 
the previous month, of 6,630,384 feet, and an 
increase in the average production cost per 1,000 
feet, not including interest on loans and in- 
vested capital, of 41 cents. In May, with eighty- 
eight mills reporting, the production was 286,- 
881,973 feet; in June, with eighty-nine mills 
reporting, 280,251,589 feet. In May the aver- 
age cost per 1,000 feet was $25.51; in June, 
$25.92. Of the mills reporting in June, fifty 
had costs below the average. These costs grad- 
uated from a low of $18.48 to a high of $35.95 
per 1,000 feet. 


Prospects in Ridge Section of Florida 


ORLANDO, FA., Aug. 30.—This part of Flor- 
ida is of such character from a business stand- 
point that what the mills and yards are doing 
and how they are doing it is of value in esti- 
mating conditions in what may be termed the 
ridge section of the State. The AMERICAN LuM- 
BERMAN correspondent finds that while there is 
yet a great deal of stock on hand in the yards, 
there is every reason to anticipate that it will be 
reduced to normal within the next sixty days. 
Joe McCormick, of the MeCormick-Hannah 
Lumber Co., and the immediate past president 
of the Florida Lumber & Millwork Association, 
takes this view and adds that while this is being 
done it will be necessary to buy considerable 
‘‘in order to keep stocks balaneced.’’ It is be- 
lieved that this will be accomplished through the 
natural demand in this central section for new 


homes and to fill the need for houses to be 


rented. 

Credits will, however, have a considerable 
bearing on future business, as retail lumber 
dealers are carrying a great many more accounts 
receivable now than their financial situation 
warrants and the greater part of additional 
credit extensions must come from outside 
sources. Having discussed the credit situation 
at the recent meeting of the State association in 
Tampa, Mr. McCormick has it fresh on his mind. 
He believes ‘‘that the most practical plan for 
this outside assistance is through building and 
loan associations, and, where possible, second 
mortgage departments in the building and loan 
organizations.’’ If it is not practical to work 
out these second mortgage divisions on the 
building and lean associations ‘‘ separate second 
mortgage companies should be formed to carry 
that difference between the first mortgage and 
the amount the builder has to put into his 
home.’’?’ Mr. McCormick also thinks that pref- 
erence should always be given to home owners 
over speculative builders, and that ‘‘the retail 
Jumber yards and building material dealers 
should exert every effort possible to take a lib- 
eral amount of stock in their local building and 
loan organizations and second mortgage compa- 
nies, shifting in this way the line of credit ex- 
tended to individuals to loan units of this kind. 
I believe that end matching of flooring is a 
considerable saving both in lumber and labor 
and that it makes a more perfect end joint than 
can possibly be obtained otherwise,’’ he said. 

The plan of lumber dealers operating in con- 
junction with contractors to build as many 
houses as possible to finance in each com- 
munity is received with favor in so, far as it 
does not operate to further extend the credit 


burden. This will serve to place their over- 
stocks in buildings available for quick sales 
when the demand comes along in the fall. Mr. 
McCormick leans to this idea very decidedly as 
well as being in favor of stimulating building 
by cooperative or group advertising. He thinks 
it quite important, also, to let the public know 








W. M. CARNEY MILL CO. 


SPA Atmore, Ala. 





Grade Marked Southern Pine 


Lumber Manufacturers 
Since 1881 























Northern Woods 





Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 

















Hemlock—Complete Stock 


4/4 Birch No. 1 C.&B...350,000" 4/4 Basswood No. 2 Com....8,000" 

4/4 Birch No.2 Com __. 175,000’ 4/4 Soft Elm No.2 C.& B. 100.000" 

4/4 Maple Sel. & FAS... 15,000’ 8/4 Soft Elm No.2 C.& B ..30.000" 

4/4 Maple No. 3 Com......150,000’ 8/4 No 2Com Hard Maple. 15,000" 

4/4 Basswood No.1 C. &B.30,000’ 13/1612” Fac. Ma.Floor 40,000" 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine 
Spruce. Cedar Shingles 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 

















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White | 








Pine for direct shipment from Idaho. 

















17 17 





VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
17 





17 
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Delivering Good 
Satisfaction 


In Hardwoods 


We are serving a grow- 
ing list of hardwood buyers 
—delivering the very best 
of satisfactioninOak,Gum, 
Ashand Elm. Buyers are 
coming back for more of 
our stock because they 
know they can depend on 
it to be well-manufactured, 
reliably graded and pro- 
perly dried. 


Let us have your inquiries 
on Hardwoods. 


The Breece-White 


Manufacturing Co. 
SALES OFFICE: 
Bank of Commerce Bidg., MEMPHIS, TENN. 


Sales Representatives : 
H. O. Pence, 619 Lombard Bidg., Indianapolis 
HKoyd White, 210 E. Fifth St., Jamestown,N.Y, 
Richard Koehler, 7218 E. End Ave., Chicago 
1. J. Newsome, 912 Grand Rapids Savings Bank 
Building, Grand Rapids, Mich. 
Frank Handeyside, . - Appleton, Wis. 
Albeit D. Fears, P.O.Box 47, Omaha, Neb. 


Mills: Arkansas City, Ark. 
Fondale, La. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


F1| Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BPOWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 





that building materials have not only reached 
the lowest possible price level but have gone 
fur below the cost of production. 

Another interesting feature of the retail sit- 
uation is the fact that some of the large yards 
are stocking more longleaf pine than for some 
time. Quite a lot was said last week in the daily 
papers about the J. P. Williams organization at 
Orlando buying a big bill. And still another 
encouraging situation is the fact that foreign 
loan companies are letting out more money in 
this part of the State than for several months. 
By the first of September a great many banks 
that have been entirely out of the lending busi- 
ness will return to normal advances to regular 
customers, and the effect of this on building 
lies in the fact that in many cases they will 
carry buildings until they are far enough up to 
make long time loans available. 


NOTES FROM WASHINGTON 


Disorders in Mahogany Center 

The arrival of the U. 8. S Rochester, flagship 
of the special service squadron, at Bragman’s 
Bluff, 120 miles north of Bluefields on the Car- 
ibbean side of Nicaragua, recalls the fact that 
American mahogany companies center in this 
district. There have been disorders not only in 
the vicinity of Bragman’s Bluff, but at numer- 
ous other places throughout the Central Ameri- 
can Republic, and three American warships are 
now in Nicaraguan waters, one on the Pacific 
side at Corinto, port of Managua, the capital, 
and two on the Caribbean side. 














Data on Stumpage Price Study 

The preliminary tabulations of the 1925 
stumpage price study made by the Forest Serv- 
ice indicate a slight weakening in the general 
price level in 1925 as compared with 1924. The 
weighted average of all sales reported, how- 
ever, is somewhat above the 1924 figure because 
of a smaller percentage of western species in 
the last year. 

The weighted average of all timber in 1924 
was $3.65, as compared with $5.57 in 1923, when 
but little western timber was reported, and 
$4.18 in 1925. Last year 59 percent of the 
volume of timber sold was reported from the 
West, as compared with 79 percent in 1924. 

Walnut was the highest price species re- 
ported last year, the price on sales reported 
having averaged $40.75 a thousand feet on the 
stump. Cherry, ash and poplar ranked next, 
with prices of $10.45, $8.70 and $8.67, respec- 
tively. Aspen was at the bottom of the list of 
hardwoods, the stumpage price having averaged 
$1.15 on sales aggregating 36,000,000 feet. 

The 272,000,000 feet of white pine reported 
averaged $9.05 a thousand feet, keeping this 
species at the head of the softwood list. Nor- 
way pine ranked next with an average price of 
$7.49, while longleaf southern pine averaged 
$7.02 a thousand feet. 

Cypress, for the most part small patches of 
timber seattered here and there mixed with 
other species, averaged $6.12, while northern 
white cedar reached $7.85, Western white pine 
led all western prices with an average of $5.55 
a thousand feet. Western yellow pine was next 
at $4.04, with Douglas fir at $2.98 a thousand 
feet and western red cedar at $3.34. 

All softwoods together averaged $3.98 a 
thousand feet and all hardwoods $6.33. 

Adjusting the prices on the basis of species cut 
in 1924, says the report, the average stumpage 
price for 1925 for the United States as a whole is 
$5.48 as compared with a similar price in 1924 
of $6.05. The decrease can be laid largely to the 
decline in second growth values in the South. 

Of all States, Indiana with $18.18 a thousand 
had the highest State average, leading Ohio, the 
next ranking State, by $6.94 a thousand. The 
sales amounting to but 11,000,000 feet, about 6 
pereent of the cut of the States, included mostly 
virgin hardwoods for veneer and other high grade 
uses. 

In New England, the State averages run higher 
than in any other group of States, although the 
Maryland-Virginia group are close competitors. 

30th of these groups of States have long ago lost 


their virgin timber. The present values are based 
almost entirely upon second growth. In the lower 
Mississippi Valley States, the present low ruling 
prices for second growth pine kept the general 
average to a low level. 

The Idaho prices, including a relatively large 
percentage of western white pine, led in the West. 
The State average of $4.35 exceeds Washington by 
$1.06, Oregon by $0.93 and California by over $2. 
The average price of $2.11 a thousand in California 
was the lowest of all States with the exception of 
Montana, where all sales average $2.05 a thou- 
sand. 


July Manufacturing Production 


Manufacturing production in July declined 
from June, according to the weighted index 
number of the Department of Commerce, and 
was also less than in July, 1925. Increases over 
June production were made by the chemical, clay 
products and tobacco groups, while, compared 
with a year ago, increases in the iron and steel, 
paper, foodstuffs, clay products, tobacco and 
chemical groups contrasted with declines in the 
leather, non-ferrous metals, miscellaneous, lum- 
ber and textile groups. The index of raw ma- 
terial output and marketings was 17 percent 
higher than a year ago, owing to the large in- 
crease in grain receipts among the crop mar- 
ketings. 

Unfilled orders for basic materials, chiefly 
iron, steel and building materials, remained un- 
changed from June but were less than a year 
ago. Iron and steel unfilled orders increased 
slightly over both previous periods, while build- 
ing material orders declined, especially from a 
year ago. 


IN THE REALM OF BUILDING 


Steel House Is Expensive to Heat 


Wasuinoton, D. C., Aug. 31.—In view of pre- 
dictions that not only the steel frame but the 
steel plate is to take the place of lumber in 
dwelling house building, much interest attaches 
to a report received by the National Lumber 
Manufacturers’ Association of the actual ex- 
periences of the occupants of the first steel 
dwelling in the United States, at Toledo, Ohio. 
A digest of the report follows: 

The ————— house is one story, 24x34 feet 
ground plan, with five rooms. It, therefore, only 
presents about one-half the wall space of a medium- 
sized two-story dwelling ; yet the occupants burned 
ten and one-half tons of coal last winter in an 
endeavor to keep comfortable. 

Despite this extraordinary coal consumption, 
they report that the house was very cold, difficult 
to bring up to a comfortable temperature, and that 
the windows were covered with frost throughout 
the winter. Every member of the family suffered 
from colds. 

The occupants of the steel residence are tenants, 
who are contemplating the construction of a house 
of their own, and they say: “It will certainly not 
be of steel.” 

It is reported that the cost of five tons of steel 
framing and metal lath used for the pioneer steel 
dwelling was $557, or approximately $110 a room. 
The labor cost of framing was slightly less than 
$200, exclusive of the cost of applying metal lath ; 
leaving, as all practical builders will at once recog- 
nize, a big differential in favor of wood frame con- 
struction. 














A “Reminder” for Building Editors 


The information service of the National Lum- 
ber Manufacturers’ Association is sending out 
to ‘‘building page’’ editors of newspapers all 
over the country a ‘‘flash’’ which ought to 
cause them to think a bit before ‘‘knocking’’ 
lumber in their columns, as so many have been 
doing, often unwittingly no doubt. The Na- 
tional’s communication reads as follows: 


PROPAGANDA? 

Yes—for your readers’ benefit. 

In the average American city more than 80 per- 
cent of the detached dwellings are built of lumber. 
Three houses out of four going up today are 
frame, and there are good, practical reasons why. 

Yet building pages frequently publish articles 
that belittle this favorite American type of house. 

Why not publish now and then a few words 
that will tend to boost values for your readers 
instead of depreciating them? . 

The traditional American frame house is the 
ideal house. We will always have it. It is the 
people’s house. Look around your town. 

Why “knock” it? 
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Contrast 
We want a life all smiles, a day all sun, 
Forgetting there are whiles when day is done, 
When the red rose must rest, its life renew, 
For roses bloom the best that know the dew. 


We want a life all joy, a life all sweet, 

But such a life, my boy, is incomplete. 

’Tis absence makes us love, the absent dear 
That makes the splendor of some better year. 


We want a cloud all pearl, a sea all blue, 

But such a cloud, my girl, grows gray to you. 

How bright the ocean seems, how glad, how 
warm, 

How fair the billow gleams, after the storm! 


We need a world of sun, and yet the rain 

To teach the heart of one life’s joy again. 

We grieve an hour or so, my girl, my boy, 

And thus we come to know how great our joy. 





This Means Us 


The AMERICAN LUMBERMAN of Chicago gets off 
a real cute paragraph when it says, “Congress 
ought to do something for the poor farmer. It 
doesn’t need to do anything for the good farmer.” 
The fellow who wrote that probably gets about $50 
a week—and probably earns it—at least to the sat 
isfaction of his boss. But the paragraph raises a 
whole lot of questions. One of them is, just how 
many “good” farmers are there and how many 
“poor” ones. If we are to believe that all the 
farmers who are not making money every year 
are poor farmers, then what about the folks in 
other lines, many of whom are aided by law in 
more ways than one. What about a utility corpo- 
ration in Idaho, for instance, which enjoys an as- 
sessment of $150,000 in 1925, as against $177,000 
in 1916—-with some of its equipment increased in 
amount more than seven times. The LUMBERMAN 
might find some other class of people to poke fun 
at if it wanted to. The farmers are paying taxes 
on the assessed valuation of their property regard- 
less of earnings, whereas our big utility corpora- 
tions are assessed only on earning investments. 
Small wonder, with the sentiment among some of 
our “big”? business men and leading trade papers 
as shown by the above quoted paragraph, that 
there is no sympathy among producers for big busi- 


ness or its apologists—at least of the type of 
the LUMBERMAN of Chicago.—Lewiston (Idaho) 


Banner. 

The question as to how many good farmers 
there are, and how many poor ones, isn’t hard 
to answer at all—any more than a question as 
to how many good newspapers there are, and 
how many poor ones, how many good utility 
corporations, and poor ete. Operating a farm 
is a business, just the same as operating a pub- 
lic utility, or a newspaper. The public utility 
corporation that doesn’t build up a surplus out 
of its earnings when its earnings are good, or 
the newspaper that over-extends itself in a 
prosperous year because it assumes that its 
prosperity will continue forever, and the farmer 
who takes his big year and figures from that, 
are all in the same class. 

The real, sure-enough poor farmer is the land- 
poor farmer—the fellow who had an abnormal 
year, and then tied himself up in such a way 
that he would have to have twenty abnormal 
years in rapid succession to ever meet the obli- 
gations he had imposed upon himself. A good 
farmer is one who doesn’t borrow all he will be 
able to pay if crops and prices are good but only 
what he will be able to pay if they are bad. The 
poor farmers are not the ones who are not mak- 
ing money every year but the ones who forget 
that they won’t make money every year. 

This department is not as familiar with the 
tax laws of Idaho as it would like to be, but we 
assume that the operations of the publie utility 
corporation in question are regulated, its rates 
fixed, and its earnings thereby limited, as they 
are in other States, and as they ought to be; 
Whereas those of the farmer are not. If the 
farmers are paying taxes on valuation instead 
of earnings, they are also permitted to earn 
regardless of valuation. It is the difference 
between a private business and a publie utility, 
but the advantage is all on the side of the pri- 
vate business. The farmer is in no danger that 
the price of his potatoes will be fixed by any 





law except the law of supply and demand, 
whereas it may happen to the public utility cor- 
poration any minute. 

As for the $50 a week, it’s a good suggestion, 
because this department may be getting more 
and not be worth it, or may be getting less and 
be worth a great deal more. We would eall it 
to the attention of ‘‘the boss’’ if we could 
think of any fellow around here who wouldn’t 
get sore if you called him that. 


We See b’ the Papers 


Speaking of names, there is Miss Charlotte 
Aha, the Chicago dressmaker. 

The time seems to be approaching for Mexico 
to salute the flag, or at least agree to. 

First place in the National League is about 
as secure a position as premier of France. 

A movement is on to make Scotland dry. A 
simple way would be to make whisky expensive. 

Among the other things that the United 
States got out of the World War were the Allies. 

Erie Hagenlacher is the world’s 18.2 balkline 
champion. That name ought to balk almost 
anybody. 

All those who would like to see America can- 
cel the European debt are requested to mail in 
their Liberty bonds. 

If a man wants to speculate, we would ree- 
ommend the distance that a frog will jump, 
rather than wheat. 

The American Automobile Association figures 
that 36,000,000 people in the United States use 
the auto for vacation travel. We had suspected 
as much, 

Chicago prohibition officers made thirteen ar- 
rests in Springfield, Ill. We gather from this 
that prohibition and charity are entirely differ- 
ent matters. 

Trade reports, says a paper, are of a cheerful 
tenor. Which reminds us that, while we have 
attended a good deal of opera, we don’t recall 
ever having seen one. 

Harper Leech declares that an economie gap 
yawns between the United States and Europe. 
We knew that, if France kept it up much longer, 
someone would yawn pretty soon. 

Motor busses are now providing service over 
5,000 miles of road in territories which have no 
rail communication, and in a good many more 
which soon will have no rail communieation. 

Editor Baxter, of the London Express, told us 
the other day that England never will ask for 
better terms from the United States. A man 
may never ask for a raise, but that doesn’t 
prove that he isn’t thinking about it. 

Your Own 
Your own roof over your head, 

Your own ground under your feet, 
A little path of yours to tread 

And a little door to meet— 

Well, a man may wander the world around, 
If it isn’t his house, if it isn’t his ground, 

When night comes down and the shadows fall 

He is only a wanderer, after all. 


Your own little square of earth, 
And the square may be great or not, 
But, oh, the riches a man is worth, 
And, oh, the wealth he has got! 
For the poorest man is the man so poor 
That he hasn’t a thing that he has for sure— 
With silver buckles and satin hat 
He is only a beggar, though, at that. 


Your own little house your own, 
Your own ground, little or great, 
For the greatest joy that a man has known 
Is his own little path and gate. 
For a man’s a man when the day is fled 
If he has his own roof over his head, 
And life is never a thing complete 
Till he has his own ground under his feet. 

















Opportunity for 
Dealers to Do 
a Little Jobbing 


If you are located in a territory 
where we do not already have an 
established distributor, you can 
make an extra profit buying our 
hardwood flooring and trim in car- 
load lots and jobbing a part of the 
car to neighboring dealers. 


We can ship you five kinds of 
hardwood flooring, five kinds of 
trim, Poplar bevel siding and all 
West Virginia hardwood items in 
one car. Our stock is all manufac- 
tured from famous West Virginia 
Hardwoods. We have been doing 
business at Rainelle for more than 
a quarter of a century and our re- 
liability is well known. Other deal- 
ers are getting this extra profit. Why 
not you? 


Distributors and dealers who meet 
our standards will be given pro- 
tected territory. 


THE Meapow River LumBer Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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mean a guaranteed profit for you, 
Mr. Dealer. You know how much 
you make when you sell the stock. 
You deliver direct to the custom- 
ers’ job on arrival, saving handling 
costs, storage, etc. 

The “chain store’ store draws 
its stock from a central warehouse. 
Let us act as the central warehouse 
for the many, many retail yards of 
the 49th state (the territory adja- 
cent to St. Louis). 


Quick service on everything 
used in building construction. 





(%, 


| LUMBER Co. 
St. Louis, Mo. 

















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“* Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


‘i wa LUMBER 
Cypr ess Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City 
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Guide Book of the Far East 


WASHINGTON, D. C., Aug. 30.—Practically one- 
half of the total imports of manufactured goods 
into Japan represent orders placed by the Imperial 
Government, according to a guide book of the Far 
East published by the Department of Commerce. 
These hugh purchases of foreign materials by the 
Japanese Government result from the fact that 
along with its other functions the government 
operates the railways, the tobacco and camphor 
monopolies and a considerable number of factories. 
The Army and Navy are also heavy purchasers of 
foreign materials. The government purchases are 
made from a limited number of qualified firms, 
which must be established in Japan. The im- 
portance of this government business has helped 
centralize the import business in Tokio, the cap- 
ital, where all government bureaus are located. 
As a consequence, the head offices of all the im- 
portant trading companies are in Tokio, as well 
as the main offices of the chief industrial con- 
cerns. For this reason the guide book points out 
that commercial travelers should arrange their 
itineraries so that most of their time in Japan 
will be spent in the capital city. 


Plans European Economic Survey 


WASHINGTON, D. C., Aug. 30.—In order to gather 
first hand information for the benefit of American 
business men engaged in trade with Europe, Dr. 
Julius Klein, director of the bureau of foreign and 
domestic commerce, is sailing Sept. 1 to conduct 
an economic survey which will take him to twenty- 
seven European cities. He will confer with of- 
ficials and business leaders in Hamburg, Copen- 
hagen. Vienna, Budapest, Bucharest, Constantino- 
ple, Sofia, Belgrade, Milan, Frankfort, Cologne, 
Paris and other cities. 

European countries import well over two billion 
dollars worth of American goods annually on the 
average. Last year shipments from this country 
to Europe totaled $2,604,000,000. Europe, there- 
fore, is by far the world’s largest market for 
American exports. The largest proportion of the 
2,000,000 queries which the Department of Com- 
merce is now receiving every year from business 
men who wish to sell their products abroad con- 
cerns European countries. 

Primarily, the purpose of Dr. Klein’s trip is to 
assure to American business the continued receipt 
of timely and practical trade information through 
the department from the twenty trade offices which 
it maintains in Europe. 


Seven Months’ Exports and Imports 


WASHINGTON, D. C., Aug. 31.—United States ex- 
ports and imports of lumber and other manufac- 
tures of wood show a slightly lower total value for 
the seven months ended July 31 than for the same 
period of 1925, says the lumber division, Depart- 
ment of Commerce. 

However, the decline in the value of exports was 
only $103,031, or from $86,800,976 last year to 
$86,697,945 for the first seven months of 1926. 
Import values showed a larger decline, from $57,- 
518,532 last year to $57,109,786, or $408,746. 

No new trade trends are observable in these sta- 
tistics, according to the lumber division. The same 
general tendency to dullness in hardwood lumber 
exports without much variation in price, and the 
increased footage -of softwood lumber exported at 
a considerable decline in total value, have been a 
general feature of trade for several months. 

The decline in value of sawmill products ex- 
ported has been partly counterbalanced during the 
ame interval by larger exports of certain items 
of rough forest products and of wood manufac- 
tures. Fluctuations of imports have been on the 
whole insignificant, with nothing other than tem- 
porary tendencies apparent in the comparatively 
slight increases or decreases. 

Douglas fir total exports of lumber (boards, 
planks, and scantlings up to 6x6-inch) increased, 
but several markets took less in the first seven 
months of 1926 than in the same period last year. 
Europe, Mexico, South Africa, Australia, and Chile 
were chief of those taking small amounts. Of the 
increasing buyers, Japan and Peru each took about 
50 percent more, while China and Cuba doubled 
last year’s quantity. Argentina took about 1,500,- 
000 feet more this year, bringing her imports to 
13,146,000 feet for the seven months. In million 
feet Japan has taken 117, China 86, Peru 59, and 
Australia 48 during the seven months of 1926. 
Last year the leading four were Japan, Australia, 
China, and Peru in order. Australia took only 
about 4,000,000 feet less than last year, but the 
increased quantities taken by China and Peru have 
put Australia in the fourth place for the 1926 
seven months’ period. 


The decrease in southern pine lumber exports 
(sizes under 6-inch thick) was about 24 percent. 
Only the smaller West Indian markets continued 
to take equivalent amounts. Cuba took over one- 
fourth less. Argentine takings decreased from 
118,000,000 to 84,000,000 feet. 

Oak lumber exports have been above last year’s 
to Canada, the United Kingdom, and British South 
Africa only. Exports to Latin America and Conti- 
nental Europe were smaller all around, the greatest 
proportional decrease being in the Belgian market, 
which took 3,834,000 feet this year to 8,859,000 
feet last. Spain showed no actual lowered demand, 
exports there being within 20,000 feet of last year’s. 
The Netherlands took about one-fourth less, as did 
also the River Plate market. Exports in million 
feet for the 1926 period were: To the United King- 
dom 56, Canada 24, Continental Europe 12.5, River 
Plate 5.6, British South Africa 2.6. 


‘ 


LUMBER TRANSPORTATION 


Amendment to Transit Tariff 

SPOKANE, WASH., Aug. 28.—The Chicago, Mil- 
waukee & St. Paul railroad has announced an 
amendment to its transit tariff regulations, effec- 
tive Sept. 25. Formerly the rate on white pine 
shipped to Spokane from points west within 250 
miles was 10% cents a hundred pounds, which 
was refunded if the product manufactured from 
the lumber was shipped out within a year. The 
distance now has been extended to take in the 
Coast, and lumber companies operating there will 
have the benefit of the refund. 


New Hearing Date to Be Set 

WASHINGTON, D. C., Aug. 30.—The hearing in 
Docket No. 17,851—West Coast Lumbermen’s Asso- 
ciation vs. Chicago, Milwaukee & St. Paul Railway 
Co.—now assigned for Sept. 16 at Seattle before 
Examiner Weems has been canceled by the Inter- 
state Commerce Commission. A date for the hear- 
ing will be announced hereafter. 


Week’s Revenue Freight Loadings 

WASHINGTON, D. C., Sept. 1.—For the week 
ended Aug. 21 loadings of revenue freight amounted 
to 1,088,791 cars, a decrease of 20,766 cars com- 
pared with the previous week, but an increase of 
8,796 cars above the same week last year, and an 
increase of 106.031 cars above the same week in 
1924. The loadings for the week of Aug. 21 e 
distributed as follows: Forest products, 70,067 
cars; grain and grain products, 52,315 cars; live- 
stock, 29,935 cars; coal, 185,810 cars; coke, 11,556 
cars; ore, 75,057 cars; merchandise and less than 
earload lot freight, 265,577 cars; miscellaneous, 
398,474 cars. 














Southern Hardwood Traffic Activities 


MEMPHIS, TENN., Aug. 31.—A brief, asking the 
extension of the present time limit on rough forest 
products moving under net rates to manufacturing 
points, and setting out in detail the justification 
for the extended time limit, has just been pre- 
pared by J. H. Townshend, secretary-manager of 
the Southern Hardwood Traffic Association, and 
filed with the carriers and the Interstate Com- 
merce Commission. The present time limit is but 
one year, which has been found inadequate by 
manufacturers who are forced to use the net rate 
on logs. 

The brief is a lengthy one and sets out many 
changes which have occurred in the lumber indus- 
try in the last few years, and shows further the 
great amount of lumber that can not be manu- 
factured and shipped from manufacturing points 
within the present limit of one year. It further 
shows that if this time limit is not changed it will 
result in many unusual changes in the method of 
manufacture which will not work for the best in- 
terests of the industry nor the carriers. 

This case will be presented to a group of car- 
riers and representatives of the Interstate Com- 
merce Commission by Mr. Townshend early in 
September when a conference will be called at 
Washington, D. C. At this conference the ship- 
pers’ side will be presented in detail and efforts 
will be made to get the carriers to agree to such 
an extension, which will then be put before the 
Interstate Commerce Commission for approval. A 
favorable decision will save thousands of dollars 
to lumber manufacturers, not alone in the South 
but throughout the entire country where net rates 
apply on logs. f 

The Southern Hardwood Traffic Association will 
be represented at the fourth hearing on the 
southern lumber rate structure which will be held 
in Washington, D. C., Sept. 8, before the Inter 
state Commerce Commission, according to a2- 
nouncement made here today by Mr. Townshend. 
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The lumber rates from points in the South to 
points in the East and North are involved, as 
well as a revision proposed by the carriers from 
points in the South to Carolina and Virginia terri- 
tories, which involved advances and reductions. 
A hearing will be held in Washington, D. C., 
starting Sept. 8, before the Interstate Commerce 
Commission, involving relief from the fourth sec- 
tion (long and short haul clause) in connection 
with rates on forest products from the South and 
Southwest. If the fourth section restrictions are 
imposed by the commission, says Mr. Townshend, 
many open routes will be closed and kiln drying 
and other transit privileges, as well as the measure 
of the rates, may be adversely affected. The traffic 
association will be represented at this hearing. 
(RAAB 


Switching Charge Schedule Suspended 


WASHINGTON, D. C., Aug. 30.—The Interstate 
Commerce Commission has suspended until Dec. 
28, schedules published in Supplement No. 8 to St. 
Louis-San Francisco Railway Co.’s tariff I. C. C. 


No. 8,630, which propose to cancel the absorption 
of switching charges of the Kansas City Railways 
Co., in the Kansas City, Missouri-Kansas, switching 


district, by the Frisco, resulting in increased 
charges. At present the Frisco absorbs a $10 a 


ear charge for switching. It is proposed to cancel 
this and add $10 to the freight charges. 


(2222s 


Valuation Docket Decision 
WASHINGTON, D. C., Aug. 30.—Division 1 of the 
Interstate Commerce Commission has handed down 
an opinion in Valuation Docket No. 452, fixing the 
final value for rate making purposes of the Combs, 
Cass & Eastern Railroad Co. at $226,000, as of 
June 30, 19t8. The value of property used but 
not owned by the carrier is placed at $51,946. The 
line is located on land owned by the J. H. Phipps 
Lumber Co. The carrier issued its securities to 
the lumber company and incurred non-negotiable 
debt to that company in the acquisition of its 
property and for the conduct of the operations. 

The line extends from Combs to Cass, Ark. 


Timber Ownership Survey 


WasHINeaTon, D. C., Sept. 1—The National 
Lumber Manufacturers’ Association is dis- 
tributing to subscribing associations, directors 
and others the portion of the Federal Trade 
Commission’s recent detailed report on ‘‘Na- 
tional Wealth and Income’? which deals with 
the ownership of timber. It follows in part: 


In 1922 the Department of Agriculture estimated 
that the standing timber in the United States 
amounted to approximately 2,200,000.000,000 board 
feet. Of this total, 1,600,000,000,000 was in virgin 
forest (which had originally contained an estimated 
5,200,000,000,000 board feet) and 600,000,000,000 
was in culled and second-growth stands. In other 
words, about 30 percent of the original stand now 
remains. ‘The report states that the present rate 
of removal of all kinds of wood from the forests 
of the United States is about 60,000,000,000 board 
feet a year, or four times the estimated present 
annual growth. 

The 2,200,000,000,000 board feet of standing 
timber reported by the Department of Agriculture 
was distributed geographically as follows: 


M feet 
NR, I a5. pci a in olor Ue 1,364,000,000 
INN = SN ice Sar este do abe tani 501,000,000 
SO eae ree eee 110,000,000 


238,000,000 

VALUE OF STANDING TiIMBER—In 1910 the bureau 
of corporations, Department of Commerce, esti- 
mated the value of the privately owned standing 
timber in the United States at $6,000,000,000 (land 
value not included). The estimated total stand 
at that time was 2,800,000,000,000 board feet. In 
the present inquiry the schedules addressed by the 
commission elicited so little information from 
timber companies that only a very small ‘sample’ 
for the industry could be secured. Estimates of 
the values of their timber stands were reported by 
215 companies, owning 97,000,000,000 board feet. 
The average value per thousand feet reported was 
$3.34. The bases of valuation varied widely as 
in the case of other natural resources. The valua- 
tions reported by companies in the western States 
were lower than those of other sections, averaging 
only $2.34 a thousand feet as compared with an 
average of $7.24 for the Lake States, $5.27 for the 
Southern States, and $3.19 for all other States. 
If these average valuations per thousand feet are 
applied to the estimated total timber stands in each 
geographical region, they indicate a total value of 
$7,387,650,000 for the timber resources of the 
United States. 

CONTROL oF TIMBER RESERVES—Data received 
by the commission from timber companies were not 
adequate to an analysis of the degree of concentra- 
tion of timber control in the United States. A re- 
Port of the bureau of corporations, Department of 
Commerce, in 1913 estimated that about 600,000,- 
000,000 board feet of timber was owned by the Fed- 
eral, State, and local governments. Since these pub- 
lic timber reserves are in most instances being main- 
tained intact it would seem safe to assume that 
they still amount: to 600,000,000,000 feet. This 
would leave a total of 1,600,000,000 board feet 
Privately owned in the United States at present. 

The 330 timber companies reporting to the com- 
mission in the present inquiry owned 168.5 billion 
board feet, or about 7.5 percent of the estimated 
total standing timber in the United States. This 
sample is not large enough to be considered truly 


representative but may be analyzed as follows: 


Table 42.—Control of reported timber holdings 

of 330 companies according to specified size 

groups in 1923. (Includes also estimates of a few 
companies made in 1918 to the commission.) 





Number Thousand Percent 

of com- board feet of total 

Board Feet panies reported reported 
1,000,000,000 and over....... 35 111,266,000 66.0 
500,000,000 to 1,000,000,000.. 34 24,750,000 14.7 
200,000,000 to 500,000,000.. 58 18,837,000 11.2 
100,000,000 to 200,000,000... 58 8,332,000 4.9 
50,000,000 to 100,000,000... 46 3,127,000 1.8 
25,000,000 to 50,000,000... 46 1,697,000 1.0 
10,000,000 to 25,000,000... 20 849,000 2 
5,000,000 to 10,000,000.. 13 88,000 1 
CG QOD wacccesecess 20 54,000 on 
én tiseorwewte 330 168,500,000 100.0 


NATIONAL Forest ArRgEA—Lands set aside under 
act of Congress to insure a future supply of timber 
range from a total of 133,000,000 acres in 1919 to 
139,000,000 acres in 1913. Changes take place in 
this area from time to time due to the elimination 
of lands that are not forested or suitable for for- 
estation and the addition of cutover lands for 
reforestation. The changes, however, are not on 
the whole very great, and in this study the prin- 
cipal interest in this area is in its use for grazing 
purposes 

PRIVATELY OWNED Forest ArgEA—A large part of 
the forest area of the country is in private lands. 
The acreage used in this report was found by 
taking the figure of privately owned forest area as 
shown in the special report of the Forest Service 
as of June 1, 1920 (Timber depletion ete., report 
of the Forest Service in response to Senate Reso- 
lution 311, p. 33), and adding to it the national 
forest area shown for that year. This method of 
finding total forest area leaves out of account about 
7,000,000 acres of State and municipal forest 
lands, but still gives a total of over 20,000,000 
acres more than indicated by the Department of 
Agriculture (Agriculture Yearbook 1923, p. 416). 

The estimate of timber stand for other years is 
then obtained by assuming that each year’s cut of 
lumber will be at the average stand for the region 
in which cut. This was reported by the bureau 
of corporations as 32,000 board feet an acre for the 
Pacific Northwest ; 6,100 board feet an acre for the 
southern pine region ; and 5,600 board feet an acre 
for the Lake States. (The Lumber Industry— 
Standing Timber, p. 168.) Dividing the figures of 
lumber cut for each of these regions for each year 
in the period by the corresponding figure of average 
stand a figure of estimated acreage cut is obtained. 
for each year. (It is assumed that the stand for 
the Lake States will apply to all regions other 
than the southern pine and the Pacific Northwest.) 

By taking the total of 503,000,000 acres obtained 
for 1920 and adding back the estimated area cut 
in each preceding year, the estimated stand for 
these is found, and by subtraction the estimated 
stand for each year since 1920 is found. Then, by 
taking the national forest area out for each year, 
the approximate privately owned area is deter- 
mined. 

In this connection the interest in privately owned 
timber area is in the use that is made of such area 
for grazing purposes and in the extent of area 
released for other purposes each year by the re- 
moval of the timber. The area cut shows a gradual, 
but not regular, decrease through the period, the 
low figure being about 3,500,000 acres in 1921, as 
compared with a high figure of 5,500,000 acres in 
1912. This decrease in area cut is due partly to a 
decrease in quantity of lumber cut, but partly also 
to a shifting of the lumber industry from the 
southern pine region to the Pacific Northwest 
where the stand is much heavier. 











Quick Turnover 
Means More Profit 


Your profit is made largely from 
“turnover.” You can make more 
money by buying in small lots and 
carrying only sufficient stock in your 
yards to keep well ahead of your or- 
ders. This speeds “turnover.” 

It is dollars in your pocket to re- 
plenish your stock frequently by buy- 
ing from us in smaller quantities or 
mixed carloads. We carry immense 
stocks in our large warehouses for 
immediate delivery. 


Today’s Orders Shipped Today. 
Write or wire your needs to 
our Wholesale Department. 


Goodfellow 


Lumber Company 


Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 


CAbany 6407 ST. LOUIS, MO. Cabany 6407 























Poplar 
Magnolia 
Oak 
Beech 


Gum 


( Eastman- 
Gardiner 


Hardwood Co. 
Laurel, Miss. 
Member Hardwood 








Manufacturer's Institute. 


Poplar Bevel 
Siding 
Box Shooks 








| Bedna Young Lember Co. 


JACKSON, TENNESSEE 


Manufacturers of 


| QUARTERED AND PLAIN 
GUM, ASH, POPLAR 








WHITE AND RED 
YOUR INQUIRIES APPRECIATED. 











We're on the Jo 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on 


N. C. PINE 
Sherticdl Yelow Plas, resth of dremed 
Car and Cargo Shipments. 


Ellington & Guy, Inc. ,“wcmwono, i" 











Thin Coiling Specialists 


%" and %”" CEILING. 
¥%* and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. i 





























74 AMERICAN LUMBERMAN 





SEPTEMBER 4, 1926 





AREING 
= £008 
A Flooring Sales 

‘“Go-Getter”’ 


Here is a flooring that has all 
the qualities which experience 
has demonstrated are valuable 
in winning flooring sales: dense 
grain, accurate milling, uniform 
quality and dependable grad- 
ing. 

The average builder is a pretty 
good judge of values and as a 
result turns his business to the 
dealer who features products 
which have the quality of La- 
rite Flooring. Buy it mixed 
with 


Southern Pine 
YARD & SHED STOCK 


Let us quote you 
on a mixed car. 


Carter- Kelley 
Lumber Co. 


MANNING, * 3-3 TEXAS 
ie é 











Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


2 
% 
G 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 

















BUSINESS CHANGES, 








Business Changes 


ALABAMA Geneva 
Ponce de lwon, Fla 

ARKANSAS.  Eldorado—J. P. 
Moore and Hl. A. Seull 

Little Rock-—-A. B. [eeler, 
plies, sold to J. R. Grobmyer 

Little Kock Sadler & Wilburn Lumber Co. 
by West End Lumber & Material Co 

Wvynne--Jackson Lumber Co. sold to J. E 
Lumber Co, 

COLORADO, Eaton and Wellington--Forest Lumber 
Co, succeeded by Gould Lumber & Investment Co 

GEORGIA Warsaw 
purchased by F. M 


Geneva Mill Co. removed to 


Wright sold to M. J. 
lumber and building sup 
tuken over 


Hlarris 


Twin Tree Lumber Co. has heen 


Turner and associates: address 


F. M. Turner, 1700 E. Gadsden St., Pensacola, Fla. 
IOWA Atlantic—Atlantic Lumber Co, sold to Joyce 
Lumber Co 
KENTUCKY Evarts—Myers-Sargent Lumber & Sup 


ply Co. sueceeded by K. F 
MASSACHUSETTS. 
ceeded by F. W. White 
MICHIGAN. Grand Rapids Foote-Reynolds Co, 

changing name to Kindel Furniture Co 
MINNESOTA 


Kelly Lumber Co 


toxton FE M. 
Lumber Co 


Garrity sue 


Edgerton, Ilona, Kenneth and Reading 
( I. Colman Lumber Co. sold to Atlas Lumber Co. 
Fulda, Grenada and Lismore -C. L. Colman Lumber 

Co. sold to J. F. Anderson Lumber Co, 

MISSOURI Hannibal John J. 

Conlon Lumber & Coul Co 
lvecton—-Iveton Lumber Co, succeeded by H. A. 

ner, E. E. Thompson and A. Reed. 

Mound City-—G. W. Rhoads sold to Cousins Lumber 

Co. . 

NEW MEXICO. Anthony—Valley Mercantile & Bank 
ing Co, succeeded by Valley Implement and Lumber Co, 

NORTHE CAROLINA. Charlotte 
succeeded by MeMinnville Mfg. Co. 

OKLAHOMA, VPoteau 
ceeded by Three H. Lumber Co 

OREGON, Marshfield—Pacifie States Lumber Co., 
sawmill and docks, sold Smith Terminal Dock to Smith 

Terminal Dock (Inc.) 

Molalla tonner & Son have sold 

Tuwney, Weaver & Decker. 
Tidewater—L. Wiedman has sold his interest in the 

Tidewater Mill Co. tou Mr. Kelsey. 

PENNSYLVANIA, Philadelphia Huganir-Magee 

Lumber Co, succeeded by F. F. Magee Lumber Co. 
White Haven—Wm. Novak succeeded by White Haven 

Lumber Co., owned by Francis X. Knebels and John BK. 

Knebels, 

SOUTIT DAKOTA. Alpena, 
(. L. Colman Lumber Co, 

Co. 

TENNESSEE. Memphis—Pritchard-Wheeler 

Co. merged into Fisher Lumber Corporation. 


Conlon succeeded by 


Weis 


Collins Lumber Co, 


Poteau River Lumber Co. sue 


their sawmill to 


Artesian and Woonsocket 
succeeded by Atlas Lumber 


Lumber 


TEXAS. Houston—W.-S. Lumber Co. succeeded by 
Settegoot Lumber Co. 
WASHINGTON. Nisqually—Marie Thomsen has pur 


chased the sawmill of Jess & Hans Thomsen, 

Seattle-—Superior Logging Co. is reported to have 
sold its machinery to Rh. E. Sargent. 

Seattle-—-Hi-Ball Logging Co. has purchased the ma 
chinery of the Trout Creek Logging Co. 

White Salmon—0O, J. Gray has purchased the sawmill 
plant of C. E, Atherton. 


Incorporations 


ALABAMA, Mobile 
porated; capital, $5,000, 
ARKANSAS. Hot Springs 
incorporated; capital, $50,000. 
Little Rock—Central Lumber Co., 
tal, $50,000. 
CALIFORNIA, 
Co., incorporated; capital, § 
San Francisco—Sudden & Heitman 
corporated; capital, $2,500,000, 
CONNECTICUT. Hartford—Charter Oak Lumber Co., 
incorporated; capital, $100,000, address W. G. Glenny, 
South Manchester, Ct.; will do business in Hartford, 
DELAWARE. Wilmington—J. W. Floyd Lumber Co., 
incorporated; capital, $25,000. 

ILLINOIS. Elgin—Elgin Cabinet Co., 
capital, $55,000. 
INDIANA. 
poration, 


Service Lumber Co.,  ineor 


Columbia Lumber Co. 


incorporated; capi 


Oakland— Oakland Lumber & Terminal 
$500,000. 


Lumber Co,, in- 


incorporated; 


Evansville—American Wooderaft Cor- 
increasing capital from $75,000 to $100,000, 

Gary —-Metzger Lumber & Material Co., incorporated; 
capital, $21,000, 

LAUISIANA. Jonesville—Three Rivers 
Lumber Co., incorporated; capital, $80,000, 
New Orleans—Washington Mfg. Co., incorporated, 
MISSOURI. Kansas City—Waldo Lumber & Wreck- 

ing Co., incorporated; capital, $30,000. 
St. Louis —-Hill-Behan Lumber Co. increasing 
to $1,250,000, 





Hardwocel 


cap-.tal 


NEW YORK. New York-——Comerford Lumber Co., 
incorporated; capital, $10,000, Address D. Theodore 
Kelly, Hastings-on-Hudson, N. Y. 


New York-——-Walter N. Knauth & Co. 
tal to $400,000, 

OKLAHOMA. 
Co., incorporated; 

OREGON, 


increasing capi- 


Cleo 
retail. 
Portland towman, Carson & Gilmer, in 
corporated; capital, $20,000; building materials, 
Portland—Aldrich-Cooper Lumber Co., increasing eap- 
ital from $10,000 to $25,000; sawmill. 
WASHINGTON Bellingham—Floyd Biles Co., 
porated; capital, $30,000; sawmill. 
Senttle—Peerless Lumber Co., 
$5,000. 
WISCONSIN, 


Springs—Cleo Springs Lumber 


incor- 
incorporated; capital, 


Fraser-Commentz Coal Co., 


Appleton 


incorporated; capital, $15,000; to wholesale and retail 
coal, lumber and building materials. 

Park Falls—Lumber Interests Land Co., incorporated; 
capital, $5,000; to buy, sell and deal in property; E. J. 
Aschenbrenner, et al. 

West De Pere—Dan Kidney & Sons, 


BRITISH NORTH AMERICA 


ONTARIO. Port Arthur—Arrow Land & Logging Co. 
(Ltd.), granted supplimentary letters patent to increase 
capital from $40,000 to $500,000; RK. L. Seaman, Port 
Arthur, director. 


New Mills and Equipment 


ALABAMA. Leeds— Leeds Furniture & Casket Co. 
plans building a factory between Ouk and Elm Streets 
on the Southern R. R. 

CALIFORNIA. Compton—-A $10,000 building is being 
erected at 307 W. Main St., to be oecupied by the 
Laycock Sash & Door Co. 

Oukland—Fisher Body Co., Hillside, 
struet $30,000 addition to plant. 

MINNESOTA. tig Falls--Northern Pole & Lumber 
Co.'s sawmill site and yards and buildings have been 
resurveyed preparatory to building another sawmill 
to replace the plant destroyed by fire two years ago. 
It is planned to have the new mill ready for operation 
in the spring to take care of the logs cut on Pine 
Island. 

MISSOURI. Jefferson City 
erecting a planing mill. 

NORTH CAROLINA. High Point——VPeerless Flooring 
Co. will erect $25,000 factory building on Springdale 


incorporated. 


is about to con- 


John Case, contractor, is 


ve. 

Mebane—-White Furniture Co, 
story and basement factory 
S60,000. 

Oxford—Oxford Body Co. will rebuild burned portion 
of plant and install planers, sanders, ete.; B. F. Taylor, 
president and manager. 

Taylorsville—C, W. Mayberry wishes to put in ma- 
chinery for the manufacture of wood splints for street 
sweeping machines. 

OREGON, Eagle 
planer to equipment. 

Mabel—Mabel Mill Co., 
ging railroad from Rolley. 

Rauinier—D. C. Howard is completing erection of a 
mill in the Fern Hill district near here. 

VIRGINIA. Norfolk—-Farmers Mfg. Co., boxes and 
crates, erecting storage building; cost, $13,000. 

WASHINGTON. Kalama—Woodland Lumber Co. en 
larging plant and installing machinery. 

tenton—-Savage Lumber & Mfg. Co., 
woodworking machinery Co 

Seattle——-Williams Lumber Co., 
machinery to equipment, 

Woodland Woodland Lumber Co, 
und installing new machinery. 


BRITISH NORTH AMERICA 


Midland 
recently 


plans erection of 3- 
building, 8Ox180 ft.; cost, 


Creek teers Lumber Co. adding 


sawmill, will construct log- 


sawmill, adding 


sawmill, adding new 


enlarging plant 


ONTARIO, 
building plant 
larger scale, 


International Fibreboard Co. re 
destroyed by fire on a much 


New Ventures 


ARIZONA. Tueson—J. D. Halstead Lumber Co. opens 
new lumber yard at 249 E. Seventh St. 

ARKANSAS. Humphreys—-Humphreys Lumber Co 
building new plant to handle additional business; has 
nudded a general line of building supplies. 

Humphreys—Arkansas Hardwood Products Co., of 
Little Rock, starting a hardwood mill here. 

CALIFORNIA. Downey 
opened a retail lumber yard. 

Holly wood—Security Materials Co. opening yard at 
corner of Highland Ave. and Santa Monica Blvd. 

Long Beach—George A. Bowman (Inec.) has engaged 
in the building material business. 

Los Angeles—The Bookstaver-Burns Lumber Co, has 
opened offices in the Chamber of Commerce Bldg. 


Downey Lumber Co. has 


Los Angeles—-A. W. Smith Lumber Co. has opened 
an office in Tacoma, Wash., with G. R. Tully in charge. 


los Angeles--Modern Cabinet Shop has been opened 
at 5520 Santa Monica Blvd. by Harry A. MeCulley. 

Los Angeles—W. E. Hickman, president of the Hick- 
man Moulding Supply Co., formed at 2831 Exposition 
Bivd., has moved his establishment to Alhambra, Calif., 
where he will engage in the manufacture of moulding 
He was formerly wholesaler and jobber. 

Manchester—Manchester Lumber & Supply Co. 
ing retail lumber yard. 

San Francisco—West Coast Lumber Co. and Pine Tree 
Lumber Co, have opened offices at 593 Market St. 

Sonoma—Sonoma Lumber Co. has opened a 
business. 

COLORADO. Lamar—F. J. 
recently started a planing mill. 

DISTRICT OF COLUMBIA. 


open- 


retail 
Sweet Construction Co. 


Washington—Sligo Lum- 


ber Co. has begun a retail business. 

FLORIDA. Haines City—Wheelis Lumber Co, has 
started a wholesale business. 

ILLINOIS. Royalton—Ingram Lumber Co. has begun 


a retail business. 

INDIANA. Indianapolis 
of ironing boards, has opened a plant at 310 E. 
Street. 

KENTUCKY. Hopkinsville—Hopkinsville Industrial 
Foundation announces that the Wordsworth-Cam pbell 
Box Co., of Detroit, will establish a plant in Hopkins- 
ville in September. Will manufacture 
and will employ more than 100 people. 

LOUISIANA. Haynesville—Herington Lumber Co. re- 
cently started a retail business. 

MARYLAND. Baltimore—Baker-Hubbard Lumber Co. 
has started a retail business. 

MICHIGAN. Detroit—-Tredick-Niehaus 
has opened a commission lumber office. 


Monument Mfg. Co., make? 
Sixtieth 


Lumber Co. 


cigar boxes 
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MISSOURI. Farmington—E. C. Robinson Lumber Co. 
has begun a retail lumber business. 


NEW YORK. New York, Bronx—City, Sash, Door, 
Trim & Lumber Co. has begun business. 

Brooklyn—M. Mosson Co, has started a retail lumber 
business. e 

New York—Harvey & Buxton (Inc.) opening wholesale 
office in Grand Central Terminal. 


NORTH CAROLINA. Charlotte—MeMinnville Mfg. 
Co. has started in lumber business here. 


NORTH DAKOTA. Ardoch—Ireland-Viel Lumber Co. 
recently began retail business. 


OHIO. Columbus—Permia-Stain Co. has opened a 
shingle staining plant at 400 Dublin Ave., capacity, 
100,000 daily. 


OKLAHOMA. Enid—R. A. Champlin opening lumber 
yard; erecting sheds. 

Seminole—Simpson Lumber Yard opening retail busi- 
ness, 

Tulsa—Oklahoma Hardwood Co. has started a hard- 
wood mill. 


PENNSYLVANIA. Norristown—Huganir Lumber Co. 
starting wholesale business. 

Pittsburgh—G. H. Young Lumber Co. opening com- 
mission office in Magee Bldg. 

Stewartstown—Stewartstown 
started in business, 


TEXAS. VPampa—Pampa Lumber Co. has begun a 
retail lumber business, 

Smithville—MeNeil Chapman will open in lumber 
business soon. 

WASHINGTON. Ritzville—Dave Sellers is establish- 
ing a woodworking shop. 

Shelton—Henry McCleary Mill Co., sawmill, is open- 
ing a retail yard. 

Seattle—G. H. Walker (Inc.) opening a wholesale 
lumber business at 1049 Henry Bldg.; headquarters Los 
Angeles. 


Cabinet Co, recently 


BRITISH NORTH AMERICA 


ONTARIO. ‘Toronto—H. L. Walley Lumber Co. has 
been formed with offices at 1223-4 Bank of Hamilton 
Bildg.; wholesale and commission. 





Casualties 


ALABAMA. | Birmingham—The planing mill of the 
Alabama Poplar Co. was recently destroyed by fire; 
loss, $3,000. 

ARKANSAS. TLIeslie—Mays Mfg. Co., loss by fire, 
$2,500; stave plant damaged. 

CALIFORNIA. Dorris—Topsy Lumber Co., loss by 
fire, $1,000; sorting chains and three truckloads of 
lumber destroyed. 

FLORIDA. DeFuniak Springs—K. 
ber Co., sawmill burned; loss, $25,000. 

ILLINOIS. Chicago—Lippman Lumber Co., 3028 West 
Chicago Ave., loss by fire, $20,000. 

Equality—Southern Illinois Lumber Co., loss by fire, 
$20,000. 

Peoria 
$10,000. 

KANSAS. Kansas City—American Walnut Lumber 
Co., loss by fire, $6,000; warehouse destroyed. 

KENTUCKY. Touisville—Cedar Supply & Lumber 
Co., loss by fire, $5,000; shed and quantity of poplar 
lumber destroyed. 

LOUISIANA. Lake Providence—Mark H. 
Lumber Co., loss by fire, $200,000. 

MARYLAND. Fruitland—Long Lumber Co.’s saw- 
mill destroyed by fire; loss, $20,000. 

MICHIGAN. Bay City—Fire destroyed a small ware- 
house of W. D. Young & Co., with stock; loss, $25,000. 

MISSISSIPPI. Brookhaven—Lincoln County Lumber 
Co., loss by fire, $10,000; kiln destroyed. 

NEW JERSEY. Paulsboro—E,. G. Miller Lumber Co., 
loss by fire, $100,000. 

NORTH CAROLINA. 
loss by fire. 

OREGON. 
fire. 

PENNSYLVANIA. TLebanon—Penn 
plant struck by lightning; loss, $7,500. 

WASHINGTON. Raymond—Quinault 
loss by fire. 


McCaskill Lum- 


Best Mfg. Co., loss by fire in millwork plant, 


srown 


Whiteville—Ripple Lumber Co., 
Veneta—Lewis & Peters, sawmill, loss by 


Lumber Co.’s 


Lumber Co., 


(Concluded on page 85) 








Pass Glass Grades Resolution 


NEw York, Aug. 30.—The directors of the East- 
ern Millwork Bureau have unanimously passed the 
following resolution pertaining to glass grading 
rules : 

Resolved, That the Eastern Millwork Bureau 
will gladly codperate with the Wholesale Sash 
& Door Association and other millwork organi- 
zations in their effort to secure from the man- 
ufacturers of window glass the following 
changes in their published “Specifications, 
Gradés, and Qualities of Window Glass”: 


1. That the present Grade “AA” or “First 
Quality” be discontinued entirely. 

2. That the present Grade “A” or “Second 
Quality” be called “Extra Glazing Quality.” 

3. That the present grade now designated 
“B” or “Third Quality” be called “Standard 
Glazing Quality.” 

The Wholesale Sash & Door Association and 
other millwork associations hope to secure from 
the manufacturers of window glass these changes 
in their published “Specifications, Grades and 
Qualities of Window Glass,” in order to eliminate 
several sources of constant annoyance, loss and 
misunderstanding particularly with architects. 


“AA” Grade is not manufactured in sufficient 
quantity or within the time limits necessary for 
construction work, and should not be published as 
a standard grade of window glass, although it 
might be listed as a grade of picture glass if the 
manufacturer so desires. There is no necessity of 
explaining to any sash manufacturer the difficul- 
ties that are constantly arising from the specifi- 
cation of “AA” Grade. 

No recommendation is made concerning the 
designation of “C” or “Fourth Quality” grades as 
they are not specified by architects and can be 
called by any terms indicating that they are below 
“Standard Glazing Quality” in grade. 

The manufacturer of glazed sash today who uses 
“B” glass in his stock windows is furnishing a 
mighty good grade which he should be able to ad- 
vertise. He can not do this effectively if he has 
to call it “B” glass. He can do it consistently and 
with self-respect if he can call it “Standard Glaz- 
ing Quality.” 

The architect who wants to specify the best 
merchantable grade of glass today will never use 
the term “A” or “Second Quality.” He can specify 
“Extra Glazing “Quality” with self-respect and 
Teally get the glass the client is willing to pay for. 

The bureau sincerely believes that the changes 
recommended will improve the quality of window 
glass used in sash, and bring benefits worthwhile 
to the millwork industry. 

The Eastern Millwork Bureau, the Pacific North- 





west Millwork Association, the Millwork Institute 
of California, the Southern Sash, Door & Millwork 
Manufacturers’ Association and the Millwork Cost 
Bureau all have passed this uniform resolution. 


Notes on Trade Conditions 


Sash and door mills of the Minneapolis and St. 
Paul (Minn.) district, which have been able to 
operate at a normal schedule throughout the sum- 
mer, now are leaning heavily on a promise of 
improved trade in the fall. Manufacturers say 
there is little doubt but that in the country dis- 
tricts where the crops are good there will be a 
heavy sash and door business. In the cities, busi- 
ness now is light. There is some tendency toward 
keen competition among the manufacturers for the 
sizable orders, with result that there has been some 
price cutting. 

Kansas City (Mo.) plants report a slightly better 
call from the country for sash and doors and 
some orders for millwork. City demand for mill- 
work has held up to the July volume and may 
be slightly better next month. 


With building operations continuing brisk, there 
is a steady demand for millwork, doors and sash 
in Columbus and central Ohio territory. Mills 
have business booked for a month ahead, which 
shows a healthy condition. Door and sash fac 
tories are busy making stock for the fall trade. 
Competition is still strong and margins are thus 
reduced to a minimum. 


The door and millwork trade at Buffalo, N. Y., 
is on a steady basis and bids fair to show improve- 
ment during the coming month, as much work is 
to be started in the fall. It is expected that 
business will compare favorably with a year ago. 

The Los Angeles (Calif.) sash and door factories 
are finding it hard to keep abreast 6f their orders, 
their books now showing sufficient business to keep 
them busy for the next three or four weeks. Stocks 
are in good condition and prices firm. 

Reviewing the window glass market the Amer- 
ican Glass Review says: “Buying of window glass 
during the last two months has been ahead of 1925, 
and in excess of expectations. This condition, 
along with the fact that quite a number of jobbers 
have less stock in warehouses than a year ago, 
adds further to the anticipation of a good market 
during September, October and November. Al- 
ready orders have been placed for shipment up to 
Oct. 15. The bulk of specifications being placed 
now are for immediate delivery and if the factory 
is unable to ship promptly as specified, the order 
goes elsewhere. This is tending to keep the fac- 
tories on their toes. Stocks of all varieties of 
window glass probably are less than at this time 
last year, especially with regard to the more pop- 
ular sizes and qualities.” 
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A General Purpose 











Building Lumber 





Since the days of_ the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 

roves we deliver the 

ind of lumber they 
want and when they 
want it. We’ll do the 
same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 
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26 Railroads 
toShip er 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 86 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 
St. Louis, Mo. 
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1. C.R. R. 
Trade and Grade Marked 
Southern Yellow Pine 





















Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Office. 
RUSTON, LA. 











Manufacturers 
Short Leaf Pine and Hardwoods 


News Notes from Ame 


TACOMA, WASH. 


Aug. 28.—Market discussion occupied most of 
the regular session of the Tacoma Lumbermen’s 
Club last Wednesday. It was generally agreed that 
while prices have fallen slightly during the last 
two weeks, the situation is in fair shape, as de- 
mand for lumber nearly always falls off during 
August, and July was an exceptionally good month 
this year. The rail trade is holding up well, and 
the California market shows some improvement, 
but the cargo market is dull, as Japanese buyers 
are temporarily out of the market and the Atlantic 
coast demand is less. Logs are becoming scarce, 
it was stated, and a shortage is expected to develop 
soon after the first of the month. There are 
rumors of a coming advance in log prices. The 
club members also discussed the question of the 
regulation of intercoastal steamship rates. 

Ernest Dolge, who has been named chairman of 
the committee to arrange the dinner for the Wash- 
ington congressional representatives, which will 
be sponsored by the club, announced the affair 
will not be held until after the primary election 
Sept. 14. 

A conference of a number of the leaders in the 
West Coast trade extension movement was held 
here yesterday. ‘The party, which included the 
principal officers of the extension bureau, came to 
Tacoma after a visit to Vancouver. No announce- 
ment was made of the business discussed. 

Atlantic coast cargo rates are stiffening and 
lumber shipments on vessels leaving during Sep- 
tember are generally quoted at $14. The increased 
demand for space for general cargo on eastbound 
ships is the reason for the advance. Lumber rates 
went as low as $11 during June and July. 

Cargo shipments of lumber during the present 
week: From the Portacoma piers, Baker, Shaffer 
and Milwaukee docks, 5,155,000 feet; Defiance 
Lumber Co., 1,800,000 feet ; Dickman Lumber Co., 
100,000 feet; Mountain Lumber Co., 40,000 feet ; 
St. Paul & Tacoma Lumber Co., 3,000,000 feet; 
Tidewater Mill Co., 400,000 feet, and Puget Sound 
Lumber Co., 900,000 feet—a total of 11,395,000 
feet. Destinations: Australia, 1,200,000 feet; 
Japan, 2,225,000 feet; Atlantic coast, 4,520,000 
feet: California, 2,450,000 feet, and the Hawaiian 
Islands, 1,000,000 feet. Other than lumber: The 
Atlantic coast took 1,240 doors, 670 bundles broom 
handles, 20,000 feet cross arms and 600,000 shin- 
gles. California took 6,500 doors. Europe took 
5,000 doors and two cars of floor blocks. The 
Hawaiian Islands took 40 tons box shook and 1,200 
doors. 

The proposed visit of two members of the Ship- 
ping Board to Tacoma in October is arousing 
much interest among the lumbermen here. It is 
planned to take up with the board members the 
necessity for taking Government ships out of the 
hands of firms which make a business of undercut- 
ting lumber rates to supply business for certain 
mills. 

Herbert Hoover, secretary of commerce, visited 
Tacoma last Saturday and was the guest of the 
Tacoma Chamber of Commerce at a luncheon in 
his honor. Practically all the leading lumbermen 
attended and Everett G. Griggs, president of the 
St. Paul & Tacoma Lumber Co., presided. Mr. 
Hoover was taken for a tour of the industrial dis- 
trict and seemed much interested in the lumber 
industry of the city. 

Another drenching rain which covered the entire 
southwest portion of the State finally quenched 
the last forest fires still burning this week. Fire 
fighters in the Tacoma district are withdrawing 
their crews and believe that the menace is over 
for the present season. It is expected that, with 
the removal of the fire hazard, most of the log- 
ging camps will resume operations immediately 
after Labor Day. 

Reopening of the old log rate controversy in the 
courts is indicated by the action this week of the 
Independence Logging Co., which has filed a com- 
plaint with the State department of public works 
alleging that it is entitled to a reduction in log 
rates in proportion to a reduction recently granted 
by the railroads to the firms operating on the North 
River branch in Grays Harbor County. This is 
the first log rate case brought before the depart- 
ment since the compromise was arrived at by the 
loggers and the railroads after the latter had failed 
to obtain a general advance in log rates, and the 
State had been forced by the United States courts 
to discontinue a uniform log rate scale ordered 
for the entire western Washington territory. 

Another big manufacturing plant is to be added 
to Tacoma’s long list of lumber operations. Or- 
ganization of the Osgood Panel & Veneer Co. was 


announced this week. The new firm is capitalized 
at $200,000. The company will build a new mill 
on the tideflats near the old Todd shipyard. A site 
300 by 960 feet has been acquired and the con- 
struction work will be started next month. The 
plant will be in operation by Jan. 1, according to 
present plans. Panels, veneer plywood, sheet 
veneer and special plywood will be manufac- 
tured at the new mill, which will employ 100 
men when operating. The new company was 
organized by George H. Osgood, for several 
years manager of the veneer department of the 
Wheeler, Osgood Co. He has resigned from the 
latter firm to take charge of the new company. 
Mr. Osgood is the son of George J. Osgood, general 
manager of the Wheeler, Osgood Co. Associated 
with him in the new venture are his father, who 
is vice president; Frank Townsend, treasurer, and 
Frank D. Oakley, secretary. The machinery has 
been designed especially for the work by Mr. Os- 
good, who has been experimenting with new forms 
of veneer work for several years. Before joining 
the Wheeler, Osgood Co., Mr. Osgood had a number 
of years’ experience in the hardwood factories and 
furniture plants of the East. 

The Reed Mill Co. is moving its sales office from 
Tacoma to the plant at Shelton. Chris Kreinen- 
baum, sales manager for the company, will remain 


in charge. 
“ SEATTLE, WASH. 


Aug. 28.—Recent rains have made operators be- 
lieve that the end of extreme fire hazard period for 
this year has probably been reached. The sea- 
son has been one of the most hazardous for many 
years. During that time logging operations have 
been very severely curtailed, and log supply on 
Puget Sound has been cleared up to the extent 
that there is little or no surplus of fir or hemlock 
logs. There is a plentiful supply of cedar logs. 

On Monday, Aug. 30, the Douglas Fir Exploita- 
tion & Export Co., with headquarters in this 
city, will be host to twenty-four Japanese high 
school students, who are visiting Seattle in charge 
of Rear Admiral Kabayama, of the Japanese Navy. 
The export company is giving a dinner for the 
boys Monday night at the Olympic Hotel, and fol- 
lowing the dinner will take them to see the vaude- 
ville bill at the Orpheum Theater. As is pretty 
generally known to the trade, the Douglas Fir Ex- 
ploitation & Export Co. is owned by a large num- 
ber of cargo shipping mills in the fir district, and 
handles export business exclusively, selling in all 
parts of the world. Japanese timber merchants are 
among the company’s best customers, and its offi- 
cers are always glad to welcome Japanese citizens 
visiting this country. 

The Seattle Hoo-Hoo Club had a very enthusi- 
astic luncheon meeting today, presided over by Don 
Clark, of the Starks Manufacturing Co., this city. 
The program featured good music and an able 
address by Congressman John F. Miller, member 
of the naval affairs committee. Mr. Miller took 
for his subject, “Our Coast Defenses.” 

S. L. Johnson, manager Washington Cedar & 
Fir Products Co., of this city, has been confined 
to the Virginia Mason Hospital for the last week. 
He is now convalescing and expects to be out 
again within a few days. 


PORTLAND, ORE. 


Aug. 28.—With a large fleet of vessels in the 
river loading, the foreign movement of lumber 
from this port is showing greater activity than 
for a long time, and bookings indicate a heavy 
movement throughout the fall. Japan is still the 
heaviest buyer for export. Australia is taking 
considerable lumber from here. A vessel for Aus- 
tralia is reported. chartered for September-October 
loading here, or at some other north Pacific port, 
for Balfour, Guthrie & Co., and one arrived in 
the Columbia River today for a return cargo of 
lumber for Australia. 

Indications are that the Pacific coast lumber 
trade is steadily expanding in new directions. Of 
some significance is the visit here next week of a 
large delegation of Brazilian business men who 
are coming to investigate possibilities for building 
up trade between the Pacific coast and their coun- 
try. The delegates are particularly interested in 
lumber. They will be entertained under the aus- 
pices of the Portland Chamber of Commerce, and 
by representatives of the McCormick Steamship 
Co., which is now developing a Pacific coast-South 
American steamship service. 

Western Oregon is now free from forest fires, 
heavy rains having fallen this week in all the tim- 
bered areas. The damage by fire to green timber 
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in western Oregon has been light compared with 
the number of fires reported and fought. 

Logging operations have been resumed in the 
Columbia River district and camps will have to 
remain active, for there are very few logs now 
in the hands of the loggers. 

The fir market as a whole is probably a little 
more active than it has been for several weeks, but 
prices are still at the low level that has prevailed 
all summer. There is good local demand through- 
out this section. 

The western pine market is showing increasing 
strength, reflecting active demand. 


LOS ANGELES, CALIF. 


Aug. 28.—The wholesale price of lumber has 
stiffened from $1 to $1.50 during the week, and 
the market is improving, according to E. D. Ten- 
nant, secretary Los Angeles Retail Lumbermen’s 
Association. ‘This advance,” according to Mr. 
Tennant, “will hold unless the manufacturers in 
the Northwest ship too much lumber into southern 
California. Many of the lumber transports which 
have been out of commission for months are now 
being put back into operation. The wholesalers 
see a good business ahead of them for this fall and 
winter, and they are now preparing to build up the 
reserves to take care of this demand.” 

The Western Hardwood Lumber Co., of Los 
Angeles, recently got out an attractive advertising 
sign, a piece of Philippine mahogany, suitable for 
an office decoration. The sign shows the natives, 
dressed in their native costumes, loading the ma- 
hogany on sleds drawn by oxen. 


WINNIPEG, MAN. 


Aug. 30.—Business has naturally been very quiet, 
owing to harvesting being general throughout the 
three western Provinces, the farmers devoting their 
entire attention to this work. Retailers are not 
inclined to stock very heavily. The market is there- 
fore very unsteady, and it has been reported that 
Coast dimension has been offered as low as $28.75 
here. Spruce mills show a tendency to quote off 
list, offering shiplap delivered in the city at $29. 
Some northern spruce mills, however, are holding 
out strictly for list. Shingle prices have also been 
very unsteady, numerous cars reaching the city 
being difficult to dispose of, and XXX declining to 
$3.80. 

Harry Pearce, who operates a small spruce mill 
at Peesane, Sask., was a visitor in Winnipeg last 
week. He expects a very nice fall trade and is 
starting his planing mill. 

B. F. Harris, of the B. F. Harris Lumber Co., left 
this week for his mill in northern Saskatchewan, 
which was recently burned down, but has been re- 
constructed. He expects to have it in operation by 


Sept. 1. 
"" ” BELLINGHAM, WASH. 


Aug. 28.—On Aug. 30, the Bloedel Donovan Lum- 
ber Mills will put 150 men in its Saxon camp. 
This week it started its Alger camp. In its Clallam 
camps, 400 men are working and about Sept. 1 the 
first rafts from there will arrive in Bellingham. 
About Jan. 1, Saxon’s equipment will be removed 
to the Alger district and will remain there for a 
year or more. It will then be shipped back to 
Saxon. The company has about 2,000 men in its 
employ. 

The St. Paul & Tacoma Lumber Co.’s camp will 
not begin cutting again until a slashing adjoining 
the standing timber has been burned as a precau- 
tionary measure. 

The Morrison Mill Co.’s sawmill on Aug. 30 
will begin running a night shift. Its box factory 
is operating two shifts. The Plaine and Anacortes 
plants are full handed, and the Bellingham plant 
will add 250 men next week. 

Cedar poles for the Western Electric Co. are 
being shipped over the Milwaukee Railroad to the 
Minnesota Transfer. Thirty-five cars will be 
shipped. 

The month’s cargo business will total between 
13,000,000 and 14,000,000 feet. This week the 
Bloedel Donovan Lumber Mills shipped 590,000 feet 
to Hawaii, 1,000,000 feet to China and 185,000 feet 
to California. The Puget Sound Sawmills & Shin- 
gle Co. shipped 500,000 feet to California. 

The Bellingham Terminals Syndicate, whose 
chairman is J. J. Donovan, vice president Bloedel 
Donovan Lumber Mills, has completed a fill of 
twenty-two acres for industrial sites and is having 
a4 fill made to connect these sites with one of 
the city streets. Mr. Donovan says he believes 
Congress will within the next year or two make 
an appropriation for dredging Squalicum Creek 


ricas Lumber Centers 


waterway, adjoining, and thereby provide earth 
for another large fill. 

A contract was let this week by the Pacifie Coast 
Paper Mills for a $175,000 addition to its plant 
and about the same time the San Juan Pulp Manu- 
facturing Co.’s $300,000 factory buildings were 
finished. The pulp plant will be operating in 
October or November and the paper mill addition, 
next January. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 28.—Mills report more activity in demand 
for lumber during the last two weeks, but there 
has been no perceptible improvement in the shin- 
gle business. Shingle prices are lower than the 
cost of production, and demand is very light. 

Vessels loading on Grays Harbor today are: For 
the East coast, one at the Eureka Cedar Lumber & 
Shingle Co. For Japan, one at Port Dock; one 
at Bay City Lumber Co., and one at Donovan Mill 
No. 1. For California, two at Aberdeen Lumber 
& Shingle Co.; two at Grays Harbor Lumber Co.; 
one at Wilson Bros.; one at E. K. Wood Lumber 
Co., and one at Shafer Bros. 

The Grays Harbor Lumber Co., of Hoquiam, has 
petitioned the city for vacation of a strip of land 
adjacent to its mill properties. If the land is 
secured, the mill will extend its dockage and stor- 
age facilities, which are now considered the most 
extensive on Grays Harbor. 

A. J. Morley, president Saginaw Timber Co., is 
recovering from a severe injury to one of his feet, 
received at his logging operations several days ago. 

Harry I. Worth, of Seattle, and his father, who 
is a visitor here from Florida, were Grays Harbor 
visitors this week. While here they went to the 
Pacific Ocean beaches. 


SAN FRANCISCO, CALIF. 


[Special to AMERICAN LUMBERMAN by air mail] 

Aug. 30.—Ten carpenters were attacked and 
beaten by disgruntled strikers during the week. 
New violence has curbed building. The San Fran- 
cisco Industrial Association, coéperating with the 
retail lumbermen, is planning on a stringent permit 
system to strengthen the “American Plan” in the 
city and surrounding towns. 

W. F. Baird, sales manager Sugar Pine Lumber 
Co., Fresno, Calif., was in the city last week in 
connection with sales and promotional work of the 
company. There will be heavy production of fir 
during the rest of the year, according to Mr. 
Baird. Output of high grade pine is curtailed. 

W. A. Pickering, of the Pickering Lumber Co., 
is in San Francisco during the week, en route from 
Kansas City, Mo., to the company’s mills at Stand- 
ard City and Tuolumne. 

The Sugar Pine Sales Co. (Inc.) is preparing an 
exhibit of sugar pine, showing its superiority for 
pattern making, which will be placed on exhibition 
at the annual convention of foundrymen at Detroit, 
Mich., next month. E. P. Ivory, extension manager 
of the company, will accompany the exhibit. 


VANCOUVER, B. C. 


Aug. 28.—Economic difficulties in the way of 
shortage of labor are causing anxiety in western 
Canada over the safe garnering of the enormous 
wheat crop of the three Prairie Provinces. British 
Columbia is vitally interested in the welfare of 
these, where a market exists for the Coast prod- 
ucts, and especially for that of lumbering, the 
major industry of British Columbia. Successful 
saving of such a great wheat crop as that of 
western Canada this year, means much to the lum- 
ber industry in every way. 

Estimates of forestry officials and others on the 
fire loss in British Columbia ‘timber for this season 
place it below that of 1925, though the fire hazard 
conditions were worse and continued for a longer 
period. Preventive measures are largely account- 
able for the good result after an extremely strenu- 
ous season of firefighting. 

Return to British Columbia of Angus McLean, 
veteran lumberman of Bathurst, N. B., and F. P. 
Jones, of Montreal, Que., has revived the hopes of 
Prince George that a large pulp and paper indus 
try will after all be located at that interior city. 
It is more than two years since Mr. McLean and 
associates dropped their project, just at the mo- 
ment when it seemed to be assured. They have 
retained their heavy holdings of timber in the 
Prince George district ever since. At Prince George 
the promoters of the project were accompanied 
by H. P. Gundy, of Wood, Gundy & Co., a bond 
house, of Toronto, Ont., and C. B. Lindsay, a 
leading hydro-electric engineer, of Montreal. To 
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one of the pret- 
tiest small towns in the 
world. 


It is built entirely out 
of CALCASIEU long 
leaf pine, sturdy, rot- 
resistant, and long-last- 
ing. 


If you want to build 
permanence into your 
construction you can 
choose no other wood 
than long leaf. And 
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(The Southern Pine Asso- 
ciation, New Orleans, La., 
will give you any informa- 
tion you want about South- 
ern Pine. Ask them.) 











INDUSTRIAL 
LUMBER CoO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 














78 


AMERICAN LUMBERMAN 


SEPTEMBER 4, 1926 





Cc] ALABAMA CL) 





The PIONEER 
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Moulding and Cut-to-Size 
Interior Trim. 
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it in mixed cars of finish, cas- 
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the Prince George board of trade, which enter- 
tained them, the visiting capitalists and financiers 
stated that the $10,000,000 paper project was 
soon to go ahead, the financing having apparently 
been arranged. 


DULUTH, MINN. 


Aug. 31.—Sales of northern pine are fully normal 
for the season. A recent feature was larger book- 
ings of mixed cars from agricultural districts of 
Minnesota, North Dakota and northern Wisconsin, 
and placing of good orders lately from country ele- 
vator companies that carry lumber. On the whole, 
bookings of moderate-priced northern pine mills 
were said to have been mounting up satisfactorily 
and the outlook for the fall months is regarded as 
encouraging. Dealers here have been experiencing 
an unexpectedly good inquiry for mine timbers, as 
a result of a burst of activity in iron mining opera- 
tions on the Minnesota ranges. More inquiries for 
the better grades for use in pattern making were 
reported to have been received from eastern points 
during the last week. The market is firm through- 
out. 

The burst of activity in the box lumber trade 
during the last few weeks has enabled outside 
operators to work up any lath bolts they had on 
hand into that product. Demand for lath picked 
up lately. 

Sales officials of the Virginia & Rainy Lake Co., 
the Weyerhaeuser interests at Cloquet, and of the 
International Falls Lumber Co. declared that ship- 
ments of both moderate-priced and the better 
grades of lumber have been in sufficient volume 
during the last few weeks to enable them to hold 
their stocks down to reasonable proportions. Con- 
firmations have come that larger sawmill com- 
panies and timber operators are all prepared for 
heavy woods programs during the coming season. 
Provided the trade outlook remains as bright as at 
present, crews will be placed in the woods early 


in the fall. 
TORONTO, ONT. 


Aug. 30.—-The White Pine Bureau, affiliated with 
the Canadian Lumbermen's Association, is losing 
no time in getting down to active operation, under 
the guidance of George Wilson, its newly appointed 
manager. Its first practical step has been the 
leasing of a space, 20 by 14 feet, in the forestry 
section of the new Ontario Government Building 
at the Canadian National Exhibition. The exhibit, 
which is attracting much attention, consists of 
white pine doors, sash, molding, trim, siding, casing 
ete. This is the first time that the public has had 
an opportunity of seeing Canada’s great softwood, 
under exhibition conditions, in the numerous fin- 
ished forms to which it lends itself. The Ontario 
Retail Lumber Dealers’ Association, in its “Monthly 
sulletin,” has expressed approval of the White 
Pine Bureau and its work and its desire to co- 
operate as fully as possible in making it a success. 

The next annual meeting of the Canadian Lum- 
bermen’s Association will be held at Montreal, 
according to a decision arrived at during a recent 
meeting of the executive committee. At the same 
meeting a committee was appointed to work in the 
direction of drafting a set of grading rules for east- 
ern Canadian spruce lumber and lath. The commit- 
tee is made up as follows: J. S. Bock, Montreal, 
chairman ; Rufus E. Dickie, Stewiacke, N.S. ; David 
Champoux, Restigouche, Que.; A. H. Campbell, 
Montreal; Alex Fenton, Ottawa; William Mathe- 
son, Edmundston, N. B., and Henry Wilson, Ri- 
mouski, Que. 

A campaign for membership in the Ontario Re- 
tail Lumber Dealers’ Association is under way. 
The association has put up as a prize, a sales- 
man’s high grade leather club bag, which will go 
to the wholesale salesman sending in the largest 
number of applications for membership in the 
Ontario Retail Lumber Dealers’ Association at $5 
each before the end of October. 

The directors of the Ontario Retail Lumber 
Dealers’ Association will hold their next meeting 
on Sept. 23, in the council chamber of the Toronto 
Board of Trade. Sessions will be held both morn- 
ing and afternoon. 

Trade conditions during the first eight months 
have been somewhat more satisfactory than early 
in the year they were expected to be. Nevertheless, 
there have been exceptions to this statement in 
some respects. The chief difficulty has been for the 
manufacturer, the wholesaler and the retailer to 
obtain anything like a safe margin of profits. Vol- 
ume has been maintained fairly well. Trade is still 
quiet in Ontario, as a result of vacations. Dealers, 
however, are expecting active trade to begin early 
in the fall and to continue well into the winter. 
This expectation is based largely upon the fact 
that Ontario farmers have had good crops and are 
getting good prices for products of all kinds. An 
interesting illustration of what this means in a 
farming district is recorded by the fact that within 
a few miles of Blenheim, in the southern part of 
Kent County, no less than forty new barns have 
recently been built, or are in the course of con- 


struction. All the contractors and lumber dealers 
in that district are busy. This is the result very 
largely of expansion in the tobacco business in that 
part of the Province. Wholesalers report that the 
retail yards are beginning to stock up a little more 
freely and are showing an interest in future re- 
quirements. Stocks at mill points are about nor- 
mal, and most of the plants are still running pretty 
well to capacity. 

Jas. F. MeSweyn, president Memphis Band Mill 
Co., Memphis, Tenn., a former resident of Glen- 
garry County, Ontario, called upon the trade in 
Toronto recently. Mr. McSweyn is on a motor trip 
to visit his old home and he is looking into the 
possibility of securing representation in the On- 
tario market. 

James Ludgate, manager Schroeder Mills & Tim- 
ber Co., Pakesley, Ont., has been honored by 
receiving the nomination to represent the Liberal 
Party in the Parry Sound district during the cam- 
paign which will end on Sept. 14. 

Hlugh C. MeKillop, well known lumberman of 
West Lorne, Ont., has again been nominated by the 
Conservative Party as candidate in the forthcoming 
Dominion election. 

A. N. Dudley, wholesale lumber dealer, Toronto, 
has moved from Room 503 to Room 509, National 
Building, Toronto, where he has larger quarters. 


MILWAUKEE, WIS. 


Aug. 31.—Local retailers reported that business 
during the usual slack season compares well with 
that of previous years. Quotations on items from 
the West Coast are strong, but no further advances 
were reported. The retailers are still ordering only 
for their immediate needs. There has been more 
snap to the maple flooring market during the last 
several days, and the local manufacturers are 
carrying out a heavier production program. Al- 
though the range between maple and oak flooring 
has been narrowed somewhat, due to the strength- 


ening of the oak market, it is still too wide. Com- 
petition is very keen in the flooring market. The 


box factories are producing more boxes and crates 
than heretofore, using about equal amounts of 
pine and cheaper grades of hardwood. One of the 
local millwork plants has just bought a consider- 
able amount of softwoods and hardwoods. All of the 
plants are doing a good volume of business and 
look for the falk to be exceptionally busy, due to 
the fact that the late start building had in this 
territory has pushed the construction work that 
much behind. The hemlock market situation in 
this territory has not improved any and other 
woods are offering stiff competition. The rural re- 
tailers on the whole are doing a good volume, hav- 
ing been affected also by the bad weather early in 


the season. It is believed that there will be a 
good amount of building on the farms during the 
fall. 
HOUSTON, TEX. 
Sept. 1.—The lumber trade acknowledges the 


recent rains in northern Texas and other sections 
of the Southwest are likely to affect materially the 
demand for yard. stocks. The leaf worm that has 
been troublesome in damp regions ordinarily 
spreads rapidly after rains. The pine situation in 
general remains good. The upper grades, which 
have been moving slowly, show signs of strength- 
ening. The lower grades are holding firm. Shin- 
‘gles are dull and lath are holding their own. 
Frank Litterst, who for several years since his 
graduation from college has been identified with 
the lumber interests of Houston, has been made 
manager of the Jarvis Lumber Co.’s retail yard. 


PITTSBURGH, PA. 


Aug. 31.—Volume of business is keeping up with 
the pace set last week, and the market is perhaps 
showing a little more strength. Dealers regard as 
promising for a good fall business the fact that 
orders given now are for quick delivery. Heavy 
rains in the South have had a tendency to slow up 
output, and some pine mills are maintaining an 
advance of $1 and more on roofers and No. 2 
common and better dimension. Idaho white and 
Pondosa and California pines continue to show 
about the same activity as a week ago, with prices 
remaining about the same. There has been no 
particular change in the hardwood situation, with 
prices showing a little more strength in some of 
the scarcer items. 

In a field of several hundred contestants, Ray- 
mond L. Babcock, of the Babcock Lumber Co., 
has won the championship of the Western Pennsyl- 
vania Golf Association. The trophy was a beauti- 
ful sterling silver fruit bowl. 

R. F. McCrea, assistant secretary Retail Lumber 
Dealers’ Association of Pennsylvania, called on 
dealers last week at Chambersburg and points in 
Bedford County. 

Cc. V. McCreight, of the C. V. McCreight Lumber 
Co., is enjoying an outing at Atlantic City. 

W. E. Hatch, of the Keystone Lumber 
spending his vacation at Conneaut Lake. 
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NEW YORK, N. Y. 


Aug. 31.—The last day of summer finds the lum- 
ber market weathering a slight slump, but it like- 
wise finds every element of the industry set to 
handle a big fall business. Many of the whole- 
salers believe that an easing off in demand was due 
largely to bad weather. It rained incessantly for 
nearly a week, halting all outdoor operations. 
Although southern hardwoods have been moving 
slowly due to flood conditions, the market in prac 
tically all hardwoods is well supplied. Sales have 
been large and numerous. Seekers after transits 
of roofers local have found the market barren. 
These circumstances have caused an advance of 
$1 in the price of air dried roofers since Aug. 1, 
and it is believed better prices will prevail before 
the floods abate. 

The West Coast market is just now adjusting 
itself to higher freight rates. The rate for Sep- 
tember probably will reach $14, an increase of $2 
coming while the absorption of the August advance 
was in progress. Charles R. Lockridge, local rep 
resentative of the Bloedel-Donovan Lumber Mills 


and a close student of the market, said today: 
“The transit situation is clarifying rapidly. The 


mills are quite a bit stronger than they were a 
month ago. Fall business will be very good.” 
Similar expressions of confidence were made by a 
number of other distributers of West Coast prod- 
ucts. Walter R. Hewitt, of the Rider-Hewitt Lum- 
ber Corporation, said: ‘‘Lumber is moving satis- 
factorily, especially the better grades. Good lum- 
ber commands a fair price and the trade is not 
quibbling when it is getting what it wants.” 

J. E. Pittinger, of J. E. and H. H. Pittinger, 
has just returned from a motor tour through New 


Jersey. H. H. Pittinger said flood conditions were 
hampering his deliveries of southern lumber to a 
certain extent. He predicted ‘‘a moderately good 


company has chartered the schooner Doris Hamlin 
for movement of its orders, which will include 
spruce lath. 

E. C. Wemple and Miss I. R. Popkin have bought 
out the interests of E. T. Buxton, jr., in the 
Wemple Lumber Corporation. Meanwhile Mr. 
Buxton has become associated with George Harvey 
in a new wholesale concern, under the title Harvey 
& Buxton (Ine.). 

The Forest Products Laboratory, Madison, Wis., 
has been asked by a New York wholesaler to give 
its opinion of samples of Czecho-Slovakian and 
Austrian spruce. The wholesaler said he had 
found some of the lumber in 2x4’s and 2x6’s in‘a 
Brooklyn yard and had been informed that the 
price to the retailer was only $34.50 a thousand: 
He said he would not venture a personal opinion 
of the lumber, but had become interested in the 
price and his future actions would be guided by 
what the Madison experts may have to say. 

Joseph P. Dunwoody has been appointed Phila- 
delphia representative for the St. Paul & Tacoma 
Lumber Co., according to an announcement re- 
cently made by E. Lynde Palmer, the company’s 
eastern manager. 

Mrs. Robert R. Sizer, widow of the former head 
of Robert R. Sizer & Co., was the hostess recently 
of the sales and office forces of the firm. All were 
invited to attend the boat races on Manhasset Bay 
as Mrs. Sizer’s guests and many took advantage 
of the opportunity to enjoy a splendid outing. 


BOSTON, MASS. 


Aug. 31.—A drop of about $1 on eastern spruce. 
and western pines was one of the principal de- 
velopments in the New England lumber market last 


week. There has been little change in the volume 
of business. Many buyers are still away on vaca- 
tions. All around improvement is thought to be 

in prospect after Labor 








Any child would be proud of this miniature house and garden. 
building has two rooms and is furnished with a rocking chair, two dolls’ 


chairs, a play table and electric lights. 


Soon it will have a radio. It 
was built in Arlington, Mass., by Arthur Crosby for his daughter Ruth 


Day has come and gone. 


More eastern = spruce 
mills are resuming pro- 
duction and. the market 


can not now be described 
as firm or even steady, as 
producers have few frame 


orders on their books. 
Inspection of the numer- 
ous dwelling houses being 
constructed in this terri- 
tory explains the slack 
trade in eastern spruce 
frames. A very large 


proportion of the timbers, 
studding and joists are 
fir from the Coast. 

It is difficult to find a 
retailer around here who 
will pay more than $33 
for narrow’ Provincial 
spruce random even 
though the lengths aver 
age 16-foot. Spruce and 
hemlock boards are quiet, 
but prices keep fairly 
steady. Pacific coast fir 
and western hemlock sell 
at a wide range in price, 
and there were some at- 
tractive bargains in 
traasits offered here last 
week. Southern pine floor- 
ing is dull and prices are 
no firmer than they have 


The 





fall” and that building operations would be quieter 
“than some people think.” 

C. D. McCoy, who was employed for a number 
of years by the Duncan Lumber Co., Portland, 
Ore., is one of the latest additions to the ranks 
of West Coast operators in New York. Mr. McCoy 
has opened a commission office in Grand Central 
Terminal. 

G. W. Taylor, New York manager for the R. T. 
Jones Lumber Co., has gone to his camp at Tupper 
Lake, N. Y., to spend a vacation. 

Nelson C. Holland, white pine wholesaler, re- 
turned recently from his farm at Belchertown, 
Mass., found everything shipshape and set off again 
to round out the vacation season. Frank J. Her- 
bek is in charge of the office in Mr. Holland’s 
absence. 

Julian A. Rice, of Rice & Lockwood, returned 
last Wednesday after a vacation of several weeks 
at his father’s farm near Worthington, Mass. 
W. W. Lockwood, the other member of the firm, 
is residing at Riverside, Calif. 

C. W. Johnson, of the Cross, Bodine Lumber 
Co., Seattle, Wash., was a New York visitor last 
week. 

Elmer E. Dey, jr., mandger New York office 
Duquesne Lumber Co., Pittsburgh, Pa., returned 
the latter part of the week from a business trip 
to various mills in Canada, particularly those at 
Chaleur Bay, Quebec, where he arranged for the 
manufacture of some special items. The Duquesne 


been for some time. Hard- 
wood flooring prices are irregular and retailers are 
buying cautiously. Higher prices for hardwoods 
are freely predicted by local wholesalers and they 
look for a good fall business. Idaho white pine 
is easier and current demand is slack. Pondosa 
pine is irregular in price and recent business has 
been dull. 

Recent arrivals of lumber by water from the 
Maritime Provinces have been light, consisting of 
two steamers and two schooners. 

Persistent efforts are being made in this terri- 
tory to develop trade in lumber from Finland, 
Germany and other European countries. The lat- 


est offering is 2,619 bundles of softwood boards 
consigned to Boston from Hamburg, Germany. 


Nearly 4,000,000 feet of fir from the Coast were 
landed here by the steamers Munwood and Sidney 
M. Hauptman of the McCormick Line. 

G. Clayton Irwin, of New York, president; 
George C,. Irwin, of Weymouth, Mass., treasurer, 
and Fred J. Johnson, of Milton, Mass., clerk, have 
incorporated the George C. Irwin Co., of Boston, 
under Massachusetts laws with capital of $50,000, 
to engage in general contracting and building and 
to handle lumber. 

Frank W. Winter, of the Union Box & Lumber 
Co., Auburn, Me., has been appointed Vicegerent 
Snark of the Auburn-Lewiston district in Maine, 
by Supreme Bojum Benjamin H. Howe, New Bed- 
ford, Mass., and is booming Hoo-Hoo affairs in 
that section. 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 
LUMBER CO. 


Minneapolis, - 





+ Minn, 











mot COSCACC™ 
Old Growth DouglasFir 


Finish—Mouldings 
Casing and Base 


Our products are made from the best lumber 
we can buy from the best Fir mills. All lumber 
is carefully dried and milled at our plant under 
the supervision of experienced millmen. Order 
straight cars of above items; or mixed with 


Jambs, Sills, Stepping, 
V. G. Flooring 
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HARDWOOD FLOORING 
Maple - Oak - Beech 
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NICHOLS & COX 
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GRAND RAPIDS, MICHIGAN 
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WARREN, PA. 
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Y’ Fimbers 
Upto 80 ft. 
ASpecialty 





The excellent quality and 
immense size of our timber, 
together with our complete 
mauufacturing facilities, enable 
us to cut timbers any size you 
need— up to 80 feet in length. 
The next time you need 
Douglas Fir structural mater- 
ial, send us your specifications. 
Remember, we are 


Car and Cargo Shippers 


of Douglas Fir and Western 
Hemlock lumber and tim- 
bers—surfaced or rough, dry 
or green, any size or grade 
you require. 


Dempsey Lumber Co. 


TACOMA, WASHINGTON 








ALASKA 
SPRUCE 


BRINGS 
MORE 
MONEY 


wHy? MERIT 


AIR DRIED FACTORY STOCK 
AND CLEARS— 
Shipment anywhere. 


NORTHWEST SPRUCE CO. 
968 Stuart Building, SEATTLE, WASH. 


REPRESENTING: 
Ketchikan Spruce Mills, - 
Wrangell Lumber & PowerCo. - 
Juneau Lumber Mills, ° e« » 





Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 














Red Cedar Siding 


SHORT 28% 


Flooring 


Clapboards in Straight Cars 
or with Bungalow Siding 
ALSO GENERAL YARD STOCK 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 




















HE relative merits and costs of various types 

of construction are fully explained in the 
Hool and Johnson 2-volume “Handbook of Bulld- 
ing Construction.” Covers fully rinciples, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 


MACON, GA. 


Aug. 30.—There were heavier inquiries for roof- 
ers from the East than during the preceding week. 
The mills, however, do not appear to be eager to 
unload their stocks. Sales this week have been 
about equal to the production, prices ranging from 
$19 to $20.50, with most of the 8-, 10- and 12-inch 
going at $20 and $20.50. Mill owners say that 
at $20 there is only a small margin of profit. The 
hurricane that came in off the Gulf last week, caus- 
ing heavy damage, according to reports in the 
lower Mississippi Valley, brought heavy rains to 
the roofer producing sections of Georgia and inter- 
fered to some extent with the operations of the 
mills. Logging was stopped entirely at some points 
for a few days, for the storm followed a long spell 
of wet weather in southwest Georgia. 

Production of longleaf pine in the mills in 
southwest Georgia and southeastern Alabama, 
which had slowed up for several weeks because of 
wet weather, was further curtailed at the week- 
end as a result of the storm from the Gulf. The 
rainfall was heavy throughout the longleaf terri- 
tory, and it was impossible to get out logs for 
several days after the storm. Mills have a limited 
supply of logs and some of them had to curtail 
operations. ‘There was no change in prices. 


WARREN, ARK. 


Aug. 30.—The Arkansas soft pine market this 
week has continued active, and prices have held 
firm throughout the list. No. 2 common boards, 
especially 6- and 8-inch, have been moving in 
straight cars, also good quantities in mixed cars. 
Floorings, except 4-inch B&better, have been active, 
along with finish and finish products. Piece stuff 
is in fair demand, with prices holding firm. In- 
quiries are being received in good volume from 
the dealers for both mixed and straight cars, mixed 
cars predominating, as most inquiries are from 
the smaller dealers. Industrial business is fair. 
A good volume of crating stock, and of step ladder 
and sash and door material, is moving. Some siding 
orders are being placed by the railroad car people, 
but volume is insufficient to give any strength to 
prices. Shipments have been heavy, exceeding both 
production and new business. Stocks at most mills 


are becoming badly broken, and are short. Cars 
are plentiful and there is a surplus of labor. Small 
mill production continues at its recent level. None 


of the small mills in this vicinity are dressing their 
stock, all of them disposing of it in the green. 

The Southern Lumber Co. ball team, of this 
city, defeated the strong team of the Dierks Lum- 
ber Co., of Dierks, Ark., in three games played 
here on Monday, Tuesday and Wednesday of this 


week, 
NORFOLK, VA. 


Aug. 30.—There has been a gradual turn for the 
better in the North Carolina pine market. Some 
buyers are taking advantage of the present low 
prices and stocking up. As soon as other buyers 
come on the market, prices are going to advance 
rather quickly. In good lumber, there is not much 
surplus stock and only a few items of rough lum- 
ber are plentiful. There is still more lumber be- 
ing produced than is being sold, even though a 
number of small mills have shut down because 
of unsatisfactory prices. Demand is going to be 
better for the next month. 

There has been a better demand for 4/4 edge 
No. 2 and better circular sawn and prospects are 
brighter. New England appears to have at last 
awakened. Band sawn stock is not moving so well 
now. Edge 4/4 No. 3 continues very quiet, in both 
North and South. No. 2 and better 4/4 stock 
widths, band sawn, have not been very active. 
There has been a better demand for circular sawn 
stock widths, and the price is stronger. Good 
stock is not very plentiful. No. 3 4/4 stock widths 
have not been very active. No. 2 and better in 
5/4x10- and 12-inch has been moving better, but 
5/4 and thicker edge has been quiet. 

Demand for 4/4 edge No. 1 box, air dried or kiln 
dried, has been rather light. Local box makers 
seem to have rather large stocks. Kiln dried is 
preferred to air dried by most boxmen because the 
difference in cost is not large, and air dried stock 
without blue stain is hard to get. No. 1 4/4 stock 
box, kiln dried, rough and dressed, has been mov- 
ing a little better. Not much air dried stock is 
being bought, although good bright stock sells at 
a slightly better price than obtainable the first 
of the month. Edge 4/4 No. 2 box continues very 
quiet. No. 2 4/4 stock box has not been moving 
so well. Box bark strips, 4/4 dressed, have been 
more active, but rough strips are quiet. Edge box, 


6/4, air dried, dressed and resawn, is in better 
demand. 

There has been a slightly better demand for 2%4- 
inch face No. 2 and better flooring in certain sec- 
tions, while in other sections this item is hard to 
sell. 
lina pine much trouble. 


Competitive woods are causing North Caro- 
Ceiling, 7/16-inch, and %- 


inch bark strip flooring are moving better. Kiln 
dried roofers have been selling in small lots. Air 


dried roofer mills have been getting sufficient or- 
ders to advance the price, but wholesalers are hav- 
ing difficulty getting any advance out of the yards. 
Lath are not selling very freely. Dressed framing 
is in fair demand, while rough framing continues 
very quiet with prices low. 

The Biltrite Furniture Co., of Elkin, N. C., is 
installing a Moore dry kiln, of the progressive type, 
having recirculating natural draft, furnished by the 
Moore Dry Kiln Co., of Jacksonville, Fla. 


BEAUMONT, TEX. 


Aug. 30.—That the demand for southern pine 
is greater than usual at this time of year is at- 
tested by the fact that, while stocks are more badly 
broken than they have ever been before, and pro- 
duction is only 88 percent of normal, orders and 
shipments are nearer normal than they have been 
for many months. Prices have advanced on most 
of the items that are available, and the mills are 
declining orders for stuff that does not appear on 
their stock lists. All the mills have more timber 
cutting orders than they want, and none are accept- 
ing further orders of this kind until their files are 
cleaned up. Many big schedules have been sent 
from mill to mill the last month with no takers. 
Some of the mills have fairly large stocks on hand, 
but they are not composed of the items wanted by 
the regular trade. All Nos. 1 and 2 dimension 
items have advanced recently, as has Nos. 2 and 3 
l-inch stock. Finish is virtually the only item 
which has not recently shown increased strength. 

The feature of the hardwood market has been 
the increasingly strong demand for 4/4 No. 2 sap 
gum from Texas buyers. Owing to a preferential 
rate enjoyed by Texas mills, they are getting all 
of this business. FAS red gum in all thicknesses 
seems also to be in strong demand, while the 
flooring interests are beginning to place some 
very nice oak orders, and other lines of hardwood 
are looking up also. There have been no material 
price changes on hardwoods the last week. 


JACKSONVILLE, FLA. 


Aug. 30.—The stability of the market has been 
the greatest feature of transactions in this section 
during the last week. Weather conditions have 
not been good for lumber manufacture. In fact, 
the smaller mills in this State and southeast 
Georgia have been so handicapped that they have 
deemed it best to shut down for the time being. 

Shortleaf kiln dried finish and air dried roofers 
have led in a movement toward greater strength. 
There is no denying that 4/4 B&better shortleaf 
kiln dried rough has advanced $2 during the last 
week or so. The mills have either found it expedi- 
ent to close down or to curtail their operations 
to such a point that demand exceeds supply. In- 
clement weather has caused some mills, willing or 
unwilling, to reduce their production to a minimum. 
Other thicknesses and grades of finish, while not 
in as great demand as 4/4 B&better, have also 
strengthened. Bad weather and good demand 
have resulted in advances of about $1.50 on all 
thicknesses of roofers. The market on roofers 
today is $19.50 for 1x6-inch and $20.50 for 1x8-, 
10- and 12-inch. 

The longleaf pine situation has not really shown 
any improvement. The amount of business has 
not been greater than in the previous week. Some 
sections seem to be taking more, but the buyers 
are showing considerable caution. Prices have re- 
mained about the same. There may be some in- 
stances of better prices, but mostly in the case of 
badly mixed orders, which are for the most part 
sent to larger mills. Shed stocks sales are suffi- 
cient to keep pace with demand. The longleaf mills 
are not trying to break any production records, 
while the yards are not going to buy until they can 
see that they will profit by large purchases. Should 
the market show any decided strength, undoubtedly 
there would be a rush of buying that would just 
about clean out the surplus. 

Smaller cypress mills are meeting competition 
with cuts in price. The larger mills are getting 
a fair volume of mixed orders, holding their 
stocks in fair shape, and maintaining prices. The 
railroads are buying a small amount of trunking 
and capping, along with some timbers. Stocks 
are plentiful, but good stocks are being held for the 
right prices. 

Hardwoods have shown a little variation. Sap 
gum in the better grades has been moving in much 
better volume, due most likely to its scarcity. Now 
that mills have either discontinued manufacture 
or curtailed their production, the buyers are 
forced to pay a premium and sap gum especially 
shows a very strong front. Red gum too has show® 
strength. Tupelo, which is always in demand whet 
sap gum advances, has shown improvement, and 
prices have come up to what sap gum was a week 
or so ago. In other words, gum is becoming a pace 
setter for other southern woods. Oak and poplar 
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are just about holding their 
small demand for ash. 
price. 

F. R. Moseley, president Cypress Lumber Co., 
Apalachicola, Fla., was in Jacksonville over the last 
week end. Besides attending to business, he saw 
his family aboard steamer for Boston, their home. 
Mr. Moseley left Monday night for Apalachicola. 

“Ted” Coney has returned to Jacksonville and 
3runswick, Ga., after several months spent in Hot 
Springs, Pacific coast cities and Alaska. He is 
now making preparations for his trip around the 
world, to start in October. 

Gene Chiasson, of Terrell-Chiasson Lumber Co., 
has just returned to Jacksonville after a two 
weeks’ trip through southern and central western 
Florida. Business has shown considerable improve- 
ment, he says. 

W. E. Tylander, of the East Coast Lumber & 
Supply Co., Fort Pierce, Fla., after several weeks 
in the Battle Creek sanitarium, has returned to 
his home and is reported improving rapidly. 

T. J. Aycock, jr., son of T. J. Aycock, sr., presi- 
dent Aycock-Holley Lumber Co., has returned to 
Roxbury Hall, Cheshire, Mass., to attend summer 
school after several weeks with his parents here. 

George L. Bedford, after several months in this 
territory as representative of the Long-Bell Lumber 
Co., has been appointed manager of its Boston 
(Mass.) office. Mr. Bedford has been succeeded 
by George W. Perkins, formerly with the Tampa 
office of Fred G. Jones & Co., of Louisville, Ky. 


LAKE CHARLES, LA. 


Aug. 30.—A further strengthening of the south- 
ern pine market has been noted during the last 
week. Orders have again exceeded production and 
most mills have fairly heavy order files, much 
heavier than usual for this season of the year. 
There has also been a slight increase in production 
and some effort is being made by the larger mills 
to put stocks in better shape for fall buying. Yard 
stocks are low and badly broken. 

Heavy rains the latter part of last week slowed 
down logging operations and east of Lake Charles 
considerable damage is reported to standing timber 
as a result of the hurricane which swept that part 
of the State. Following the storm, rains were 
general over most of the State. 

The demand has increased slightly and August 
will show an improvement over the excellent rec- 
ords of June and July. Upper grades are still 
moving slowly, especially flooring and the better 
grades of siding and ceiling. Common stocks, how- 
ever, are still in strong call. Nos. 1 and 2 di- 
mension are in good demand and prices are a little 
firmer. The demand for timbers is still strong 
and it is difficult to place orders. Soards, shiplap 
and center matched siding are moving freely and 
prices have strengthened; in fact, there has been 
a slight upward tendency ranging from 50 cents 
to several dollars a thousand. Oil field stocks are 
also in strong demand from both Louisiana and 
Texas oil fields and the bulk of the orders call for 
rush shipments. Transit cars are a slight drag 
on the market. 

Work was started this week on the new office 
building and warehouses of the Krause & Managan 
Lumber Co. The main part of the building will 
face on Ryan Street and will be two stories high. 
This section of the plant will be used for the 
offices of the company, which will be moved from 
Westlake as soon as the building is completed. 
Behind the office building warehouses will be con- 
structed along the industrial spur of the Missouri 
Pacific railroad. The new building and ware- 
houses will cost approximately $20,000. 


LAUREL, MISS. 


Aug. 30.—A few price advances on southern pine 
have been made during the last week, such ad- 
vances being easily maintained. Shipments have 
been moving forward at a good rate. Stocks show 
some decrease, and order files, an increase. The 
entire market is stronger than for several months. 
The retailers are all pressing for quick shipment, 
which the mills are not in a position to make 
in every instance. The export market shows a 
change for the better. Inquiries from Europe 
and South America are a little more plentiful and 
& good many sales of fair amounts at slightly 
better prices have been made. 

Charles E. Beers, of the land and timber depart- 
ment, of Eastman, Gardiner & Co., with Mrs. Beers 
and the boys, has returned from a vacation trip 
to the Gulf coast. 

Frank G. Wisner, president National Lumber 
Manufacturers’ Association, is at home from an 
extended trip to the West Coast. 

Charles M. Green, president Eastman, Gardiner 
& Co., with Mrs. Green and children, sails for home 
on Sept. 11 on the Berengeria, after a month’s 
stay abroad. 

Ernest L. Williams, prominent Laurel lumber- 
Man, is now associated with the R. D. Walker 
Lumber Co., of Mobile. 


own. There is a 
Ash always brings a good 


H. W. Woodruff, jr., of the Gulf States Creosote 
Co., Hattiesburg, Miss., was a visitor to the mills 
during the last week. 


TUSCALOOSA, ALA. 


Aug. 30.—The southern pine market has shown 
additional strength during the last week, most 
likely as a result of heavy rains throughout the 
South, which have curtailed production and ship- 
ments at a large number of mills. Wholesalers 
are buying for future sale, and, therefore, demand 
is increased beyond actual needs of the trade at 
this time. Small mill production has been very 
materially decreased on account of bad weather, 
and shipments have been retarded at least two 
weeks on that account. Hardwood demand is fair 
but prices are unduly low. 


SHREVEPORT, LA. 


Aug. 30.—The market has been featured by a 
steady demand, the principal items called for be- 
ing No. 2 common 8-inch shiplap and 6-inch No. 2 
common centermatched flooring. The slight in- 
creases in price noted last week have been well 
maintained. Some dealers say that during the last 
day or so the demand has receded somewhat. One 
heavy buyer stated that he is not making any 
advances in his buying list. The consensus is that 
there is enough demand to keep prices steady for 
the next month or so. The mills for the most part 
are filling their order files. There is very little 
haggling over prices. No particular territory seems 
to contribute any special weight of demand. The 
South itself has taken quite a little pine of late, 
the smaller towns building at a surprising rate. 
Conditions surrounding manufacture have been 
fairly good. A typhoon swept over Gulf coast 
territory the latter part of the week, but little dam- 
age to either timber or mills has been reported. Re- 
cent rains have been needed. Cotton picking has 
started all over the South and there will be some 
defection of labor from the mills. 


JACKSON, MISS. 


Aug. 30.—Manufacturers and wholesalers of 
southern pine in this section report the market 
much stronger the last three weeks. Orders re- 


eeived last week were in excess of production, and 
heavy shipments were made, materially reducing 


stocks. Demand is coming from practically all sec- 
tions of the country. Stocks of shed lumber at 
mills have been greatly reduced. Demand for 


timbers is good, and low grade lumber is leading 
the list. The labor situation at the mills is better 
as, with crops laid by, hands can be recruited from 
farms. Mill costs remain high. The cotton crop 
bids fair to be pretty good this year, and lumber- 
men are looking forward to good business in the 
Delta section this fall. Considerable lumber is 
being shipped to the Gulf coast. The export market 
has improved within the last three weeks. 


BROOKHAVEN, MISS. 


Aug. 31.—Shipments are holding up well, indi- 
cating a further reduction of stock on hand. Or- 
ders in this section for this month will run some- 
thing like 20 percent more than production. A 
number of price increases have been made during 
the last week; especial strength being registered 
in Nos. 2 and 3 boards. Flooring, in practically 
all grades, has been selling well and there has been 
some movement of drop siding, ceiling and parti- 
tion. Finish items are still moving slowly. Export 
demand for saps is holding up nicely. No. 2 4-inch 
fencing shows very little surplus; No. 2 6-inch 
fencing and flooring have shown an _ excellent 
movement, with resultant increase in prices. The 
movement of 8- and 10-inch No. 2 boards and 
shiplap has been very encouraging, and 12-inch 
boards in both longleaf and shortleaf remain over- 
sold. No. 3 fencing is still displaying good strength, 
and is,a good seller. No. 3 boards in 8-, 10- and 12- 
inch widths, are still moving nicely and advanced 
this week. 

No. 1 lath are well sold ahead and prices are 
very firm, at $4.75 to $5 f.o.b. mill. No. 2 lath ap- 
pear weak, and a price of $4.10 to $4.25 mill ap- 
pears the limit. The movement of No. 1 heart and 
No. 2 sap pine shingles has been excellent, whereas 
the select heart grade has not moved nearly so well. 

The longleaf dimension market remains very 
firm, and No. 2 dimension has been moving ex- 
tremely well. No. 1 dimension has been moving 
but it has not kept pace with No. 2 grade. Short- 
leaf dimension in Nos. 2 and 3 has displayed very 
little activity. The oversale of longleaf timbers 
is so heavy that the mills have almost had to with- 
draw from the market om this class of business 
until their order files can be got into better shape. 
The sale for shortleaf timbers has been much 
better but, of course, can not reasonably be com- 
pared with longleaf. 

The Willetts Wood Products Co., of Willetts, 
La., is putting in a 2-unit hardwood flooring plant. 


CI PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 
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West Coast 
HEMLOCK 


2x4 


The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No. | and No. 2 
Common, S45, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of I6’and 18° 
stock. 


Pacific States 
Twas” Lumber Co. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, II]. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Fale, Ss. D. 
Joseph Lean, . O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 


The Polleys 
Lumber Co. 


Manufacturers of 
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Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipmeats via N. P. 
and Milwaukee Rys. 
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Practical Specialists 
Pacific Coast Lumber Products 





.) DRYAD, WASH. 
MILLS r{ N.P. Ry., C.,M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S. A. 








We Can Quickly 
Fill Your Orders 


for all standard + A» 
& 


items in lumber, 

lath and shingles 

right from our 7 
DS <o 


large stocks on 








hand. Our daily ? 

capacity of 225, || O, G en 
000’ lumber; 150.- & a 
000 lath and 50,000 3) 

shingles keeps well Mp 
balanced stocks. 


White River Lumber Co. 


ENUMCLAW, WASH. 








When You Think Lumber 
THINK "HANSEN -NIEDER” 


We Buy Mill Stocks 


HANSEN-NIEDER 
LUMBER Co, JING. 


1029 HenryBldg:, SEATTLE 














Lumbermen’s Exchange 
R. P. PRAY R. H. BROWNE 


California 


White and Sugar P INE 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


755 ecu Baise" SAN FRANCISCO 








Ee y 





\ — ee 











To ensure an ample supply of uniformly dried 
&tock, the company is installing three Moore kilns, 
progressive type, with recirculating natural draft, 
furnished by the Moore Dry Kiln Co., of Jackson- 
ville, Fla. Installation of the machinery, supplied 
by the Yates-American Machine Co., of Beloit, Wis., 
is being supervised by M. A. McMahon, who will 
be in charge of the flooring plant. 

H. R. Kilpatrick, manager Homochitto Lumber 
Co., Bude, Miss., and Mrs. Kilpatrick, are spend- 
ing a vacation at Cape May, N. J. 


NEW ORLEANS, LA. 


Aug. 30.—Local reports indicate a distinct im- 
provement in market conditions. Southern pine 
orders climbed over the “normal” line once more, 
running well ahead both of shipments and produc- 
tion, while prices are reported tighter pretty much 
throughout the list. Hardwood demand registered 
further gains, notably in the takings by the auto- 
mobile industry, which has been buying, according 
to the local report, a good deal of southern elm and 
maple along with gum. Prices are said to be better 
held. Cypress demand is described as holding its 
own, with prices unchanged, 

State Forester W. R. Hine of Louisiana is quoted 
as predicting that Louisiana’s virgin timber will be 
virtually exhausted within the next ten years. He 
urges accordingly that more attention be given to 
reforestation and conservation of young timber, 
pointing out that a great deal of the cutover area 
in the State will reforest naturally and rapidly 
if given proper protection against fire. Per- 
petuation of the State’s timber supply, Mr. Hines 
adds, is of vital importance and the problem 
it involves should be attacked immediately. As 
evidence that it can be solved he cites the forest 
reservations already organized under the State law, 
and their practical demonstrations that the forests 
can be grown. 


HATTIESBURG, MISS. 


Aug. 30.—Rainy weather and shortage of woods 
labor because of men going back to the farms to 
gather the crops, have interfered with logging at 
the small mills. Some of the larger mills are 
short of ordinary woods labor, but none of them 
are losing time on that account. Production among 
the large mills is going along on about the same 
basis as for the last several weeks, there being 
no effort yet to push production. Local demand 
continues good and orders from distant points are 
in better volume. Cutting orders continue strong, 
and shed and yard stock items are moving better. 
The heavy demand for grain doors is taking most 
of the low grade boards. 


MINNEAPOLIS, MINN. 


Aug. 31.—Heavy rains in the Northwest within 
the last two weeks has delayed somewhat progress 
on farms where threshing is nearing completion. 
More recently, however, hot and clear weather, 
with a sharp drop in temperature early this week, 
offset any damage which might have been done by 
the moisture and was ideal for the growing corn. 
There is a spotted condition in the Northwest agri- 
cultural area. Where the long drouth was not 
broken in time, crops are poor, but in the aggregate 
there will be a good crop, some of which now is 
moving to market. One outstanding feature is that 
prices are high and there is no reason to believe 
that the spending power of the agriculturalists will 
be anything but improved. Farmers and business- 
men in the smaller communities are thinking in 
terms which encourage the lumber trade. This is 
indicated by the great number of inquiries now on 
file at the offices of the various branches of the 
lumber trade. There is another aspect of the sit- 
uation whieh must be regarded as important. 
Farmers, after their experiences in the period of 
depression, have become somewhat cautious. Like- 
wise the lumbermen have become cautious, lest 
they permit customers to incur obligations which 
can not be met. So the trade largely has gone 
on a cash basis. The retailers’ stocks are small. 
The manufacturers are in position to give prompt 
service. Prices generally have been holding firm. 
Industrials and retailers have been purchasing, 
for the most part, only to meet immediate needs. 

The northern pine manufacturers continue to 
do a fairly active business, after a season of con- 
tinued demand from the trade. The sash and door 
mills, while they have not been laying in supplies 
for future needs, are doing a fairly normal business, 
with increased trade believed to lie just ahead. 
White cedar post and pole manufacturers are con- 
fident that the early fall will begin to show in- 
creased demand for poles. There is a fairly large 
movement of northern hardwoods, although com- 
plaint is heard that the profits are lean because 
of intensive competition. 

Oscar Bye, division sales representative for the 
Booth-Kelley Lumber Co., of Eugene, Ore., made 
a tour from Minneapolis to Great Falls, Mont. 
He said he found that in northern Montana and 
North Dakota a good crop of grain is being har- 


vested. In the southern half of those States, con- 
ditions were not so good. Generally, he said, the 
fields are spotted. Harvesting had been completed 
and threshing was in full progress when he passed 
through. Mr. Bye said he did not believe that 
there would be a marked impetus to the lumber 
trade in the fall, unless there is a late winter. 
The farmers, under present-day methods, are 
usually kept in their fields until snow falls. The 
spring trade, he said, should be excellent through- 
out the Northwest. 

W. H. Hartray, superintendent S. H. Bowman 
Lumber Co., line-yard operators, who has returned 
from a trip through western Minnesota to Sioux 
Falls, S. D., says recent warm weather was de- 
cidedly favorable to agriculture. Corn is growing 
splendidly, he said. 

A trip through southern Minnesota, western 
Iowa and part of Nebraska convinced Gustave 
Prestegaard, of the Prestegaard Lumber Co., whole- 
sale lumber distributers, that corn and small grains 
are in excellent condition. He has just returned 
to Minneapolis after the tour. Line-yard operators 
in northern Nebraska, he said, foresee a heavy fall 


business. 
KANSAS CITY, MO. 


Aug. 31.—The upward tendency in the volume 
of lumber orders has been maintained in the lum- 
ber market here, though some of the southern pine 
and fir mills are under the handicap of being about 
sold out on various items. Prices also continue to 
show an advancing tendency, and many sales man- 
agers say that lumber is cheaper now than it will 
be for some weeks to come. There has been a 
slowing down of demand in sections where corn 
is the principal crop, because of the dry weather. 
A good soaking rain in the corn belt within the 
next week would help demand considerably. There 
is some new inquiry coming from east side cen- 
ters, but mostly it appears to be put out largely 
to keep in touch with the market. There is a 
little more business coming from the northern 


States. 
PHILADELPHIA, PA. 


Aug. 30.—The next meeting of the Philadelphia 
Lumbermen’s Exchange will be held on Thursday, 
Sept. 9. 

The next tournament of the Philadelphia Lum- 
bermen’s Golf Club will be held at the Manufac- 
turers’ Club, Wednesday, Sept. 8. 

George Nass, 3d, with a party of seven friends, 
left Philadelphia on Aug. 15 in his yacht, Sche- 
herazade. They cruised through the Chesapeake 
and Delaware Canal, Chesapeake Bay and James 
River. 


Reports from Nearly Thousand Yards 


Reports from about three hundred retail 
yards in the tenth Federal Reserve district— 
Nebraska, Kansas, Oklahoma, Wyoming, Colo- 
rado and northern New Mexico—show that July 
sales, measured in board feet, were 23.9 percent 
above those for July of 1925, and that sales 
of all materials, measured in dollars, were 22.9 
percent above. Stocks Aug. 1 were 8.1 percent 
below those on hand at the corresponding date 
last year. Outstandings had increased only 
8.5 percent over last year’s, as July collections 
exceeded those of July last year 24.4 percent. 
July sales this year were less than June, the 
lull being seasonal, and attributable to harvest- 
ing activities. 

Reports from 513 yards in the ninth Federal 
Reserve district—Montana, the Dakotas, Minne- 
sota and northwestern Wisconsin—showed that 
July sales equaled those for July of last year, 
and were 2 per cent below sales for June this 
year. July wheat receipts at Minneapolis and 
Duluth-Superior, measured in bushels, were 52 
percent above those for July of last year. Fore- 
cast is that the principal feed crops in the 
district will be 25 percent less than last year’s, 
while crops for human consumption were estl- 
mated at 20 percent less than last year’s. 

Reports from one hundred twenty retail yards 
in the seventh Federal Reserve district—lIowa, 
Wisconsin, Michigan, Illinois and Indiana— 
gave July sales as 0.9 percent ahead of those 
for July of last year. Outstandings at the end 
of the month were 275 percent of sales, a de 
crease from Aug. 1 last year, when they 
amounted to 291 percent of sales. Output of 
agricultural machinery and equipment in the 
district had increased 18.6 percent over last 
year; and order bookings by furniture plants 
made a gain of 9 percent over those for July 
of 1925. 
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(Statistics continued from page 63) 


Western Pine Summary 


PORTLAND, ORE., Aug. 28.—The Western Pine 
Manufacturers’ Association summ: irizes as fol- 
lows reports for the week ended Aug. 21, from 
forty-one member mills: 

—Percent of— 

Produc- Ship- 


Production— Cars{ Feet tion ments 
WIOFMORL 2c ccee ney? 35,200,000 ine 
a = 35,325,000 “= 

Shipments (car). 1,456 37,856,000 
Local deliveries 529,000 





Total shipments .... 38,385,000 108.66 








Orders— 
Cancelled .. 13 338,000 
Booked (car) * ete 33,046,000 
ae eee 529,000 
Total orders. ..... 33,575,000 95.05 
On hand end ° 
ae 4,426 115,076,000 87.47 


7Car basis is 26,000 feet. 

*Bookings for the week by thirty-seven identical 
mills were 80 percent of those for the previous 
week, showing a decrease of 7,566,000 feet. 

During the week production was normal; ship- 
ments 109 percent of normal, and orders, 95 per- 
cent of normal. Average for the corresponding 
weeks of the last four years was as follows: Pro- 
duction, 107 percent; shipments, 87 percent; or- 
ders, 72 percent, of normal. 

“Normal” base is average for the corresponding 
week of last four years. Production is so season- 
able that, during two winter months, actual pro- 
duction amounted to only 53 percent of normal, 
while during two peak summer months the produc. 
tion increased to 114 percent of normal. 


The West Coast Review 


SEATTLE, WASH., Aug. 28.—For the week 
ended Aug. 21, 108 mills report as follows to 
the West Coast Lumbermen’s Association: 








Feet 
Production ...112,492,078 
Shipments ....116,579,324 4% above production 
OS eee 102,380,601 9% below production 
Shipments— 
Water delivery: Feet Feet 
IE coc sesusseacuewes 33,508,600 
0 ee ern 20,391,472 
Total water (38%)..... eee FT 
SF 8 eae ee 56,400,633 
Local auto and team deliveries........ 6,278,619 
TOUR GRENIOEED. covcccivesccvcns -«-+116,579,324 
New business— 
Water delivery: 
NIE Gas Gietai ink ioe ahaa 30,082,756 
EE Se 9,240,644 
ci, *.. 2.) er rere 39,323,400 
EE OI andi nok hk a cata sok sala dareaaey 56,778,582 
Local auto and team deliveries........ 6,278,619 
TOtAl DOW DUPIMORB.<.occcccccscssces 102,380, 601 
Unfilled orders— 
I «ci voaadeudheek ce anens 159,367,678 
OSes TEES AE a en ener cen 120,159,790 
DE cnad sbhieaakhanwusiennn dome edeanaee 130,510,848 
pe re ooeee 410,038,316 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 
on hand Aug. 14: 











Per- 
Stocks Unfilled cent 
on hand orders sold 
EN ns vasesecen 7,050,000 2,260,000 32 
hic ce nae da mia 1,301,000 114,000 9 
ee nmin 21,228,000 32,831,000 155 
otal 6? .ccccses 29,579,000 35,205,000 119 
EE scab bkewe awe 9,327,000 2,941,000 32 
WE ésdarcnceeoaae 7,324,000 1,939,000 26 
ee 16,651,000 4,880,000 28 
. Sas 1,907,000 889,000 47 
EN ~ccasndacteenan 3,801,000 1,319,000 3 
Total %” ......<. 5,708,000 2,208,000 39 
EE tncecswh cad 494,000 307,000 62 
Oe Adseceewwes ean 3,070,000 2, 749,000 90 
TOE BP oodees 3,564,000 3 "8,056, 000 86 
Grand total ...... 55,502,000 45,349,000 82 
Comparative Percentages of Stock Sold 
Aug.14, July17, Aug. 15, 
- 1926 1926 1925 
eer 119 100 203 
T tatiiieesiorenades 28 27 AR 
ie, S6beendsocnenereey 39 44 96 
ey natok 86 63 94 
82 71 133 





National Analysis 


WASHINGTON, D. C., Aug. 30.—The National 
Lumber Manufaeturers’ Association has issued 
the following analysis for the period ended Aug. 
21, orders and shipments being shown as per- 
centages of production: 


During During 33 
Week Ended Wks. Ended 
Aug. 21 Aug. 21 


No. of Ship- Or- Ship- Or- 


ASSOCIATION S— mills ments ders ments ders 
Southern Pine ...... 123 107 112 103 103 
.. 4: Se 108 104 91 103 104 
Western Pine ....... 41 109 95 100 105 
California Pines* .... 18 71 78 96 87 
California Redwood .. 14 92 89 97 99 


No. Carolina Pine.... 36 86 77 
No. Hem. & Hdwd.... 17 83 96 


105 82 
103 92 





Northern Pine ...... 9 95 116 112 110 
All softwoods...... 366 101 96 102 101 
N. Hem. & Hdwd..... aoe SOT 206 78 77 
Hdwd. Mfrs. Institute 1027 104 102 100 103 
All hardwoods..... 114 112 96 98 
All softwoods and 
hardwoods ...... ac> fee 97 101 101 


7Units of production. 

Based on percent of cut in region. 

The report for the week ended Aug. 14 in this 
department showed 369 mills and 107 units. 





California Pine Sales 


[Special to AMERICAN LUMBERMAN by air mail] 

San Francisco, Cauir., Aug. 30.—The fol- 
lowing are sales of California pines as reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the week ended 
Aug. 28: 


California White Pine Mixed Pines 


Feet Common— 
Nos. 1 & 2 clr. 212,500 Feet 
eer 575,000 ) Me Severe 16,000 
EP GGG «ccece 377,500 Mo. 2 ccccessk Cennee 
No. 3 clear.... 217,500 Pe ac uee 1,789,500 
Shop— Sa 265,500 

DN éc0 sade 72,500 NS errs 35,000 

| aaa 371,000 ‘Timbers ...... 24,500 

a rr 2,459,000 Dimension— 

No. 3 ..cccee 526,000 Sg ea 378,000 
Panel ....--.2. 8,500 ee 32.000 
Misc. ...cccses 298,000 No. 2 & btr.. 33,500 

. Box vovcccececlyhhb,000 

Sugar See Latl Pleces 

Nos. 1 & 2 clr. 93,500 No] 805 000 

cr MOE endake 101,000 ‘ot... 95 000 

of eee 56,000 No. 3........ 75,000 

No. 3 clear.... 134,500 oo” ewe as 215 000 
Shop— - pity , ’ 

OE iixneves 25,000 Cedar — 

SS) een 20. OOC Feet 

No. ; 2 lp 220,000 eT 86,000 

Pt OB asknwaw 30,500 White Fir 
BG. skeccesos 59,500 C&better ..... 2,000 

. No. 3 & btr., 
Douglas Fir ae ren 259,500 
Ci betier ..o«. 53,000 No. 4 com..... 346,000 


No. 3 clear.... 5,000 No. 1 Dimen.. 403,500 


Dimension .... 288,500 No. 2 dimen... 98,500 
Ties and tim- No. 2 & btr., 
WO naiecenes 4,500 GiMOM. occers $37,500 





HYMENEAL 


POOL-COTTLE. At “The Crossways,” in 
Harvard, Mass., the beautiful summer home of 
Edward W. Cottle, prominent Boston lumber 
dealer and member of the Pope & Cottle Co., 
Chelsea and Revere, Mass., Miss Dorothy Cottle, 
his niece, was married to Capt. Donald LeMar 
Pool. The bride is the daughter of former 
Judge and Mrs. Henry E. Cottle of Brookfield, 
Mass., and her home has recently been in Edger- 
town, Mass. Capt. Pool is the son of Capt. and 
Mrs. Everett Pool, of Chilmark, Mass. Rev. 
E. F. Goodheart, of the Congregational Church 
of Harvard, performed the marriage ceremony. 
Miss Gertrude Bluemer of Brookfield, a class- 
mate of the bride at Bridgewater Normal School, 
was the maid of honor, and the flower girl was 
Miss Dorothy Strong of Collinsville, Conn., a 
young niece of the bride. Stanley Pool was his 
brother’s best man. A special program of 
nuptial music was played by Charles Pollard, 
a well known organist of Boston. The ushers 
were W. Strong and W. Cottle. Following the 
wedding ceremony a reception was held, after 
which the bridal couple left for a wedding trip. 
They will be at home for the winter in the 
Cottle homestead at North Tisbury, Mass. 


Co PORTLAND, ORE. Co 








Sumpter VaA.Liey Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quaiity and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
- RAYMOND, WASH. 


le Sales Office: PORTLAND, ORE, 
Chicago Representative 


Western Wood Products Co., Tribune Tower 


SALES AGENTS: 


Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 


Old 
Growth 

















Service-Quality 
Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


TheGriswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 














Specialists in 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough ordressed. Our 5& 6/4 Shop 
is 65% or more, teas 80% or more 
EDGE GRAIN 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 
Mill at Reedsport, Ore. (on Winchester Bay) 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Assocation. 
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CHICAGO 








Mixed Carloads 


California White and Sugar 
Pine and White Fir Lumber 
in with Doors,Frames,Mould- 
ings and Veneers. 


Retailers are overlooking an op- 
portunity by not sending us a 
list of requirements in items shown 
above. Let us show you how 
much we can save you. 


Specials This Week 


Extremely Low Prices— 


Window and Door Frames 
Fir Garage Doors 
White Pine Dimension 


“Producers of White Pine for Over Half a Century” 
Tae RED RIVER LUMBER CO. 


Sales Office: 
Telephone 


Matias Ave. CHICAGO = Stare2zei 


Sales Representatives for Central States 


Hedlund Lumber @ Mfg. Co., Spokane 











Imagine a Store 


with all the salesmen in the stock 












itempet' 


NATIONAL) T ® war sfes > 
TAbLO3 Oh That’s exactly what some 

warren sawmills are. Let us represent you 
LUMBER J 


at the front counter of the largest 


* 
q ‘ . 
LESW™ lumber consuming center on earth. 


JouN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 











Douglas Fir, 
Yellow Pine, 
White Pine, 


HUTCHINS storage Co. 


Saw Mill, Band Resaw and PlaningMill 


GENERAL OFFICES, YARDS AND MILL: | 2Pt™Uce> Norway, 


Railroad and 


139th and Western Ave., BLUEISLAND, ILL. Car Material 


Local Phone: 


Blue Island 800 


Chicago Phone: 





Pullman 8020 (No Toll) | ORDERS SOLICITED 














You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 
Write for Pamphlet 49-S, giving rates 
and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 




















Machine Molder Practice 


A manual on molder work, the operation and 
puperintendence of the molding machine. Pub- 
1 7 2 egctical woodwes ar who traveled 
many miles to gath 

Bound in Red Leather. $2.50, 


American Lumberman 1 So, Dente &. 














T. W. Budde, of the T. W. Budde Lumber Co., 
St. Louis, Mo., was a Chicago visitor this week. 


P. L. Berke, of the Zenith Box & Lumber Co., 
Duluth, Minn., was in Chicago Thursday on busi- 
ness, and called on some of his friends. 


James D. Lacey, president of James D. Lacey 
& Co., New York, is spending several days con- 
ferring with the Chicago office of his company. 


W. H. Gleason, in charge of the Chicago office 
of James E. Stark & Co., is spending two weeks 
calling on the trade in Wisconsin and Michigan. 


IIarry L. Bratnover, of the Central Warehouse 
Lumber Co., St. Paul, Minn., was in the city this 
week calling on the trade and visiting with his 
friends. 


Ifenry R. Isherwood, secretary of Hoo-Hoo, St. 
Louis, Mo., was in Chicago on business Saturday, 
and also visited with relatives before returning 
home Sunday. 

J. Wi. Allen, of the Louisiana Pulp & Paper Co., 
St. Louis, Mo., favored the AMERICAN LUMBERMAN 
office with a call Wednesday on his way to Madison, 
Wis., on business. 


J. Donner, sales manager of S. H. Bolinger & 
Co. (Ltd.), is on a 10-day tour of Wisconsin and 
Michigan visiting friends. He will be back at 
his desk after Labor Day. 

If. W. Krueger, secretary-manager of the Shawno 
Lumber Co., Shawno, Wis., was in Chicago, Wednes- 
day, getting a line on market conditions and visit- 
ing his friends in the lumber fraternity. 


Ira Severance, of the Northwest branch at Min- 
neapolis, Minn., of the Enterprise Co., Columbiana, 
Ohio, was in Chicago this week calling on the 
trade. His company is a large Jath operator in 
Minnesota. 


KE. E. Alter, secretary of James D. Lacey & Co., 
is spending a two-weeks’ vacation with his family 
motoring in the East. They will visit Washing- 
ton, D. C., New York, Philadelphia and Niagara 
Falls before returning home. 


George B. Osgood, of the Osgood-Corson-Ratcliff 
Co., is spending three weeks vacationing at the 
Minnesota lakes. R. S. Corson, of the same com- 
pany, has just returned from his vacation which 
he and his family spent at Interlochen, Mich. 


H. V. P. Block, for four years connected with 
the C. D. Johnson Lumber Co., both at the mills 
and in sales work in Chicago territory has resigned 
to accept a position with the Kohler Lumber 
Co., wholesaler. He will call on the Chicago con- 
suming trade. 

W. F. Coale, of the Lumber Mills Co., accom- 
panied by Mrs. Coale and their two children, are 
combining vacation and business on a drive to Pine 
Bluff, Ark., where Mr. Coale will inspect the plant 
of the Arkansas Oak Flooring Co. They will be 
back after Labor Day. 


J. A. Gorman and H. C. Zierleyn, both of the 
Winegar-Gorman Lumber Co., are spending a week 
inspecting the company mill at Winegar, Wis., and 
are also combining pleasure with business in spend- 
ing some time at the lakes near there. They will 
be back after Labor Day. 


F. R. Retter, of Cleveland; A. J. Wood, of Mil- 
waukee; and W. R. Depew, of Grand Rapids, all 
representatives of the International Lumber Co., 
were in Chicago this week for a conference and 
social visit with E. W. Kettlety, sales manager, 
and J. P. Carroll, of the Chicago office. 


Allen B. Crow, of the advertising and sales pro- 
motion department of the F. M. Sibley Lumber Co., 
Detroit, Mich., was a Chicago visitor on Monday. 
Mr. Crow was motoring from Detroit to Des 
Moines, Iowa, to visit his father and pick up his 
family, who have been visiting there for a time. 


L. A. Bigelow and M. 8S. Lamoreaux, of the Bige- 
low-Lamoreaux Lumber Co., accompanied by their 
wives, are combining business and pleasure on a 
motor trip through Wisconsin and Michigan. They 
are looking over the factories with which they do 
business and are also visiting some of the summer 
resorts. 

W. M. Nichols, resident manager of the Pioneer 
Lumber Co., Elrod, Ala., accompanied by his wife 
and children, spent two days here this week con- 
ferring with the John H. Shook Lumber Co., the 
Pioneer Chicago representative. Mr. Nichols and 
family have been spending a 10-day vacation at 
Michigan City, Ind. 


Col. E. E. Hooper, secretary of the Lumbermen’s 
Mutual Casualty Co., and for thirty-two years sec- 
retary of the Lumbermen’s Association of Chicago, 
celebrated his seventy-fifth birthday, Thursday, 


Sept. 2, and received congratulations from many 
of his friends in the Chicago lumber fraternity, of 
which the colonel is truly a veteran. 


W. W. Brown, of the W. W. Brown Lumber Co., 
spent last week inspecting some northern mills at 
Hermansville and Green Bay, Wis. On his way 
home he stopped at Manitowoc, Sheboygan and Mil- 
waukee to look over lumber conditions. He re- 
ported the mills doing a good volume of business, 
but they are complaining about the prices they are 
receiving for their lumber. 


The Chicago Mill & Lumber Co., and subsidiary 
companies, have moved back to the Conway Build- 
ing, 111 W. Washington Street, after an absence of 
a little over three years, during which time they 
were located at 510 N. Dearborn Street. They 
have much larger offices, occupying practically all 
of the ninth floor, and have increased their facil- 
ities for handling their business. 


C. E. Klumb, general sales manager of the Fink- 
bine Lumber Co., Jackson, Miss., spent a day in 
Chicago this week on his way home after some time 
in the West. He has been visiting the Finkbine 
redwood operations for a month, and said that the 
new plant at Rockport, Calif, will be in operation 
by Nov. 1. Mr. Klumb told a representative of 
the AMERICAN LUMBERMAN that his company is 
enjoying a much better business in the West and 
is very encouraged about the future. 


Hf. H. Kittleman, connected with the Utley- 
Holloway Saw Mill Co., for seven years, and 
recently secretary of the company, has resigned to 
enter the wholesale and commission lumber busi- 
ness under the firm name of H. H. Kittleman Lum- 
ber Co. His offices, beginning Oct. 1, will be located 
at 720 North Michigan Avenue. He will specialize 
in northern and southern hardwoods, and will also 
deal in cypress and southern pine. Mr. Kittleman 
left Friday for the South to spend several weeks 
calling on the mills and inspecting lumber stocks. 


Austin Cary, logging engineer, Forest Service, on 
his way to the forest school conference on wood 
utilization at the Forest Products Laboratory, 
Madison, Wis., paid a visit to the offices of the 
AMERICAN LUMBERMAN. Mr. Cary is in close touch 
with forestry developments throughout the eastern 
and southern parts of the United States. He 
speaks most encouragingly of the progress in pri- 
vate forestry and reforestation, and sees in wise 
and conservative management an assurance of per- 
manent wood supply, as well as a reasonable profit 
in tree growing. 

R. C. Biddle, until last June in charge of the 
Chicago office of the Kirby Lumber Co., took 
over his new position of manager of railroad and 
car material sales of the Chicago office of the 
Central Coal & Coke Co., Sept. 1, and is now 
established with C. E. Rich, in charge of other 
sales, in a larger office at 747 McCormick Building, 
332 South Michigan Avenue. Since his resignation 
from the Kirby company, Mr. Biddle has been en- 
joying a vacation and spent several months on the 
West Coast with his family inspecting the western 
operations of his new connection. His many Chi- 
cago friends will be glad to know that he is once 
more in the harness ready for business. 


Auto and Furniture Trades Decline 

Wholesale and retail distribution of new cars in 
the middle West declined, and sales and collections 
of furniture as well as inventories showed a fall- 
ing off during July, according to information fur- 
nished by the Seventh Federal Reserve District in 
its Sept. 1 bulletins on business conditions. In 
discussing the automobile situation, the bulletin 
said : 

Sales at retail showed a gain over July, 1925. 
but other comparisons with the preceding month 
and a year ago revealed declines. Sales made on 
the deferred payment plan aggregated 49.5 percent 
of total retail sales during July, according to the 
reports of thirty-seven dealers, and this ratio com- 
pares with 46.6 percent in the prior month and 
42 percent in July, 1925. 

In commenting on the retail furniture trade the 
Federal Reserve Bank of Chicago made the follow- 
ing statement: 

Total goods sold during July by fifty-one firms 
were 12.2 percent below the June volume, and in- 
stalment sales, as shown on twenty-two reports, 
declined 14.1 percent; decreases in collections 
amounted to over 15 percent in both comparisons. 
Aggregate stocks held at the close of July at thirty- 
three stores were 3.9 percent under the June 30 
inventories, but 3.5 percent larger than a year ag0 
for thirty-five. Sales and collection comparisons 
with July, 1925, reflect increases this year, fifty- 
nine dealers averaging a 9.6 percent gain in total 
sales and twenty-nine an increase of 16.7 percent 
in instalment sales, with total collections for 
twenty-five dealers 10.6 percent ahead, and partial 
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payments for twenty-four 11.4 percent heavier. 
Accounts outstanding reported by twenty firms 
were within 1.1 percent of the June 30 receivables, 
and for twenty-six were 19.3 percent above a year 
ago. 


Lumbermen Attend the Races 


Horse racing claims the interest and attention 
of people in all walks of life, but judging from 
the number of Chicago lumbermen who attended 
the races at Lincoln Field, Saturday, one might 
think that most of those people came from the 
lumber industry. Approximately fifty members of 
the Chicago lumber fraternity, feeling the call of 
the turf and desiring to inspect the mammoth new 
racing pavilion at Crete, Ill., about 30 miles south 
of Chicago, attended the races in a body for their 
Saturday afternoon recreation. They played the 
ponies, strolled along the club house promenade, 
watched the races from the rail like dyed-in-the- 
wool racing fans, and all in all spent an enjoyable 
afternoon. 

The party gathered at the Dearborn Station 
shortly after noon, and was whisked away to the 
race track in plenty of time to get established be- 
fore the program began. The time en route was 
spent in eating and in social conversation. The 
party broke up into small groups during the races, 
but all gathered to come home together. Upon 
arriving back in the city the party was voted one 
of the most successful in the annals of lumber- 
men’s social history in Chicago. 

The excursion was featured by the excellent ac- 
commodations furnished by the Chicago & Eastern 
Illinois Railroad for transporting the party to and 
from the race track. Two club cars were placed 
on the rear of one of the fast race specials for the 
party, and a delicious buffet luncheon was served 
while en route. After the races the same club 
cars were waiting to speed the party back to the 
city. The party was accompanied by J. B. Ford, 
vice president; L. H. Mann, general agent, and 


yet this space will be readily absorbed. The nor- 
mal absorption of office space in Chicago is in- 
creasing each year and will continue to increase 
even more rapidly. Mr. Rosenthal said the demand 
for housing keeps up, the public is demanding bet- 
ter homes and the cash purchases of homes of the 
better class generally is exceeding that of the last 
several years. He urged the builder and investor 
to survey and analyze each locality as to its possi- 
bilities for absorbing space before engaging in 
building in that locality, because it is an easy mat- 
ter to overdo. An effort should be made to balance 
various districts as regards the types of building. 


Increase in Chicago Consumption 

If the figures covering receipts and shipments of 
lumber in Chicago for the first six months of this 
year, issued by the Chicago Board of Trade, can 
be taken as a criterion of the business which will 
be done all year, Chicago will establish a new high 
record in the volume of lumber consumed. The 
heavier receipts during the first half of 1926 
and lighter shipments during the same period indi- 
cate a 20 percent heavier local consumption than 
during the first six months of 1925. Chicago con- 
sumed 1,797,943,000 feet in 1925, the highest figure 
yet reached in a single year; but compared with 
that 12-month total, the first six months of 1926 
show a difference between receipts and shipments, 
or local consumption, of 1,041,592,000 feet. Re- 
ceipts of lumber by lake and rail for the first 
six months of this year totaled 2,066,593,000 feet 
as against 2,014,169,000 feet for a similar period 
a year ago. 


Valve Adds to Boiler Efficiency 


A new 4-page bulletin has recently been issued 
by Jenkins Bros., of New York City, illustrating 
and describing the Jenkins automatic equalizing 
stop and check (non-return) valve for boiler safety 
and efficiency. The bulletin states that modern 





RESPONSIBILITY— 





Is a teacher we all seek to avoid. 

Can change a silly flapper into a serious young mother. 
Is the surest test of ability. 

Is usually a good cure for radicalism. 

Has made many a man feel the need of religion. 

Will work more miracles than prosperity. 

Saves many a man from his natural foolishness. 








J. J. Hennessy, commercial agent of the Chicago 
& Eastern Illinois Railroad. 

Arrangements for the party were made by A. N. 
Barton, traflic manager of Barnaby Bros. Lumber 
Co., and chairman of the traffic committee of the 
Lumbermen’s Association of Chicago. He was as- 
sisted by D. V. Swearingen, president of the Big 
Four Lumber Co., and E. M. Dollarhide, of the 
Dollarhide Lumber Co. 


Visits Extensive Interests on Coast 

NEW WESTMINSTER, B. C., Aug. 28.—W. F. Ing- 
ham, president of the Ingham Lumber Co., Kansas 
City, Mo., with his family has been spending the 
last month in New Westminster, where he has ex- 
tensive interests in the Brunette Lumber Co. and 
the Westminster Mills (Ltd.). 

Fred Ingham, son of W. F. Ingham, preceded 
the rest of the family to the Coast, having been in 
New Westminster since last spring, and actively 
connected with the Brunette Lumber Co., organi- 
zation. 

Other principals in the Brunette Lumber Co. are 
G. W. Beach, president, and C. J. Culter, secretary- 
treasurer. Messrs. Beach and Culter hold the same 
offices in the Westminster Mills (Ltd.), of this 
city, and in the Hammond Cedar Co. (Ltd.), also 
of this city. 

Sea2eaecaeaaaaaaae 


Says Building Boom Will Continue 


After an extensive survey of housing and build- 
ing conditions in the Chicago district, Oscar W. 
Rosenthal, president of the Builders’ Association 
of Chicago, recently stated that apparently there 
Will be no letdown in building gonstruction this 
fall ; for work now under way and in contempla- 
Uon bids fair to assure the continuation of Chi- 
Cago’s greatest building boom well into the winter. 

Chicago is growing at a far more rapid pace 
than is generally realized, according to Mr. Rosen- 
thal, and while certain sections seem built te ca- 
pacity at present, within twelve months they will 
likely be an investor's paradise again. There are 
under construction in the loop district many large 
Office buildings involving a greater floor space 
than has ever been erected in Chicago at one time, 





boiler room practice is to use a single-acting non- 
return and stop valve on each boiler. Jenkins auto- 
matic equalizing stop and check valves are designed 
for this service, and have proved successful in- 
stalled on each boiler when the power plant con- 
sists of two or more boilers. Should a tube burst 
or other rupture suddenly reduce the pressure in a 
boiler, this valve automatically cuts off the flow of 
steam from the header to that boiler. 

Installed on every boiler, these valves equalize 
the pressure and cut out the boiler that may be 
under lower pressure than the others. Further- 
more, as the valve can be opened only by the 
pressure in the boiler on which it is installed, it is 
impossible to carelessly turn steam into a boiler 
which is being cleaned. This prevents serious acci- 
dents and injury to attendants who may be work- 
ing in the boiler. 

The Jenkins automatic equalizing stop and check 
valves are made in iron body of extra heavy pat- 
tern suitable for 250 pounds working steam 
pressure. The body, yoke and bolts are made of 
high quality cast iron, with the spindle and vari- 
out other parts of manganese bronze. To pre- 
vent chattering the valve is cushioned by an in- 
ternal dash pot, made entirely of bronze, which 
eliminates the danger of sticking, due to corrosion. 


(Continued from page 75) 
New Sheds and Yard Improvements 


ILLINOIS. Genoa—Barker Lumber Co. erecting addi- 
tion. 
MISSOURI. Springfield — Burgner-Bowman-Mathews 


Lumber Co., 1100 St. Louis St., will erect $20,000 plant 
on East Elm St., and will install yard. 
PENNSYLVANIA. Hanover—John F. 

Co. erecting lumber shed. 

TENNESSEE. Watertown—John L. Shafer Hardwood 
Co., of South Bend, Ind., will build a lumber yard here 
for concentration of stock. 

TEXAS. Ouero—Cuero Lumber Co. making improve- 


Rohrbaugh & 


ments to cost between $15,000 and $20,000; will build 
new office buildings and sheds. 
Perryton—White House Lumber Co, 
working plant adjacent to yard 
Olmito—Eagle Pass Lumber Co., of Brownsville, and 
South Texas Lumber Co., of Houston, are building yards 
and offices here. 


building wood- 
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VANLANDINGHAM LBR. CO. 


19 South La Salle St. 
Telephone—State 6427 


CHICAGO 


W. B. VANLANDINGHAM 
E. T. VANLANDINGHAM 
C. B. CUNNINGHAM 
LAWRENCE F. BRAUN 
WILLIAM E. KRUEGER 


Sales 
Service 


ona 
Commission Basis 


VANLANDINGHAM LBR. Co. 








GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 







Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp 
edges and gen- 
eral excel- 
lence. 


The John B. Wiggins Company 


OTEEL COMPANY 


s 
PITTSBURGH. eA 
FLOHER BUILOINe 
CHICA 


Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue CHICAGO 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necesoary 
intoometion. Bound in Red Leather. $2.50, 
postpaid. 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York 








In San Francisco ~ 


IGHT in the heart of the 
new business center at 
Eighth and Market Streets. 


Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M. |-Linnard Ernest Drury 


Lessee Manager 











DAVENPORT 
HOTEL Headquarters for 


Spokan e, Lumbermen of 





h 
9 the Northwest 
Reasonable Rates [== 7 





Informal 


Numerous Dining ¢ 
‘ Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























HOTEL BENSON 


Portland, Ore. 


E believe 
that there is 
no other hotel! in 
the entire United 
States more hand- 








somely furnishedor 
that offers more to 
the traveler. 


= LEI) Keller andBoyd 


Owners and 
Operators 





























MACK MORGAN, for years active in the lum- 
ber industry at Hyden, Leslie County, Kentucky, 
met a tragic death near Hazard, Ky., on Aug. 
28 when he he was struck by a heavy timber 
which fell from a burning tipple of the Wakenva 
Coal Co. by which Mr. Morgan had been em- 
ployed for about a year. Mr. Morgan, who was 
43 years old, sold his lumber interests in Leslie 
County and, moved to Hazard to take that posi- 


tion. He was one of Hazard’s city councilmen 
and was a popular resident of that place. A 
wife and several small children survive him. 

FLOYD H. COVE, secretary of the Hagar & 


Cove Lumber Co., Lansing, Mich., died at his 
home in that city on Aug. 31. Mr. Cove was 
a member of a well known lumber family of 
Lansing and upon the consolidation of the old 
Cove Lumber & Finish Co. with a number of 
other concerns to form the Hager & Cove Lum- 
ber Co. last April, Floyd H. was chosen as 
secretary of the organization. He was an ac- 


tive member of Hoo-Hoo and was largely in- 
strumental in placing the Lansing club in its 
present high speniin in that organization. 


DAVID LINDSAY GILLESPIE, for 
years prominent in the business life of 
burgh, Pa., and active in philanthropies, 
ics and polities died Saturday night, Aug. 
his summer home at 
Wianno, Mass. His res- 
idence was at 903 Am- 
berson avenue, Pitts- 
burgh, and as a former 
lumber dealer, he was 
an honorary member 
of the Pittsburgh Whole- 
sale Lumber’ Dealers’ 
Association. Mr. Gilles- 
pie was born in Pitts- 
burgh, Oct. 20, 1858, 


many 
Pitts- 
athlet- 
28, at 








THE LATE DAVID 
L. GILLESPIE 





his business 
office boy 


and began 
career as an 





for the late Henry W 
Oliver. After having 
later served as pay- 
master for the Phila- 
delphia company, which 


controls the Pittsburgh 
street car lines, he en- 
gaged in the lumber 
business as head of the 
firm of DD. L. Gillespie 
& Co., which acquired 
extensive timber holdings and became 
leading corporations of that 
country. He retired from 
of 1924, when the 





of the 
character in the 


one 


business at the end 
company which bore his name 
and of which he had been sole proprietor for 
many years, was dissolved. Mr. Gillespie was 
active in many lines of philanthropy, particularly 
in Red Cross work and the work of the Tuber- 
culosis League, in which he took a prominent 


part in recent years. He was one of the leaders 
in the recent drive for $600,000 for the Tubercu- 
losis Hospital on Bedford avenue, Pittsburgh, 


to which his personal contribution was $30,000. 
He was also a trustee of Mercy Hospital and a 
director of West Penn Hospital. A _ lifelong 
Republican, he was a leading figure for many 
years in the politics of the city and State, and 
was a delegate to two national Republican 
conventions. 

As an ardent supporter of sports in general, 
Mr. Gillespie served in many capacities in 
tournaments and championships, particularly in 
golf, of which he was an enthusiastic follower. 
He was a director of the Pittsburgh Athletic 
Association and a member of the following golf 
clubs: Oakmont, Pittsburgh Country, Alleheny, 
Longue Vue, Pittsburgh Golf, Fox Chapel, all of 
Pittsburgh, and of the Seaview Club at Absecon, 
N. le was also a member of the Wianno 
Club in Massachusstts. In the social 
was a member of the Pittsburgh Club, 


Country 
realm, he 


the Duquesne Club, of Pittsburgh, the Pitts- 
burgh Chamber of Commerce, and the Bankers’ 
Club of New York. He was a trustee of Grove 


City College at Grove 
ment from the 


City, Pa. Since 
lumber business, he 
on the directorate of a number of large Pitts- 
burgh corporations as follows: Aluminum (Co. 
of America, Aluminum Cooking Utensil Co., 
Aluminum Ore Co., Aluminum Seal Co., Com- 
mercial Sash & Door Co., Electric Carbon Co., 
Knoxville Power Co., Pittsburgh Coal Co., St. 
Lawrence Securities Co., St. Lawrence River 
Power Co., Standard Underground Cable Co., 
Tallahassee Power Co., and the United States 
Aluminum Co. 

Mr. Gillespie was a member of Shadyside Pres- 
byterian church, Pittsburgh. He was_ first 
stricken with a heart attack in New York City 
while on his way to Pittsburgh the middle of 
July to attend a meeting in the interest of a 
pension system for Presbyterian ministers. A 
further attack followed more than a week before 
his death, although he was apparently regain- 


his retire- 
had remained 


ing his health until he took a sudden turn for 
the worse the day of his death. He leaves be- 
sides his widow and a daughter, Miss Mabel 
L. Gillespie, who. were with him when he died, 
two sisters, Miss Nannie J. Gillespie and Mrs. 
J. M. Hastings, and a brother, W. M. Gillespie 
all of Pittsburgh. Two brothers, T. A. and 


R. C. Gillespie, who were prominent in business 
interests of Pittsburgh and New York, died in 
January and March of this year, respectively. 
Funeral services were held Tuesday afternoon 
from Mr. Gillespie’s late home on Amberson 
avenue, Pittsburgh, Rev. Dr. William L. McEwan 
of Third Presbyterian church officiating in the 
absence of Mr. Gillespie’s pastor, Rev. Dr. Hugh 
T. Kerr, who is in the Orient. Interment was 
in Allegheny cemetery. 


FRANK PLATTER, one of the 
officials of the North Vernon Lumber Co., North 
Vernon, Ind., died at his home there on Satur- 
day morning, Aug. 28 after a short illness. Mr. 
Platter was over sixty years old but had been 
active in the business up to about ten days be- 
fore his death, having visited the Louisville of- 
fices of his company at that time. He leaves a 
son, Ed Platter, and a brother, Charles Platter. 


G. H. M. BAKER, Lindsay, Ont., for many 
years manager of the Rathbun Lumber Co.’s 
interest there died recently in that city. Mr. 
Baker took an active interest in public and 
charitable affairs having served on the Town 
Council and having been president of the local 
Children’s Aid Society for many years. Mr. 
Baker was also a former president of the On- 
tario Horticultural Society and was prominent 
in fraternal organizations. 


founders and 


JOHN W. EGBERT, 66 vears old, Goshen, Ind., 
and identified with the Sanders-Egbert Hard- 
wood Lumber Co. there, died recently at his 
home after an illness of several years of com- 
plications. He is survived by the widow, and 
one brother, Haynes Egbert, who has been head 
of the lumber company since his brother's ill- 
ness. 

MRS. SUSAN MORRIS, mother of S. M. 
Morris, vice-president and general western man- 
ager of the Long-Bell Lumber Co., at Long- 
view, Wash., and a sister of Mrs. R. A. Long, 
died Aug. 28 at Longview. When a telegram 
announcing the death of Mrs. Morris was re- 
ceived at Kansas City, the Long-Bell offices 
immediately were closed for the day as a 
tribute of respect. Mrs. Morris was 72 years old 
and had been ill only a short time. Besides her 
son and sister, Mrs. Morris left a_ brother, 
Charles Wilson, of Caney, Kas. The funeral 
was held Monday at Longview. Mr. and Mrs. 
Long were with Mrs. Morris when she died. 


MRS. ODA MILLER, wife 


of Alfred D. Miller, 
lumber dealer, of Cincinnati, Ohio, died last 
week of burns received in a gas explosion in 


the basement of her home. Her death followed 
that of her two sons, David Miller, 5 years old 
and Douglas Miller, 3 years old who succumbed 
shortly after the accident. The explosion oc- 
curred on August 2. Mrs. Miller detected the 


odor of gas and went into the cellar to shut 
off the gas. An explosion followed. Her boys 
had followed her into the cellar and all three 


were victims of the explosion. 


MRS. MARGARET NEWBEGIN, of Tacoma, 
Wash., a resident of the city for the last 25 
years, died at her home there Aug. 23 at the 
age of 85. She was a native of England and 
came to America 52 years ago. She is survived 
by her husband, William B. Newbegin, president 
of the Newbegin Lumber Co., two sons, James 
G., secretary-manager of the same firm, and 
George D., manager of the Cascade Timber Co 


She is also survived by six grandchildren and 
two great grand children. 

MARTIN W. McDONNELL, one of the oldest 
men in the Chicago lumber fraternity, died Aug. 
27 at the age of 87, and was buried Aug. 29 at 
Rose Hill cemetery. He spent most of his 
life in the lumber business, conducting a whole- 


sale and commission for a 


number of years. 


business in Chicago 
In his early life he was a log- 
ger on the upper Mississippi River, when that 
was the leading lumbering center of the United 
States. He is survived by two sons, Martin W., 
jr., and John, both of whom are in the lumber 
business now in Chicago, and three daughters, 
Asnes, Grace Grounds, and Mrs. C. E. Phelps. 


Imports of paper and paper base stocks into 
the United States during the last fiseal year 
totaled $243,542,548, against $237,311,286 i 
1924-25. American exports of paper products 
last year were valued at $25,773,842, against 
a gain of 


$23,021, 996 in the preceding year, 
12 percent. 
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; Ba ~ be 0 $80.00 70. 00 4 ” ie” oahamaheeeanae b pclae 20.00 16 20) 16 20 oie 36.00 23.50 18.00 
ee; I ee eee 68.50 | 1X5, 8, 10”........-0+.. 72.75 55.00 ie ms ial a Peng PN Ree 23.50 18.25 
1 last WON Dehida nacmadinns side 74.50 58.00 | $27.00 $29.00 2x 4” $24.50 $26.25 ; 
ion in a 1%, 1%, 2”x4 to 8”.... 76.25 ..... ——_ or se fe ee Ceiling and Partition , 
llowed ; ‘ 1%, 1%, 2”x5 to 12”... 78.00 ..... 26.50 28.50 2x 8” 22.00 23.50 Clg. Clg gp. Ps 
rs old | tT. Pacers re ae . Fencing and Boards 23.00 29.00 S510 628.00 838.78 as rl ‘ye! a 
~~ oe Regenesis 23°50 23.00 and Boards og | 22:00 80:50 2x12" 26:00 27.75 | B&better .$39.00 $42.50 $15.00 $47.50 
- - ae . . Ty ae $34.50 $18.00 $15.00 ‘ No. Deeesee veees 2 39.50 
> abet Moldings ye ee 37.50 21.75 16.50 Casing and Base No. 2...... «4... 100 vesee veees 
; shut © 20ti‘(“‘Cé(NONlinQeo0€©™COC~“‘“‘<i«‘LCK @™«O“#«#CCwL ee. 37.6 21.75 Af 
- boys ae 36.00 23.2! 18.00 B&better 
: nen 1%” and under. .26 percent discount ee 23 50 18.50 BRED vciccvicene cmseman vodeenn $74.50 —_ No.1 No. 2 
1%” and over....21 percent discount SRE bicndaeinn 19.00 26.50 19.00 i Ns I we rib marae nteacarerndormcetkas $0.00 gS ee eee $4.55 $4.35, 
xcoma, WISCONSIN HEMLOCK 
— The following are f.o.b. mill prices on Wisconsin hemlock: 
id. and No. 1 a. Boarbs, ooo HEMLOCK, No. As $1S1E— 
irvived 16’ 18-20’ 8-16’ 10-14’ 1€’ 18-20’ 22-2 
8 1x 4” $27.00@28.00 $28.00 5 , a 
esident a o J $ @28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4 $30.50 031. 00 $30.00@32.00 $31.50@32.00 $34.00@36.00 . 
James ix ¢ 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 | 2x 6” 27. 50 28.00 28.50 29.00 30:50 “31,00 +3007 35.00 ' meus $00 
n. and nie” Sy 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x 8” 29. 50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 36,00 36 00 
er Co nase oaks 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
on and ri 34.00 34.50 35.00. 36.00 36.50 39.00 39. 50 35.00 35.50 2x12 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
or merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
. oldest 
a Au. PHILADELPHIA PRICES 
9G at 
‘of his Pony a, aggro _ . Ls he ee Ww ote — ee = — ww sources exclusively for the AMERICAN LUMBERMAN through the courtesy of 
whole- 4 he @ 1e¢ Philac yhia eta 30ard 0 rade, are as follows: 
” 5 a Southern Pine, Merchantable—1905 Shortleaf Dimension, S4S, \4-Inch Scant, 10- to Maple Flooring f.0.b. Philadelphia 
; a 1log- 3x 4” ar d 4x4”... 4.00 0x10” ; J 9. 16-Foot O28 aloe 
mn that ox 6” and eg 7 lle ~~ Seabeante 1 ee i $30.00 | IEEE, ClORe ono eeeeeeseseesereeeeeeeeeeens $88.00 
ign 3x 8”, 4x8” and  civanusten 1B ~ a ae Mae Shaneennengs Oe SY MD enccscascevnashneeseserace 46.50 
‘umber SP abatibeiines 44.00 3xi4”............ 70.00 | 2X8”...+-+-22e0e: 29.00 %x1%” and 2-inch clear.............+.++.. 64.00 
Rarer “— “tins Bb te aoe, MG eee 65.00 ies “4 ay A haa 
ghters, sengths 22 to 24 feet, add $2 (0. 2&btr 0. 3 No. 4 Western White Pine, Dr 
1elps. a 2 feet additional, add $1.50 to 32-foot ge. See $84. 00 eee Cc D , ig No. 3 
ce € y ” © , 5 a 6.00 ” 4 + «# - *« 
| ie 2 aeiaccseaiy ith indie: lak 19x2%" flat ......... 8.00 = 46.00 $28.00 | 1x O svvsavere $ 74.50 $64.50 $47.50 $36.75 
ks into L . Kiln Dried North Carolina Roofers Se eee 89.50 79.50 45.00 39.75 
| year pate an Pine Flooring, 25/32x2%-Inch Face 1X 6”, YX SY ..ececeeececeeececereeneseeees 29.00 | 1x 6” ....... 79.50 69.50 48.25 38°75 
al yen B&btr. ht. rifts......++0cseeeeeeeseseeeeees $93.00 | 1X 8”, YX TM oo. sees eevee ese eceeeeerereenes 30.50 | 1x 8” ......... 79.50 69.50 44.25 38.75 
926 ir B&btr. sap rift... e oes e eee eee c cle eeeeeee $0.00 | 15007, Bx ON 2... .ccercrcescsrcscerecconees 20.5 ae 89.50 79.50 44.25 38.75 
oducts hs 62.00 | 1x12”, HxIMYe ... eens eee eeceeee eee eeees 31.30 EE ep cicsesn 104.50 94.50 45.25 39.75 
igainst No : COM. GRD BOS. 0c cicevcssvcestvccscsves 52.00 {Z-inch thick, $1 more. 13” and up.... 109.50 99.50 46.75 40.25 
Bo ait " Com. eee ree 28.00 . Red Cedar Bevel Siding ; 
hii Air Dried No. 2 Common Roofers Se MEF inn cca ce deeseeeensevasnsaeeaees $42.00 Lath, 4-Foot No. 1 
nee’ _  ) See $27.50 1x10”, %x 9%....$28.50 4X 8” DE icktavennkeanelnwhewmeouenneue ene I AE eer $7.75 f.o.b. cars 
+ ETB cccce S050 1032", Ex113.... 29.50 BXIO” CLAP 2... cccscccrcvcessvcvcevesvere C5.50 " ESOMIOER, ..0cccccscsce 5.75 c.i.f.—$6.25 delivered 
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Duluth, Minn., Aug. 30.— 
COMMON BOakbDs, war el 


NORTHERN PINE 


FENCING, RougHo— 





Prices on all classes of northern pine are firm, being as follows f.o.b. Duluth: 


8’ -— 2 2 16° 18’ — 20” , 8’ 10,12&14’ 16’ 18&20° 
es fae $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ........... eeenened 1 $55.00 $59.00 $61.00 $61.00 
PE 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 Ne pereee ipnteeheontngl 38.0 41.00 43.00 46.00 46.00 
EP neasecns 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 Pause panes 29:00 31.00 32:00 32.00 
Be. & Pe ccccces 35.00 37.00 46.00 46.00 46.00 44.00 50.00 60.00 4” No. 1 212102222! : 50.00 56.00 62.00 62.00 
PP ovesens 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 is © cnasaroos ; 36.00 41.00 47.00 45.00 
12”. wcrccee 41.00 44.00 54.00 ed oes ag poy +4 aap a ea een ccna ae 28.00 29.00 30.00 29.00 
No. 3, Bi essreeee eee 3r00 33:00 $800 38:00 33:00 88:00 aa.08 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
WP veconece 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Sturr, 81S1E— SIDING, 4 AND 6”, 4 To 20’— 
1 $ 50 $33.50 $31.60 $31.50 $32.60 $3450 $31°50 4” 6” + 6” 
mE” ssseseecoees 27.50 31.5 3. by . . 
ox ppt edetentettce a 28.50 31.60 31.50 31.50 31.50 33.50 33.50 pebetter nikeennne . -840.00 $44.00 ee 20.00 $22.00 
OO Lge eiestegee: 27.50 30.50 32.50 32.60 32.50 32.50 34.50 34.50 © seers sveveeeeeeccee 83.00 8.00 Norway, Cé&better.... 34.00 36.00 
SG” seccoseseees 31.50 32.50 35.50 rapt ete ar ae sy oH es D Steet eeeereseees see 28.00 31.00 
ro 22.50 33.50 36.50 ; 2 7 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding may contain not to exceed 20 percent of 4- and 9-foot. 


or S48, add $3. 
Minnesota larch, 2x4- and 2x6-inch, 


$3 under Norway pine. 


Siding run to O.G, $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Aug. 30.—Following are typical 
average f.o.b. Norfolk prices made during the 


week ended Aug. 27, as reported to the North 

Carolina Pine Association: 

Rough: 

4/4— 
Mo. B aod bette? CEG6. oc ciicccvcvccseuese 50.00 
SS vo vcenskbaeeeeeeeihnenagdand ean 32.75 
Ph, 2 ee WO ccccccecnctsderarcenseneen 22.50 
ee DB Oe DOR, cca ccecsasaeenesend ensue 22.00 

No. 2 & btr. No.3 No.1 box 

PP ctacecneseanien ——— =—Sstsésw $24.50 

OS OP re ee 60—tés 25.25 

er ae 0 6=—stiéicnn we 26.50 

DEE’ sc sccndvedeane -aetes $5 30.75 

Edge, No. 2 & better, 6/4......ccccccccccee $64.75 

ee i Pe. oo nckseccecneccenvakeeueceee 15.00 

i eo pee ceeasacenepenenedede’ 7.00 

Dressed: 

Flooring, {i”- —*= 
No. 2 & better, De” ocosaveneennsdde ceeds eee 
ee SR RTT er re 48.50 
ee eee ot aee dh dbed baa ee whan niet 47.00 
SS Re eee ree ree ere 43.50 

PSS GENE POPTIIOM ccc cccccecsvicscsoneses 42.00 

Box bark strips (dressed or resawed)...... 16.50 

Roofers No.1 Air dried* 
PE vac daneeevuesiesnancuenel $25.75 $19.25 
DE (icasvicdentevceewnseaben 26.00 20.50 
DEE’ igcitabenwesnesaceesad sae 28.00 20.25 
EY ne ee did Oe he eee ee Ce eke 20.50 
*Ii".o.b. Georgia-Florida mills. 





* RED CEDAR SIDING 


Seattle, Wash., Aug. 28.—Prices of red cedar 


lumber, new bundling, 8-18’, f.o.b. mill, are: 
Bevel Siding, 2-Inch 

Width— Clear we ig ee 
DK -cciceccecagusamen $28.00 $26.00 $15.00 
DE steenseees euueene 30.00 28.00 18.00 
SOE vcévcanonvacendas 34.00 33.00 24.00 
ON Or ——— § ~swie sexes 
DOUG <0060060060Kes eee ae <ewesd ‘sears 

Clear Bungalow Siding, %-Inch 

DU ¢ccuchnesioedtve ne dpekeadedabewsealen $51.00 
DD cccchbiebeekendedieecceduasbecbeawes 60.00 
PEEL. eencdsened runes 6n0n500600060¢60 00008 68.00 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 28.—Eastern prices f. o. b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bnch. 
First Grades, Standard Stock 


Miztra stare, 6/3. ...ccccccees $1.72 $2.15 
BEEN GOOTG, BSB. occccevcee 1.80@1.84 2.25@2.30 
OOOO 1. 92@1.96 2.40@2.45 
a Fae —— 65 15@3.30 
= Se 3.05 
PEE. cccevsdavsenken 2 3 96@3. 00 4.00@4.05 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/2.....ccccce $1.80 $2.25 
Extra stars, siz bencenonan 1.88@1.92 2.35@2.40 
Extra clears .............. 2.24@2.28 2.80@2.85 
IS CRED ala cua geen 2.65@2.73 3.30@3.40 
DEE sGdccavrceccarenee 2.41 3.30 
oo ee 3.07@3.11 4.15@4.20 
Second wraeee, Standard Stock 
Common stars, 5/2........ -.80@ .88 $1.00@1.10 
Common stars, 6/2........ .92@ .96 1.15@1.20 
Common clears .....cccccce 1.44@1.52 1.80@1.90 
British Columbia Stock, Seattle Market 
XXX (C aeee) 0ekees6a, chaokins $2.85@2.95 
SE, Eile GP vcncceeces $2.73@2.85  3.40@3.55 
PN cine sndanan eebken 2.99@3.05  4.10@4.20 
PO ci. cwansivecouas 3.10@3.18  4.20@4.30 





WESTERN PINES 


Spokane, Wash., Aug. 28.—Following are cur- 


rent prices, f.o.b. mill, which became effective 
Aug. 19: 
VPONDOSA PINE, 16-Foor, c-—" 

‘No. 1 No. No.4 No.5 
© «snessauwe $42.00 $31. 00 $20, Pe cee, "Cee 
a. @bhncaaenns a? Oe: rea 
- ciceunaun’  !) BBC Re eee 
 -wisenkeamen 42.00 27.00 21.50. ..... “ 
Be a hake battens Glae @Weee Gee sesce 8 s2000 
- GP Wee kca c600s cceee | 6 Séeees $15.00 $7.00 
PONDOSA PINE SuHop— 

Factory 

No.1 No.2 No.3 Com 
Ay |” ee 7! oe $41.50 $25.50 $16.00 ..... 
| Peers 71.5 51.50 36.50 16.50 ..... 
Dt jwdettidinsadcne Sawew aeons Gate $24.50 
IDAHO WHITE PINE, 16-Foot— 

No.1 No.2 No.3 No.4 No.5 
© «iackekwan $48. RB FF ge eee 
- caedesdoa S Be! BOC ee ao, 
— Sa0e GEGe Bee ifccce | cecce 
Sr S450 @GESG BROOD ccess svvve 
eee Ge @GasG Bee seeee “enece 
SO Be Weiser cccce. . c0eus «eee $17.00 $7.00 


Wuite Fir, 6- To 20- Foor, Inco— 
6” 8 


&10" 12” 4”"&wadr. 


Nos. 1 & 2. - 00 $25.00 $26.00 $27.00 ..... 
PO Beercanses 17.00 20.00 21.00 22.00. ..... 
ME Diveteiies vores. duaes /uaeee’ Sake $15.50 





[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 1.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S: 


No.1 No.2 No.3 
Yr ES a 06 $42.00 $34. 00 
cd dee eaieica haem name aeee 7.00 652.00 34,00 


4g Ree shop prices are for jal. of No. 3 
ong _ For straight cars of specified grades, 
a b 





CALIFORNIA PINES 


San Francisco, Calif., Aug. 30.—The following 
are average prices compiled from the report of 
the California White & Sugar Pine Manufactur- 
ers’ Association for the week ended Aug. 28: 


California White Pine 


Nos. 1&2 clr. C sel. D sel. No. 3 clr. 
4/4X0.W. .cccee $74.66 $67.42 $56.98 $49.24 
EE eee 75.52 70.02 56.24 58.20 
STOW, seccce 73.30 64.05 50.25 56.55 
S/GRO.We sscvies 82.56 75.64 60.51 68.72 
Calif. White Pine Shop White Fir 
Me. 1, 6/éza.w..-O00.GR CRB. occcccceocs $43.42 
No. 2, 5/4xa.w... 26.52 No. 3&btr. com., 

Inch shop ....... 30.64 ee 0.10 
Panel, %”xa.w... 79.06 No. 1 dimen., 17, 
: : WR. “skis recs 19.64 
Mixed Pines Douglas Fir 
ot eee ae: eee $42.16 
No. he een Ee eee 38.10 
‘ 6 com., 1x 29.96 Com., 4/4xa.w... 17.12 
No. 1 ’ dimen., 1% ‘06 ‘Ties ‘and timbers 23.75 
Seat a Res 19.09 Dimension ...... 17.10 
7 See 20.70 Cedar 
Lath, No. 1...... | 2 Sener $25.10 
Br, Bee Be ecoss 4.65 
Sate. OF scccene 1.80 Australian 
TRONS: nccacnces /_ ft ae! ek een $55.30 





SOUTHERN PINE TIES 


New York, Aug. 30.—Following are quotations 
on southern pine railroad ties, f.0.b. New York: 


All 8’ 6”— ap Heart 
TH” occccccccccccesccccccsvcecs $1.45 $1.85 
THE” ccccccccccevccccccccceceses 1.35 1.75 
GEE” ccccccrcccceseccsoscccocees 1.25 1.65 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Sept. 2.—F. o. b. mill prices on 
actual sales of fir, direct and wholesale, made by 


member mills of the West Coast Lumbermen’s 
Association, Aug. 28, 30 and Sept. 1, were as 
follows: 
Vertical Grain Flooring 
B Bé&btr. Cc D 
ee eae $39.75 = 50 $31.00 — 
EN 2) Hing pana 43.50 ibaa 
MP” werewics 45.00 
Flat Grain Flooring 
 ecuwe cust 27.25 23.75 
 —g Cs 34.25 31.50 
Mixed Grain eeapiat 
ee!” wrennceeae ‘ $17.00 
‘le 
MET oie 25.75 20.25 
ME” serdsicciman 26.75 21.50 
Drop Siding, 1x6” 
eee 32.50 27.50 
| CER aRR 33.25 = ” 
r . A eee 16.50 
Bé&better Finish, Kiln Dried one. pene 9 
1x1 
PN kai cnewaseen mae $48.50 $0 50 $54.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Dt Ridcnnvioaws $16.00 $16.25 $16.00 $18.75 
. Mkea mediates 12.25 14.25 13.00 14.00 
a a 8.00 9.00 9.00 ee 
Dimension 
12° 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 


4” $15.75 $15.75 $17.00 $18.00 $18.25 


6” 15.25 15.25 16.50 17.00 16.50 $19. 75 $21. 0 
8” 15.50 15.25 16.50 17.00 16.50 19.75 21.00 
10” 16.50 16.50 17.25 17.75 18.00 20.75 23.00 
12” 17.00 17.25 17.50 18.50 17.75 20.50 22.00 
2x4-inch, 8-foot, $15.75; 10-foot, $16.25; 2x6- 
inch, 10-foot, $15.75. 
Random— 
2x4” 2x6” 2x8” 2x10” 2x12” 
I $12.00 $9.25 $13.75 $12.25 $12.75 
ee eS 5.75 8.25 ae ieee ven 
No. 1 Common Timbers 
ome So G22" to BY, SUPIRCOG, oc ccccccecsceces $19.50 
Gale GO Semen’ 00 G0, FORM ccc. cccccccccsces 19.75 
5x5 to 12x12” to 40’, surfaced............... 20.50 
Fir Lath 
Bk BS I OS os cc ccacccksntkcecssdesevan 3.50 
B&better Flat Grain Car Siding 
Ms kicks aicekoaio i iuecdsnitase 39.00 
og yo 8 2 eee ae 45.00 





CROSS TIES 


St. Louis, Mo., Aug. 30.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 15 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

Ties Plank 
NT eo cncincinteenay aces $43.00 $42.0 
Se ON Kiaccactedaaeausaeanene 40.00 38. 
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‘ q 
S WEST COAST LOGS 
£20" Basses telegram to AMERICAN LUMBERMAN]) a - 
-00 and, Ore., Se Everett : W 
32.00 sansa ag , Sept. 1.—Present log quota- tons: , Wash., Aug. 28.—Log market quota EST COAST SPRUCE 
62.00 f Cole: $17, $15 Fir: Seattle, N [Special telegram to AMeRICAN I 
29°00 Ln Aah ¥ $17 and $12. Cedar: Raft: 0. 1, $24; No. 2, $18; No. 3, $12. Portland, Ore., Sept. 1.—T omen vim 
.00 as $24, dis’ ais cents added Aad < Sa logs only, $18 base; 25 prices for mixed cars ABA Reengror _ 
. ° e ° 
ock: $13, $12 and $11. Hemlock: No. 2, $13; percent of lumber logs. | Finish— mae 
s » 2 $13; No. 3, $11 Fact 
pruce: $1 high ‘ . 1x12” actory stock— 
gher than fir. ca. 3.00 SS aukanwes $30.0 
CYP pile 62.00 OP ic cconuets 32. 4 
St. Louis, M RESS Bevel siding— 1% ae 
. : ’ 0., Aug. 30.— : x4” jaeldsonnes Y 
current quotations uma aoe eee cn Cinci POPLAR OY -Gosce a, 31.00 Lath hoses Gant “400 
GULF COAST RED CYP » f.o.b. St. Louis: | gy incinnati, Ohio, Aug. 31.—T ' reen box lumber 19. +4 
Ne RESS— erage wholes: : —The followi : 
w Grades bas esalers’ carlot pri wing are 
nd 4 sn tee S > oo prices, Cincinnati 
', ree elects S OFT TEXTURE— 
ee | 6/4 ceesnseesees@inan © Unae $48.76 Pony 3 FAS mts -$100@ 110 5/4&6/4 8/4 POPLAR BEVEL SIDING 
Stet genine 123. 60.75 34.7 mane. ten a ee Louisville 
10/4 sheepagnncesortzty 181.75 sies ph a4.76 a ; om. aes 50 a = : oi" market is Re Ege 3 ee poplar siding 
eee ee 7 102. ° .50 — a . ee 36 2% - 70 75 good with Paty ac ivity, dem 
ades. 12/4 eereceeee 15 = 77. No. 2 ¢ 6 38 42 45 45 ste product an and bein 
Pacesetter bry 102.75 a7 38 evcce ‘iam -. me 2 Bt bo 4 48 September eee et and prospects i 
Peck random, 4/4”... 107.75 $82.25 ..... FAS 30 | ing the last few weeks ll = movement dur- 
aa. ae ae haan $24.75 Saps & aN i > 95 $ 95@100 $100@105 some time. Quotations a better than for 
' eel $52. ;_ = mS ce 2 om... * oo S&S 2s a 80 Cl 
pets ete pain sae 15 $43.75 : xo. 2 com. on 4 52 55 55 6 . ear Select No.1lc 7 
ny] Add $2 for specifica’ sonees, Om , 5 4875 et No. 2 com. B.. 25 _ os ° 40 = —- nee $55 $39 — No. 2 com. 
es on Finish, $1S or S2S— n common grades. 8 27 30 | 4-inch ....... 50 17 = 2 
de by H one 24° v4 
18 
men’ 1x4—10” eart A 
crag 1x12” 0” ...--$104.00 $ 99.00 $ on Cc D HARDWOOD INSTI 
ve on TRAE cteeees 110.00 -00 $ 82.00 $7 PAS 
1x14” ... 127. 108.00 110.00 90.0 2.00 Memphis, Tenn A T SALES REP 
Bi abate iar ee Lye 112.00 snes 79.0€ prices obtained d ot ug. 30.—The following is a s ORT 
' seekaiete . 32.00 122.00 115.00 ..... | institute: uring the week ended Aug oe ae of Chicago/Cleveland 
) : 4 low Bevel Siding— hing i . , as reported to tl ; average hardwood 
saat I mx 8” .... A B C& he Hardwood WM 
nay Costensevbeshanen ..$74.75 $65.75 pong aie fanufacturers’ 
nae wskweee aah 2 7 : cum 
Bevel Siding— 19.75 70.25 "68.25 quartered SAP_GUK-CONT'D aaniae 
ened $48. ~ c D — _ Ser ASH-CONT'D 
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— eee a Chgo Clev Frain 
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$17.00 FAS Selec “te No.1 No. 2 4-4 134,25 Com-Cont 'd ev Sount Wor 
‘ 3/4 pe PR aaa $ 72 $59. aoe — “S&S 5-4 141,00 0., hn 7 2 Com & Sels No I Com & 44,50 
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$54.00 cocce cocce RASS $23°00 na vam No 2 Common 5-4 275 69.25 lo I Co cos a eee og 
0 23.00 mein °** 4-4 26.75 4. me 61.75 77°75 1] Gua 5 & Sels -_ — & 275 
CYPRESS SHINGLES & LATH| {1 ia pd ES nes Biss fats ote? Mae oc 
1x12” Cinci , : 103,CC 103, 50|| First: No 2 Common 275 ||No 2 Common = *"” a 
= ! ee nae Aug. 31.—The followin ae: oorene oe 4-4 . —— aw 47,50 49,50 $=4 36,75 — mgt 
00 , e pest “ eos - 
me Cincinnati: ers’ carlot prices today ‘Lob. io — ss aa tio I ont eat” FAS eng” Tied” * —— & Seconts “4 con’ “seis.” 7 
Shingles— ome om & Sels 3-4 32.75 8 5-4 84,25 4 mo 124.25 eee 55,0u 
Be 1-2 34,75 , x _ eer 6-4 eee 10-4 . ° 5-4 rite 
ae), 2 yet rein tomonia | Ee efetoee = LE “eek oc RENE a ee 
My cess ee eeeeseeeees 6.70 4.85 3° 56 — 32 Meee Common “" “a an aor. ; ommor 
aie eee eee reece 8: © 3,00 % = 5=4 000 |) 10-4 3-4 gg 8 
5 $21.00  Bacetmetingiaaeel 5.45 S&S ae et I | 6a) 32,50 |] 6-6 on 2° Boe ne 58:50 {Ino 3 +e 26100 
it | Cvirocaagme. S| ee i wg — oie coe, Weak 
5 23.00 No. 1.. 2-Inch— PL ate Firsts & Se Quartered 6-4 44,00 =A 24, 50 
) 22.00 teeececooes $8.90 N Quartered & Seconds Wo I Com & Se 6-4 see 
3; Dx6- O. Bevesseeereees $7.99 | First & Seconds 12 76,75 oe |] 4-4 i Sat rete tO Firets E Seconds 
. 4 6 ° eee Pe ns of TN COumon 63 
OAK FLOORING at" Gado. fst 889 2825 rzrate f Segonts p 1 common fo i com. Se1a"*” 
” The following . 6-4 65,75 e = Com & Seis 4-4 87,75 1 No 2 Common . Bw. __ 25,00 
2x12 base, obtai ing are average prices 8-4 68.25 °.. : 54,25  oe6 5=4 13,00 |) 3-4 Pe ot Soumon lif 
$12.75 ana, Selanne Ser oaks Sane es, Memphis | W-t 76.75 s00 60.25 3c. |/12-4 oe 106250 || “soppy 8 26,00 
ean M: ed Aug. 21, as reported t 5 during the week 12-4 81.75 eee yo TE 7) cae Saps eee 152,50 Firets E Second TTASIULIA 
Manufacturers’ pian earnings the Oak Flooring ie I Com & Sela’. $4 as 101,25 || 4-4 80.50 6-4 75 . oe A 
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50 : x14” 4-4 47. eee 6-4 88,50 0. in eee 95,75 |INo I Com’ eee 5-4 77°95 eee 
19.75 Clr. qtd. wht e~ fs x2 ” B%x1%h” %x2” Suk 50°75 eee =e . 98.25 .e6 ib eee 93,75 4-4 on’ & Seis 6-4 80°75 eco 
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“SOFT TEXTURE” SOUTHERN 


HARDWOODS 





Cincinnati, Ohio, Aug. 31.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 ” 4/4 5/4&6/4 8/4 
QuantrereD Wuite Oak— Basswooe— > _ 
eee $135@145 $145@155 $155@165 PAS we ssceees $ C5@ 70 § 710@ 15 § 0G 75 
Selecta ....... 105 11@ 110 115 115 120 No, 1 com..... 48 50 53 56 53 56 
No. 1 com..... 80 85 85 90 90 95 J eS fF ee 23 31 33 38 38 43 
No. 2 com....-. 4 50 54 59 55 60 CHESTNUT— 
Sound wormy.. 43 45 52 57 55 60 OO ae $100@105 $112@118 $122@128 
No. eee of 6 6 6 70 5 
QuvuartereD Rep OAak— No. ; pom are 4 ot 31 22 21 99 
FAS .cccccces $110@115 a Sd. wormy and 
No. 1 com..... 60 «65 see No.2 com... 36 38 38 40 40 42 
No. 2 com..... 40 45 eee Sd. wormy and 
PLAIN WHITE AND Rep Oak— No. 1 com. & _ 
= better ..cese 38 42 43 4: 5 
Pee $105@110 $115@120 $125@135 |. etter -os 
Selects ....... 70 7 7 80 85 90 IRCH— 
No. 1 com..... 60 65 70 75 75 80 ee: acsaewesa $105@119 $110@115 $115@120 
No. 2 com..... 42 45 47 50 48 §2 No. 1 com. and 
No. 3 com..... 22 24 23 25 24 27 7" Se 65 70 70 75 70 75 
Sound wormy.. 43 48 53 58 55 60 No. 2 COM. .cce 31 33 33 38 38 40 
iickory— BeecH— 
errr - $ 95@105 $ 95@105 ROOT Ce $ 65@ be $ 70@ 75 $ 75@ 80 
No. 1 com..... ‘ 65 70 65 70 No. 1 com..... 2 45 47 50 47 50 
ee ee eae 35 40 35 40 No. 2 com..... 27 30 30 33 33 35 
MaPrLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Tn pen weetneteeeneneean aun $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 
wk. Ob Me éecceekéseewsdsauns 50 55 63 68 68 72 q7 81 90 95 
De GER cc cccseournseeewtes 33 38 35 40 41 45 48 50 50 53 
Wits ASH— : 
DP athenthbanesesnescaenawae $ 95@100 $107@112 $3386115 $125@130 $155@160 
No. 5 CO. GUE GOs ccccvcccees 55 60 72 77 82 100 105 95 100 
Be De Oe cckccsevensveconuxe 32 35 35 40 io 45 45 50 50 55 





The 


following list represents present value of 


No. 2 No. 3 


com. 


hardwoods, f. vo. b. Lower Michigan mills: 
No. 1 
FAS Selects com. com, 
Basswoov— 
55@ = 3 


4/4 $ 65@ 70 $ 
5/4 70 75 60 
6/4 7 80 65 70 52 55 33 
8/4 80 8 70 7 57 60 38 


45@ 48 $26@28 $22@24 
47 50 30 ¢ 24 26 


10/4 95 100 85 90 70 75 45 60 ...... 
Berecu— 

5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 65 45@ 50 33@ 35 23 25 16 1 
5 65 70 50 55 35 37 28 30 18 20 
a 70 75 55 60 40 42 30 32 18 20 

/4 80 85 65 70 50 62 33 35 20 22 
Biracu— 

4/4 100@105 80@ 85 47@ 50 28@30 18@20 
5/4 105 110 85 90 52 55 30 32 19 21 
6/4 105 110 85 90 57 60 35 37 19 21 
8/4 110 115 90 95 65 70 40 45 ...... 
10/4 115 120 100 105 80 85 50 55 cece 
12/4 120 125 105 110 85 90 50 55 eiie 
16/4 140 145 120 125 105 110 ...... ee 
Sorr ELM— 

4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 
5/4 70 7 60 65 47 50 28 30 22 24 
6/4 7 80 65 70 52 655 30 32 22 24 
8/4 80 85 70 7 60 65 40 45 ...... 
10/4 90 95 80 85 70 7 46 60 ...... 
12/4 95 100 86 90 75 80 45 60 ...... 
16/4 115 120 105 110 95 100 50 65 ...... 
Harp MaPLe— 

4/4 70@ 75 60@ 65 47@ 50 30@32 15@17 
5/4 sO 85 65 70 55 60 33 35 18 20 
6/4 85 90 70 75 60 65 35 37 18 20 
S/4 95 100 75 80 65 70 40 45 20 22 
10/4 110 115 95 100 85 90 45 50 23 25 
12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 ...... 
16/4 160 165 145 150 135 140 650 55 ..... P 
iHARD MAPLE FLOORING Stock, Roucnu— 

re etseasse seeneuna 43@ 45 SOs 17@19 
re ttesesee wasaceve 45 47 28 30 18 20 
Sovr Marte— 

4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 7% 80 65 70 50 655 33 35 18 20 
6/4 80 85 70 7 55 60 38 40 18 20 
8/4 8 90 75 80 60 65 40 45 20 22 
END DrigeD WHITE MaPrLe— 


4/4 100@106......... 75@ 80 .. 
ee Ue Be néwsenes 80 $5 tw. 
Gre Bee BAe cseseces 85 90 .. 
SFG Bae See scescuce 90 a wa 





HARDWOOD FLOORING 


Sales by 


Michigan and Wisconsin flooring mills 


of D&M flooring, as reported to the Maple Flooring 


Manufacturers’ Association, averaged 


as follows 


f. o. b. ears flooring mill during the week ended 
Aug. 28: 

MAPLE Clear No. 1 Factory 
NET Ao ng decane’ $67.78 $46.11 

| ee 5.28 an tees 

nat tae hie 79.08 66.03 $38.46 
Fe eae ee ee 58.06 Pa es cn elas 


68.03 





Cincinnati, Ohio, Aug. 31 


-—Average 


wholesal- 


ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 
GuM— 4/4 5/4&6/4 8/4 
Qtrd. red— 
Wee ces - See siseeis ose8e1 
No. 1 com. 
om et, sap no detect: 
acai aes 58@ 60 62@ 65 68@ 70 
io lecom... 47 52 52 
Plain red: 
oO) ees 100@103 100@105 105@110 
No. 1 com 56 58 58 63 63 68 
ap: 
Bxbds., 13-17” 70@ 71 - ae wee cae 
Plain FAS 6” 
& wider... 52 55 54@ 58 58@ 62 
No. l com... 40 41 42 45 — “as 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 
CoTTON WooD— 
FAS, 6” &wdr.$ 53@ 58 $ 58@ 63... ... 
No. 1 com..... 38 40 40 dex eee 
No. 2 com. - 33 36 eee eee 
Quanrenen Wuite ee 
FAS me * ae $128@133 $133@138 
Selects ....... i 9 97 102 102 107 
No. 1 com..... 70 7 75 80 80 85 
No. 2 com..... 40 45 45 50 50 55 
QUARTERED Rep OaAk— 
SREP eeeGiss a. ex Bae wen 
No. 1 com... 65 ae 668 ee Cons 
No. 2 com..... 35 io — cs eee. mee 
PLAIN WHITE AND RED OAK— 
CO) ae $ 82@ pa $ > taal = $105@110 
OS eee 63 68 72 76 
No. 1 com... 53 58 58 63 63 68 
No. 2 com... 42 44 45 “re 45 50 
No. 3 com..... ee sé. ee eps 25 30 
Sound wormy.. 37 38 40 45 45 50 
Sorr ELM— 4/4 5/4 6/4 8/4 
. eee . .$65 $67 $67 $70 
No. 1 com..., 47 50 50 55 
No. 2 com.... 25 27 27 28 





CHICAGO RECEIPTS AND SHIPMENTS 


Reported by J. 


J. Fones, Secretary of Board of 








Trade 
RECEIPTS FROM AUG. 1 TO AUG. 28, INC. 

Lumber Shingles 

eee 337,803,000 33,295,000 
DN bee eedeRane en 352,416,000 41,584,000 
Pn ee 14,613 000 8,289,000 

RECEIPTS FROM JAN. 1 TO AUG, 28 

Lumber Shingles 

0 Ee 2,728,5 ry 000 271,682,000 
Be sededed concave 2,690,133,000 357, 179, 000 
DEE ic scee baw 3S 391, 000 eer ee 
Pca cagaiawe mae ke ae 85,497,000 

SHIPMENTS FROM AUG. 1 TO AUG, 28, INC. 

Lumber Shingles 

SE sig stnaws weimns 144,298,000 31,278,000 
De skesavrannaaed 181,316,000 25,787,000 
ee ae 5,491,000 
DOCTORSE 2c cccccce SE eOOe sob be we Kanes 

SHIPMENTS FROM JAN. 1 TO AUG. 28 

Lumber Shingles 
De acxencetewnnne 1,306,632 ,000 262,755,000 
ey eee 1,525,474,000 375,600,000 
EE ee 218,842,000 112,845,000 





For Editorial Review of Current Market Con- 
ditions See Page 45 


NORTHERN PINE 


APOLIS, MINN., Aug. 31.—While the 
was marked by a slightly increasing tend- 
buyers to purchase northern pine for 
needs, most orders are for immediate 
Prices, except in isolated cases, have 
no changes. 

BUFFALO, N. Y., 
pine demand is not 
sold to a fair 


MINNE. 
week 
ency of 
future 
shipment. 
undergone 


30.—The northern 
active. No. 2 barn is being 
extent, with prices holding about 
steady. Wholesalers report sales made in 1x4x12 
at $51 and 1x10 at $55, with 2x4 and 2x6, $54, and 
2x12, $62. 30x factories are fairly busy, but not 
taking much stock. 


Aug. 


BOSTON, MASS., Aug. 30.—Northern pine 
buying is confined to small lots for prompt de- 
livery. Moderate concessions can be obtained on 
some items, but the general price situation is 
steady. Buyers do not find northern pine lists 
as attractive as the latest quotations on some 
competitive woods. 





NEW YORK, Aug. 31.—Inquiries are exclu- 
sively for small lots and there have not been a 
great number of these. Distributers assert, how- 
ever, that conditions are as good as a year ago 
at this time and the fall outlook a little brighter. 
Price strengthening in competitive woods has 
so far not been reflected in northern pine. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 30.—Eastern spruce 
manufacturers find difficulty in booking enough 
frame orders to keep saws busy. Several 
more large mills have just started and produc- 
tion is a little too heavy for current demand. 
Most sellers now accept $39 base. Demand for 
Provincial random is rather slow and business 
is unevenly distributed. Scantling is freely of- 
fered at $33 and there are short length lots to 
be had for $1 less. Boards are quiet and prices 
no firmer. Quotations: Dimension, rail ship- 
ments, 8- to 20-foot, 8-inch and under, $39@40; 
9-inch, $40@41; 10-inch, $41@42; 12-inch, $434 
44. Provincial random, 2x3 to 2x7, $33@34; 2x8, 


$36@37; 2x10, $38@39. Covering boards, 5-inch 
and up, 8-foot and up, DIS, $34; matched, 
clipped, 8- to 16-foot, 1x5, $35; 1x6, $36; 1x7, 


$36.50; roofers, 1x6 and 1x7, $35. 
$32@33; 3-inch, $31@32. 


Furring, 2-inch, 


NEW YORK, Aug. 31.—Some wholesalers have 
made arrangements to receive fair supplies of 
lumber in the early fall and they report a com- 
mensurate list of orders and inquiries. Most 
of the spruce coming in is cut to specifications 
and there is very little random to be had. Mills 
have only fair supplies. Prices have remained 
practically stationary. 


WHITE CEDAR 


MINNEAPOLIS, MINN., 
white cedar post and pole stocks in the hands 
of distributers are well rounded out. There are 
evidences that business will be better in the dis- 
tricts where the crops are good. Prices are 


unchanged. 
HARDWOODS 


CHICAGO, Aug. 31.—There is a fair volume of 
northern hardwood business being placed in Chi- 
cago territory, but there is no enthusiasm about 
buying. Low grade basswood—No. 3 to the box 
manuafcturers and No. 2 to the picture framing 
industry—has been active during the last week 
and is scarce. The automobile industry is tak- 
ing good quantities of maple and elm. Cull birch 
is also strong. Chicago distributers report low 
stock of FAS sap and red gum with prices 
strong. Common grades of oak, consumed by 
the flooring factories, are strengthening. Oak 
flooring is moving in good volume, and further 
advances in price are reported. 

KANSAS CITY, MO., Aug. 
flooring is in better demand and there is 


Aug. 31.—Northern 





31.—Hardwoo0a 
also 


an increase in the call for gum and oak finish. 
industrial demand has remained steady and 
hardwood men here expect more business from 
furniture factories. Implement and wagoh 
manufacturers are said to be buying a little 
heavier. 


INDIANAPOLIS, IND., Aug. 31.—Increases in 
demand for all hardwoods in this territory have 
brought slightly better price levels. The volume 
of sales is not quite as high as at this time last 


year, but jobbers believe that fall will be better. 
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on- ; ; 3 i 
Hardwood flooring factories are placing orders y 
for oak and maple 30dy factories, automobile “KK, » 
plants and furniture factories are increasing their PROWL é e OF” ver 
takings. tailroad buying is below the volume 
of last year, but inquiries and some few orders 
the are coming from farm implement factories. 
nd- nemniadinemnnel 
for NEW ORLEANS, LA., Aug. 30.—Further im- 
ate provement of the hardwood call is reported, the 
ave automotive interests having notably increased 
| their takings of gum, elm and maple. Oak in 
the flooring grades is still active and the call 
ern ' from furniture interests continues. Storms and 
ing bad weather have interfered with production 
out over a part of the belt. Prices are well held 
x12 and tend upward. pon 
ind arog PRODUCTION “: 
not ST. LOUIS, MO., Aug. 30.—The market for :- 
scuthern hardwoods has shown more strength 
the last week, and better prices are reported for 
ine gum, elm and maple. The two latter items have y . 2 
de- been in demand by the automobile manufac- — = = _ 
on turers or wholesale interests serving them. Buy- 
. is ing by furniture manufacturers has shown more ‘“ “ 99 
sts ite. aaa Specials” in FIRST QUALITY Stock 
a CINCINNATI, OHIO, Aug. 31.—The hardwood | 
market continues to show considerable strength. 100 M’ 4/4 CI. Qrtd. White Oak Strips. 200 M’ 3/4. No. | C&S Plain Red Oak. | 
‘lu- The recent advances have become fairly well Ss a. 4 oa a ty ig Ry 15 -¥ 3/8 a : Som. wrote ned Oak. | 
na er ae = gy engage ane oe 10M’ 5/4 No. 1 Com. artd. White Oak Strips. 75M’ 5/8 No. 2 Com: Plain Red Oak. | 
recor yha Ss, e technica 08 mo e , 2 i " , . c i | 
= scams is satisfactory. 100 M’ /2FAS and. White Oak r=4 ’ 30M’ e/a No. lon Plain Red ‘Oak | 
AZO 100 M’ 5/4 FAS Qrtd. White Oak Avg. 75 M’ 4/4No. | C&S Qrtd. Red Gum Fig. | 
ter.  aeremene 100 M’ 6/4 FAS Qrtd. White Oak Avg. 75 M’ 5/8 FAS Qrtd. Red Gum. 
has COLUMBUS, OHIO, Aug. 30.—Hardwood buy: ee ashe | Gas Ge Wee oe: 4 eet SA A | 
ing is improving. Inquiries from all sources 50 M’ 6/4 No. | C&S Qrtd. White Oak. 30 M’ ive gl C&S PI. hed aon Shige 3/8” | 
are larger and many are developing into orders = 2 ie a 4 ya yen bs Oak. 25M’ 5/8 No. | C&S Plain Sap Gum 4-7’. 
Business in August was 25 percent ahead of the 100 M’ 5s Ne. 2 — Qrtd. White a 20 M’ 3/4.No. | C&S Plain Sap Gum 4-7’. 
two preceding months. Dry stocks are becom- 40 M’ 3/4 No. 2 Com. Qrtd. White Oak. 15 M’ 1/2 No. 2 Com. Sap Gum 
— | ing depleted, due to _increased consumption. 4 Ps ease oem. a he ~ Ane 15 ont saetee 2 Com. Sap Gum, Avg. 6-7”, 
ugh Production is between 75 and 80 percent of ca< 100 M’ 5/4 No. | C&S Plain White Oak. 15 M’ 6/4 No. 2 Com. Sap Gum, Avg. 6-7” 
oral pacity. Furniture, automobile, musical instru< 15 M’ 5/4 No. 2 Com. Plain White Oak. 30% 14-16’ 
uc- ment and box factories are buying liberally. 
Most orders are for immediate shipment. Retail 2 i - ? 
ro stocks are not large and buying to replenish We Can Do Kiln Drying, Surfacing and Resawing. 
1eSs them is the rule. Oak prices at Ohio River: 
of- FAS No. 1 No.2 No.3 T -F b -], Cc n 
; to Quartered ........$145 $90 $50 er urner ar er ove ompa ¥ 
ices a 105 72 45 $26 Home Office: MEMPHIS, TENN. 
nip- — —— . . - 
ae. HOUSTON, TEX., Aug. 30.—Sap gum and Mills at Memphis, Tenn., Leland, Charleston, Tehula, Miss. 
13a oak still hold the center of the hardwood stage. —————— — : eclectic ——— 
2x8, Demand from the furniture factories and auto- — 
nch mobile concerns is good. Cypress continues in ; 
hed, | fair to good demand. Black gum, tupelo and 
1x7, red gum are dull. 
ach, j ema =e 
BALTIMORE, MD., Aug. 30.—Quiet continues 
to prevail and hardwood consumers are buying 
ave for immediate needs only. With perhaps the 
; of } single exception of gum, quotations are not ap- 
9m- preciably higher, as offerings are still too free 
fost | to make it easy to close business. Export trade 
ions is slow, with stocks abroad still bigger than 
fills could be desired, and with shipments, except on 
ined firm orders, deemed undesirable. 
MINNEAPOLIS, MINN., Aug. 31.—In the ag- 
gregate the northern hardwood trade compares 
: favorably with that of normal years. There is 
— keen competition, however, for the business of- 
nds fered. The northern mills are restricting pro- 
oat duction. There is an adequate supply to meet 
pes requirements of the trade, and prices hold firm. 
BUFFALO, N. Y., Aug. 30.—The hardwood de- 
mand is beginning to show improvement. Some 
e of wholesalers report larger sales of gum to the 
Shi- furniture trade. Gum holds as firm as any- 
yout thing in the list, although scarcely any changes 
box in prices have lately been recorded. 
ning ———_- 
reek BOSTON, MASS., Aug. 30.—Several local sell- 
tak- ers report more encouraging inquiries from chair 
irch manufacturers. Automobile interests are good 
low buyers. Retail yards are not actively in the 
‘ices market. August trade in flooring was slow maciins 
= and prices were unsatisfactory. Quotations, 13/16 ' 
Oa x2%-inch clear: Birch, $78.50@87.50; maple, $87; . 
ther oak, white, clear, $92@95; selects, $79.50@ 82.50. Lumbermen everywhere are becoming 
No. 1 common, $60.75@64. Quotations, inch: CSCATC more and more convinced of the need for 
-_ oe reat SOS com. research to meet the complicated prob- 
SE Eda eehe werent recdaensnoen cen > G OOM . 
oon DONNE ouisd ue sieurds eas Coan 83@ 88 58@63 lems of the lumber industry. 
sh. MN inane waeavinccae Ceemee wee 75@ 80 45@55 : 
and a" Renae iia eis iy 1304 140 15@85 The NICHOLSON FILE COMPANY 15 always 
— merch, onp COR REPRE a 105 @)115 60075 studying ways to improve the high standard of 
ittle co re rteeres eee cnOLs, file manufacture it has maintained for 61 years. 
Oak, white plain.............. 1057120 ae ee \ oO : 
| an ake Ga “em | 6... >S<— 4 NICHOLSON FILE CO., Providence, R. 1., U.S. A. 
Asm PUNE SN ccicigeocattaarene eee 110@115 ees | 
lave A ee Bee ‘ U S A 
Tae _NEW YORK, Aug. 31.—Shipments’ in many (TRADE MARK: -A File for Every Purpose 
tter. instances have been curtailed due to excessive 
rains in the South. This is particularly true of ° 
i 
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NATURE FITTED 
“NEARWHITE” FOR 
ALL BUILDING 
NEEDS. 


FINISH 

FLOORING 
CEILING 

SIDING 
MOULDING 
DIMENSION 

LATH 

BOARDS 

SHOP AND 
FACTORY LUMBER 
CUT TO LENGTH 
STOCK A SPECIALTY. 








ELIABLE grades are one 
of the most important fac- 
tors Nearwhite Soft Shortleaf 
Pine offers dealers. 
reliable manufacture and grading 
and you understand why so many 
dealers prefer to sell it. 


Try a mixed car of NEARWHITE. 


The SUMTER LUMBER Co. 


ELECTRIC MILLS, MISSISSIPPI 






Add to this 








lumber from West Virginia, Tennessee and 
Georgia. Demand and inquiries have not shown 
any recession, but mill conditions have served 
to firm up the situation. 


LOS ANGELES, CALIF., Aug. 28.—Larger 
purchases on the part of both industrial con- 
sumers and retailers brought about a slight ex- 
pansion in hardwood business here this week. 
Prices are firm with a tendency toward slight 
advances. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 1.—A first-of-the-month de- 
cline in the demand for fir is noted in Chicago 
territory, but several strengthening movements 
have been noted by local distributers. Lists show 
no bargains in fir uppers, but long joists are 
still weak, being quoted at $3.50@4 off list. It 
is hard to predict the future, but more activity 
is looked for when the retail yards place their 
orders for fall requirements. 


NEW YORK, Aug. 31.—The market is adjust- 
ing itself to price advances due to increased 


eargo rates. The transit situation is rapidly 
clarifying, although August arrivals were heavy. 
Good lumber is selling better than the lower 
grades and is absorbing the higher prices much 
more readily. 


BOSTON, MASS., Aug. 30.—Considerable quan- 
tities of fir have been sold to New England 
buyers during the last week or ten days, mostly 
transit lumber. There has been recent business 
in ordinary schedules of 2-inch dressed fir in 
transit at $30.50@31, ship’s tackle, Boston, and 
some sales are reported to have been made at 
appreciably less. No. 1 common fir boards 
are offered at $28. Quotations on direct mill 
shipment business are fairly firm at somewhat 
higher levels, due to advancing cargo rates, 
but local buyers are placing comparatively few 
orders. 





KANSAS CITY, MO., Aug. 31.—Fir prices are 
taking on some added strength with a growing 
scarcity of some common items at the mills. 
Demand has improved further, both in city and 
country trade. The bulk of the demand, how- 
ever, is from country yards. 


SAN FRANCISCO, CALIF., Aug. 28.—Fir has 
shown an improvement during the last fifteen 
days. Prices have not yet taken an upward 
trend but are firmer than at any time during 
the year. Local business is poor with export 
demand increasing. Eastern rail shipments are 
normal, with slight increases to the Southeast. 


LOS ANGELES, CALIF., Aug. 28.—There has 
been a considerable decrease in reserve stocks 
held at the docks during the last ten days. 
Prices have advanced $1 to $1.50. For the first 
time in several weeks, retailers are getting away 
from their hand-to-mouth buying. 


CYPRESS 


NEW ORLEANS, LA., Aug. 30.—Last week’s 
storm, sweeping an important cypress-producing 
section of Louisiana, damaged several cypress 
plants, forcing shutdowns that will, according 
to present report, last anywhere from one to 
four or five weeks. Stocks in the storm-visited 
plants were more or less disordered by the gale, 
so that some delays of shipments are predicted 
until the damage is repaired. Prices are un- 
changed. 





CHICAGO, Aug. 31.—Good inquiries from both 
the retail yards and the industrial trade, point 
to increased fall business in red cypress. Buy- 
ers have been virtually out of the market for 
the last month, but after Labor Day they are 
expected to start buying to take care of fall 
requirements. 

KANSAS CITY, MO., Aug. 31.—Cypress mills 
located close to the Gulf were isolated last week 
by the hurricane and it has been impossible to 
get orders through from here. Demand for cy- 
press has been increasing a little, with renewed 
buying by country yards. The common grades 
are in strong demand. 


NEW YORK, Aug. 31.—Prices are just about 
as they have been all summer. Both rail and 
cargo shipments have been maintained on a 
steady basis, which has kept the cypress market 
steady. 

BOSTON, MASS., Aug. 30.—Cypress demand 
remains light. Red cypress lists keep about 
steady notwithstanding little current buying. 
There are more orders for yellow cypress than 
for the higher cost species and quotations are 
widely spread, viz.: 


FAS Selects Shop 
gg Se eee $ 85@ 98 $70@ 83 $48@58 
Ree Oe GO wicedwce 90@108 80@ 93 63@68 
De ictanrkececaabu 105@115 8$8@105 73 @83 


SAPS ébvrdaccveces 125@135 cov @eee --@.. 


BALTIMORE, MD., Aug. 30.—Distributers now 
admit that cypress prices have experienced some 
rather sharp reactions. Buyers claimed that 
they could get, for $80 or less, cypress listed at 
$103, and that other items had decreased in pro- 
portion. There are no extensive holdings here. 
The prices asked are so low that sellers are 
holding back. 

INDIANAPOLIS, IND., Aug. 31.—Red cypress 
is moving somewhat better. The retail demand 
is not so good, but there have been more orders 
from industrial sources. Prices are steady. 








ST. LOUIS, MO., Aug. 30.—The market for 
both red and yellow cypress is unchanged. There 
has been some buying of yellow cypress at re- 
duced prices by the box and casket interests. 


HEMLOCK 


CHICAGO, Aug. 31.—Chicago distributers of 
northern hemlock report stocks badly broken as 
a result of the large volume of business which 
the country retail yards of Wisconsin and Mich- 
igan have been doing all summer. Orders are 
still being booked in good volume at $4.50 off 
list. 


NEW YORK, Aug. 31.—The situation in east- 
ern and western hemlock provides an interesting 
comparison. There is an abundance of West 
Coast lumber and comparatively little New 
England or Canadian stock. Prices on eastern 
hemlock are very firm. Yards and wholesalers 
are well supplied with western stock, but have 
little eastern lumber on hand. 


BOSTON, MASS., Aug. 30.—Business in east- 
ern and northern hemlock is slow and prices are 
not firm. Eastern clipped boards are offered at 
$32; northern clipped, $31; random, $30. Fair 
quantities of western hemlock arriving by water 
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are being sold here, mostly transits and some 
at pretty low prices. 


WESTERN PINES 


CHICAGO, Sept. 1.—There has been little 
change in the western pines market this week. 
Yard items are in good demand, and while shop 
price advances of several weeks ago are being 
held, there is very little demand. The box 
manufacturers are taking a good volume of box 
and crating lumber and the prices are steady. 


SAN FRANCISCO., CALIF., Aug. 28.—There 
has been a slight depression in the pine market 
during the week, with upper grades easing oft. 
Demand seems sustained with slight increases 
from some eastern sections. Export trade is 
normal, with indications of slight advances dur- 
ing September. Mill stocks are about normal. 
Local retail business is slow, due to carpenters’ 
strike. 

NEW YORK, Aug. 31.—Shipments of Inland 
Empire stock seem less affected by flood condi- 
tions than lumber from other sections. An ad- 
vance of $1 on No. 3 common Pondosa pine is 
the first upward move in this item for some time. 
Other items generally hold firm. 

BUFFALO, N. Y., Aug. 30.—Trade in the Cali- 
fornia pines is improving, though buying is 
largely in small lots. In some localities there 
is quite a volume of building work going for- 
ward, so that the outlook is regarded as favor- 
able. 





BOSTON, MASS., Aug. 30.—Demand for west- 
ern pines fell off this month, accompanied by a 
distinct softening of prices. Current business in 
Pondosa pine is light and prices are weak. Com- 
mon grades are now offered as follows: No. 2 
common, 1x6, $46.25@47.25; 1x8 and 1x10, $42.25@ 
43.25; 1x12, $43.25@44; No. 3 common, 1x6, 1x8 
and 1x10, $36.75@37.75; 1x12, $37.25@38.25. There 
was a downward revision of Idaho white pine 
prices last week but the local market remains 
inactive. Quotations: 


No. 1 No. 2 No. 3 

com. com, com, 
SS, Ree ree re ree $63.50 $60.00 —......... 
ae ee 64.50 61.00 $12.00 
ere rer 63.50 56.50 13.50 
Sr rene 66.50 56.50 43.50 
BEE shan rseusvecewne weeen 59.00 44.50 


KANSAS CITY, MO., Aug. 31.—While demand 
for western pines is not up to normal, it is a 
little better than two weeks ago, with both coun- 
try and city yards among the buyers. There is 
a fair industrial demand. Prices are a little 
stronger. 

LOS ANGELES, CALIF., Aug. 28.—There has 
been a slight increase in demand for western 
pines during the week, and the market as a 
whole seems to be slightly improved, especially 
in the purchasing of lowers. Demand for 
uppers is fair. Prices remain the same. 


REDWOOD 


SAN FRANCISCO, CALIF., Aug. 28.—There 
has been a slight decline in demand for redwood, 
especially in export orders. Northern California 
demand is normal, notwithstanding strike con- 
ditions in the building trades in the bay district. 
Southern California trade has fallen off during 
the last fifteen days. Rail business to the East 
is normal, with an upward trend noticed in 
some districts. Prices are steady. 


NEW YORK, Aug. 31.—August business was 
very satisfactory for redwood distributers, who 
are optimistic regarding industrial fall trade. 
There are good stocks of well assorted, dry lum- 
ber in storage. Demand for building items is 
slow. 

KANSAS CITY, MO., Aug. 31.—Last week’s 
redwood demand was not so good as in previous 
weeks, but inquiry indicates an improved call 
in September. There is more inquiry from in- 
dustrial consumers, who have not been active 
in the market for some time. 


BOSTON, MASS., Aug. 30.—Wholesalers who 
are filling in their eastern storage stocks for fall 
trade say there are few chances to pick up any 
bargains at the mills. The attitude of the pro- 
ducers is generally confident and firm. Local 
demand is still quiet. Industrial demand has 
lately been rather better than yard trade. 


LOS ANGELES, CALIF., Aug. 28.—The im- 
portation of redwood at the harbor has shown 








Babcock 


Spruce 
Step 
Ladder 


under a 
weight of 
1400 Ibs. 


Babcock 
Spruce 
Ladders will 
satisfy your 
customers. 


Write for 
catalog. 


We Pay 
the Freight. 








The W. W. BABCOCK CO. 


BATH, NEW YORK 














be Center il 
Hemming v=: 8-Wheel Trailer 
This trailer is preferred by lum- * 
bermen who use tractors for haul- 
ing trains of logging trailers because 


it gives a steel center line draught 
through the entire train. 





The sturdy construction of all Hemming 





4-, 6-, and 8-wheel log wagons and trailers AXLES 4” by pany => el 

insures long wear at rock bottom main- SHINS 392° ee ae wie”, long sleeve 
tenance cost. They are especially designed malleable. Ape 

to meet the needs of lumbermen. That’s BOLSTERS 1°91 0 fomar side bars, fx6% 
‘why so many of them are in use today on center bar, 4)4"x6)4”, with 3”x5” built-up 


ificult logging operations. bar 
oe St Seer Oy so? TONGUE 4’’x6’’, 5’long; reach,4’’x6”,11’ long. 
Write for Complete Catalog Today. CAPACITY 10 tons. 


HEMMING WAGON FACTORY, Meridian, Miss. 
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Why Not Save 


on this year’s hauling by using Trackson Full- 
Crawler equipped Fordsons instead of horses 
or larger tractors? 





These powerful 2 ton crawler tractors are eco- 
nomical because they cost very little to buy, are 
economical on fuel and oil, do not require such 
an expensively made road, make twice as many 
trips per day as teams, and stand up under: hard 
work. 


Before you buy this season’s equipment 
investigate this crawler tractor which 
will handle as much per trip as 2 good 
teams. Send for illustrated booklet 
today. 


The Full- Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
510 Clinton St., MILWAUKEE, WIS. 


ene oems TTA va Kson een 
wy “Crawler “> 
for. 









Fordsons 





a slight improvement during the week, although %- and 10-inch at $31. Retail stocks are being 
there has been a falling off in rail shipments. drawn upon to a larger extent. 
Local demand is increasing. x ” ‘7 
sALTIMORE, MD., Aug. 30.—Some North 
NORTH CAROLINA PINE Carolina pine distributers report a gain in or- 
ders, with indications that requirements will 
BOSTON, MASS., Aug. 30.—Roofers are firmer, increase. Stocks on the wharves have been re- 


but there is little increase in local demand. The duced, Roofers are in better request, with the 
S-inch air dried are now $31.50 and the current returns somewhat improved. Box lumber con- 
trend is toward $32. The shortleaf flooring trade tinues quiet. 


is dull and prices are rather unsettled. Low 


range quoted here for 1x4-inch flooring: B&bet- SOUTHERN PINE 


ter rift, $77; C rift, $60; B&better flat, $54: 


B&better partition, j}-inech, $54. The call for CHICAGO, Sept. 1.—The southern pine mar- 
rough edge is fair. Band sawed stock is $604 ket is strong from the mill end. Operators are 
61.50; circular sawed, $54@58. quoting advanced prices and holding out for 


them. Demand is light, a common occurrence at 
i : the end of the month, but local distributers pre- 
NEW YORK, Aug. 31. Retailers find it difi- dict increased business after Labor Day. 
cult to have their needs filled and prices are sseumednainnt e 
$2 to $3 above midsummer lists. G 1 business oF "Ia P 7 
i: in neeienet tar Gee Oe coc business ST. LOUIS, MO., Aug. 30.—The market for 
. : — southern pine is reported steady, but the opinion 
poe a is expressed that there is no prospect for imme- 
BUFFALO, N. Y., Aug. 30.—The North Caro- diate advance in prices unless there should be a 
lina pine trade is more satisfactory and prices material increase in buying. While stocks in 
hold firm. Six-inch roofers sell at $29.50, and hands of dealers are light, they are still disposed 


to buy only for immediate needs. Sales in this 
market last week were about the same as the 
preceding week. 


NEW ORLEANS, LA., Aug. 30.—Mill reports 
show a good gain in orders, bringing them above 
the ‘“‘normal production’ line. Shipments de- 
clined slightly in volume but held second place. 
Production remained about stationary, and 
ranked third. The brisker call is featured by 
more active request for upper grade items and 
has produced further price firmness. Mill stocks 
are becoming a little broken in assortments, 
making it easier to maintain quotations on active 
items. 


KANSAS CITY, MO., Aug. 31.—Demand for 
southern pine last week was a little better than 
in the previous week, and prices show a little 
stronger tone. The heavy demand for items on 
the left hand side has about cleaned out some 
mills and they have been compelled to turn down 
orders. No. 3 is quite scarce. Sales managers 
expect some delay in shipping because of the 
hurricane which hit the Louisiana coast last 
week. 


INDIANAPOLIS, IND., Aug. 31.—Rainy 
weather at the mills, a better volume of busi- 
ness in the manufacturing centers, coupled with 
the short stocks in the hands of Indiana retailers, 
all have combined to tone up the southern pine 
market in this territory. Retail yard demand 
is fair. In several of the smaller industrial 
cities of the State business is reported good. 


CINCINNATI, OHIO, Aug. 31.—Retail yard de- 
mand has been fairly good during the week. 
Wholesalers are still cautious about putting 
transit cars on the rails but those that are en 
route generally are sold before arrival. 


NEW YORK, Aug. 21.—Air dried roofers have 
advanced $1 during the month, due to scarcity. 
Few transit cars in any item of southern pine are 
moving into the market, and the fall will open 
with supplies below normal, prices very firm and 
retail yards poorly supplied. Demand and inqui- 
ries are brisk. 


BOSTON, MASS., Aug. 30.—Local business in 
southern pine continues to be of the hand-to- 
mouth sort. Considerable lumber has_ been 
moved out of retail yards to building operations 
and dealers have let stocks run down. The high 
range for longleaf flooring, 1x4-inch: B&better 
rift, $87; C rift, $75; B&better flat, $58; parti- 
tion, B&better, jj-inch, $58. 

‘BUFFALO, N. Y., Aug. 30.—The southern pine 
market holds firm and some mills ask 50 cents 
to $1 higher than a week ago in leading items. 
Retailers have been placing a larger amount of 
business during the last week. 

HOUSTON, TEX., Aug. 30.—The southern 
pine situation in general is good. Yard stocks 
have been in good demand for some weeks and 
have not weakened. There is some wisp ata” 
ment in demand for upper grades. lailroad and 
industrial stocks are moving well. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Aug. 31.—Red cedar 
shingles in this market fail to attract atention 
of the trade. Quotations as low as $2.10, mill 
basis, for stars and $2.40 for clears, were quoted 
this week. teports from the West are that de- 
mand there is improving but it has not yet been 
felt in this section. 

KANSAS CITY, MO., . Aug. There is little 
activity in the shingle mz urket and prices re- 
main soft. Most orders are from country yards, 
with stars predominating. Prices range around 
$2.10 for stars and $2.40 for clears. The de~ 
mand for siding also is mostly from the country, 
with wide items mostly wanted. Lath demana 
is good. 





COLUMBUS, OHIO, Aug. 30.—Retailers aré 
buying shingles for present needs. The bulk ot 
the business comes from rural dealers. Receipts 
from the Pacific coast are sufficient for current 
wants and the transit list is rather small. Re- 
tail stocks are not large. Red cedar extra clears 
sell at $4.15; extra stars, $3.70; Rite-Grade, $4.55; 
British Columbia XXXXX, $5.20. Lath trade 1s 
steady and prices are unchange d. 


NEW YORK, Aug. 31.—Shingle prices are soft 
on account of oversupply of stock. 3ritish Co- 
lumbia shingles are expecially abundant. There 
is a good demand from Long Island yards. Re- 
tailers in the city are buying sparingly. Prices 
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on eastern spruce lath are firm, with supplies 
ample for current needs. 


BUFFALO, N. Y., Aug. 30.—The shingle 
market shows an easier tone, especially in 
British Columbia, XXXXX, which are down to 
$5.10, at which price an increased amount of 
business has been done by some wholesalers. 
Washington XXXXX are $4.85; extra clears, 
$4.15, and stars, $3.66. Retailers show increased 
interest. 


BOSTON, MASS., Aug. 30.—Some local whole- 
sale firms are booking a fairly seasonable volume 
of shingle orders. The full range on white 
cedars is $4.65@5 for extras, and $4.15@4.50 for 
clears. The best British Columbia makes of 
XXXXX red cedars are $5.26@5.36, rail deliv- 
ery. Some good Washington red cedars branded 
“B. C.” are offered for quite a little less. De- 
mand for lath is improving; sales of eastern 
spruce are being made at $7 for 1%4-inch and $8 
for 15-inch, and some producers ask 25 cents 
more. The 1%-inch western hemlock lath are 
offered at $6.25, ship’s tackle, Boston. 


INDIANAPOLIS, IND., Aug. 31.—Some im- 
provement is noticed in shingle demand. Prices, 
however, continue weak. Rural yard stocks are 
not heavy. Lath demand is fair, with prices 
holding their own. Yard stocks are low. 


HOUSTON, TEX., Aug. 30.—Shingles are still 
moving slowly. Extra clears are $2.35; extra 
stars, at $2.00, mill basis. Lath are unchanged: 
No. 1, $4.70; No. 2, $4.00. 


NEW ORLEANS, LA., Aug. 30.—Another big 
Porto Rican order for cypress primes is reported, 
cleaning up the primes in stock at the partici- 
pating mills. Domestic call for other of the 
cypress shingle items is somewhat improved. 
Prices are unchanged. Cypress lath continue in 
active request at unchanged prices, moving 
mainly in mixed cars. 


LOS ANGELES, CALIF., Aug. 28.—A decline 
of 5 cents has failed to stimulate interest in 
shingles. Purchases for the week have been 
few and far between. An increase in lath de- 
mand is noted, with prices remaining firm. 


MAHOGANY 


BOSTON, MASS., Aug. 30.—The local ma- 
hogany trade was well sustained during August. 
Some encouraging inquiries are being receivea 
from manufacturers of interior finish and built- 
in fixtures. The chair and radio trades are pick- 
ing up. Wholesale quotations on air dried plain 
mahogany, log run for figure, f.o.b. Boston: 


No. 2 No. 3 


FAS No. 1 com, com, com, 
| eee $190.00@195.00 $150@155 $85@... $35 
5/4 & 6/4 192.25@197.75 155@160 85@... 35 
, ere 192.254 197.50 155@160 90@ 100 35 
oo ee 200.00@...... 165@... 105@... 

BEE. aenee 210.00@...... 165@170 105@... 
i Ie 220.00@...... 170@175 1104... 


NEW YORK, Aug. 31.—Demand for the better 
grades of mahogany bids fair to be unusually 
brisk in the early fall, the August turnover hav- 
ing been considerably in excess of expectations. 
There are good supplies of lumber on hand and 
all distributers are busy. 


BOXBOARDS 


BOSTON, MASS., Aug. 30.—Constructive ef- 
forts along various lines to improve conditions 
in the boxboard market, and to stimulate de- 
mand for wooden containers, are building up the 
morale of producers and distributers. The latest 
reports show there has been further reduction 
of unsold box lumber on sticks. Current demand 
is fairly seasonable. Some good orders are be- 
ing received for containers for agricultural prod- 
ucts and from the canning factories. Round 
edge pine box boards, inch, are offered at $26@28. 


CLAPBOARDS 


BOSTON, MASS., Aug. 30.—Local wholesalers 
report they did a fairly seasonable business in 
Clapboards during August, mostly small lots for 
Prompt delivery. Few retail yards are carrying 
much stock. Offerings of eastern spruce and 
White pine clapboards are light and prices firm. 
Plenty of West Coast stock is available at steady 
prices. Quotations: Eastern spruce clapboards, 
4 thousand pieces, 4-foot, 6-inch, extras, $120; 
Clears, $115; second clears, $110; 5%-inch, $5 
less. West Coast clapboards, a thousand square 
feet, clears, redwood, $28; red cedar, $30; west- 
«rn spruce, $40; California pine, $40. 
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WARREN-HUCKINS COMPANY 
Jacksonville, Florida 


Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant, individual electric drive, open 
shop for Americans. 


Men stick here, are treated on the square and take pride 
in their work. 


To fill infrequent vacancies we should be glad to have * 
skilled bench and machine men register with us for per- 
manent positions. Floaters, wood butchers, crabs, keep 
off. 





WANTED—COMPETENT AND EXPERIENCED 
Man to manage commissary operated in connection with 
large sawmill plant. Must be a hustler. Plant located 
in western North Carolina. Town 5,000 population, ex- 
cellent schools and living conditions. Keferences re- 
quired. 

Address “W. 104,’’ care American Lumberman. 


ASST. SUPERINTENDENT 
WANTED 





Capable of billing out and manufacturing doors, sash, 
frames, trim, etc., fully qualified to get production and 
quality through a plant. GREGG & SON, Nashua, N. H. 


LARGE RETAIL AND RESHIPPING YARD 
In large Mississippi Valley metropolitan center, requires 
experienced yard superintendent, capable of taking en- 
tire charge of yard operations. Apply stating expe- 
rience, references and salary wanted to commence. 
ddress “S. 101," care American Lumberman, 











WANTED—FOR CASH 
SHAVINGS AND SAWDUST 


State quantity you can furnish and 
send small sample by mail. 


SHAVINGS & SAWDUST CO., 
2240 S. Western Ave., 


Telephone Canal 0281. Chicago. 





TO LARGE MANUFACTURERS 
AND WHOLESALERS. 

Lumberman with 18 years’ experience in the manufactur- 
ing and selling field in Pennsylvania, West Coast, Cali- 
fornia, British Columbia, Inland Empire, Southern, 
Middle Western and Eastern States, having thorough 
knowledge of character and grades of every known 
American wood and having also an intimate acquaint- 
ance amongst the retail and industrial trade in the East- 
ern and Middle Western States, desires to correspond 
with large manufacturer, or wholesaler with good con- 
nections with view to establishing an office for them in 
Cleveland or Minneapolis to represent their interests on 
a salary and expenses basis. Address C. L. FRECK, 
2027 E. 77th St., Suite 10, Cleveland, Ohio. 





WANTED: 
Experienced millwork estimator. Man who can take 
entire charge of this department. State age, experience 
and salary expected. 
Address “W. 102," care American Lumberman. 


WANTED—YARD BOOKKEEPER, 
Reply in own handwriting. State wages wanted. Give 
references. 
Address “S$. 118,’’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Concentration point dimension and boards, one Hall & 
Brown fast feed machine. Prefer man capable of over- 
seeing yard also. Southern location, good town, First- 
class references required. 

Address “R, 101,"’ care American Lumberman. 


WANTED: 
Foreman for mill, located in Indianapolis, employing 
about 20 men; competent to bill from details and able 
to lay off work; must be good at handling men; state 
salary expected and give references in first letter. 
Address “RR, 120,"" care American Lumberman, 


WANTED—A FIRST CLASS 
Estimator. Must be familiar with Cost Book ‘‘A.’"’ We 
need a man capable of taking off and figuring large jobs. 
State age, experience and salary you expect to receive 
in making reply. 
Address “HT. 104,’’ care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
ouk and hickory wagon stock, also hardwood lumber, 
on either salary or commission basis. Must have good 
following among mills and timberland owners in Ark., 
La., Tenn., Ky., N. C©., ete. Address with references, 
“H. 120,°° care American Lumberman, 


WANTED WOMAN STENOGRAPHER 
In west side Chicago lumber office. Prefer one familiar 
with lumber, sales and general office work, who can 
handle part of the correspondence without dictation. 
Steady position. Salary $30.00. Address with refer- 
ences “R. 133,’’ care American Lumberman, 
PLANING MILL SUPERINTENDENT 
For small, modern, electrically equipped mill. Must be 
able to lay out. 
THE BANNER LUMBER COMPANY, Toledo, Ohio. 


























WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Avenue, Chicago, Illinois. 








112 READERS FOR ONE CENT 
CAN YOU BEAT IT? 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Illinois. 








WANTED—ASSISTANT SALES MANAGER 
Must be experienced. Prefer one having experience in 
handling Appalachian or West Virginia hardwoods, Give 
full details in first letter, 

Address “S$, 121,’’ care American Lumberman., 


LARGE MANUFACTURER DESIRES 
Services capable young lumberman to purchase lumber 
and assist in the sales. 

Address “S$. 102,’’ care American Lumberman. 


RETAIL YARD MANAGER AND SALESMAN 
Who can invest $15,000 to $20,000 in Denver, Colo., 
yard; give age, nationality, salary, experience in what 
capacity. Address P, 0. BOX 266, Denver, Colo. 


WANTED—A 
Millwork detailer and biller, one who is capable of han- 
dling first class work. State experience and wages ex- 
pected wher making application. 
Address ““H. 105,’’ care American Lumberman. 


ESTIMATOR, DETAILER AND BILLER 
With Cost Book ‘‘A’’ experience. Please state age, ex- 
perience, condition of general health and salary ex- 
pected. Address COMBS LUMBER COMPANY, Lexing- 
ton, Kentucky. 




















DO YOU WANT EMPLOYMENT 


Or a better job? Advertise in the Wanted—Employ- 
ment columns of the AMERICAN LUMBERMAN. 
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SALESMAN 
Building material or lumber to sell nationally advertised 


product. Must be thoroughly experienced, hard worker 
and willing to locate in center of thickly populated ter- 

ritory of small area. ‘Territories open centering in Cal- 
umet district and at Decatur, Peoria, and Rockford- 
Madison. Must possess automobile and sufficient funds 
to partially finance self for first few weeks until returns 
become steady. Protected territory assuring competent 
man more than average remuneration, increasing year 


after year. All cash expenditures for traveling and 
automobile upkeep guaranteed. 
Address “Rh. 103,"" care American Lumberman. 





WANTED SALESMAN 
our hardwoods in New York City and New Eng- 
territory on liberal commission. Only high class 
with good references, who has established trade, 
apply. 
GRIFFITH LUMBER CO., INC., 
Huntington, W. Va. 


WANTED—RELIABLE MANUFACTURERS 


AGENTS AND SALESMEN 
Who are looking for an opportunity to handle a side 


Handle 
Jand 
mun 
need 





line on a straight commission basis. Splendid chance 
for go-getters. 
Address “S. 106,"" care American Lumberman. 





WANTED: 
Salesman for lowa—Webster City, Boone, Fort Dodge, 
north and west—-by established dependable Iowa com- 
mission firm with splendid mill connections. Good job 
for young man = can sell lumber. 
Address . 122,"" care American Lumberman. 


re ee SALESMEN 

West Coast manufacturer and wholesaler, 

lished, highest rating, 
High-class references 
territory. 

Address 





long estab- 
wants reliable representatives. 
required and given. Exclusive 


“R. 23,"° care American Lumberman. 


WANTED—SALESMEN 


With established trade to sell tupelo and cypress lum- 








ber on commission. We pay liberal commission. Write 
us fully. 
Address “W. 121," care American Lumberman. 
WANTED 
Salesmen to sell southern pine lumber on a commis- 


sion basis. Experienced salesman with an established 
trade desired. 
BOX 792, 


Address YP. O. New Bern, N. C. 





YOUNG MAN 
Ifard worker, to call on industrial trade Chicago terri- 
fory for West Coast firm, 
Address ““W. 118,"’ care American Lumberman. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the 
reaches the people We can help you. 
LUMBERMAN, 431 8. Dearborn 8t., 


paper that 
AMERICAN 
Chicago, Ili 





WANTED BY EXPERIENCED LUMBERMAN 


With executive ability, position as assistant super- 
intendent or manager of white pine manufacturing 
plant. I am an expert in California sugar and white 
pine, Pondosa pine, Idaho white pine, familiar with 
West Coast products. Can furnish reference. Have 
eight years’ experience as buyer, ten years as sales- 
man on the road. Habits and health good, Not afraid 
to work. 
Address “W. 105,’’ care American Lumberman, 





MANUFACTURERS IN THE FOLLOWING LINES 
Desiring resident representation in Chicago, by one who 
knows the mill and dealer trade and who has enjoyed 
a good following among them will please communicate 
with undersigned at once. Will handle hardwood doors, 
all kinds, softwood doors, all kinds, hardwood mouldings, 
oak, birch and gum and other items salable in the Chi- 
cago market, either on commission or otherwise. 
JOHN W. ANDERSON, care American Lumberman. 


EXPERIENCED LUMBERMAN 





Recent arrival from Pacific Coast, having direct mill 
connections in both West Coast and Inland Products, 
seeks selling connection with well rated wholesaler, 


Prefer Chicago district, 
best of references. 
Address “W. 109,’’ care American Lumberman. 


ACCOUNTANT WITH VALUABLE EXPERIENCE 
Executive ability, logical mind and modern accounting 
ideas, desires permanent responsible position. Over eight 
years’ experience with lumber manufacturing and mill- 


but not essential. Can furnish 





work firms. Age 27. Prefer Northern States. Excellent 
credentials and replies confidential. 
Address “K. 104,"" care American Lumberman. 





WANTED 
Appalachian Mountain and Southern Hardwoods man, 
at present employed as sales-manager, desires change. 
Experienced at sawmill and shipping, buying, selling 
and office work. Broad acquaintance among producers 
and consumers. 
Address “S$. 114," care American Lumberman. 


‘ LINE YARD EXECUTIVE. 

Young, active man now serving as buyer for line yard 
system would like to correspond with interested con- 
cerns With a view to making new connection next year. 
Limit reached in present organization. Thoroughly 
trained in yard management, superintendence, credits 
and purchasing. Could qualify as general manager of 
small line, or assistant in large one. 

Address ““W. 114,”" care American Lumberman. 


ATTENTION, FLORIDA DEALERS. 
Estimator, salesman, draftsman and superintendent, age 
33 with 15 years’ experience in lumber, millwork and 
building industry, able to take full charge either inside 
or outside work. Want to locate in Florida. Address 
FRED VP. SPRANKLE, Indiana, Pa. 


WANTED—EMPLOYMENT 
A middie age Man, who has 25 years’ experience in re- 
tail line yard management wishes to connect with some 
large lumber concern in some responsible work where a 
reasonable salary fae’ = pa. Can start work at once, 
Address ‘WwW 2,’’ care American Lumberman. 


WANTED 
Position as accountant, auditor, assistant manager; 
years’ retail and wholesale lumber experience. A No. 
1 reference. Willing to start at moderate salary. La- 
cate anywhere. Wisconsin preferred. 
Address “S$. 127,’’ care American Lumberman. 
WANTED POSITION AS SAWMILL SUPT. 


Thoroughly understand the organizing and handling of 
a crew of men to obtain best results. Have had expe- 
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rience both in fir and pine mills. Can give A No. 1 
reference. Will go anywhere. Address J. B. KELLY, 
652 Belmont St., Portland, Ore. 





WANTED: BY A COMPETENT 
Estimator, salesman and sales manager with twenty 
years’ experience in both stock and special work, a posi- 
tion where merit will be appreciated. Now employed 
but wish to make a change, 

Address “S$. 123,’’ care American Lumberman. 


WANTED—EMPLOYMENT 
A man of lifelong experience in the lumber business 
wishes to take charge of a sales office in St. Louis, Mo. 
Am acquainted in the St. Louis territory; can make 
good. 
Address 





“W. 110," care American Lumberman. 


POSITION WANTED 
Competent bookkeeper and office salesman, 15 years’ mill 
and wholesale lumber experience with successful record 
selling industrial trade. 
Address “7. a. American Lumberman. 


BOOKKEEPER-ACCOUNTANT DESIRES 
Position where ability and hard work will be appre- 
ciated. Eleven years’ experience References fur- 
nished. Married. Report at once. 

Address “W. 116,’’ care American Lumberman, 

BAND AND CIRCULAR FILER 
Wants a position; several years’ experience; 
and 9 band mills. 

Address ““W. 115," care American Lumberman. 


RETAIL YARD MANAGER 





care 








prefer 8 





Capable of handling large yard or line yards. Can 
come at once. 15 years’ experience. 
Address “S. 104,”’ care American Lumberman. 





WANTED—POSITION AS MANAGER 
Or assistant manager of retail yard. Lest of reference. 
Twenty years’ experience, 
Address “W. 119,"" care American Lumberman. 


ACCOUNTANT AUDITOR BOOKKEEPER 





Hustler thirty years old, married, executive ability, 
best references, ten years’ experience. Can come at 
once. Address “‘S. 125,’’ care American Lumberman, 





SASH AND DOOR SUPERINTENDENT 
5 years’ experience. Good education, capable and can 
give best references. 
Address **S. 103," care American Lumberman. 


HARDWOOD INSPECTOR WANTS POSITION 
12 years’ experience, 2 years Nat. Hdwd. Lbr. Assn 
At present employed as yard supt. 

Address “L. 120,’’ care American Lumberman. 


FILER WITH A NO. ONE REFERENCES 
Wants position as filer; 20 years on bands and horizon- 
tal resaws. 

Address 








*S. 105,"" care American Lumberman. 


TIMBERLAND CRUISING AND VALUATIONS 
Anywhere United States, Canada or tropics. JOHN A. 
WHEELER, 294 Washington St., Boston, Mass. 


WANTED—POSITION AS MANAGER 
Small yard or office position with large company; prefer 
Iowa; age 28, married; 7 years’ experience yard man 
and bookkeeper; now employed; best of references, 











WANTED—POSITION AS 
Planing mill foreman. Can file band resaws, acquainted 
with all latest type matchers and moulders. Can pro- 
duce first class work. Class myself as one of the best 
planing mill men in the country. Long experience, 
Age 42, married, best of references. 
dress ag. 116,’’ care American Lumberman. 


HIGH CLASS OPERATOR 
A middle age man, twenty- -five years’ experience manu- 
facturing yellow pine, eight years as accountant, seven- 
teen years as manager tree to car; can handle labor, 
manufacture for grades and get production; best of 
references. 
Address, “R. 117,”’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Fifteen years’ full charge stump to mill, including log- 
ging railway. Not an ordinary woods boss, just the 
man for company who need intelligent woods executive 
to cut the costs and meet modern competition. 
Address “R. 134,’’ care American Lumberman. 


COMMISSARY MANAGER 
Exceptional ability, thirty-eight, married, sober, progres- 











sive, many years’ successful experience. Eight years 
one firm. Capable handling any size proposition. Now 
employed. Full information. Your solicitation. 


POST OFFICE BOX 763, Meridian, Miss. 


POSITION WANTED 
By first- class hardwood lumber buyer and inspector with 
25 years’ road experience; am well acquainted with the 
best southern producing sections. Can furnish the very 
best of references. Open September 15. 
Address “R. 128,’ care American Lumberman. 


GENERAL MILLWORK SUPERINTENDENT 
Open for position with reliable concern; 25 years’ expe- 
rience in all grades of woodwork, plans, details, laying 
out, billing; practical and accurate; qualified to assume 
full responsibility; age 46. 

Address *“R, 127,’ care American Lumberman. 


MILLWORK FOREMAN 
Of wide practical experience on all special and general 
mill and cabinet work. Details, production, measure- 
ments, billing, laying out. West preferred. 
Address “R, 135,"’ care American Lumberman. 


WANTED—EMPLOYMENT 
As head inspector or inspector. Willing to show worth 
first. Also experience in buying hardwoods. 
Address “*S. 130,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of retail lumber yard. 14 years’ 
experience in all phases. Estimating, management, sell- 
ing, etc. Address 1500 HARBOR AVE., Seattle, Wash. 


WANTED POSITION 
As lumber yard manager, experienced, commercial col- 
lege gruduate, and a live wire. Can come at once. 
GEO. B. NICHOLS, New Virginia, Ia. 


POSITION WANTED—YARD MANAGER 
Thorough knowledge of retail yard management, selling 
and estimating. 15 years’ experience. Available at 
once. Address ‘‘W. 108,’’ care American Lumberman. 


WANTED POSITION WITH 
Bridge supply company. Have had seven years’ 
rience. Best of references. 
Address “W. 103,’ care American Lumberman. 


EXPERIENCED LUMBER STENOGRAPHER 


Desires position in or near Twin Cities. 
Address **W. 106,’ care American Lumberman. 


A-1 HARDWOOD BAND SAWYER 
Wants a position; good on flitchin and quartering; write 
me. Address ‘*‘R. 115,’ care American Lumberman. 
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LOGGING SUPERINTENDENT 
wants to make a change. 
eare American Lumberman. 


Fine record on big work; 
Address “— we 





A TIMBERLAND ADVERTISER WRITES 


I beg to inform you that I have 
resulting from my ad in the 
I have fiom five other ads 
lumber trade journals. 


[ Wanless 


received more replies 
American Lumberman than 
inserted in representative 
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Address “RR, 116,’’ care American Lumberman, 
POSITION WANTED—YARD MANAGER 
10 years’ experience, estimating, millwork, construc- 
tion and general office. Age 31, married. 
Address “RR. 106,’’ care American Lumberman., 





EXPERIENCED EDGERMAN WANTS JOB. 
Ten years with present employer. Married man, steady 
and sober. References. Address G. A. UTKE, La 
Madera, New Mex. 





HARDWOOD PURCHASING AGENT. 
Practical lumberman with fourteen years’ mill and six 
years’ buying experience wishes position as buyer of 
Appalachian hardwoods for wholesaler or large indus- 
trial consumer. At present employed as buyer for large 
oak flooring producer. 

Address “S$. 115,”"" care American Lumberman. 


BOOKKEEPER AND OFFICE MANAGER 
Experienced, desires position. Preferably with manu- 


facturer. 
Address “W. 125,"" care American Lumberman., 


MANAGER WANTS POSITION 
Large complete sawmill operation. 
Address “W. 107,"’ care American Lumberman. 














LIVE WIRE SALESMAN 


With trade, desires represent large lumber company, 





Philadelphia, Pa., district. 
Address “‘R. 119,"’ care American Lumberman. 
WANTED 


Executive, or minor position with some good hardwood 

concern by a thorough lumberman who has had thirty 

years’ experience in all departments of the game. 
Address BOX 112, Tifton, Ga. 


POSITION WANTED AS MANAGER OR 
Assistant manager by experienced manager. Good on 
collections. Best of references. 

Address “Pp. 119,’ care American Lumberman. 








WANTED—ONE SECOND HAND SLAB RESAW 
Preferably Fischer machine No. 8. State conditions, 
price, and complete description. J. P. DODGE, P. 0. 








Box 368, Ashtabula, Ohio. 
WE WANT TO BUY 
A good used planer, Give price and all information 
in first letter. 
CLEAR CREEK TIMBER COMPANY, Buffalo, Wy9- 











WANT TO SELL LOGGING EQUIPMENT 


You can sell used locomotives, ears, rails, log leaden, 


skidders, donkey engines or anything used in logging by 
advertising in the For Sale department of the 
Advertise now. AMERICAN 
Chicago, Ill. 


g 
classified 
advertisements. LU MBER- 


MAN, 431 S Dearborn St., 
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